











‘xposed 

le High : 
iters — : 
id the # 


oft the ¥ 
1e folly § 
Shows & 
51. Ge t 

“ll 





, 




































A 
| 

, , 3 
Ling wa eis Si, 
| THE MAGAZINE O/ OFFICE EQuIPMENT =~ 

ures | With the Key “WEIL on the Cover . isin 


‘ Founded by Geo. HiggPatterson Edited by ait ae 
jects Evan ali Johnson 


' 











trangi 
5 
i sy; 
eee 
r : 
* me 
Ngee et 
24 
: 
ea. 
: 
. 
‘ ; 
i 
<# 
: aa 
4 F 
rs 
r 
; 
‘ 
/ 
eae 
, : 
y if om, 
vt te 
vs 
vit 
> 
S51 - id 
ive tl 
cl ist 
rly 
idve 
price 
ej i 
S100 # 
ne an 
ing 
= @ 
illion 
cample 
SaVC> 





MAY 1917 ex. 


Business Equipment Journal Incorporated with Office Appliances “ 
Special Features—-Loose Leaf articles and review of New England Business Show 
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POINT OF CONTACT 








The only one upon which the typebar acts directly 
thus eliminating all lost motion. 


The province of the universal bar is to actuate 
the escapement, providing a new space for 
each succeeding impression of the typebar. 


On other machines this mechanism is 
operated by the finger key lever or con- 
necting link ,— the power transmitted 
through an intricate series of levers 


Paggiien and connecting wires. ee 


One more reason why all International 
Cup records are made on the 








**The Machine you will eventually buy’’ 
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office furniture, office supplies and the entire range of commercial stationery. It serves a clientele composed of managers and 
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AND ADVERTISEMENTS OF THE FOLLOWING MANUFACTURERS: 


This list, it will be observed, includes nearly all of the principal producers in each division of the industry. Their products and their service are 


the standards in the domestic market. Many of them are the standards in the markets of the world. OFFICE APPLIANCES obviously cannot under- 
take to guarantee each individual transaction between its advertisers and their customers, because of the many factors which enter into business relations 


concerning which there is frequently ground for honest differences of opinion. 


But it is the intention of the publishers that only those concerns that 


conduct their business upon honor shall appear as advertisers in this magazine, and this standard will be maintained as far as it is possible to do so. 
It does, however, offer its services in resolving any disagreements between its advertisers and their customers which result from relations established 


through the publication. 
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FOR CONVENIENCE THE LINES ARE HERE CLASSIFIED: 


Here is classified a variety of product which covers every practical requirement for the equipment of the modern business office. The list includes 
the older, standard machines, devices, furniture, supplies and stationery articles. It aiso includes some new articles which contribute convenience and 
economy in the conduct of the office. Dealers will find here represented many articles which they can feature to their advantage. Users will find many 
things which will facilitate the day's work. Some of the manufacturers listed in the alphabetical index produce articles which are not represented in 
the classified. Shculd subscribers be interested in any article of office equipment which does not appear in the classified list, they are cordially 
invited to communicate with the Service Bureau, through which information will be cheerfully furnished. The full scope of the work of the Informs- 


tion Eureau is described on the next page 
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the Exclusive Use of Subscribers and 


Advertisers 


In the execution of its various commissions this bureau calls upon practically every member of the staff. 
It answers by personal letters all inquiries upon matters germane to the field, it furnishes special 
reports upon articles of office equipment, supplies names of manufacturers of any article 
wanted, puts man and job together, prepares advertising copy, furnishes lists of 
desirable agents and dealers in nearly every country, aids foreign dealers 
in securing U. S. A. lines and in many other ways performs useful 


service, all without charge. 


Subscribers in every land 


have made, and are making, good use of this 
bureau; manufacturers in every section of the 


field have had evidence of the service. 
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Here’s One Thing We Can All 


Do At Once. 





Enroll In 


THE RED CROSS 


Kvery time there’s a 
flood, a great fire, an 
earthquake or a war, and 
help must be. given 
quickly, ably, and by 
soothing hands, we all 
thank God for the or- 
ganized work of the Red 


Cross. 


It is the greatest hu- 
manitarian society in the 
world. It does not stop 
at age, sex, race, religion 
or personality. 


The country is send- 
ing her sons to war—per- 
haps your friends—your 
relatives! 


The Red Cross pro- 
vides the immediate and 


the direct way to take 
care of the sick soldiers 
in the training camps as 
well as the wounded on 
the battle field. 

Every man who can 
afford a $1, $2 or $10 
membership should vol- 
unteer for this national 
service. If you can’t han- 
dle a bayonet, help to 
staunch the wounds they 
make. If you can’t shoot 
a gun, help save the fel- 
lows who can. 


Who will lead the van 
in. your community in 
this, the most heroic task 
of war? Why not YOU, 
Mr. Office Equipment 
Man? 


“I 


te 


Become a member of this greatest of all 
humanitarian organizations ! 


Do it TODAY. 


Urge others to join. Work for Red Cross with the 
earnestness that you expect the men in the uniform of 


our country to work for you. 


f tt 1dvertisement 
ng t American I 


“ 








8 


SHIMUUAANE YSSEY LAN EEDUAEO TDA LAE 





WILLIAM A. SHEAFFER 
PRESIDENT 
W. A. SHEAFFER PEN COMPANY 
FORT MADISON, IOWA 


OFFICE APPLIANCES 
May, 1917. See page 150 











O FFICE<S$ (APPLIANCES 
ppeorace eavwrvemre 5 


= 














OFFICE APPLIANCES IS PUBLISHED MONTHLY FOR 
THE ADVANCEMENT OF THE INDUSTRY OF MOD- 
ERN OFFICE EQUIPMENT IN WHICH ARE EM- 
BRACED THE MANUFACTURE AND DISTRIBUTION 
OF OFFICE MACHINERY, OFFICE DEVICES, OFFICE 
FURNITURE, OFFICE SPECIALTIES AND THE EN- 
TIRE RANGE OF COMMERCIAL STATIONERY. IN 
SO FAR AS MAY BE POSSIBLE OFFICE APPLIANCES 


ENDEAVORS TO ADVANCE ECONOMY AND EFFI- 
CIENCY IN OFFICE PRACTICE THROUGH PUB 
LICITY GIVEN THE DEVELOPMENT OF THESE 
LABOR SAVING FACTORS. 

VOLUME XXV NUMBER 5 


One Country—One Flag—One Will—One 
Party—The Party of the United States 


of America. 


EDITORIAL 


Lnited 
it will be 


which the 


America Faces the Great Test 
measure of 


T HE the 
States shall 


make in 
large in any event 


sacrifice 


this war—and 


ve 
> 


will be determined by the extent 


of the preparations made in the outset. These prep 
arations indicate to our allies and to the enemy as well 
the measure of our national spirit and our national 
will. We have entered the war with the hope of as 
sisting to bring it to early termination, but our influ 
ence will count for little in that respect without an im 
our and a formidable 


mediate display of resources 


show of our intentions. 
The most conspicuous and inspiring fact in our par 


Allies is 


but by that solemn pledge, which the ma 


ticipation with the that we join them, not 
by treaty, 
jority of the people of all the world still believes 1s 
the foundation of all treaties and agreements—THE 
WORD OF HONOR. 

That pledge by the government of the United States 
puts a solemn obligation upon every citizen of the 
lhe administration speaks for us as individ 


that 


country. 
uals It is OUR word and OUR 
pledged. | 


the success or failure of the grim duty 


honor are 
‘pon OUR word and OUR deeds depends 
we have under 
taken 

\ million soldiers in the uniform of our country 
vill not end the danger to the principles which under 
lie our institutions; nor is endless supply of munitions 
sufficient Behind 
of the United 


the men who wear the uniform 


States must be every man and woman 
vhose heart is true to the republic. The word of each 
of these is pledged to the best that he can do. 

We cannot all have the privilege and the honor of 
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the uniform, but each can and must and will do what 
he can best do to advance the cause for which others 
have offered their lives. 

lt is highly important that the industries of the 
country be kept in normal condition and that every 
branch of legitimate business be keyed up to the high 
pitch of demands which will presently be made upon it. 

It is highly important that all business share in pro- 
viding revenue in accordance With the new laws for 
raising the funds required to carry on the war. 

lt is important that every citizen contribute his rea 
sonable portion, in accordance with his means, toward 
the maintenance of the many activities, which depend 
upon contribution for their support. 

It is extremely important that everyone assist in the 
conservation of our food supply by ELIMINATION 
OF ALL WASTE AND BY REDUCING HIS IN- 
DIVIDUAL QUANTITY. EAT LESS AND FARE 
BETTER. 

The United States must now furnish a considerable 
part of the world with its food supply. With hun- 
dreds of thousands on the borderland of starvation, 
food is criminal, 

who reads these lines can reduce his 
allowance, better health and be able to 
make some contributions to the Red Cross and similar 


the waste of 

Every man 
food enjoy 
organizations with the money saved. 

And it 
our relations with our fellows day by day we support 
and encourage those who have gone forth, like the 
“to return with their shields, 


is highly important that by our attitude in 


Spartan youths of old 
or on them”’—FOR US. 

Whatever may have been the occasion of the great 
war, it has now drifted into a stupendous clash of two 
philosophies of government. On the one hand, democ- 
racy, with its assurance of freedom for all peoples and, 
on the other hand, autocracy, with extension of empire 
by conquest; in the one the state the servant of the 
people; in the other the people servants of the state. 


The great principles may not be so apparent; they 
sentiments and emotions of indi- 


A long time has 


are obscured bv the 
viduals, but the fact is ever present. 
of oriental immigration was 


Its effect was 


elapsed since the tide 
field of Marathon. 
pe to its own races and give man- 
The heroic Dutch, driven to 
little strip of sand one hundred and 


turned back on the 


to safeguard Eur 


kind the h 


a last stand on a 


pe ot liberty. 


freedom of conscience for 
have 


nt miles long, secured 
Those 
reat extent of the principle, but it was 


who participated may not 

maintained for the blessing of mankind. 

is more than a phrase; “Der Tag” 

to Bagdad 
They are 
urging the 

upon the world by force of arms. 


“\littel Europa 


more than a toast The Constantinople 


Railway more than a business enterprise. 


manifestations of a plan of conquest for 


philos yp 


of the peace and happiness which the present 
is country has enjoyed comes the 


(;,erman 
ut 


generation of tl 
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country’s greatest danger. Content with its own ma- 
terial progress and the luxury of its creature com- 
forts, it has forgotten history. Living in its own 
ideals, working out its own desires unhampered, it 
had come to believe that national groups think in the 
same terms. In the knowledge that the boundary line 
of its own country had been principally changed by 
purchase, it had forgotten the conspicuous fact in his- 
tory that elsewhere the change has been made by force 
of arms. In its long term of peace the present gener- 
ation had come to believe that its own happy condi- 
tions might somehow be assured to others by reason 
and logic. It had come to consider Germany as a 
nation whose conditions were very like its own. The 
people of the United States did not realize, nor did 
the German people themselves realize, that the peace 
maintained by the German government was in prepa- 
ration for a plan of empire and the countries of its 
neighbors were being mapped and charted, while its 
colonies were being scattered at strategic points 
throughout the world. The people of the United 
States did not realize that under the cover of friend- 
ship secret representatives of the German government 
were established among the citizens of many nations. 

The part of the plan concerned with the United 
States is written in words so plain that he who runs 
may read, in the intercepted note to Mexico, the activ- 
ities of German agents in Cuba and Central America, 
and the activities of those agents in our own land. 

We are with the world in a war with Germany and 
her allies. If we are successful, we ask no compensa- 
tion. We seek no territory. We enter into the contest 
with feelings of kindness for the German people. 
There is the thought that many of the German people 
reciprocate our sentiments, but it probably is not so. 
German arms would long ago have won had not its op 
ponents been able to keep themselves supplied from the 
markets of the United States. The fact that this mar- 
ket was open to Germany has no effect upon the at 
titude of the German people toward us, nor are they 
inclined to believe that it was the German government 
itself, at a time of the world’s peace, that declined to 
enter into a plan for decreasing armament. The United 
States is held responsible in the midst of many for the 
conditions which prevail, and if opportunity is pre- 
sented at the end of the European war, these same 
people, whom we have held in friendly regard, will re- 
spond to their government and hold us as their enemy. 
If, happily, at the termination of the war there be an 
international agreement for the preservation of the 
peace of the world, our country will enter heartily into 
it, but such a thing may not be and the United States 
should now prepare for any eventuality of the present 
conflict and for any emergency in future years. 

The life of. nations, like the life of individuals, is 
an evolutionary process. It is ever changing. No 
conditions are permanent. We shall not return to the 
conditions that existed prior to the war. We are en- 
tering into a new life and it is highly important that 





we now take every step to ensure the safety of the 
institutions which were handed down to us. Because 
the United States is three thousand miles away from 
the present theater of war, it is not exempt, nor des 
tined to be exempt, from great international contro- 
versy in years to come. 

Let us be awake. Let everyone who is true to the 
republic do his part. Let us be calm and let us be 
unafraid. 

<*> 


Misguided Economy 
i AN authorized interview H. E. Coffin of the 


advisory committee of the Council of National 
Defense, stamps the policy of misguided economy in 
war time as wrong and harmful. He states that such 
a policy, generally carried out, will re-act upon the 
prosperity of the entire nation and will prove a ver 
itable “foundation of quicksand for the serious busi- 
ness we have on hand.” He impressed the fact forct 
bly that we need prosperity now and in the months 
to come more than we shall need it in times of peace. 

Business and personal retrenchment in war time is 
not a subject for hysterical talk nor ill-judged appli 
cation. The prosperity of the nation depends upon 
the free and untrammeled distribution of merchandise 
throughout the nation and upon the willingness o! 
people in general to buy those conveniences and com 
forts which they usually purchase in the ordinary 
course of life. Suppose, for instance, that as a result 
of a wave of retrenchment people should refuse to 
purchase pianos and other musical instruments; suy 
pose that business men should decline to buy type 
writers, or office desks, or chairs, or filing cabinets, or 
any of the many time and labor saving devices upon 
which we depend to put through our work with speed 
and economy; suppose the farmers should decline to 
buy tractors, or plows, or other farm machinery, and 
decide to make their old equipment do until the wat 
is over; suppose that wealthy people and those less 
wealthy, but with comfortable incomes, should decide 
not to buy automobiles—what would be the net re 
sult? It needs no stretch of the imagination to see 
factories shut down on every hand, hundreds of thou 
sands of men out of work, and our prosperity broken 
upon an hysterical wave of ill-advised and fear-be 
gotten economy. 

The whole force of the business world should be 
directed to avert such a calamity, for without pros 
perity, without “business as usual,’ as our English 
allies termed it, we shall have want and suffering at 
a time when we need fullness and as much of good 
cheer as a nation can have while engaged in a des 
perate war. 

We know that each individual, each family, wil! 
have to make certain sacrifices. We know that hun 
dreds of thousands of our young men must go to the 
front to uphold the principles of freedom and demo- 
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cratic government. We know that this must be, in the secretary of the Office Appliance Company, publishers of 
Office Appliances, and that the following is, to the best of her 


rder that government by the people , Ol the peopie knowledge and belle . true statement of the ownership, man- 
nd for the people shall not perish from the earth.” agement (and, if a daily paper, the circulation), etc., of the 
iforesaid publication for the date shown in the above caption, 


It is the duty of those at home so to carry on our required by the act of Congress of August 24, 1912, embodied in 


affairs that our soldiers shall not have to return to a section 443, Postal Laws and Regulations, printed on the reverse 


‘ . : of this form to wit 
land weakened by panic and closed to opportunity. 


oP 1 That the names and address of the publisher, editor 
We should send them away uplifted and cheered by ana business managers are 
the thought that, while they go to perform a mami Publisher—The Office Appliance Company, 417 South Dear- 
; ide born Street, Chicago, I 
fest duty, all is well at home. 
F : Editor—Evan Johnson, 115 North Kenilworth Avenue, Oak 
In one particular, however, economy must be gen Park, I 
eral and far-reaching. We refer to the consumption Managing Editor—Fvan Johnson, 115 North Kenilworth Ave- 
. . e ae " nue Oak Park Ill 
of food and fuel. From the best ae which Business Manager—Evan Johnson, 115 North Kenilworth Ave- 
statisticians are able to obtain our food crops will be nue, Oak Park, I 
not more than normal this vear, while our allies in 2. That the owners are (Give names and addresses of indi- 


vidual owners, or, if a corporation, give its name and the 


this war will be largely dependent for food upon what names and addresses of stockholders owning or holding 1 per 
can be sent to them from this continent. Food prices cent or more of the total amount of stock): Evan Johnson, 115 
' : a North Kenilworth Avenue, Oak Park, Ill; Albert H. Hitchcock, 
are certain to be higher, and some necessities, even, 117 West Monroe Street, Chicago, Il; C. F. Malatesta, 6621 
ill be scarce. Whatever can be saved by each indi Drexel Avenue, Chicago, I 
— , r _ , t 1e known bondholders, mortgagees, and other 
iduz } 11S 01 co iption withou npairing . u : : ’ 
dual in | food nsumption, ut impa S security holders owning.or holding S/uer seat alee 
101 , : . ‘ 
uth and emhiciency, 1s not only proper economy but umount of bonds, mortgages, or other securities are (If there 
7 . . : re noné oO state None 
patriotic duty [The same considerations apply in only 
I t » a 
, . ° ' That the two ragrs - “xt above, giv the names 
ess degree to fuel, since coal is desperately needed “ ragraphs Rest S00ve, Se 
; I Ps ‘ of the owners, stockholders, and security holders, if any, con- 
abroad and our own fleet will require quantities o1 tain not only the list of stockholders and security holders as 
. they appear upon the books of the company, but also, in 8 
coal and oil bevond all past experience. h ppea por ‘ le CO pan) a case 
: where the stockholder or security holder appears upon the 
let us pursue our food economies with sincerity books of the comp as trustee or in any other fiduciary 
; , | 7 ws relation, the name he person or corporation for whom such 
and sound judgment and push our business affairs  truyste. acting n; also that the said two paragraphs 
ith redoubled vigor and energy. By so d ing we contain statements « racing affiant’s full knowledge and belief 
es tae oe . - 1 aler | h hy : hicl as to the circumstances and conditions under which stockhold- 
shall remain strong and alert to do the things which ers and security holders who do not appear upon the books of 
it shall be necessary to do to win the war in which he company as trustees hold stock and securities in a capacity 
] other than that of a bona fide owner; and this afflant has no 
\¢ ire 7 ) neacgce 
dre NOW elpaged. reason t believe that an other person, association, or cor- 
~~ poration has an nterest direct or indirect in the said stock, 
bonds o1 ther securiti than as so stated by him. 
Statement of Ownership, Etc. ». That the average number of copies of each issue of this 
| ACCORDANCE with the laws governing publications ar publication sold o listributed, through the mails or other- 
t reculations promulgated under them b the postoffics wise, to paid subse ers during the six months preceding the 
ment Off Appliances presents the following statement date show ibove (This information is required from daily 
nanagement, circul ! etc... required b the publicat n onl ) 
( f August 2? 212 . . Tien : 
ust 24, 10s: Cc. F. MALATESTA, Secretary. 
tement of Office Appliances, publishes nthly at Cl igo P , a i 
ime. Swort , ds cribed befcre me this 30th day of March, 
Nir for Ap 1 17 
19 
State t County of Cook, ial = 
t 1 notary public in and for the state and count ALICE M. LEECH, 
said personally ippeared C F. Malatesta vho, havine (M con Ssion ¢ I July 2, 1918.) 
sworn according to law, depose ind says that he is (Seal) 





EAT LESS AND FARE BETTER 
DO YOUR PART TO MAKE THE FOOD SUPPLY OF THE 
UNITED STATES SUFFICIENT FOR OURSELVES AND THOSE 
OF OTHER LANDS DEPENDENT UPON US FOR SUPPORT 

Ike Millikan says, any man who will not divide food 


with the man at the front and with the starving abroad 
is a traitor to his country A. Hoosier 
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A Business Man’s Religion 


Being the tenth and last of a series of 
articles written especially for Office Ap- 
pliances under the general subject title 


THE DAY’S WORK 


the ninth of which, entitled, ‘‘ The Sketch 
Class and the ‘Greek’ Boss,’’ ap- 
peared in the April number 





By the Rev. Wallace Herbert Blake 





Copyright, 1917, by The Office Appliance Company 


HERE is something in 
this world,’’ he was say 
ing, as we sat together 
under the palms, and 
listened to the orchestra, 
‘which escapes the prae- 
tical axioms of the street 
as truly as it eludes the 
formulae of the schools. | used to doubt 
it, but one shining experience at the 
most critical moment in my business life 


has made me a believer.’’ 


When your best friend’s best cus- 
tomer talks like that, you forget the 
music and listen. When his credit hap- 
pens to be as solid as his judgment, you 
forget that you did not order dinner as 
an accompaniment to a sermon. 


‘*l came out here for a rest from the- 
ology,’’ I said, ‘‘but I’m game if you’d 
rather talk my ‘shop’ than your own.’’ 


‘*It isn’t theology and it isn’t ‘shop,’ ”’ 
he retorted. ‘‘It’s what happened, that’s 
all. [| was in a tight corner of the mar- 
ket—a voung man, new to the game, but 
still playing safe. A dilemma presented 
itself to me: there was a choice to be 
made as clean-cut and exact as a country 
crossroads. On one hand I could win 
beyond a doubt, but the means were du- 
bious. | have never boasted a eard- 
index set of principles, but what I have 
are there somehow, and vou can’t ex 
actly lose them. That was one alterna- 
tive: success without tampering with the 
law but at some one’s else expense. It 
was a straight market transaction—no 


speculation. I hesitated. 


‘The other way was longer and slow 
er. It wasn’t the dramatie choice be 
tween Rule or Ruin, which makes good 
fourth acts on the stage. I could win 
in time, by the longer route, but it must 
be hard sledding for months in the 
meantime, with always the chance of 
skidding on the way. That was why | 


hesitated. 


‘*\ man doesn’t reason those things 
out, however interested he may be in the 
kind of rough-and-ready business phi 
losophy you have been writing for the 
magazines. We’re all of us, in the practi 
eal world, much nearer the mystical 
ideal than the rational. We assume that 
there’s a reason behind our intuitions, 
as vour friend Bergson holds, and when 
we haven’t time to dig it out, we act on 
it, and study the results. The scientist 
in his laboratory sometimes takes the 
same chance. Grant that his experience 
governs the nature of the particular 
‘hunch’ from the subconscious: - still, 
it’s the fact that the ‘hunch’ comes, in 
response to the demand, which interests 
a practical man. 


“So I waited. Went about. business 
for two weeks, amused myself in my 
leisure, met customers and_ friends 

and asked no one’s advice. In the 
meantime I knew the thing was working 
itself out, very much as a plain book 
keeping problem does, overnight. 


‘It did. On the day I had to choose 
one alternative or the other a man came 
to me for advice in exactly the same di 


lemma. He was less well fixed than I. so 
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the problem was harder. But when I 
came to give him my opinion, I chose for 
him the harder and the surer—what you 
would eall the right way—unhesitatingly. 


Then I went and followed his example. 


‘Call it will, the 
He made good, and then I. It’s 


what you plan 
worked. 
the basis of my personal belief in a Deus 


ex machina. It may be a slipshod kind 


‘7? 


of religion, but there it is. 

‘People talk about conscience,’’ he 
added, as the orchestra leader raised his 
haton, ‘‘as if it were merely something 
to hurt them when they do wrong. 
Whatever it is, it’s than that. 
When I studied Spanish, to understand 


more 


the South American trade, | found out 
In speaking 
take it for 
Any language is merely life in 


the importance of accent. 
our own language, we 
granted. 
a particular growing form. There’s an 
accent in life, too—a sense of funda 
mental rightness in things which makes 
many aman stronger in a pinch than any 
one understands. I’ve called it intui 
tion, but it goes deeper. If God ever 


speaks to men, he speaks then. 


‘‘If you’re in doubt, don’t decide any- 
thing in a hurry. Instead, wait for the 
accent. When it comes, you’ll know it. 
Somebody else may suggest it—quite un- 
intentionally—while talking about some- 
thing entirely different. Or the real 
shape and size of the Order you’re bound 
to deliver may come to you all alone, and 
you’l! act like a man on the way to battle. 


‘‘That’s my sermon. You’ve reasoned 


it all out, | suppose. Am I right?’’ 


And the answer I gave is, I believe, 
the one complete quotation from Serip- 
ture | have ventured upon in this series 
of articles: 


‘‘For the things that are seen are 
temporal, but the things unseen are 
eternal.’’ 


It was rather appropriate, as I con- 
cluded, orchestra started 
upon the deep and resonant strains of 
Tschaikowsky’s ‘‘1812.’’ For the sense 
of a mystery too deep for words was in 
it—the mystery of life too profound to 
find solution in any maxim of common 
formula of scholasticism—the 
echo of the wind of Destiny itself, blow- 
ing where it lists, whose sound we hear, 
and sometimes dimly understand. 


when the 


sense or 
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Richard M. Decker, whose likeness is shown above, has 
won success as the sales manager of the Automatic Pencil 
Sharpener Company of Chicago. Decker is direct, ener- 
getic and chock tull of common sense. He has a broad 
and accurate knowledge of his company’s business and 
thoroughly understands the sale of office specialties. He 
wields a trenchant pen and is a bit of a humorist when 
the spirit moves. The other day Office Appliances asked 


him for a biographical sketch. He supplied a _ terse 
chronology which, in the language of the street, was a 
“pippin.” 

Since the sketch was a skeletonized outline, we have 


taken the liberty to pad out the data, but must confess that 
the sketch loses some of its quality by our treatment. 

Richard M. Decker was born in New Orleans, La., Sep- 
tember 9, 1876, coming of good old southern stock. At 
the age of eight he moved to New York with his family, 
where he completed his education. At fourteen, he tells 
us, he had all this attended to and then started his busi- 
ness career. His first job was in the chemical business, 
where he learned everything in a hurry and at a little over 
sixteen packed a grip and started on the road dispensing 
wisdom. “At the age of nineteen—knew too much and 
resigned.” Between the ages of nineteen and twenty-one 
he requests that a veil be drawn, for he encountered noth- 
ing but bumps. At twenty-one, however, he started all 
over again, with the same grip, but less wisdom. \t 
twenty-two he met E. C. Loomis, then a traveler, but not 
then the pencil sharpener king Here follows a little 
chronological history: “At 22%, knew him well: at 22! 
knew him intimately; at 2234, borrowed money from him: 
at 23, went to work for him, and still working for him.” 
The condensed happenings in Mr. Decker’s life since the 
age of twenty-three up to the present were given as fol- 
lows: 

The first two years he traveled the 
our large agricultural states, most of which cities are still 
very hard to find on the map. Next he returned to the 
East, where he opened up the New York office of the 
Automatic Pencil Sharpener Company, remaining as man 
ager until four years ago, when he was requisitioned for 
western service and has been sales manager ever since 

Mr. Decker was married on August 26, 1916. At the 
present writing he tells us he is working hard. living 
quietly and trying to run an automobile in spare hours. 


“coming” cities of 














manager of the 


Introducing—the advertising 
Cuddy, who was born i 


Typewriter Company, John J 


the city of New York, March 8, 1890, and is one of the 
youngest men in the trade to hold so responsible a posi 
tion. Mr. Cuddy’s parents immigrated from Ireland in 
the early eighties. His father was a tea merchant wl! 

later entered real estate and building. The son received 
his early education in the New York public and hig! 


On graduation he entered college, intending to 
but after two years of study the 


schools. 


become a teacher, 


timely death of his father forced him into business He 
was first with the National Bank of Commerce, where he 
remained for several years, at the same time attending 
night classes on business subjects at New York uni 
versity. He soon discovered that while a sound knowl 
edge of human nature is essential to business success, 
highly educated, well-trained men in business are not tl 

easiest subjects for analysis and study. He, therefor 


turned his attention to the factories, securing a positi 
with the National Biscuit Company. Six months later | 
had risen to the position of bakery foreman in the New 
York plant. While at this work he studied cost account 
ing, manufacturing efficiency, welfare work and fa 
organization, continuing his study of the classics and 
ing some short story writing After two years i é 
factory, and while considering journalism and sales 
ship, a chance meeting with Dr. Gustave Blumenthal, tl 
noted vocational expert of Vienna, directed Mr. C 
attention to advertising He went to work. therefore 
with the Frank Seaman Agency in New York. 

In 1913 he became a 


member of the staff of the N« 
York Times for a few Then he became assis 
idvertising manager of the Royal Typewriter Con 
January 1, 


1915, was promoted to the positior 


montl S 


and on 


advertising manager. During the last two vears he 
conducted the big advertising campaigns for the R 
typewriter, the most recent of which featured the uss 


Royal typewriters by big business. Since becoming 
of the department he has also edited the company’s hous 
organ The last two advertising campaigns conducted 
under Mr. Cuddy’s direction have been big factors in the 
recent development of the Roval business 2 

Mr. Cuddy's principal hobbies are outdoor Sports 
story w riting He is a member of the New York Ad 
tising Club and is a bachelor 
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LOOSE LEAF SECTION 





Containing a Valuable Symposium of 
Opinions upon the Sale and Distribution 
of Loose Leaf Devices by Dealers and 
Manufacturing Experts; a History of the 
Origin of the Industry, and Some Ob- 
servations by Leading Manufacturers. 





@ Having won the field against Prejudice, Indifference, Distrust, Inertia, Conservatism 
and Positive Opposition the Loose Leaf Ledger and its companion devices in the Loose 
Leaf Family stand supreme as Leaders in modern progressiveness, bearing, along with 
the Typewriter and the Adding Machine, the Duplicating Machine and the Addressing 
Machine, the Bookkeeping Machine and other devices, the brunt of the battle for 
Modern Efficiency, which now, more than ever before in the world’s history, is of 
supreme importance. By their convenience, their elasticity of application and their 
adaptability to all other time- and labor-saving devices, Loose Leaf Books in pre-eminent 
degree promote economy and conserve labor. 
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Ongin and Development of Loose Leaf 


By William A. Vawter, President Baker-Vawter Company. 


Note:—Office Appliances is glad to be able to present the following article by Mr. Vawter, whose long experience 
loose leaf business makes his views and recollections of unusual value Careful reading of this article discloses the f: 
that Mr. Vawter's recollections as to names and dates are singularly accurate In two or three instances Office Applian 
is able to supplement his statements with records which add slightly to the chronological accuracy of the present articl 
regard it, however, as better to make these supplementary statements in this note, leaving Mr. Vawter’s article as he origina 
wrote it. 

It will be observed that the Baker-Vawter Company invented the Baker-Vawter spring binder early in 1888, and tha 
Vawter regards this as the first successful binder placed upon the market He refers, however, to the McCleary order 
holder, which was in use prior to the organization of the Baker-Vawter Company The Page-McCleary device was manufactur 
by Rubel Brothers in the eighties It was not, however, regarded as a binder and never old as such, being simply an 
holder The date of the Baker-Vawter ledger—1SS8—makes it the first loose leaf ledger to be successfully marketed 

To be sure the idea of loose leaf is very old, as Mr. Vawter suggests In fact, our records of patents in the l 
States go back as early as 1843, when J. Nock patented a temporary binder Subsequently several other patents were 
out, but it is hardly necessary to go into their details for they were never pushed with energy nor were they strictly reg 
as adjuncts to bookkeeping systems. Our information shows that Leon M. Leslie, to whom Mr Vawter refers, patented h 
device in 1892, and that it was manufactured for a time by the H. H Hoffman Company of Chicago This information, h 
ever, is merely supplementary to Mr. Vawter’'s recollections. We have no record to show at what date the Tengwall 
binder was perfected abroad, but we know that it was sold in this country by Erik Krag of Denmark shortly after the W é 
Fair The Leslie binder, which was patented in 1892, consisted of triangular posts at each end, one triangle slipping 
the other and held in place by a thumb screw Releasing the screw permitted the binder to expand to the desired thickne 
for the accommodation of as many leaves as the length of the sliding triangular arrangement would permit Apparent! \ 
Leslie's binder antedated his scheme for accounting, as Mr. Vawter refers to his visit to the Baker-Vawter office in M 
June, 1894 

One of the earliest of the Morehouse patents, the invention of Cvrus FE. Morehouse of Milwaukee, was issued Januat! 
1894, and provided for a binder to be formed of two simple right angle pieces of metal, joined by two posts and telescoped 
one over the other, for the accommodation of the minimum number of leaves, the maximum thickness of the book being 
ited by the length of the projecting posts The patent offered a screw mechanism, the screw forming the upper port 
the projecting post, and a socket or receptacle for the screw forming the lower portion Our information is to the ffe 
that Mr. Morehouse began developing his idea about 1890, or just previous thereto, and that the very first Morehouse | ‘ 
which combined both the loose leaf and expansive features was dated December 8, 15891 This device was the now f 
post and screw in the open back cover We note a statement to the effect that the post and screw seem to have antedate 
prong idea, which appears to have become first known about 1895 

Another interesting fact has come to light, showing that in 1893 Jacob Wolfe patented a sectional post binder and 
factured it in New York, selling a large number of these binders to the New York Central & Hudson River Railroad 
same year in which he put his invention on the market 

J. A. Mudd, of the Chicago Binder & File Company, recalls that when he first went into another line of business 
young man, something over thirty years ago, he found in use a form of extension post binder with two posts at the end 
strip holder, with holes punched in the sheets This was one of the office devices with which Mr. Mudd became familiar 
a young man Hiow general the use of this device was it is impossible to say. 

An old patent, the details of which we looked up several years ago, provided for a round back loose leaf binder 
this old patent never seems to have been brought before the public as a commercial proposition One of the first inventor 
to devise a round back loose leaf book was the late Harvey P. Jones, widely known as the inventor of the Harvester Tw 
Binder, the Hand Drop Drill, and many other useful machines. The idea of this book was suggested to Mr. Jones by h " 
W. Gifford Jones, who represented a Chicago loose leaf company two or three years after the World's Fair It is poss 
that this is the Jones to whom Mr. Vawter refers in the subjoined article, for we find that W. Gifford and Harry S. Jone ( 

ganized the Jones Perpetual Ledger Company in 1899, and sold out their interests several years after, but later, having devis 
several improvements and new devices, they organized the Jones Improved Loose Leaf Specialty Company, which was gt 
out 2 few years ago by the Wilson-Jones Company 

It will be noticed from the foregoing data and from the information supplied in Mr. Vawter’s article that his re 
tions in the main covering the development of the loose leaf idea during a_ period of nearly thirty vears, are given wit} 
siderable accuracy He has certainly added a valuable chapter to the history of loose leaf devices His recolle n 
with the information already in our hands supplies practically all the data necessary for a brief history of the deve 
of loose leaf 

OOKKEEPING is detined as “a systematic record connected with jobbing houses in Chicago, one 1 

of business transactions in a form conveniently the name of Page, and one by the name of McCleary 

available for reference. This record is kept by in- They had devised the uniform order blanks now so com 
dividuals or corporations engaged in commercial or finan monly used, and McCleary had invented an order 
cial undertakings, and should show very similar to the Baker-Vawter Spring Holder 

“First, the detailed particulars of the transaction con- binder that Rubel Brothers were using was like B ! 
summated. Vewter Binder No. 1, which is simply a common transfe 
“Second, their cumulative effect upon the business: and binder with threaded posts Chere were no pate 1 
PaaS 2 ; , . that device, but there was a patent on the Me‘ t 
“Third, the financial relation of a business to others.” ; , ' : ; 
holder. [These two items, together with the order I 
The evolution of the mechanics of books used in record — ¢he recap blank, and the register, comprised the orde: < 
keeping, as well as the prevailing accounting formulae, tem that Rubel Brothers were selling 
from the days of stone tablets and skin parchment down In the early spring of ’88 we invented the Baker-\ 
through the long boundbook age, is interesting so far as spring binder, which was tl rst successful binder pl 
it is found in history. Like many lines of business en- ipon the market. This, together with an order hold 
deavor, however, the greatest strides have been made in omprised the two devices, together with the l s 
the last decade. which we commenced selling as an order svstem 
Baker-Vawter Company entered into the loose leaf busi- The Baker-Vawter holder A-11 was the second hold 
ness in April, 1888. At that time there was on the market which we invented, and this, together with binder N 3] 
the order system manufactured and sold by Rubel Broth- represented our patented devices for three years 
ers of Chicago. This system was devised by two men \ little later, realizing that a binder that would | 
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essential, Copeland and Chatterson, who were then sales- 


the Baker-Vawter Company, invented binder 


men tor 
No. 41. 
i hese 


leaf the 


During this time the order system was 


items comprised the loos devices on 


market until 1894. 


sold, the bill and charge system was invented and sold, 
and manifold shipping receipts, books, and blocks were 
ilso sold. The manifold books, however, had been in- 
vented previous to the existence our company and 


were sold by McDonald, Hano, and others previous to our 
advent in business. 
As the items sold were comparatively few in number, 


and sold did 


not use a great amount of 
naturally had to sell a very large number of 


1 1 
I nouse 


customers. In those days we had our bound ledgers mad 
one thousand pages to the book with eight accounts to a 
age We used an ordinary index and used one ledger 
until filled, when we took a second ledger and index and 
used that, and so on. 

In those davs the writer came ery closely in touch 
with the detail work of our company vhich was « ompara 


elv small, and experienced a great amount of trouble in 


referring bacl to customers’ accounts, because it was 


sometimes 1 essary to get down two, three, or more 


ledgers to locate what was wanted. This led him to study 
along the lines of devising some kind of a ledger where an 

ount could be kept together in one place no matter how 
long a period it covered. This resulted in a ruled ledger 

rm on order blank paper with an index on order blank 

per, and it was placed in the Baker-Vawter Bindet 
N 41, 

The loose leaf ledger was born early in 1894 in the of 

e of ou ompany and used in a common 3/16” solid 
post binder. When this was devised it was simply to meet 
the requirements of our own individual needs, and we did 
not dream that a loose leaf ledger was anything that could 
be generally sold 

[To facilitate putting leaves into the binder where they 
were wanted, we drilled holes in the top of these 3/16” 
posts and used an arched wire to throw over the cover and 
to separate the leaves. 

This very crude loose leaf ledger was being used in ous 


fice and was gradually being developed as far as its use- 
May June, 1894, a man 


name of L. M. Leslie came into day 


fulness was concerned when in 


bv the our office one 


and stated he had devised an accounting scheme for use in 


inders, and as we had the best binder on the market he 


make him prices in large quantities of them, 


vecause they would sell rapidly We talked with him 
t his scheme and learned enough to know that it was 
something along the line of what we had devised and were 
sing [The afternoon of the same day a man by the name 
of S. T. Williams came into our office and told a story 
ery similar the one told by Mr. Leslie, and in talking 
ith him regarding his scheme it developed that he was 
lso figuring along the line of what we were using and 
thought to use our binder because he believed it was the 
best on the market 
Mr Willi: ms WaS a devising accountant ol good deal 
of ability and Mr. Leslie had formerly been connected 
with him. but at the time this occurred they were not in 
isiness together but each one was ted witl o1 
ot ms OWN 

\ little later in the year Mr. Leslie was employed by 
our company the capacity of a salesman, having either 
sold or disbanded the company -with which he had been 
onnected During this time we had, of course, becom« 
onvinced of the commercial possibilities of the loose leaf 
edger and we developing it as fast as we could. 

It was during this year that we 1 ledger leaves on 
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order to make them flexible at the 


ledger paper, and in 

binding end used a strip of muslin pasted on the binding 
edge. We also began to realize that it was necessary to 
have a binder which did not have posts projecting through 
the top cover, and this led to the invention of the first 
ledger binder that was put on the market. It was rather a 
crude affair having two posts with a smaller projection on 
the top which would pass down into the larger posts when 
closed mechanism was on the back of the 


and the locking 
the back edges of the leaves were not covered. 
and insert leaves we used an arched 


binder, but 


In order to remove 


wire on this binder similar to the one used on binder No. 
4] 

his binder is now entirely out of existence. 

By e Fall of 1894 we had evolved the ledger proposi- 
tion far enough to put Mr. Leslie out on the streets of 
Chi » to try sell it. A very few orders were sold 
n the late fall of 1894 


In 1896 we placed loose leaf ledgers in the hands of all 


of our salesmen and they were shown all over the country. 
Of course they cted an enormous amount of atten- 
tior was sol time before the business public be- 
gan to realize tl loose leaf ledger was just as safe as 
any other kind of a ledger. 
lhe loose leaf ledger combines all the essential advan- 
wes the other ledgers discussed, and in addition it is 
self indexing an petual—once opened it is opened for 
life 
Each leaf bears a single account. Consequently, active 
id tive accounts are easily segregated, and there is 
no dead weight to the current ledger. If necessary, it can 


ided in two or more binders so that several 


an work on the accounts at the same time. 
allows the use of a time and labor-saving in- 


it eliminates the waste and drudgery of 


persons 
B s¢ 
mCCAUSES It 


dexing syst 


em, 


the old fashioned bookkeeping methods, 

In addition to its convenience and time saving features, 
the loose leaf ledger also eliminates the danger and an- 
noyance of accounts being misplaced. The sheets are not 
removed from the binder to work on them (in pen post- 
ing). They remain in one place until after the accounts 


become inactive They transferred to a_ transfer 


are 


ledger. In ledger binders they are not exposed to dirt. 
\ll the modern and efficient methods of accounting are 
embodied in the loose leaf idea. 


left our company and some time later 


In 1896 Mr. Leslie 
ledger which we had made and 


devised a rather rude 

time in Chicago. 

ut the Baker-Vawter Binder No. 61 
class of binding on the No. 41 


posts with caps on them, and called it 


sold ror 
broug! to 


and als ) improved the 


he Ni 3. Thes ere really the first current and trans- 
er ledgt inde: good quality and having the neces- 
sary mechanism ke them really desirable, and from 
this ti yn the leaf ledger business grew very rap- 
dly 
Some time lat \. Gifford Jones, who had been one 
o1 lesmet s and invented the current. ledger 
inder } 01 and transfer ledger binder No. 206, which 
he the hrough a separate company, which 
( te rds purcahsed. This 201 binder was 
the first so-called round back ledger binder put upon the 
nark 
\ e adver the Jones Company, inventors began 
eat many kinds of devices came upon 
the market 
ter the 61 binders had been used for several 
rs we brought out the No. 62 binder for current and 
No. 57 transfer ledgers, which were quite an improve- 
ment of Nos. 61 and 53. Later we brought out the 
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No. 87, which was an improvement over the No. 57, and 
these devices are now largely sold by us. 

The writer early realized that the muslin hinged leaf 
would not be satisfactory because it filled up the binder 
f at the binding end, and cost entirely too much 


too tast 
This led him to investigate the ques- 


moncy to produce. 
tion of making the paper of the leaves flexible near the 
binding end, and after visiting various paper mills and dis- 
cussing the matter with chemists and others, from all of 
which sources he found no encouragement, the idea sug- 
gested itself that a leaf could be folded back and forth at 
a number of different places on the binding edge of the 
leaves and make it After having this experi- 


mented upon and finding the results produced, this led to 
The first 


flexible 


the invention, by the writer, of the crimped leaf. 
personally by the 
hot flat-iron. 


writer 
After 


successful crimp was made 
through the kindly assistance of a 
having the leaf there was no method of producing it, and 
it took two years to evolve a machine that would do the 


work This not invented by 


the writer. but was developed for him by a practical me- 


satisfactorily machine was 


chanic. The crimped leaf was 


the first flexible leaf ever placed 
on the market. 

In 1896 the slit hole in leaves 
our establish- 


was devised in 


ment so that leaves could be put 
in and taken the binder 


without taking off the top cover 
other 


out of 


or using an arch wire or 


device. This improvement in 
loose leaf devices was also in 
troduced to the commercial 
world by our company. 

rrom this you will see that 
the loose leaf ledger itself, the 
ledger binder, the_ sectional 


post, the crimped leaf, slit hole, 
and all of the 
elements of today were devised 
estab 


commonly used 


and brought out in our 


lishment and offered to the busi 


this com 


world through 


pany. We 


anyone will dispute any of these 


ness 


do not believe that 
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counting devices has been accompanied by the creatior 
loose leaf equipment that adds to the efficiency and 
of mechanical record-keeping. 


Many Post by Machine. 


Note—It is interesting to recall that George F. Watt 
rresident of the Elliott-Fisher Company, some years ago 
the general manager of the Baker-Vawter Company ind 
he left them to become general manager of the Elliott-! 
Company, at that time a comparatively small concern | ! 
in whose devices Mr. Watt saw great possibilities It is 
interesting to observe that Mr. Watt has been throug! 
business career connected with pioneers in two of the eg 
industries—that of loose leaf and of bookkeeping by 
ery, the Elliott-Fisher Company having been the first 
this phrase 

Many business institutions now post their ledgers 


tirely by machine, in addition to making a variety of 
Flat-bed” and “« ylinde I 


writers have both been equipped with adding devic« 


records in the same way 


prove additions and extensions 
The “flat-bed” bookkeeping 


to the where, in 


machine has been devel 


point one operation, the custor : 


statement may be made and the ledger she 


monthly 


posted, without removing the 


ledger sheet from 


An adding 


ta ment 


and subtractine 
show s 


ance after each posting Ana 


itional recap may 


tained, giving the 


onsecutive order 


, , 
Among recent developn 


ff the adding machin 
er posting machine 


sual 


because it 


merit It is widely us 
multiplies the 
loose i@art mn 
Chis 


iciency of the 


1 of ledger keeping 
chine adds and subtracts 
records with unvary 


accuracy, and materially) 


duces the drudgery ol 
It not 


essential to 


only records every 


ledger posti 


forward the 


aiso Carries 
debit and credit balances 
The non-listing calcul 


machine is also an aid 


ciaims. 

After the advent of the loos waren A. ene ae Saner-Vawter counting It is invaluable 
leaf ledger then the question of uch work as auditing « 
loose leaf accounting systems for all departments of busi- tions and figuring inventory In ledger work it 1s use 

advantageously and profitably in proving detail posti 


ness important, and our company, with its corps 


grew 
of men visiting business establishments all over the United 
States, was the one that brought the attention of the busi 


ness world to the advantages to be gained from the use of 


loose sheets in binding devices 
Since the advent of our company, of course, a great 
many different 


panies are doing the same class of business, but in spite of 


devices and a great many different com- 


all the competition, our company has grown steadily in its 
volume of business during all the years since it was orig- 
inally started. 

You will see from the above that I have been trying to 
give you the facts, and have not paid any attention to the 
different devices for the same purpose that 
have been the 
that our company and our devices were the pioneers 


bookkeeping 


There are, in the 


great many 


put on market. It can be said, however, 


In recent years mechanical devices, as 


helps, have had wonderful development. 
typewriter and adding machine field, items of such scope 


and merit as to make adequate description here impossible. 


Every advance in the construction of mechanical ac- 


It adds, subtracts, multiplies, and divides with rapidity 
accuracy. 
To Get Results, Ledger Forms Must Be Exactly Right. 
To get results from the use of mechanical bookkee 
helps, the loose leaf forms and binders used w t 
must be exactly right. 
A set of manifold blanks ut of register S 
than useless becaus« information on the fourtl Ss 
made to vary from that on the first sheet Ledger I ‘ 
and customer’s monthly statement blanks that 
work in harmony on the machine, are a constant s 
of annoyat to the operator Chis annoyance at! 
costs the roprietor money, and device manut 
prestige 


Making Loose Leaf Forms for Ledger Posting Machines 


ust be prepared with ¢ at 


Forms for this purpose mus 

uracyv and car \ score letails have direct bearit 
the results to be obtained The ruling on forms 
ll-bank machine must be fferent from the ruling that ts 
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adapted to 13-bank machine. Punching, perforating, trim- 


ing, correct margins, properly spaced and uniform col- 


ns, the right grade and weight of paper—these are 


some of the details which must be made accurately to fit 


he requirements of the posting machine. Slight imper- 
ction in a single detail may make the whole leaf useless. 


Consequently, the maker of forms for this purpose must 


know the posting machine as well as he knows the ledger 
le \ knowledge of how machine and leaf are used to- 
gether, to produce satisfactory results, must also be his. 
The science of mechanical accounting, the technical 
training of the engineer, and the art of ledger making con 
te to s sk ll. 
We have continued to take a place in the foremost ranks 
this further extension of the loose leaf principle, and 
among items of note invented to meet these needs might 


me mentioned the posting machine ledger and rack, the 


steel sorting tray and of late the steel ledger tray and the 
< ] order le 
Methods have had to be revised as well and ou latest 


] 


elopment here has been the plan of “B-V-ing” or off 


setting charge sheets with ledger leaves prior to the book- 


keeper’s sitting down to post with the aid of the machine. 
And so we have come to the time when the firm which 
fails to make use of the loose leaf idea is the rare excep- 
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| might review the status of the loose leaf 
the law today. 

first introduced by 
business men were slow 
they doubted its legality and they 
Two formidable objections, if 
ounded! Once understood, there never was any ques-_ 


In cone lusion 
principle in the 
VW hen 
Baker \ 


to adopt it because 


eyes OT! 


loose leaf accounting was 


uwter Company, many 
questioned its security 


well 


tion as to the utility of the plan. 

Its legality was roughly established, however, as 
soon as its use became sufficiently widespread to secure 
court decisions fr all sections of the country. Today 
this doubt is rarely rd, and citation of the many cases 
favorably decided by various courts of law is not often 
requit 

The question of security, too, is only voiced in isolated 
cases, because so few instances of defalcation have been 
found which were clearly attributable to the presence of 


loose leaf books 


Nowadays it is clearly recognized that 


with only the usual accounting safeguards, loose leaf 
methods are as safe as bound books, and infinitely more 
handy. The vitals of business—the various instruments of 
credit ites checks, bills of exchange, bills of lading, and 
warehouse receipts, are essentially loose leaves. Why not 
the books, then, us to record them? 

Perhaps the great single factor in building up con- 
dence on both tl ove questions has been the univer- 
sal adoption of loose leaf systems by banks and trust 


companies 


Machine Bookkeeping Opportunity for Salesmen 


Some Practical Suggestions for Getting the Business.—By 
Chas. R. Fargo, Vice-President Wilson-Jones Loose Leaf 


Company. 
HE rapid development of mechanical posting has of the future will be combination writing or adding ma- 
given rise to an unprecedented demand for loose’ chines with attachments fitting them for the work of 
leaf binders and supplies. It is safe to say that ledger posting and cross tabulations. 
etween five and six million dollars worth of mechanical A Great Sales Creative Force. 


sting machines will be sold in this country this year, 


that the sales of loose leaf supplies will 


nt to approximately twenty per cent of the cost of 
e machines, we deduce that the loose leaf business will 


to the extent of over a million dollars thru the intro- 
( of machine posting. 
\nd this is only the beginning 
Anyone who is at all familiar with mechanical posting 
its possibilities will tell you that what has already 
done is « a fair indication of what will be do.1e in 
iture 
- onl e banks and the larger commercial houses 
taken echanical posting, but the smaller com- 
il houses are gradually falling into line and, as the 
ntages « the machine-made ledger and statement 
é e more ear, and the unwarranted prejudice against 
hine method on the part of the bookkeeper dimin- 


it will gradually find its way into all business houses 


re there are one hundred or more postings to maké 
loes not seem oOver-optimistic to assert that within 

w years the ledger posting machine will be as firmly 
established a part of the equipment of a business house 
the typewriter, the billing machine and the adding 
fact, it seems altogether likely that the typewriter 

he ad g achines used in accounting departments 


There are seve panies now actively engaged in the 


manufacture and sale of mechanical posting machines, 
namely 
The Burroughs lding Machine Co. 
The Elliott-Fisher Co 
Che on-Hopkins Co. 
The Ellis Adding Typewriter Co. 
The Remington Typewriter Co. 
Che Underwood Typewriter Co. 
1 The Wale ing Machine Co. 
Each « ese « inies is advertising extensively and 
s sendit trained specialty salesmen into the field to 
create dé nds s machines. Never before in the 
history the loose leaf industry has so much selling 
effort been put fo to build up new demands. Never 
before | the loose leaf dealer and salesman had such an 
opportunity to est sh new and profitable trade with so 
little effort 
[he question wv h now confronts the dealer is how to 
vo about getting | share of the business which is being 
ilt tl nge from the pen to the machine 
| et ! AAC 
| no de hat the stationer has so far run a 
er e competition for machine posting 
supplic t this should not cause discouragement. It 
was ter tl se leaf ledger was placed on the 
the tationer began to find that he could 
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sell loose leaf systems, but just as soon as he took up the 
sale of these goods in earnest and convinced his custom- 
ers that he had 
no trouble in driving the representatives ot manufacturers 


he was equipped to supply their needs 

selling direct to the consumer out of his held. 
It will be 

dealer is on the inside. 


The knowledge on the part ot his cus 


local 


His personal acquaintanceship is 


so in machine posting supplies Che 


a valuable asset. 
tomer that he can always be reached promptly in case of 
a complaint or when new supplies are to be ordered gives 
him a decided preference over his out-ot-town competitors 

It was only natural that a majority of the sales of loos« 
leaf and card index supplies for the earlier installation o! 
bookkeeping machines should have gone 
had specially 


to the firms sell 


the since they trained 


took 


to user 


the 


ing directly 


salesmen who time to study requirements 0! 
users of the machines and who worked in close conjunc 
tion with the machine salesman. 


Most dealers have been a little slow in appreciating the 
possibilities in field 
ing that the special study and preparation it requires 
while. A to this 
rapidly 


posting 


machine posting and in realiz 


the 
ir 


worth htness meet the demands in new 


coming to be rec 


to 


line now 


1s 


ognized an essential success in 


the 
leat 


who w: 


as 


development of a modern loose 


stationer 


the 


department, and every 
to keep 


headquarters 


nts his store in 


as a for loos« 


foretront 
later, 


leaf must, sooner or 
equip 

It is 
the 


for 


supplies 
himself to compete 


time when 


leat 


only a question 


demands for loos equipment 
l 


show a decided 
the 


are adopting 


will 
to 


pen posting 
off 


which 


number 
the 


slacking due large 


oft firms ma- 

chine method, and the dealer will want 

to bridge this gap by being in line on 

the mechanical posting supplies 

Is the Dealer in a Position to Compete? 
The 


reach 


stationer now has within his 


loose leaf supplies for machine 
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men who understand the requirements must select men 
who will follow the installation to a successful conclusi 

Dealers have been far too prone to treat each Sa 
the last one and to go into this work on the basis 
price is the only consideration—with the result that when 
the sale is made, they do not feel that the pront has cel 
great enough to warrant their going to any expens 
watching the installation of the supplies to se 
operation of the binders is properly understood 
each detail of the sheet work has been corr: 
out so that there will be no annoying delays at | st 
moment Too often it has been the problem ot t 
ine machine salesman to straighten out some tat 
the supplies just at a tir hen smoothness of ope 
meant everything in making his work a complete s ss 

I believe that as a general thing, the salesmen of pos 
machines are as neutral as it is humanly possibl t 
to be when it comes to recommending loose leaf « 
ment 

It is only natural to suppose that when Smith, t l ( 
leaf salesman, drops in on his friend Brown, the 
manager of a big manufacturing concern, tells 

the success of a new posting 


kindred concer! 


installation in a 


works up an interest that results 
sale, the posting machine salest 
who gets the order is going t see 
that Smith has the inside t 
there is any, when it comes to t st 
lection of the loose leaf supplies 

This is not favoritism—it ts re 
procity, and the fact that the post 
machine men are ready and willir 
co-operate with any dealer or sales 
man along be looked 


these lines should be ked 


upon as a real opportunity by the 


awake stationer who is willing t 
a part of the missionary work 1 
ment for his share of the loose 
trade 

For several years, dealers interest 


posting which will compete success in the development of their loose 
fully with any on the market Manu departments have been asking th 
facturers supplying the stationery trade manufacturer what thev could 

have not been slow in appreciating the create new demands for loos 


of machine and 


have not only entered enthusiastically into the production 


possibilities posting 


of suitable binders for this work but have added to their 


lines of stock forms the standard rulings adopted by the 


manufacturers of the posting machines, thus placing the 


dealer on an equal footing with any competitor where 


these stock forms are specified 
The Salesman of Posting Machines Is Neutral. 
It has that 


posting machine salesmen are showing favoritism in rec- 


been a common cry among stationers the 


loose leaf equipment for their 
that 


salesman 
the 


ommending certain lines of 


Some dealers seem to feel atter a ma 


sold 


hands of 


machines 


the machine should wash 


the 


chine is posting 


leave selection and 


the 


his transaction and 


installation of supplies entirely in hands of his cus 


When 


part the loose leaf equipment plays in the success or fail 


tomer one stops to consider what an important 


ure of a mechanical posting installation, it is hardly rea 
sonable to suppose that any salesman of posting machines, 
who wants to continue doing business is going to overlook 
his obligation seeing that his customer gets supplies 
that will work to the best advantage. 


It is for this reason more than any other that the sales 


in 


offices of the posting machine companies have recom- 
mended that loose leaf houses which have specialized on 
posting machine supplies and which have sent out sales- 


Charlies R. Fargo. 


goods and when the answer was 


it invariably involved the employment of a high-grad«¢ S 


tem man to go out and teach the business man ne 
better ways of handling his records Chis 
creased expense in selling with considerable uncer 

as to the outcome, because even after the demat vas 


created, it was by no means certain that the orde 


plies would not be lost to some competitor 
Sending out men to create demands for post 
chines is, however, quite a different matter—becat 


+ 


posting machine salesman 1s there to do the i 


of developing the prospect and making the sal 

fore the dealer or salesman of loose leaf supplies 

joins hands with the men who are selling posting 

chines is really doubling up his strength and taking 

tage of a creative force which may be his for the as . 
It is really strange when we come to think 

this great opportunity which has been thrown at tl 

ot the othce apphance dealer has been so little appré 


How to Go About Selling. 


] 


salesman of loose leaf 


Before a supplies can be 
help to thi 
he 


antages 


ichine man in developing new de 


posting m: 


mands, must know something of the machines 


the adv of the machine method over the systems 


in use 





s knowledge is not difficult to obtain Che sales 


es of the various manutacturers of posting machines 


ve competent demonstrators who are always willing 


explain the operation of the machines and show the 


nes Of DUuSINGESS., 


stems which are being used in various | 


(-arefully written and cleverly illustrated sales bulletins 


italogs, explaining in detail how the machines and 
ems aré S¢ may be had for the asking 
most of the larger cities, the salesman can obtain 


rms already using posting machines to 


the handlir gz ol their work and in this way he can 


accurate rst hand information as to the advan 
ges tl ew method over the old Chis is one of the 
ways to learn about machine posting 
sit to a bank which is posting ledgers and making 
ents o he machine, the following thru of the 
ecks and deposit slips from the tellers cage to the 
keepers, and a study of the method of making the 
tries, taking the proof and comparison of the balances 
ean h clearer idea of the use of the machine in 
- iss of work than can be obtained in any other way 
should not be difficult for a salesman with the proper 
edentials to secure permission from the bank with which 
: se does business for him to spend a day or two in 
keepir department for the purpose of making 
s study 
Any yan ookkeeper will gladly explain the pen 
thod of bookkeeping as used on the Boston Balance 
gers, the lividual ledger and pass book systems in 
efore the posting machine was introduced and will 
rly illustr: te, by comparison, the immense amount ot 
and mental calculation which tl machine system 
salesman who gets his information in this way will 
etter equipped to sell loose leaf supplies for ma 
posting, because he will have tull understanding 
he value of the machines and will know why it 1s that 
. ith e and small, in all parts of the country, 
spending thousands of dollars in changing over to the 
vy method In other words, he will he sold” on ma 
ost nd that means everything in giving him the 
siasm and confidence that spells success 
Machine Posting in Commercial Houses. 
The principle upon which bank ledgers systems operat 
ved thru very largely in commercial work with the 
tior t in commercial lines, especially in depart 
stores where itemized ledgers are required, the com- 
ledge statement system ts ming to be used 
tens ly By combined ledger and statement sys 
s meant ledger and statement entries made at one 
vy me s of a carbon inserted between the ledger 
ta nent le es 
s to see modern bookkeeping ichines in use 
oper n aking six or seven hundred postings a 
I ng her work as she goes along, to realize the 
ess e business judgment, which prompts the 
( g department store in making the investment 
sands dollars in order to take advantage of the 
time. labor and costly errors which the machine 
provides 
trial balance bugbear is now a thing of the past il 
eping s is the end of the month statement mak 
h in the times gone by, meant a delay trom 
twenty days in getting in the llections 
sti vy receives, prompt tne rst the 
nth, his neatly typed statement showing his exact ba’ 
" every debit and credit iten rried out in detat 
re is 1 hance for an argument. When he is reads 
remit, he tears off the head of th tatement and tails 


his check, thus saving the creditor the expense ot 


clurning a receipted bill 


Such a system as this means perfection in accounting— 
ibsolute control, accuracy, efficiency, economy and service 
to the customer w as a builder of prestige, cannot 
be underestimated Its coming into general use is in- 
evitable, and the possibilities it opens in the loose leaf , 
field are so immense that | cannot refrain from urging 
igain the need for eir most thoughtful consideration by 
the dealet 

The posting m e salesman does intensive work in 
winning his customers over to the new method, makes his 
sale and then goes on to a new prospect. The seed 


planted at so great st may or may not develop addi- 


tional sales of machines, but the re-orders for loose leaf 
supplies m¢ ontinuously, and in time, the pur- 
chases of these s es will exceed by many times the 
original cost of tl hines. Thus, the creative force 
that th tur posting machines puts into the 
field is working indirectly toward the development of the 
loose leaf business, a fact that no manutacturer or dealer 
in loose leaf goods n afford to lose sight of. 

The future uses mechanical posting machines will 


ned to ledger work. Already it 
pplied to the keeping of perpetual 


not by any means 
is very successfully 


inventories, sales and expense analysis, payroll work, esti- 


mating, piece work figuring and many other forms of 
accounting where t itomatic cross tabulation of figures 
and the application of the combination adding-subtracting 


mechanisn ental strain and makes for greater 


speed and iccuracy 

This work will 1 re loose leaf equipment especially 
adapted to the removal and replacement of the 
leaves thus creat ditional demands which will mean 


a great increas« sale of loose leaf goods. 


Displacing Old Loose Leaf Equipment with New. 


rtunities of the dealer now lies in 


(Jrne ¢ tive es 


epla equipment supplied in the earlier 


machine | ing it itions with the more modern and 
etter pted rs and index systems which have 
lately rought it to increase the efficiency of the 
posting ichine operator 
Phe ose | nders offered to the user of post- 
ng machines were ly the ordinary pen ledgers which 
vere sto verticall n a posting rack and used with 
leaves punched with the U-shaped instead of the slotted 
holes t was soo! nd that these makeshift binders 
were 1 tabl achine posting, because the posi- 
tion in which the le s were held allowed them to slide 
the posts and sag and bind against each other, there- 
fore tur about making special binders to 
vercome this ser : ilt, with the result that the office 
ippliance dealer 1 as the choice of several exception- 
ally cleve sting binders which make an instant 
re ] ; ‘ ‘ eT r 
The salesman v ippreciates the advantages possessed 
these ne devices | will follow up the present users 
st ' hit iking comparative demonstrations 
and st ting ordet r sheets, indexes and other supplies, 


a il , ate _ table field. 


A Few Suggestions to the Salesmen. 


é ggestions for the salesman who wants 

to be ess il ling loose leaf supplies for machine 
l ( tance of all the salesmen of post- 
ng 1 es in your city or territory. Get on friendly 
te them ar nvince them of your willingness to 
l t 1 hine posting and to boost it. Ask permis- 
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sion to go with them and make demonstrations of your 
binders. 

2. Learn all you can about the different machines. Get 


lists of installations already made, and call on the users 
Get the bookkeepers and demonstrate 
your binder to them. If they express a favorable opinion 
of it, ask them to keep it in mind and recommend it to 
any prospective buyers of posting machines who call to 
look over their Frequently, 
posting machines will ask prospects to call on their cus- 
equipment, 


acquainted with 


installations. salesmen of 


tomers, and a good word regarding your 
spoken by a bookkeeper using a posting machine will be 
of great value to you. 

3. Be on the square with posting machine men. Don't 
tip off one salestnan to another's prospects. Don’t knock. 
Don’t try to sell the machines. If you develop a prospect 
and think some particular machine is better suited to his 
needs than the others, tell the salesman of that machine 
and leave the rest to him. Don't meddle with the business 
of the posting machine man by telling his customer how 
the installation ought to be made or that he has the wrong 
Don't favoritism 


for one machine simply because the salesman is more 


type of machine or form. show undue 


friendly to you than the others. Changes may come to 
make the poor selling machine the strongest one in your 
field. 
all the salesmen of posting machines. 

4. Equip yourself with complete demonstrating outfits 
Change the 


It is to your advantage to retain the friendship of 


and see that they are kept in perfect order. 


leaves and indexes when they become worn—a soiled, 
shabby-looking outfit is always a handicap. 

5. Learn everything about your binder—and the com- 
petitive binders as well. Be ready to meet objections and 
to prove the superiority of your device. Learn to antici- 
pate objections and bring out more strongly the special 
features of your device, wherein you think it superior to 
other binders being considered. 

6. In your sales talk, dwell upon the care your house 


uses in its sheet and index work. Mention the quality of 


your paper, the accuracy of your ruling, printing, punch- 
ing and trimming of leaves. Doubt on this point has lost 
many a machine posting order for dealers. Show samples 


of your work and refer to satisfied customers. 





APPLIANCES May, 1917 


7. Make your sales complete. Convince your customer 


that it is to his advantage to give you the order for the 
sheets and indexes as well as the binders in order that 
may have a perfect working outfit and be able to hold one 
Where the 
always a 


leat 


firm responsible if he is not entirely satisfied. 


divided between two houses there is 


possibility for trouble 


order is 


On this account some loose 


manufacturers will not permit their binders to be installed 
with leaves made by other firms. 

8. When the goods leave your house, check them over 
carefully to see that everything is perfect and that noth- 
j 


ing is missing. Try the sheets and indexes in the bind- 


ers and make sure that they fit perfectly. See that the 
indexes are the proper size for the leaves. See that the 
ruling on the back of the leaves is the same as on the 


front. Compare the leaves for uniformity of size. Smoo 


even edges are important to speedy work in posting 


9. Follow up your installations. Be on the job when 


your goods are put into operation and see that every 
bookkeeper is shown how to use the binders. Help to 
arrange the outfits and stay with the installation until 
everything is working smoothly and you are sure that 


your equipment is being handled properly. There is noth 
ing of greater importance than this in helping you to keep 


the friendship of the posting machine men and nothing 


that will be of more help to you in getting a boost from 
your customers. 

10. If your sale is to an out-of-town concern, write 
them fully at the time your goods are shipped, sending 
them an instruction sheet for operating the binders and 
impressing them with the importance of carefully llow 
ing these instructions in order to get maximum efficie! 

11. Boost machine posting wherever you go. Get ac- 
quainted with bookkeepers and office managers in ban! 
and commercial houses and tell them about machine post- 


ing. Have a sample book of ledger and statement forms 


and show them what others are doing. Ask your house to 


tter 
té Ss 
t IS, 


help you boost, by mentioning machine posting in I 


on envelopes, in newspaper and circular advertising and 


by showing the various posting machines in window dis- 


plays. 
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Loose Leaf Business Safeguard 


Some Ideas on the Importance of Loose 
Leaf to Business in General and Sugges- 
tions as to Requirements Necessary for 
One to Become Successful in Selling 


Loose Leaf.—By John A. Uden, Sales 
Manager Brown-Preuss Stationery Co., 
Kansas City, Mo. 

HE LOOSE sheet system of accounting has been in 
practical use long enough so that we are all agreed 
o its superiority over tight-bound books, card ledger 
systems and, in many instances, vertical filing. The basic 
ne iple of loose leaf is the unit idea, the one sheet ror 
h aecount or class of transactions. This idea has end- 
ss variations, and, carrying it down through the different 
ases of keeping records, it provide Sa flexibility of mak 
ie and finding entries that can be acquired in no other 
Ly The keeping of records would be sol itely seiess 
ne were unable to tell accurately and instantly any de 
il he wished to know about his business With the 
petition existing today, the business man who fails to 
ep an accurate record is headed for disaster on a down 
de. Statistics show time and time again that the busi 
ss that went on the rocks might have been saved in time 


the proprietor had had the proper record 


could have known positively just what was taking 
é The average business man does not know the best 
stem, nor has he the time to figure out a plan so that 


vill show the inner workings of his business 
in an accurate manner. With such a record it gives 
a chance to stop leaks; cut down expenses that ( 
necessary, discontinue handling unpr: le lines, or 
tever else tends to undermine the commercial stru 
e of his business 
This is the big opportunity for the loose leaf sales iT 
he is alive and on the job he can go out and get 
siness volume that the average salesman thinks 
possibility The field is growing from day to day, 
is up to the stationers to get their share \re you 
sfied, Mr. Stationer, with the business you are getting 
g this line \re you selling as much loose leaf goods 


r competit If not, why not In nine cases out 
Ss IS answer It is because the average sales 
loes not know his line He is taking orders on a 
retitive sis tor binders and sheets as so much met 
st st selling a service wherein the element 
vetit s almost nil. 
he inside salesman, of course. does not hav the same 
rtunitv as the outside salesman in taking large loose 
ers \s a genral rule the customer who 
1 store probably made up his mind as 
what ( wants in the wa of loose ea 
Ss, ane most cases, has figured out a system 
hand to meet his requirements This class of cus 
usually buys in a small way, comparatively speal 
g nd his purchases will consist principally of ring 
rs, memorandums, sheets for binders that he already 
( S onally, a ledger outhit y this | mean a 
edger outfit without any frills, for a small sines 
ses are il eed rare where a ust er WI me nt 
re and buv a large loose leaf outfit to take 7 
siness 
re re s p to the outside sal 
et this business. It is assumed that the salesma 
rstands at least the fundamentals of up-to-dat« ool 
‘ ne, as this |] nowledge is absolutel essent al 1 he 
any s ss whatever in selling | leaf goods 
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ability go int ustomer’s place of business and be 
able, with sufficic thought beforehand, to devise for 
him a modern loose leaf equipment to suit the require- 
ments of his business down to the most minute detail. 
When he is able t ve to his client that the plan will 
work vill have eliminated all competition. He can’ 
sell him the out ’ price which the goods are worth, 
not at e mig ordinarily sell them to compete 
with the man around the corner. When he can show a 
man tactful he results that will accrue in using his sys- 
tem, the « ent « e will not enter into the question. 
He will then have become a real salesman of service and 
not at er taker nders and sheets as so much mer- 
chan lo do requires careful thought, prepara- 
tion al observati 
The average sales has a wonderful opportunity for 
serving up-to-date isiness methods among his cus- 
tomers he in this knowledge into dollars for 
his hous« d for himself by applying the methods of 
yne customer to another's business, and in the application 
supply the equipment that goes with the system. Once 
he gains the confidence of his client and makes him feel 
that he knows absolutely what he is talking about, that 
usto! s going to be solid for that particular salesman, 
and he he salesman) will be remembered in the future 
n the way of orders for supplies or devising new sys- 
tems for new conditions as they arise. 
\ ft e salesmai demonstrated to the customer 
the superiority of his system over the one in use and 
onvinces | that proposition will give him results 
iccura with the least possible effort, the sale can be 
losed { the stomer so much as asking a price. 
\ sale st kn his business thoroughly, and any 
time spent in re textbooks on accounting, etc., will 
e repaid t m it hundred different ways. He should 
have as his worki: asis a thorough knowledge of the 
iplicate ler sys as applied to the jobbing busi- 
ss, and ynthly statement and ledger system as ap- 
lied 1c retail business, and cash journal system as 
plied t ot of the common stock forms for 
st lt t any ness, a great many of which will 
place yster ound books, etc. 
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t any loose leaf salesman can have is the 


Loose Leaf Leads in Modern 


Accounting 


By H. A. Prizer, the William Mann Com- 
pany, Philadelphia, Pa. 


ering the full requirements of 
kinds and for- 
gained for 
ice in the business world, and 


of various 


Ate 


ing devices have 
line of goods is maintained and 
requirements up-to-date 

so that the 
»%k manufacturers of this coun- 
the long 
the loose 


ot 


most of progres- 


wall and have 


on 


manufacture of 


f 
oO! 


to their line of bound blank 


accounting system of any de- 
the best results must use, in 
k books, the loose leaf books 
th the least expenditure of labor 
will the executive the de- 
essfully the 


give 


run business. 
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It was thought at the time that the loose leaf idea was 
that 
court, 


that it would be somewhat unsafe, and 


the validity of loose leaf books, if 


introduced 
brought into 


would be questioned. 


in better shape by having stationary leaves, yet the ad- 


vantage gained by loose leaf books in a great many cases 


more than compensated for their use. 


It must be understood that 
evidence admitting or excluding book entries simply be- 


books It 


removable leaves that 


cause they are loose leaf may be, and evi 


dently is, on account of loose leat 
books are under an additional legal suspicion, but to be 
admitted as evidence a book of accounts, whether bound 
or loose leaf, must be a book of original entry, the first 
book in which a complete transaction appears. In this 


way a loose leat book will be judged like any other ii it 
appears the hrst complete record, and it will be admitted 
as evidence, provided it satishes the other requirements 


of the 
more trouble in satisfying than other books, but it can 


law. These requirements of the law it may have 


be done, and the books just as admissible as any other. 
Che 


all over the 


knowledge and extensive use of loose leaf 


‘ { 
woods 


country has in a measure done away with 





Harry A. Prizer. 


on the same plane now as blank 
“Blank 


Leaf,” and the use 


suspicion, and they are 


line really should be designated as 


hool s | he 
Books, 


of either kind 


Round and the other “Loose 


should 1 adopted where it 1s found most 


satisfactory to the requirements 


kinds, 


present 


The number of various sizes and 


leat 


speci ications 


of loose levices at the time on the market 


has caused the manufacturers and _ stationers consider- 


able thought and expenditure of money in the manutac 


This has been 
work of the 


ture and stocking of this commodity 
excellent 


National 
Through 


somewhat reduced by the most 


Leaf Committee of the Association of 


Loos 


Stationers and Manutacturers the work ot 


this committee the various sizes and bindings have been 


minimum number by standardization, and 
Frank R. Welsh as 
doing a great this line, 
have a mest complete and intelligent report covering thi 
at the next 


reduced to a 
chairman, is 
doubt 


this committee, with 


work along and no will 


whole line of loose leaf devices to present 
National 

The standardization of sizes and bindings will not only 
to the stationer 


stock 


to be carried in order to market this line successfully. 


convention in Chicago. 


be beneficial to the manufacturer, but 


as well. on account of cutting down the necessary 


Through this Loose Leaf Committee the manufacturers 


While perhaps the bound book is 


there is no rule or law of 


and 


furnish 


stationers 


a 


1 
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j 


practical and better suited 


sumer 
W hil 
loose leaf 


standardization, 


line 


a mit 


today 


} 
1¢ 


1 
I more 


there is 


line to the 


mucl 


sta 


much 


through the 


| a 


T 


{ 


; 
t 


( 


yet to do in 


lad 


rd of bound 


peen 


united efforts ha 


marketabl 


} 


iS1S 


Ss 


:00ks in 


accomplished, ar 


are drawn together more closely so 
d market sizes and bindings of books wh 


the requirements of t! 


bringing 


I 


bee n pla 





Selling Loose Leaf Devices 
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Ing 


vague, 


Some Valuable Suggestions Drawn from 
Experience in the Handling of Customers 
in the Loose Leaf Department.—By A. M. 
Pearce of the Phoenix Office Supply Co., 
Muskogee, Okla. 


tn 


e 


there are some 


loose leaf and 


KI 


customers 


whose 


ideas cor 


1owledge of the subject art 


salesman will have to use his own 


iud 


( 
idik 


a considerable extent in showing loose leaf devices 


‘f want to get one of those files in which you put 


and keep them alphabetically.” 


“Do you keep those backs in which you can put 


and take them out easily 


After 


want to get a loose leaf ledger.” 


several 


minutes ¢ 


) 


f ardent searching and « 


ing in reply to the foregoit 


g requests, the 


salesman 


find that what the customer really wants is a lo 


mem<¢ 
whicl 


what 


that nowadays the majorit: 


1 
} 


} 


book. 


confront the s: 


ne 


can show hin 


ter versed and more tl 


idea than heretofore, 


1 


T hese are 


a 


esn 


ind 


] 
few of many of the que 
an when he asks a 
loose leaf. He finds, | 


\ of progr ssive people al 


oughly educated in the loo 


consequently can 


an almost exact idea of their requirements. 


When 


along in darkness, keep 


old way, 


‘Iw 


1s 


h 


the salesmar 


| 


could get 


I 


would lessen my work, 


Not 


cule the 


abruptly; no, not 


and the custot 


customer or al 


is old fashioned, thoug!l 


tactfully 


sition 


studying out ca 


requires; 


and then, wl 


the proposition up t 


manner that 


to sell him 
the house 
he does 


or record 


le: I 


Loose 


Emphati 


with th: 


obie ct 


not want 


ally, no; 


he will 


ul 


T 


ror his own 


h 


n 


t 


and gradually, an¢ 


] 


give, as 
ds his customer still g 
his accounts and records 
makes that expected st 
( system or bookkee] 

n is the salesman’s tin 
But carefully Do 
him by stating that his s 
be, but bring him to that 
spend some time on 
lly what the customer: 
ne has assembled his 

Explain to him 11 


1m 


nterest 


| he sale sman 


to s 
books, 


does not 


vo the ne 


In demonstrating | 


his da 


yoing 


carefully 


f 


a 


a ready and 


it haphazar d 


«l 


the import 


ste 


1 


sale To ] ol l 


< 


1d systema 


int points 


r's atten 


onstrations interesting 


his cu 
lose tl 
the de 
tomer! 
simple 


monstrations be 


wil 


Tt 


1 


understan 


+; 


1 


the salesman 


i\ 


rstand that the salest 


+} 


1 


should show his custo 
him so many loose leat I 
» much service and « 
cessarily mean .so mat 
means service and sys 
iry books to accom] lis 
ild advise the salesmar 

the details as they 

1 hitting the high places 
ly, so as not to fail t 

e salesman should never 
rr in doing so he will ] 

ttention is to make one 

as well as to ones 

simple as possible [} 

it the demonstrations 
ey will naturally be s t 


as well as tl 


( 
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and he has the advantage as these demonstrations are for 
g 

If one is demonstrating a bookkeeping 

to every 


his own business. 


machine system he should accustom himself 


detail so as not to make any blunders which are very em- 
effect of 


for 


Marrassing and which sometimes spoil the one’s 


9 
fforts. Let the salesman prime himself every shot 


and prepare to answer every question, 


Che greatest asset in the sale of loose leaf systems is 
familiarity with what one is selling \s salesmen, we 
should study our customers. We cannot convince others 
ntil we convince ourselves. Let us study our line—be 
ready to answer any and all questions, and let us not be 


compelled to say “Il am not sure.”” Let us be ready to say 


“ves” or “no” and to sell our customers servicc, not books 
Knowledge, aggressiveness and tact are like three mighty 
engines and, when linked together, can pull through the 
greatest obstructions in the business world. 


Did you ever talk to anyone who was endeavoring to 
explain semething to you in which you yourself were 
proficient. and find what a bore it was to listen when you 
perceived that he had little or no knowledge of his sub 
ject? Apply this to yourself. Think what weight your 
arguments will carry when you are explaining a_ book- 


keeping or an accounting system The most essential 


thing in demonstrating or selling loose leaf to the expx 
rienced accountant or the thorough business man is the 
knowledge of his business. One need not be an account 
ant or a traffic man, but he can by a little study learn 


the fundamental principles needed in selling loose leaf to 


every class of business. I find that bookkeeping machine 


ompanies are always anxious and willing to explain to 


anyone the details connected with the operation of their 
machines and their adaptation to different uses. My ad 
vice to the salesman is, study first before attempting to 
impart information to others. 


When the customer seems to be and has found 


satished 
through the salesman’s demonstration that he can use the 
outfit to good advantage, then is the time to start closing 
arguments. Show the customer that it has been a pleasure 
the different forms and that any further 


He 


to explain to | in 


service will be gladly rendered. is purchasing a sys 


tem, a time saver and a help to his business, and he is in 
a way, if he is an average man, under obligation to the 
salesman He will require supplies from time to time 


Let the dealer make it his business to keep in stock what 
the customer needs. Don’t make him wait for his supplies, 
for then he may lose confidence in the store 

conclusion, keep in mind this fact that, like a chain, 
the strength your power to sell is just as strong as your 
weakest fault. Strengthen it! 


Public Accountants and Loose 


Leaf 


By William P. Reinhardt, of A. Pomerantz 
& Co., Philadelphia. 


EARLY every person who enters an office equip- 

ment store is to a certain extent a prospective 
customer for the loose leaf department He may 

require nothing more than a small memo book or a minor 
leds outfit, nevertheless, it is almost certain that he 
can be interested in something either for his present needs 
or for his probable future requirements It, therefore, 
comes of first munportance so to arrange the loose leaf 


department as to make it relatively easy for all customers 
to examine the lines. In fact, the goods should be so 
placed as naturally to attract the attention of all visitors 


to the store. All men and many women are interested in 


neat f ocket memo books If these books are so displayed 
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as to demonstrate the economy of a permanent cover with 
removable is certain that many sales will result. 
loose leaf habit he will become a 
more and more as his 


le aves, it 


Once a man has the 


purchaser of loose leaf devices 


requirements increase 
Of all the prospects, however, whose requirements form 
held for the loose leaf department, one class 
stands being the most productive of good 
ied This class is the 

ountants. These men are always in touch with 
accounting and are on the alert at 
all times for improvements in methods and practice. Good 
well to show all new devices and 
the accountants, at any and every 
men who are experts in their 
will receive beneficial criticism, ad- 


a profitable 


ot men out as 


and vat repeat orders in loose leaf. 


public 


the newer! methods ol 


loose leaf salesme1 


torms to their friends 


opportunity Krom these 


business the salesme1 


verse and othe rwise, 


that will tend to strengthen their 


own sales talks when presenting these new devices and 
forms. Furthermore, by showing an aroused interest in 
the accountants and their problems, salesmen build them- 
selves up in the esteem of a progressive class of men 


puts them in touch will all classes of business. 


too many friends who value his 


cannot have 








William P. Reinhardt of A. Pomerantz Company. 


ount of a belief in his sincerity and 
friends, especially if they are from the busi- 
of extreme value to the sales- 


acquaintance on a 
ability Such 


ness producing classes, are 
man and his employers. 
The loos sman should realize that public ac- 


countants and ntants for private firms or corpora- 


leaf sal 


accou 
tions are responsible for many new accounts. In fact, 
new equipment is purchased largely upon their recom- 
mendatio1 Many of these new accounts, in fact, the 
majority of them, are opened at the suggestion of the 
accountant himself upon his initial purchase of the neces- 
supplies for a new system for his clients. 


Sary 
, } e loose le al de | 
fields, bringing in new orders for loose 


artment, therefore, becomes a pioneer 


in conquering new 


leaf and for other necessary supplies. The loose leaf de- 
partment works most admirably as a feeder for other 
departments, for every new loose leaf account is a pros- 
pective istomer tor every other article which the sta- 
tioner has for sale, from desk accessories right through 
the line to office furniture. It pays to handle the loose 
leaf de ent wit igor and intelligence; indeed, there 
ire few if any othe partments in the store whose cor- 
rect mang nt | » surely to the upbuilding of repu- 
tation and prestig« loose leaf is the very essence of 
business profit [It should be handled in an intelligent, 
progressive and energetic way. The rewards for up-to- 
date methods in this department will far outrun the direct 
advantages to the department itself 


7 
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Why Some Dealers Fail in Loose Leaf 


In Which Are Given Some of the Reasons Why a Few 
Office Equipment Concerns Fall Short of Their Oppor- 


tunities 


in the Sale and Distribution of Loose Leaf 


Devices.—By J. F. Argonson. 


Note—The loose leaf system upon its advent did not receive a very cordial welcome from the commercial stationery as 
ers. They had built up a large business on permanently bound books, which had been depended upon for the records of business 
from the time such records were kept. These books were not only a source of profit, but were comparatively easy to handls 
The samples took but small space on the shelves, while the stocks were kept in the storeroom The books, each of which was 
identified by name, were sold as any other merchandise The progress of the loose-leaf system in the favor of the using } 
however, soon had its influence upon the attitude of the stationers Loose-leaf lines appeared in the stocks of the most | 
gressive stores From that time the dealers have been an increasing factor in the distribution of loose-leaf systems Mal! 
them have been eminently successful with the line The degree of the success has been principally measured by the extent 
which the dealer co-operated with the manufacturer A few dealers have met with indifferent ecess and some have failed 
their opportunity The object of the article which follows is to present reasons why some of the stationers have not met th 

. oa ™ 
the success which should have been theirs with their loose-leaf department Although the article contains nothing new, the facts 
set forth may present some suggestion which can be profitably followed | some members ot the trade 

HE principal reason why some dealers have failed \s a result of this notion that reorders can be obtained 

to make a satisfactory success of their loose-leaf only by a species of misrepresentation or by the actual 

departments is that they do not accept the full co- manufacture of the goods by the dealer, the dealer loses 
operation of the manufacturers. In most cases it will be repeat orders because either the notion that the custome 
found that the dealer has covered up the manufacturer's cannot duplicate the goods in other stores is soon ex 
trademark and distinguishing name of the device, thinking ploded, or because the quality of his goods made under 
that it is desirable to carry to their customers the idea his own supervision is not equal to the quality of th: 
that they, the dealers, are manufacturers of the goods. In goods turned out by the loose leaf .manufacturet On 
most cases this is done in the belief that it is certain to’ the other hand, if he pins his faith to a manufacturer and 


bring the dealer re-orders, both for additional equipment 
and supplies. However this may sound in theory, it does 
not work out in practice. 


adays so similar in style that the man who selects the 


Loose-leaf devices are now- 
binder from one dealer can easily duplicate the style from 
another dealer without any trouble. At the outset, there- 
fore, the dealer defeats himself in \t the 


same time, if he undertakes to manufacture a part of the 


his purpose. 
goods with insufficient»and inferior facilities, he perforce 
gives the customer 4 quality that does not compare with 
the quality of the go6éds made by a manufacturer, who 
pins his whole hope of success upon the quality and com- 
pleteness of everything he turns out in his plant; and 
quality in loose leaf is the essential factor in the building 
Of course, there 


to 


of a permanent and extensive business 
the the 


quality for the sake of re-orders, but he is not a 


is no intention part of dealer sacrifice 


upon 
specialist 


leaf and, with a few exceptions scattered 


throughout the 
work which exhibits the same nicety of detail as 


m loose very 


country, he is not equipped to turn out 


the work 


comes from the factories of the leading manuiac- 


turers. The to duplicate the 
quality which it is necessary for him to maintain. More- 
dealer counts in all the costs of manufacture, 


which 
local dealer cannot begin 
over, if the 
he will that he 


less margin of profit than if he would make full use of 


find is putting out individual goods at a 


the service the manufacturer can give him. 
The 


the quality of their work 


built their 


their sheets are always trimmed 


leading companies have success upon 


to an exact size, punches are perfectly shaped, the align- 


ment of leaves on the post is absolutely perfect and even, 


and the lining sheets are smooth. These perfections, 
however, frequently do not hold good of the merchandise 
manufactured by the local stationer and printer. Such 


devices from lack ot facilities must necessarily fail in that 
finish which particular users de- 
The bookkeeper soon 


degree of uniformity and 
mand of their high-grade devices. 
learns the difference which lack of uniformity makes in 
he little 


and obtain goods which are 


his work, and would much rather pay a more 


perf« ct 


makes a choice of some line ol goods, and into tl at ! 


he puts all of his own selling force and couples up a 
the 


to advance the sale 


campaign matter which the manufacturer offers 


oods, he will find himself driv 


of the 9 


ing a double team instead of attempting to pull the lo: 


with one horse. 


all dealers would sell loose leaf 


lf goods oT a ll: \ 
equal to those lines which manufacturers are sellin 
direct to consumers, they would drive the direct selling 


policy out of their respective territories inside of a year. 


This has repeatedly been demonstrated. The local ser 
of loose leaf devices would like to buy from his I 
stationers but the question of quality must be take re 
of. They must be given a quality of goods equal to w 
they can obtain from those manufacturers whose policy 
it is to sell their goods direct, otherwise repeat or 
will not come back to the dealers. 

Local dealers cannot themselves enter the manufa 


ing field in a small way and obtain trained people to 


special part of the work so as to produce goods 
proper finish, and no ‘ocal concern can afford to empl 
such labor at the cost of experienced help in these 
ous lines No product which lacks the close attent 


detail, the finer points of finish and quality can ho 


h the factory which specializes in loos: 


compete wit 


dc ices 


Vhose dealcrs who have de parted from this old i 
trying to make their customers believe that they ar¢ in 
ufacturers. and who have joined hands with some 
utable manufacturer of loose leaf goods, sellin; S 
goods under the trade-marl name, have made a su ss 
of the business. Of course, there are certain few exce} 
tions in the case of lars stationers whose facilities 1 
capital have cnabled them to install plants which are « 
to the plants ot exclusi e manutacturers, but thes ses 
ire few and far between 

The whole question hinges finally on giving people the 
best that can be obtained for their money Peopk 
buy loose leaf goods are just as well informed today as 
io the essentials which are required to give them good 
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service as the dealer who sells the goods. The average 
buyer understands essentials of quality today in loose leaf 


devices almost as well as he understands what he wants 


vhen purchasing a hat or a suit of clothes. Many, many 
aqaeaie;rs 


have lost a valuable portion of their business by 


failing to recognize their own shortcomings when their 


customers began to buy elsewhere. 

\ salesman for a loose-leaf manufacturer recently called 
with the representative of a local dealer on the manager 
of an office in a large city, and was told point blank that 


loose- 


to the 


the customer had definitely decided to place their 


leaf business with a manufacturer who sold direct 
consumer. The salesman inquired the reason for this and 


the manager stated that he had been very patient in try- 


g to get the quality of service that was necessary from 


in 
the dealer, and, in fact, had tried other local concerns, 
one after another, with the result that each had fallen 


short. He had given all of them an opportunity and had 


worked himself to show them what the requirements 


of them seemed to be able to maintain the 


detail 


were, but none 


rfection of which he demanded. He referred 


articularly to the trimming and punching of leaves, to 
I £ I 


the quality of paper used, to the tone of the ruling colors, 
to the proper spacing of the columns, the amount col- 
umns, and all of those little 


details which the average 


bookkeeper who is at all particular is anxious to see in 


his work. In short, he required the standardization of 


details which he could get from a concern which had a 
standard to which they were absolutely adhering 
The loose-leaf system is no longer an experiment. It is 


forever established. Its domain is being enlarged by the 
remarkable development of the 
While the 


always retain 


es for keeping 
books 


certain place, the loose-leaf system is des 


machi 


older permanent-bound will 


OOKS 


tined to hold the records of the larger part of American 


l The manufacture of these systems has attained 


suSsINess 


a high plane of efficiency. Styles, models and usage have 


been to a large degree standardized by the leading manu 


facturers. The lines offer a splendid margin of profit for 
accept the manufacturer’s co-operation to the 


that the 


dealers who 


fullest extent The suggestion of the writer is 


iat, in his judgment, is the line best adapted 





t e requirements of his customers; that he put in an 
ample stock of all of the goods, put his own prestige 
behind them and push them with all vigor. Such a plan 
is sure to meet with success. 


Location and Display of Loose 
Leaf 


By H. W. Stacy of the Grimes-Stassforth 
Stationery Co., Los Angeles, Cal. 
idea manu- 


inventor's 


HANGING col 


factured into a 


iditions, or an 


commercial utility, frequently become 


to live retail merchant a source of trading that not 


table and greatly increases his volume of 


nroves nro 


business, but also adds to the prestige of his firm for 


up to date and abreast of the times. 
s proved especially true with the introduction of the 
se leaf idea into the stationery business Many live 
dealers were prompt to take advantage of the op- 
ty thereby offered for increased profits, volume, 
eputatior and the last is, after all, one of the most 

successful forms of advertising. 

Some retail stationery dealers keep line of loose leat 
g ls in their stock. You have been in their stores and 
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in a jumble on their shelves—old, 
boxes torn and wornout labels—and when a 
customer asks the clerk if he has “so and so” in loose 
leaf the clerk leads him over to the “jungle” with the 
remark, “Yes, | and commences to search the 
“archives” while the customer’s impatience finally reaches 
walks out in disgust. The proprietor 

through lack of interest and failure , 
of the loose leaf line, loses an 
to increase his sales and boost 


have seen these goods 


dirty with 


guess so,” 


the point where he 


| 


of this kind of store, 


to grasp the importance 


substantially 


opportunity 
his business. 

{t would be impossible to place too must stress on the 
and display of leaf stock. An excellent 
scheme is to have it next to or closely associated with the 
blank book and memorandum book departments, these 
departments often assisting in gently guiding the cus- 
leaf idea. Then, too, the 


location loose 


tomer’s mind into the loose 





H. W. Stacy. 


1 1 
book Ss; esince! 


or should be familiar with sys- 


blank 
two departments to work together 


tems which enable the 
elncient 
system of stock arrangement is to place the 
showcases on the main aisle of the store, 
filled with sheets and indexes exactly as 
and the surplus stock of binders, 
indexes systematically and neatly arranged on 
the shelves directly behind the counters. For convenience 
all sheets together, arranging accord- 
All indexes should be arranged in the 
anner in separate space and all binders together 
it being better not to mix sheets, in- 
same number or in the same 


in a most manner, 
\ Food 
binders 
binders to be 
they would be use 
sheets and 
of handling, keep 
Sammie 1 


in another space 
j 


dexes and binders of the 


space Also take care that the boxes and labels on the 
shelves are kept i fresh, attractive condition and al- 
ways in order. A great deal can also be accomplished by 
havir his de tment a table or low counter where 


desiring to study a system may be seated and 
before him the system to be considered. 
leaf price or memorandum books 


The selling of loose 
special training, but the selling of 


loose | punt while not requiring the sales- 
man to be an expert accountant, does require that he 
have a thoroughl) tical working knowledge of busi- 
ness ountir stems. Also, if he is a real sales- 
man, he will inaugurate a follow-up system, the result of 
which will be to keep him in touch with the future needs 
of the ste er 
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Being a Strong Presentation of the Opportunities in the 
Loose Leaf Line for the Man in the Stationery Store.—By 
Chas. J. Elliott of the McManus-Troup Co., Toledo, O. 

Editor's Not Mr. Elliott, the author of the subjoined article, has put the manage During the pe M Elliott anag t 
in a most valuable expetience in the office appliances field For tive leaf idea among istomers has en extended and the volun 
years he was connected with the sales end of the typewriter business has been ver materially increas \ large manufacturing 
During four of these years he acted as sub-branch manager for the Under cently favored the MeManus-Tr Company with a tract 
wood Typewriter Company in different offices, and for one year he was their entire requirements for tl rent year in ring books In 
connected with the Royal Typewriter Company in the same capacity. The to this the MeManus-Troup Cor s favored with eighty-five 
last twelve years Mr. Elliott has s;ent in selling loose leaf devices Up of this inv’s other binder s This is but ‘ f ti 
to a year ago his experience was that of elling direct from manufac evidences of the suecess of the ‘ partment which s putt 
turer to consume Last July, however, the secretary and general man strong efforts and is obtaining retu that are more that itisf 
ager of the MeManus-Troup Company interested Mr Elliott in their Mr Elliott, in a letter to Off Applian: says An Eng 
proposition and induced him to take over what loose leaf business they maker once said Hle is a wise in who sticks to his last 
then had, with a view to creating a department of loose leaf within the impulse was to declare this Not ist However, upor 
MeManus-Troup business At that time this was an untried venture with I concluded that it is only by a x ites occasionally that 
this company They had not theretofore had a man to take complete how the other half is getting along, so [I have hurried writ 
charge of all loose leaf work and devote his entire time to the develop of the principles I have used in effecting loose leaf sales—not 
ment of this branch of the business his was, of course, an experiment but, nevertheless, principles which I have found exceedingly go 
both with the MeManus-Troup Company and with Mr. Elliott, whose expe (fttice Appliances is certain that its wiers will find Mr. Elliott 
rience theretofore had been in a competitive rather than a codperative of great interest and value Ile is achieved the distineti 
way with the dealer At the present time the business of the loose leaf himself vigorously as a man w ld talk so that his articl 
department hae gone far beyond the expectations of both the firm and degree of life and snap which n s it easy d interesting 

J] were asked what line offers the greatest opening a day that someone is not in for a ring book, when 

wedge for a stationery salesman in soliciting business they need is a post binder, and vice versa. It is 

from a new concern or from a firm that is not a cus- idea never to make a sale of loose leaf until y 
tomer, | would answer unqualifiedly—Loose Leaf Why? exactly what the outfit is going to be used for 
First, because in the majority of cases you are selling as  ofttimes prevents selling ods that will prove unsa 
much idea as real merchandise, and if the salesman et- tory afterward: and by giving your customer 
fecting the sale has given his line as much study and which gives him a greater degree of satisfaction ft 
thought as it not only requires, but warrants, he is selling outfit than anticipated you have convinced him t 
merchandise worth every penny he gets for it, and in are capable of selling system and he will surely 
addition, is giving to his customer—gratis—ideas that oft- to you for his future requirements. As a disti 
times mean big returns to the purchaser. One or two essayist said: “If a man build a better mouse t 
sales of loose leaf to a new customer, when you have preach a better sermon than his neighbor, even tho 
really studied his requirements and furnished the systems build his house in the woods, the world will tind 
needed, means that you have gained his confidence and and wear a beaten path to his door.” 
nine times out of ten you can count upon his future busi There is so much that can be said in favor of lo« 
ness, not only in loose leaf, but in office equipment that it is hard to condense its advantages. Irom 


and supplies as well. 
Selling Loose Leaf Devices in the Store—What Custom- 
ers Ask For. 


In about fifty per cent of the cases people ask for detinite 





Charies J. Elliott of McManus-Troup Company, Toledo, O. 


the because 


half of 


things; in other fifty 


the 


per cent they do not, 


at least people have only a vague idea of 


their lose leaf requirements. For instance, there is hardly 


nomical standpoint, one 


to pay for expensive bindings, every time one us: 
on three or four hundred leaves. In considering tl 
of a binder, its usefulness must not be considere 
porary. for a loose leaf binder will last from a few 
to the lifetime of a business, according to the quali 
chased The saving in dollars and cents is nil yI 
with the convenience and time saved in handling 
Hlow could one divide his bound books into a giver 
ber of sections and allow for expansion and cont 
of each individual section, and at the sam« me 
possible in either to add to or decrease the 1 
sections at will? How could one separate the 
inactive from the live or current accounts 1 
hook: How could one kee p all of the records 
pertaining to each individual account together 
hook? For instance, Jones’ account in ten vears 
quired hfty sheets. In the inactive binder (if on 
sires) Jones’ account is there all together from she 
ber one to! ity If for some reason Jones should 
statement oft his account covering a period ‘¢ 
three years, it is obtainable from one book 
count has been kept \ the loose leaf methox 

It is always a good |i to sell stock forms 

ts Chey are easier andle and require less 
salesman’s time than specials However, if one’s 
er’s requirements are such that a special systen 
more satisfactory, then by all means make up s 
for hin It is just as hard to fit some firm’s busi 
methods to stock outfits as it is for clothis t 
large, fat man with a suit from stock It's a 


gets better results withou 








yz 
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Same both an be done—but with what « 


There is a vast difference of opinion in loose leaf circles 


yncerning the amount of knowledge a salesman must 


4 
have as to accounting methods, business systems and the 
particular business of the prospect or customer in order 
to be successful. 

I have often heard piano dealers say that some of their 
best salesmen were not musicians—in fact they could not 


even play a note—however, they were very successful in 
selling musical instruments. I was further told that their 
success was due to their thorough knowledge of not only 
the instruments they were selling but also of their com 
petitors’ lines as well. Many salesmen who were musicians 

nen who would have otherwise made a success—got 
into the rut of devoting more time to playing for their 


friends and prospects’ amusement than to plugging away 


for business. A similar condition sometimes appeals to 
u loose leaf salesman’s knowledge of cost accounting, 
et There are many who devote too much of their time 
rit ing the systems, methods and general isiness 
nanagement o customer or prospect They are thor 
oug iccountants and would make good if they could 
only curb their desire to fuss over small details in every 


fice in which they call—details in which they are no 


vitally concerned. On the other hand, there are men who 
would be considered poor accountants who are selling 
loose leat every day and lots of it The vy know the appli 
cation of loose leaf—not accounting. They also realize 
that the big end of loose leaf is post binders for auxiliary 
records of a hundred kinds Of cours a salesman should 
have a general knowledge of accounting methods and sys 
tems. but | am ifraid in lots of cases too much technical 


knowledge displayed along these lines ofttimes proves dis 


astrous \ loose leaf salesman should bear in mind al 
ways that he is not a public accountant and that there 
are cases where the services of an experienced public a 

countant are required. It takes sometimes weeks or months 
for accounting experts to outline and install entir: systen 

Now suppose a loose leaf salesman allows himself to drift 
into this kind of work, what is to become of his regular 
customers and where are the new prospects coming from 
while he is engaged in work of this nature he success 
ful loose leaf salesman co-operates as much as possible 


with public accountants, Someone has to finish torms 


and binders for his clients, and the loose leaf salesman 


who is not calling regularly upon the publi iccountants 
in his territory is overlooking a good field 
Closing a sale is the most difficult duty of a salesman 


\fter demonstrating to the prospect his need of the arti le 


he is selling, answering all questions and objections o 

lered vy the prospect, the time then comes when the 
Sale s made or lost Selling loose leaf is not different 
than selling ar ther goods in this respect \ salesman 
must know when he has said enough [The man is to be 


preferred who lacks two degrees of reaching the closing 


poi ther than t man who reaches it and goes beyond 
[The former man may at some future call register the two 
necessary degrees and bring home the bacon, but the lat 
ter will find his task a hard one to resell his prospect 
It is by all means essential to keep an accurate record 
of istomers sold, so that a systematic follow-uy al ‘ 
1 fron istomers sold should be re eived a large 
of s l isiness It is also necessary to keep 
i plete re ( prospects so the, vill not be over- 
looked when the time is ripe to follow them uy 
ing watche t development of loose leaf for the 
past twelve vears am still of the opinion that I kn 
nothing handled by the stationers today that offers a great 
er opening wedge to new business than loose leat 
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How One Store Arranges Loose 
Leaf Department 


By J. J. Sarner, Manager Business System 
Department, A. W. McCloy Co., Pitts- 


UR LOOSI!] ica 
OF latte andta 
Business System Dey 
accounting engineers 
ideas ot modern acc¢ 
constantly looking 
accomplishing result 
upon the tront entrar 
| 
line is asked for mos 
handle None of our 

W « rele ve Irom 
want to help themsel 
Chet too, to exhibit 
keeps customers tre 
partment en ploves 
(pur Rising s Syste! 


hollow square, eacl 


(On one . é ring he 
rent ledge evices 
another side are tra! 
Squart¢ 1s | ited tft 
} i | irtictle ~ rubbhe 
the pr i ne Oo 
plete pt \ ire 
sell the sample at al 
look ne S les al | 
voods 

On tl sicle ere 
0 plate \ ss 
up in pe ni 

The ns the 
and shelves the 
ire kept the ] 
Kept leds - ets a 
eac} orl et 
number I rl are 


J J. Sarner 


prominent tor t he dist 





burgh, Pa. 


epartment is known to our em- 
r Many satistied customers as the 
ent. Here a force of competent 

s employed to give suggestions and 
ng to the business men who are 
w ideas and shorter ways of 
This department faces directly 
We believe that no place is too 
lay of loose leaf devices, as this 
is also a very profitable line to 

es are displayed in glass cases. 
rsonal experience that customers 
nvariably when looking for ideas. 
goods openly upon the counters 
oming impatient when the de- 
engaged with other customers. 
Department occupies a twelve-foot 
er being thirty-six inches wide. 
are displayed; on another cur- 
minute and record books. On 
ers, and the fourth side of the 
echanical bookkeeping devices, 
imped on the loose sheet with 
the sheets, index, and the com- 


persistent in insisting that employés 


es, thereby eliminating all soiled 
e constant discounting on such 


ent devices are shown, a piece 
ver many forms that are worked 


lent is divided up by drawers 
ers ring books, indexes and fillers 
nder each. On the shelves are 
forms in black drop-front boxes, 
hundred lots. The size, form, 


ered on the front of each box 





f A. W. McCloy Company. 


s a box of each sized binder is 
kept on the first floor. When 
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five hundred sheets or more are wanted they are ordered 
down from the stockroom. Each morning the stock in the 
department is taken by one of the stock boys in order that 
the amount which was sold the day previous may be re- 
placed. 

In the center of this square I have my desk, so that I 
may keep in close touch with our customers to ascertain 
their wants. All orders for special sizes, forms and de- 
vices, as well as stock material at factory pass by way of 
this desk. 

With regard to the stock material at the factory, each 
order is rubber stamped with the following words, “Stock 
goods at factory—we do not carry.” The purchasing de- 
partment there makes a record of this and when the same 
article is called for three times it is then ordered for us 
to be carried regularly in stock. I might mention the 
fact that the Business System Department has 
careful study of retail merchandising and in connection 
with it the perpetual inventory and cost record is almost 
Special quantity discounts do not attract 


made a 


indispensable. 
us in any way. It is our rule to buy for seventy-five days’ 
stock except in rare cases. 
Since we located our 
the front of our store, making it convenient and attrac- 
tive, we find it has been a very profitable change, as busi- 
cannot recommend too 


susiness System Department in 


ness has practically doubled. | 
highly the placing of loose leaf goods in the most im- 
portant part of the store, and having goods attractively 
displayed in such a manner that customers may handle 
them and to a large extent make their own decisions 
without unnecessary delay and with the feeling that they 
are at liberty to examine the forms and devices for them- 


selves. 


Presentation of Loose Leaf Idea 


By Edgar Hart of the Foote & Davies 
Company, Atlanta, Ga. 
HE loose leaf industry is in its infancy. The won- 
derful possibilities of this line of merchandise are 
not appreciated by the average stationer and the fertile 
field has been barely scratched. 

The writer remembers about ten years ago talking with 
one of the most prominent blank book manufacturers in 
the country about the loose leaf business, and remembers 
at that time that he, the manufacturer, did not see any 
possibility that it would cut into the sale of blank books 
except in a very limited way; in fact, he thought the loose 
leaf business had had its day, due to the fact that the 
records were not so secure as they were in bound books, 
showed that our loose leaf pur- 
chases were than our blank book purchases, he 
was very much surpris€d, and had not thought that pos- 


etc., but when I him 


more 


sible. 

However, the writer had the pleasure of noting that 
in the course of the next two or three years. this man’s 
company branched out considerably in the loose leaf field, 
thus admitting that the blank book manufacturers wanted 
the loose leaf business to take care of the lost sales in 
the bound book line. 

Noting some of the topics suggested for 
the following thoughts occur to me: 

In the Store—What the Customers Ask For. 


The average customer coming into the office supply 


discussion, 


store at the present time has been educated to ask for the 
class of merchandise he desires, that is, bound books or 
loose leaf, but he can be easily switched from the bound 
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book plan in many cases, to the loose leaf, and generally 
at a better profit to the dealer. 

We think it is best for the loose leaf items to be kept 
in a different department, by themselves, and have a man 
in charge who is fully capable of demonstrating the dif- 
ferent forms and systems that an ordinary concern would 
use. However, it is always advisable, when possible, to 
work in conjunction with the certified public accountant 
and auditors in one’s city. We not only get a good deal 
of business from these 
get their good will, which frequently results in recom- 
favor; 


auditors and accountants, but 


mendations to their clients in our especially is 
this true where a manufacturing department is carried on 
in conjunction with the regular stationery business. And, 

~} 


as a matter of fact, the auditor or accountant is in much 


shape than the leaf 
the customer as to the most economical and satis- 


better average loose salesman, to 


advise 
factory way to systematize his business. 

A great many concerns, especially the small ones, how- 
ever, do not want to pay for the services of an expert 


therefore the loose leat 


accountant and _ systematizer, 
h . 
iC St 


salesman should familiarize himself with the use of tl 
items, so as intelligently to advise the customer as to what 


best business. 


suit his individual 
Presentation of the Loose Leaf Idea. 


will 


It is well, in demonstrating the advantages of the loose 
leaf outfit over the bound ledger, first to inquire of the 
customer how many accounts he carries, so as to deter- 
number of leaves, size ol 
Explain carefully the 


mine the number of binders, 
etc., to recommend to him. 


dead 


index, 
advantages of removing the 
in the active or current ledger, only those accounts that 
are really active, but still having the transferred leaves 


easily accessible, so that they may be promptly returned 


accounts and leaving 


to the current ledger. 
It is well also always to advise the customer to buy 


an index with enough subdivisions, so that not more than 


an average of twenty accounts, at the outside, shall b 
handled under each subdivision, and less than this is 
really better, and also strongly to recommend to the cus- 


tomer that there be no writing of the account names on a 
vowelized index, but rather to file the sheets in strict 
alphabetical order, in which position they can bs 
as quickly as a name can be found on an ordinary index 

The writer has always thought it wise to show a loos: 


current lled 


found 


leaf outfit in its entirety, that is, a ledger fille: 


with three or four hundred sheets and index, transfer 
ledger with an index and a few sheets to show the trans- 
fer feature, a cash journal outfit consisting of spring 
holder and transfer binder, with a few sheets in each, 


leaf idea may be 


until the 


so that the loose demonstrated fron 
the beginning entry has been 


ruled up and transferred into the transfer binder 


account sheet 


By showing the complete outfit in this way it is often 
possible to make the sale for the complete outfit, ther 
than for the current ledger and index and a few sheets 
For a simple plain outfit, to suit the customers’s busi 
ness, and no more complicated than the one mentioned in 
this paragraph, the writer feels that it is entirely feasible 


and proper for an intelligent loose leaf salesman to handl 


the proposition, but if it goes into further complications, it 
is always best to suggest to the customer that he consult 
a certified public accountant, because if you sell him 
something that doesn’t at all suit his business you ar 


lose a good customer. 


liable to 
It is always best, too, to sell the highest grade of 


chandise you carry in the loose leaf line, rather tl 
some of the cheap outfits, which, while they may gi 
satisfaction for awhile, are not so well made as the hig! 
class of merchandise, and do not give permanent satis 


faction to the customer, who will complain at the 
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when he has long since forgotten the price he has paid, 


reverse of this is true—that he 
stuff, 


a good deal more for it than for one ci 


nd the 


will be pleased 


class when he has forgotten the 


with the higher 


tact that he paid 


the cheap outfits which he could have bought at the same 


We think it well for the dealer to have his own series 


of numbers on the loose leaf items, in addition to the 


manufacturers, so that if the customer reorders by private 


number, it is pe 


rfectly plain to the salesman, but would 
not be readily understandable to a competitor. 
Where a leaf outfit, he 


should be followed up systematically, to see that supplies 


customer is once sold a loos« 


this outfit are not lost to some competitor, as these 
largely sold without competition, when 
sold the 
paratively easy for the salesman, by 
to lea 
last the customer, especially after he has had the outfit 


will be 


supplies 


once you have original outfit, and it is com- 
a little questioning, 
will 


rn about how long the number of leaves sold 


so long and can judge about how fast he is using 


Loose Leaf and Texas Laws 


Peing a Brief Review of Some Interesting 

Events.—By Fred D. Rockett, President 

and Treasurer Edwards Printing and Sta- 
tionery Company, Dallas, Tex. 


ie \M the best information I can obtain 
use of loose leaf systems for the state banks of Texas 
| ud that 


dificult tasks were 


Insurance and 


some time ago some very 


assigned to the Commissioner of tanking 


of this state, in connection with certain “wildcat” banks 
whi were doing their best to evade the state banking 
laws It seems that these banks were using loose leaf 


d. They took ad- 


their opportunities by changing the records 


systems which had been badly mistreate 
vantage of 


and in other ways which were very unfair to the loose 


same things in 


leaf systems, bu 


it they could have done the 
the same way with bound books. 


These conditions caused interruption in the state bank- 


ing department so that an issue was put before the House 


Representatives, the proposition 


being whether or not to discon- 
tinue the use of loose leaf records 
he state banks of Texas. Sut 


understand it, after the de- 


into the de- 


t ents had gone 
ls of the matter and thrashed 
ther out thoroughly, the conclu- 
sion was clear in their minds that 
é It was 1 with the systems 
th the users The matter 
s never discussed in the House, 
l se the objection was with- 
from the Insurance and 
Banking Department before the 
ter came up for discussion in 

he H Se 

From my knowledge of such 
system and records, it would be a 
very serious matter indeed for the 
state f Texas or tor any state to 


ss law forbidding the use of 
since all records 
and accurate- 


' 1 
kept as sately 


eaf books as in bound 
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systems, if not more so. Practically every national bank 
in the state of Texas is using loose leaf records of some 
character, which have proved to be a wonderful success 
in all new devices which have 
come out in the past few years to be used in connection 
with bookkeeping system has proved a 
great benefactor to all banking and commercial houses, 
From the standpoint of dishonesty, the user whose ideas 
might run in that line could change his records on bound 


branches; and, with the 


machines, the 


books just the same as in loose leaf. 


These have opened wonderful fields for loose 
leaf manufacturers as well as for bookkeeping machines, 


and their use is bound to increase from year to year. 


systems 


Suggestions from Big Kansas 
House 


CHUPEr LO URROMNE EO HeNEUanRRROA NEON 


A Few Pertinent Observations by the Hall 
Lithographing Co., Topeka, Kas. 


The Hall Lithographing Company, one of the big manu- 
facturing stationers of the Middle West, handles its loose 
leaf department in For this 
reason they decline to write any formal suggestions for 
the present number of Office Appliances, but their letter 
nevertheless contains paragraphs which may be of sug- 


a highly specialized manner. 


to other concerns. 

The « states that they do not retail loose leaf in 
the general sense, but they sell their product direct to the 
consumer Some of these 
men devote their time exclusively to loose leaf goods, and 
all are more or less familiar with some particular phase of 
which they represent certain standard systems 
The company’s work is largely with banks, 
present is almost exclusively devoted to posting 


restive value 


ymipany 


through special representatives. 


the line, of 
or adaptations 
and at 
machine outfits 

The loose leaf department of the Hall Lithographing 
Company is directed to a certain extent by a man of long 
This gentleman handles the 
complicated commercial system, and goes so far as not 


experience as an auditor 
only to devise the scheme for the prospect, but directs its 
manufacture and makes the installation. 

In the opinion of the company 
the loose Jeaf proposition is not a 
matter of selling devices so much 
service proposition, and 
the more experience and better 
knowledge which the manufacturer 
as the more successful will be the 
results and the larger the returns. 
Phe company has been specializing 
ecently in rapid indexing proposi- 

ns with considerable success, 
nd just at this time their facilities 
the demands of 


is itis a 


unequal to 


‘ir territory. 
[he territory covered by the 
npany, by the way, embraces an 
nportant section of the Southwest 
section where the population is 
industry is flourishing 
progressive. Agriculture, man- 
cturing and wholesale business 


large and 


n thriving and prosperous con- 
lition, and everything is right for 
successful enterprise and large and 


rowing business. 

















Loose Leaf Manufacturers Present Views 


Some Suggestions by Manufacturers with Reference to the 
Principles Which Have Made Loose Leaf Successful, and 


Concerning Other Matters 


Important to 


; THE request of Office Appliances a number of 
loose leaf manufacturers have presented their ideas 
as to some of the basic principles upon which the success 
of their respective businesses has been founded. It was 
our intention to include herein statements from all the 
leading loose leaf houses, but some have failed to respond 
We arranged these statements in 
according to the names of the re- 


to our request. have 
alphabetical order, 
spective companies. 
Accounting Devices Company, Chicago, III. 

This company presents to dealers and users a new, 
ented device—a steel-constructed current binder with flex- 
ible chain posts, having less minimum and greater maxi- 
mum expansion, without adding sections to gain maximum 
capacity. Mechanism is enclosed 
designed tubes which act as clamping bars against 
the sheets. The attached to these tubes, with 
pintles through eyes formed as a part of the tubes them- 
the mechanism being in the covers. 
is used, assuring security and perfect 
the process providing a pressure oi 
flexible are round, smooth, 
their and provide easy 
not caught 
feature 
leaves. 
five- 


pat- 


in two small, especially 
also 
covers are 
selves, no part of 
Screw 
alignment of leaves, 
600 pounds. The two 
of uniform throughout 
means of moving the leaves along. 
and held the links. The wide opening 
gives quick access for the insertion or removal of 

The binder can be made to fit leaf with either 
sixteenths or three-eighths inch flexible which 
These posts can be placed 


compression 


posts 
size length, 
Leaves are 


between 
any 
do 


posts, 


not project outside the metal. 


at any center to center required. No special shaped hole 
is necessary. The binder is small, uses little vault or desk 
space and is so made that one binder stacks on top of 


another. Being closer to the resting surface by reason of 


the ingenious construction of its back, the leaves lie very 
flat. upon a firm foundation. The book rotates easily with 
the turning of the leaves. The binder here described is 
suitable for high-grade forms of large size because of its 
minimum and maximum capacity. 

The Accounting Devices Company has recently in- 
augurated a plan of advertising to the user, the return 


from which indicates that the results will be in every way 


satisfactory 
Boorum & Pease Loose Leaf Book Co., New York. 


The fundamental principle of our success may be 
summed up in a sentence of four words, viz., “Protection 
to the dealer.” Our policy has always been to protect 
the dealer at all costs, and we have followed this abso- 
lutely, never selling to the consumer, no matter how 
large he may be. We are firm believers in this policy 
and feel confident that the trade in general appreciates 


this attitude. 
Chicago Binder & File Company, Chicago, III. 
for the 


success of busi- 


The first essential factor any 
ness is close and intelligent attention. Next in impor- 
tance comes the ability to take advantage of the condi- 


pitfalls 
to establish 


arise and the wisdom to steer clear of 
sharks. The third essential is 
square and honest dealer, and fair prices, 
Fourth and fifth in 
successful are surrounding 
assistants who have the interests 
the payment of 
attention to the quality 
manufactures and adher 
final 


tions that 
and business 
a reputation for 
whether quoted beforehand or 
the for a 
oneself with competent 
business at 


not. 
essentials business 
heart, and good 


( lose 


of one’s 


wages to such assistants 
and character of the 
ence to the rule of satisfying 
essentia! in the upbuilding of a successful business in loose 
factors have formed 


voods one 


one’s customers is the 


These 


leaf or any other commodity 


Which They Regard 
the Trade. 


as 


backbone of the business of the Chicago Binder & 


Company. 


The Heinn Company, Milwaukee, Wis. 


the 
File 


+} 


The loose leaf system of cataloging originated by is 
company is used by large catalogue publishers who r¢ 
quire the maximum of efficiency in catalogues by making 


it possible to keep them up-to-date without reprinting th: 


entire book. The “sectional” plan adopted by the Heinn 
Company for their own series of catalogues is a good 
illustration of the scope of this system. Their catalogu: 
is divided into seven or eight sectional items, eacl on 
plete in itself, the lot being neatly bound in a Badge 
binder for dealer service. 

The Badger Advertisers’ Exhibit binder shows the mos 


recent application of loose leaf binding. This feature suy 
plies an efficient method to manufacturers of directing 
dealers’ attention to their advertised products, the 
leaf exhibit book containing samples of all items forming 
their campaign. Such books use 
with high-grade actually editions de luxe by) 
reason of their appearance and their subject matte 

We regard the 
tensive field of 
industries 

The Irving-Pitt Manufacturing Co., Kansas City, Mo. 

The Irving-Pitt Manufacturing Company 
is based on an idea which met a popular demand. The 


advertising exhibit 


binders are 


loose leaf business as having a more ex 


operation than is open to most mo 


success of the 


men who tostered this idea made an ideal combination. 
One had a genius for selling and the other a genius for 
invention, mechanics and factory organization hese 
two men, who always pulled together, made an actuality 
out of an idea. Utility, quality, durability of merchandis« 
an absolute determination to make good on every piec 
of merchandise carrying the Irving-Pitt trade mark, and 
the ability back these principles, have brought success 
to the Irving-Pitt Manufacturing Company. 

The ideals based on service first have always beet 
permost in the organization, and today they occupy the 
same important position that they have in the past 

McMillan Book Company, Syracuse, N. Y. 

In the development of our business we hav« 
taken a study of the needs of the users of loose leaf di 
vices to determine those things which are of the most 
practical service to users and the best devices 
clients, the dealers. We believe that our record 
pioneer in linking the typewriter with its various 
mies to the loose leaf idea 

In our seven-ring book we have tried to correct ob 
jections to ring books, n umely, the tearing out of sheets 
while in the introduction of the automatic opener for the 
commercial size ring books we believe that we met I 
actual need. One of the later radical steps has been tl 


recognition of the value of the ledger having a var 

capacity from one to one thousand sheets. This idea 
although not new, has received public endorsement an¢ 
we have aided in the development of the device for mor 


adapt the idea to the 
user by providing 


having undertaken to 
tationer and 


general use, 


ordinary demands of the s 


a deyice whith can be used with the ordinary stock ledger 
sheets having standard punchings The recogniti oO 
the value of an instantly acting device is consistent with 
the time and lahor saving ideas now held by cor 

houses in all office appliat ces. We believe that our Flex 
ible or Folding Post ledger with these features has met 
the most exacting requirements for economy and efficiency 


National Blank Book Company, Holyoke, Mass. 
In addition to a list of 10,000 different bound blan! 
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books, the National Blank Book Company offers a com- 
plete line of loose leaf devices. Eight classes of loose 
leaf ledger outfits are regularly carried in stock, desig- 
nated as Queen, Royal, Security, Holyoke, Riverside, Em- 
erald, Presto and Petite. The sizes range from 7'2x10% 
up to 1334x16M, and the prices from $2.50 to $20. Some- 
I g like a score of different printed and ruled sheets are 
supplied for use in the National loose leaf ledgers. For 
use in connection with these ledgers an assortment of 


solid and sectional post binders is offered; also five grades 


sheet holders or « lips. 


tots 

The National ring and price books, with from three to 
seven rings, are made with a new and improved ring- 
clos mechanism, the exclusive patent of the National! 
Blank Book Company. This combination of spring and 


a device that opens and closes smoothly, 


steel balls gives 


yet holds the rings tightly together when they are shut. 


he rings are of steel instead of brass. The National 
ring and price books may be had in a wide range of sizes, 

id the fillers come in many rulings, including the printed 
ead price sheets. The bindings are of genuine flexible 
leathe and two grades of Texhide; also stiff cloth cov 
ers These books are furnished in both one-half and one 
incl pacities. The same excellent ring mechanism is 
used with quarter inch rings for a line of vest pocket 

orandums, travelers’ expense books and diaries. 

Even the briefest outline of the National loose leaf 
books would be incomplete without a reference to stu 
dent's loose leaf note books which are so widely used in 
ill the higher institutions of learning The National split 
nding rings, both round and D-shaped, are also much 
st n school and office work. 


Holyoke, the 


complete me- 


Besides the loose leaf headquarters 
National Blank Book Company maintains 
hanical plant at its New York branch, 52 Duane street. 
The Nelson Corporation, Omaha, Nebr., and Chicago, III. 
: leat bu 


mother of in) 


lhe developm« nt of the loose another 


siness 1s 
being the ention Che 


which 


ase of necessity, 


commercial world, was groping in the dark, was 


badly in need of something to speed up its accounting 
processes. We hold that the Nelson loose leaf 
certain principles of construction of value to 


devices 
incorporate 
business houses. It is our policy not to put out anything 
unless it meets with approval and answers the purpose 
for which it was intended. The most successful loose leaf 
devices have been grouped around the central-mechanical 
idea of all reliabl Many ideas have 
have lived for a time and then 
great multipilicity o 


proved and tried have been sifted out and 


systems. been put 


fallen by the way 


such ideas the 


side but out of the 


re in as the reliable essentials of loose leaf manufactur 
Our company has been resilient—in other words, wi 
have not tried to force impractical things into the mar 
et. We have dovetailed our devices with other interests, 

is the Elliott-Fisher Company, the Burroughs Com 


etc.. until we can indeed regard ourselves as among 


nefactors of the business community Rapid meth 


S nachine bookkeeping are really a development of 
s leat 
I leaf devices are becoming so standardize d and 
t lity is so well recognized that it is going to be 
singly difficult for a new concern to start (One must 
| le to prove what he knows about the practical side 


ose leaf. We note the constantly increasing quality 
lard and reliable loose leaf devices Manufacturers 

come to kt v the durability of the naterials, and 

the magnitude of the trade has becom«s so great that 
ind t materials, such as steel, aluminum 

s. leather. et are now being especially made for 


se leaf trad 


The Scott-Coppage Company, Inc., New York, N. Y. 


he inventor of the S-C Efficiency Ledger, L. R. Cop 
states that it has been a success because it embodies 
tures which users demand in a ledger bindet In this 
ger it is possible both to expand ontract the 
echanism with the use of a key, this operation being 
lished ickl and with ease and onvenience By 


APPLIANCES 33 


the use of this ledger the bookkeeper finds no excuse for 
not inserting. new matter and removing old matter in- 
stantly. 

The C. E. Sheppard Co., New York. 

The development of loose leaf is an American indus- 
which the rise and progress of the 
furnishes an important chapter. A few 

energy and ability of our organization 
almost exclusively to the perfection of our 
covers and binding devices. Compara- 
was paid to the leaves for which 
used. Of late, however, this policy 
w it is the leaves or records which 
are foremost in our mind and to this policy we attribute 
the bulk of ou: Expert accountants and leading 
systematizers were utilized to prepare accounting forms 
and various lines of business. 
Gradually our stock forms has grown to 
up-to-date accounting forms 
for business and professional men. Now it is possible 
for the stationer to fit out from stock almost any busi- 
ness hous¢ plete up-to-date loose leaf system, 


trial romance, in 
“Cesco” line 
years ago the 
were devoted 
different ledger 
tively little attention 
the binders were to be 


has been changed N« 
SUCCESS 
commercial records tor 


assortment ol 


an extensive collection of 


with a con 


from the ledger down through the other records, such as 
cash sheets, journal forms, billing systems, purchase or- 
ders, stock records, pay rolls, trial balance, receiving rec- 
ords, et Descriptive booklets containing instructions 


as to the use of the different forms are supplied gratis 
to dealers, so that the dealer can install the system with- 





out a technical knowledge of accounting. These “Ready 
Made Accounting Systems” have done much to widen 
the field of loose leat! The stationer is now selling sys- 
tems, and as each record requires binders and indexes, 
the sale of binders is extensively increased. 

Another popular feature of the line is the Cesco self- 
indexing ledger. By means of “cut in” marginal tabs the 
different accounts under each alphabetical division may 
be referred to without thumbing over the different pages. 
But while we take prid« having originated the slogan 
of “Ready Made Accounting Systems for Every Busi- 
ness,’ we have not neglected to keep our general line of 


Cesco standard. This is attested 
the Cesco top lock sectional 
created favorable comment 
among the trade, as well as by the fact that the Cesco 
steel ledg 

Stationers Loose Leaf Company, Milwaukee, Wis. 


binders up t the rigid 
to by the recent addition of 
binders whicl have 


post 


ifries a 


ten-year guarantee. 


The product of this tory is sold under the trade mark 
name, “The Faultless Line,” whose success throughout 
the country has beer e, its makers state, to the fact 
that th mpany always does more than is expected of 
them Pictorial illustrations in the double page display 
elsewhere in this magazine will serve to bring home to 
the reader 1 ny of tl iluable features of this line. 

Particular attention is called to the Flexi-Post binders, 
whose novel and practical construction and artistic design 
and finish hay commended them to the trade. These 


were created demand for non-protruding post 


binders, tl possible a ledger with a round 


folding post that vs the capacity to be reduced to 
hold less than dozen sheets; then with a few turns of 
the key the capacity may be greatly increased. It is a 
ledger that grows with the business without increased 
cost. The ympany shes advertising matter to the 


trade for vritten in the technical style 


of the loose leaf catal e. hut so worded that consumers 
will underst the valuable features of Flexi-Post binders. 

Phe rs readers to the center display 
of their advertisement in the present issue of Office Ap- 
pliances, showing an illustration of the “Faultless” turn- 
ing post | Milt binder, Adjustabilt ledger and 
Turnbilt outfit ry nders for machine bookkeeping 
have been s essfully introduced throughout the country 
in banks ar mmercial houses and have given great 
Satistactior rereve! | loved. 

On account of the rapidly increasing demand for ma- 
chine bookkeeping outfits, it is necessary to give consid- 
eration to the lling the new method. Business 
men do not sel efficiency engineer because his 
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charge will be low. The business man wants results and 
is willing to pay the proper price for expert advice and 
service. This suggestion is made in order to emphasize 
the fact that stationers should not sell machine bookkeep- 
ing binders and supplies at less than list prices, for the 
installation of machine bookkeeping should not be made 
on price but on the merit of the binders and the system. 


The Sam’l C. Tatum Company, Cincinnati, Ohio. 


Loose leaf, generally regarded as American and of mod- 
ern origin, is really a development of the ancient, and to 
the Old World must go the credit for its inception, as old 
records and copies of old patents will testify. The de- 
velopment of loose leaf to its ptesent adaptability 1s dis- 
tinctly American, and the carefully designed products of 
our manufacturers find favor not only in this country but 
in all foreign countries where the laws governing the 
keeping of records do not prohibit their use. 

The machine posting system, a recent application of the 
loose leaf idea, is now engaging the attention of the loose 
leaf manufacturers, and is of particular interest to the user 
of up-to-the-minute systems, The pioneer work in this 
new field indicates clearly the possibilities for a device 
combining the five most essential features—simplicity, se- 
curity, flexibility, expansion and compression. 

C. C. Carpenter, president of the Sam’! C. Tatum Com- 
pany, a pioneer manufacturer of loose leaf devices at a 
period when the loose leaf ledger was as much of a mys- 
tery to the average stationer and prospective user as the 
machine posting outfit of today, realizing the deficiencies 
existing in the machine posting systems thus far produced, 
determined to make a thorough investigation of the sub- 
ject with the idea of producing a device embodying all of 
the essential features necessary to simplify its general in- 
troduction and use. Mr. Carpenter states that in the de- 
velopment of such a device as the Tatum company will 
soon offer to the trade, they have not overlooked the 
necessity for speedy operation so essential in keeping with 
the several. styles of machines with which they must be 
used, and the ideas of simplicity and ease of operation 
have been uppermost in mind. 


Tenacity Manufacturing Co., Reading, Cincinnati, Ohio. 


Looking over the loose leaf situation during the past 
few years, one cannot fail to be impressed with the fact 
that while the field has broadened tremendously, and that 
while with the requirements of modern business the de- 
mand for loose leaf goods has increased beyond all ex- 
pectations, the older types of binders still find by far the 
greater favor among the buying public. Improvements 
have been made, mechanical parts have been strengthened, 
but the old principles still prevail. The round back 
pressed steel ledger, with the standard right and left hand 
screw mechanism, is still the ledger binder most fre- 
quently asked for, and giving by far the better service. 
The end lock sectional post binder is still the larger seller 
for transfer and general purposes. The top lock binder 
holds its own in about the same proportions as formerly. 
The ring binder has its own individual place and nothing 
developed in recent years has been able to supplant it. 

We believe that the best interests of the loose leaf busi- 
ness will be conserved if manufacturers will devote more 
of their time and energy toward producing strong, de- 
pendable goods. If the manufacturer can point with pride 
to the ledger binder and say (and prove it, too) that he 
has produced a really dependable binder, a binder which 
will stand up under wear and hard usage, which when 
sold will stay sold and give absolutely no trouble to the 
user, he has done more for his dealer and for the best 
interests of the loose leaf industry (even though he has 
produced nothing along absolutely new and original lines) 
than were he to produce something new and flashy with- 
out being absolutely sure of the one essential feature— 
durability. 

What can be said of the ledger is equally true of the 
other numbers of a loose leaf line. We are not reaction- 
ary; we believe in progress, but we do believe that too 
many changes, too many startling variations will not in- 


crease the stability of the loose leaf business and will be 
of no permanent advantage to dealer, manufacturer or 
user. 


Trussell Manufacturing Company, Poughkeepsie, N. Y. 

The Trussell Manufacturing Company owe their success 
to having concentrated their energies on ring books only, 
devoting more time to the construction of these books 
and to future possibilities in this line. They have evolved 
a line of covers made entirely of leather. These covers 
are known to the trade as the “Kut Flush,” or one piece 
cover. These books are exceedingly durable and in ap- 
pearance are equal to the turned books. The company 
believe that because they have specialized in this depart- 
ment so carefully, they have been able to keep not only 
abreast of the times. but a trifle ahead in the metal parts. 
Only recently they have succeeded in manufacturing the 
cheapest split ring book made, a book which makes it 
possible for a ring book to compete with the cheap bound 
memorandum books. The Trussell Manufacturing Com- 
pany being specialists in ring books, have been able to 
give their customers highly satisfactory results. 


Wilson-Jones Loose Leaf Company, Chicago, IIl. 

The dealers’ situation in the handling of loose leaf goods 
is stronger and more satisfactory today than it has ever 
been before. This is due to several causes, namely 

Ist. The lines of loose leaf binders and systems now at 
the disposal of the trade have been made more complete 
and up-to-the-minute in every sense of the word. 

2nd. Standardization of styles, sizes and grades have 
made it possible for manufacturers and dealers to carry 
more complete stocks and to concentrate their efforts on 
fewer styles. This elimination of duplicate lines has meant 
better service and greater profit. 

3rd. Dealers have found that they can successfully in- 
troduce stock systems for loose leaf accounting and thus 
develop new business in addition to taking care of their 
customers on repeat orders. 

4th. The quality of loose leaf goods now being offered 
to the dealer is of a higher standard than ever before 
Close competition among the manufacturers for dealer 
trade has made it necessary for each manufacturer to work 
constantly toward a higher degree of perfection in the 
materials and workmanship going into his products 

5th. Untried novelties with freak mechanisms have 
given place to staple lines of standard merchandise which 
have been carefully tested and refined through years of 
study and experiment. Dealers can now stock the estab- 
lished lines of loose leaf goods with the certainty that 
they will find a steady demand for them. 

6th. Loose leaf goods are commanding better prices 
and are paying the dealers larger net profits than ever 
before. This is due to a large extent to the superior 
quality of the goods now being offered by the trade, to 
the better service, which naturally commands a higher 
price, and to the fact that a large part of the business is 
now being created, 

7th. The co-operation of the manufacturers in the way 
of advertising and display helps, instruction to salesmen, 
etc., has been greatly strengthened, and the traveling rep- 
resentatives of the manufacturers are of a higher caliber 
than ever before, thus giving the dealer and his salesmen 
direct contact with men who are equipped to be of real 
help to them in putting their selling ideas on a higher 
plane 

8th. The practice of manufacturers selling direct to 
the consumer has been largely done away with in the 
loose leaf line. Leading manufacturers are now confining 
the sale of their products almost entirely to the dealer— 
the only exceptions being certain large corporations 
whose business the local stationers have agreed is too 
large to be handled through the tradc. 

9th. The selling of machine posting supplies has opened 
up a new and profitable field for the stationer and its 
rapid development bids fair to make it an ever increasing 
opportunity for the dealer who is awake to its require- 
ments. 








PUTTING THE CRIPPLE ON THE PAY ROLL. 
A Condensation of an Article Published in The Literary 
Digest of March 10, 1917. 


A N article published by The Literary Digest of New 

York presents an account of some of the practical 
work which has been done in solving the big problem ot 
providing profitable occupation for crippled men at the 
conclusion of the war. The article says 


In a paper presented in January before the Economic 


Psychology Association by Drs. Frank and Lillian Gil- 
bret! he authors point out that there are two ways o 
pri ig suitable employment for cripples. In one, em 
ployed abroad by Dr. Jules Amar, which they term ‘the 


European method,’ the cripple is adapted to the machins 


or device that he is to use; in the other, the ‘American 
method,’ the cripple is regarded as the fixed element, and 
th evice or method is adapted to the individual who is 
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required by e usual ercial typist to take out a fin- 
ished sheet of paper and insert another, in a position ex- 


was about ten seconds, The 
s same work by Miss Hortense 
Stollnitz, the re« of the International Amateur 
Championship, is less than three seconds, while Miss Anna 
\mateur Championship, re- 


actly level, in the typewriter 


time required to do thi 


winner: 


Gold, who won the National 
quires still less time 

‘At this point we found, however, a device that handled 
h a manner that all motions of inserting 
ut were eliminated from the ordinary work of 
the typist By eans of this device, the one-armed 
can remove his paper and be 


the paper in su 


and taking 
soldier or industrial cripple 


i 
with the 


ready new sheet inserted in place in two sec- 
onds. 
\nother example of the use of an existing device to 


facilitate the 


work of typing for a cripple is that of the 








Illustrations by courtesy of ‘“‘The Literary Digest,’’ New York, Y 
Two ways of making the cripple useful as a typist. In the right-hand picture the cripple is adapted to the machine by 
means of the remarkable artificial hand invented by Dr. Amar. With this hand he can run an ordinary typewriter. The left- 
hand picture shows the machine adapted to the cripple. It may be operated by a legless, one-armed, one-eyed, deaf, stiff- 


backed cripple. It has a single keyboard. 


only capitals. Paper enough for a month is fed 
ing machine. 
to use it. It is but natural, say the authors, that the first 
met should used abroad, where many of the labor 
saving devices in use come from America, or some other 
orei ountry, and can not easily be adapted. It is nat 
ural that our methods should be in use here, where the 
devices are more easily changed to suit individual workers 
j e original makers of the machines \s an example 
f the two methods, the authors take the case of a cripple 
te rained to be a typist. The Drs. Gilbreth say 
The Amar method is demonstrated plainly by the illus 
ration herein included, furnished us through the courtesy 
Professor Amar himself. The other method we will de 
s ( some detail, hoping to arouse still further co 


on in this work in this country Professor An S 
illustration shows one-armed man operating the type 
writer We shall illustrate the same subject and evi 

S ed by the other method, but considering the crij 
é é nent. In considering any type of 
vhi it is proposed to introduce the rippl 
nalyze this activity from the motion-study st 
rder t nd exactly what motions are required 
the activity, and in what these motions 
| considering remaining, capable members 
the cripple’s working anatomy, or eliminated by alter 
( levice ichine itself. 
Through a careful examination of the motions of many 
< C ‘ pert typists we ‘ + ! . ny nterect 
generally known: for example, that the ti 


The shift may be operated by 
in by the rolls fastened above. 


paper mr per tta i one 


foot or knee, or may be locked down to write 
This typewriter is also an adding and subtract- 


finger, 


the Smith-Premier 


a machine having all capitals 


kevs s 1 as exist in 
if key (In this connection the writers 
the 


i a 


Monarch machines, but 

nisleading, for as almost every- 
es have the shift key mechanism. 
ocking down the shift key would enable the operator to 
all « tals and avoid the necessity of using the 
iotions of the shift key are en- 


a legless, one-handed typist is 


led to equal the tput of many of the commercial 


sing t two of their ten fingers today: 
ipple wit! 1 single finger can earn a living. 
ng machines of use in decreas- 
the typist, 
a dictating machine, a type- 


l¢ nut er ol riables against which 


shift-key action and with the rolls of 


handed willing worker 
th the average stenographer 
th the ol sent, and perhaps, in some cases, 

than before being crippled. 
The write report t they have so far found manu- 


willing to adapt their work 
They 


re remente é 


maimed and crippled. 


hope to still rther co-operation in the makers 


‘think in terms of 


usual types of users, during the 


and users es, that they may 


cturing and using periods.” 


























Boston Business Show Notable Event 


Fig Efficiency Exposition Scores Large Attendance and 
Satisfactory Results—Full Account of Events and Exhibits. 


HE New England Business Efficiency Exposition 

of 1917 opened at 1:00 p. m. April 9 in the great 

Mechanics’ hall, Boston, Mass. With this fine au 
ditorium in perfect order, all booths ready for inspection 
with a spirit of definite accomplishment filling every rep 
resentative of the many concerns displaying their prod 
ucts, there followed’'a week of demonstrations and sales 
that, despite the inclement weather of the early part of 
the week, was as a whole almost without exception more 
satisiactory than usual 

Chere is a reason for the business show. The psychology 
of the show is correct rhe arrangement, diversity, and 
general scheme of carrying out such an exposition make 
the appliances shown and the people taking part of much 
interest to visitors, 

With conditions as they are now all must be for pri 
paredness, progressiveness and organization, and for what 
we term efficiency in every relation. National efhiciency 
in its truest sense must mean that each individual should 
equip himself to do specialized work. While we are at 
war, business must go on; now more than ever the ma 
chinery of production and distribution must be kept up to 
the mark. We will deny ourselves luxuries—we will cu 
off the waste, we cannot overlook necessities, for to do so 
would impair efhciency and subtract from that unity ot 


force which is the nation at war. In its ultimate analysis 


the nation must be as the individuals who compose it It 
therefore becomes the duty of each person to live in suc 

a way that he can give to his immediate duties the es 
there is in him. Compared to the whole mass, but few 
can go to the front but those who go must be acked 
by a nation of men and women who are strong enoug 

well enough and keen enough in their duties not only te 
furnish all the supplies the ghters require ut to make 
sure that the country itself ts arrying or the Eng 
lish Say and supporting not only the ' } 

providing for those at hom« The modern business show 
with its practical demonstrations of the means to increase 
the per capita output of office labor, is a powertul factor 
in increasing individual efthciency and releasing n t 
other lines of effort in the mmon cause. Business houses 


are alive as never before to the necessity of applying 
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fferent booths and the exhibits 
follow 
Thenks to General Fireproofing 
Company. 
Office Applances desires to ex- 
ss its appreciation of the generous 
sy of the General Fireproofing 


ny which organization 
its New England district 
er, L. G. H. Palmer, equipped 


h of Office Appliances at the 
Exposition 


gland Efficiency 
most handsome suite of their 
did steel furniture. The display 
much attention and favorable 
t during the week. 
The Typewriter Contests. 
ontests at the recent Boston 
brought forth 
ent records. In the professional 
William F. Oswald, an Un- 
operator, won with a net 
minute. 
Under- 


: how some 


words per 
‘ 1 Hossfeld, 
perator, won the amateur con- 

the same rate of speed, while 

by Albert 

of 91 words per minute. The 


of 135 


another 
the typewriter 


Tangora, on an 


: eduled for fifteen minutes, the 
s and the professional for one 
three machines were repre- 


ngton and Noiseless. In the 
ngton and Underwood ma- 
In the professional contest 
ngton operator, stood third, 
In the ama- 


per minute net. 


nother Remington operator, 
rds per minute, ranking fifth; 
st, Bertha Davis, a Remington 
place, with a record of 8&9 
who operated the Noiseless 


al contest, made a record of 


the high scores here recorded 

rds made at the contests in 
examination of the accom- 

ses the fact that the gen- 
ellent 


gures of the contest: 





P nal 

Net Words per 

as, Erre Penalty. Words. Minute. 
S421 iF uu 8121 135 
S52 Hn) iSO Sor22 134 
S514 12 nie SOH4 133 
“441 it 7oo1 33 
S00 s 415 7800 32 

7652 76 SSO) 7252 12 

Amateur 

1265 1% 215 440 135 
$2002 ni 205 135 
iso 72 oO 134 
7 6) aw 134 
$262 ns 2 132 
vs ‘ 225 126 
/ HS My) 250) 114 
i") on 10 1123 

\ ’ 41 ait 111 
isu 72 160 14 

N c 

0 1) 1561 91 
isu 26 115 1339 89 
‘ ; 19% yw 87 
1287 27 136 1262 83 
174 i) 225 1249 R3 
; is 24) 1183 79 
a 17 st) 904 wo 
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The Exhibits Described 


ADDRESSOGRAPH COMPANY, THE, 901 West Van 
Buren St Chicago, I Booth Nos, 29-38 Three models 
of the Hand Addressograph were here shown—Nos. 1, 2 
and 3, at different prices ind intended for different 
classes for work Tag Addressographs were also shown 
for printing separate tags and tags in gangs Among the 
larger machines shown were the foot-lever Addressographs, 
electrics and automatics The F-1 Rotary Platen Ribbon 
Addressegraph, Payroll Addressograph, Automatic Wrap 
per Addressograph, Strip-lister machine for publishers, F-2 
Card Index Addressograph, Automatic Envelope Feed Ad 
dressograph and Graphotype machines in different models 
for embossing addresses on metal plates were among the 
features of the Addressograph line as well as an ex 
tensive series of files for the keeping of address plate# 
in proper order, ready for feeding into the machine serv 
n admirable card index for quick refer 


ing likewise as 
ences 

A. L. Davis, loca nanager of the company, personally 
supervised the exhibit He was assisted by H ‘ De 
Courcy, H. B. Phillips, W. H. Williams, ¢ B. Kniskern, 
4. H. Morton and A. R. Hitchcock, members of the Bos 
ton sales force 

\ large attendance was present at all times showing 


great interest in the fine display made by this company 


ALLEN, DOANE & CO IN¢ 20-31 Cornhill, Boston 
Mass Pooth No. S4 (See Ideal Stencil Machine Con 
pany.) 

AMBERG FILE & INDEX COMPANY, Chicago, I 
New York, N. Y¥ and 14 Federal St Boston, Mass., 
Reoth Nos 7 74 77, 7s Here was exhibited a com 
plete line of the Amberg steel and wood vertical filing 


cabinets The goods on display comprised a large va 
riety of styles and sizes of cabinets for every sort of 
record filing In addition to the foregoing the Amberg 
alphabetical method of indexing was fully shown, to 
gether with the Amberg Leader equipment his ‘‘leader’ 
method is of great interest Inasmuch as by means of it 
individual treatment is given to every filing problem I 

well-known Amberg Indestructible metal tip guides, which 
are a part of this method, were also featured Guides 


for all sizes of drawers, from the smallest card index to 
the largest vertical file were shown 

The beeth was in charge of W 4. Crabtree, assisted 
by members f the Poston sales force who were kept busy 
by the many visitors interested in the comprehensive dis 


play mad 


AMERICAN MULTIGRAPH SALES COMPANY Cleve 
land. Oo and 547 Old Seuth Building. Boston. Mass Booth 
Ne ‘ This exh'bit included the American Mul!tigrap! 
Sales Company's new model printing machine equipped 
with the automatic platen release the Junior Multigraph, 
the Multigraph letter folder and the Universal Folder 

The beoth was in charge of James A. Stafford, division 


h man 


sales manager, assisted by the New England bran 
agers and salesmen 


The rapidity of peration and fine work done it this 





display. as well as the ndid examples of work shown, 
proved a ower of attraction during the entire week, 
and taxed the capacity of the boot! 

ART METAL CONSTRUCTION COMPANY Jamestowr 


N. ¥ (See Hl. L. Stearns Desk Comy 


AU TOGRAPHIC REGISTER COMPANY, Hoboken, N. J., 


and 20% Washington St Bostor Mass Roeoth No. 45 
4 very interesting exhibit was that of The Autographi 
Regist« Company nanufacturers of a manifolding devic« 
of pressed steel, which ca be wed whereve the securing 
of manifold ples ix necessary Particula attention was 
ulled to the Shoupaligner t register with whi post 
tive alignment ibsolute egistratior ind measured tl Ww 
can be secured 

The exhibit was I we fa 4. Nyma New Eng 
land sales manage assisted by M. R. Noonan, ( M 
Kendall, George T. Williams, William N. Ryan and others 

A G. Pierce, manager of tl ompany'’s Canadian brar 
was also present irt of the week 


AUTOMATE ELECTRIC COMPANY rHt 10Oo1 West 
Van Buren St ‘ ago, Ill Booth No. 68 A complete 








































General Fireproofing Company had striking steel furniture exhibit. 

















Duren & Co. 


cemonstrated the noiselessness of the Noiseless typew: iter. 





A od 





Another view of Underwood exhibit where bookkeeping machines were 
explained. 





Amberg File & Index Co. showed extensive line of filing devices and supplies 
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Dalton Adding Machine men proved speed and utility of touch system 
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phowe System are speed, aecuracy, economy, uniformity, 
and secreey, as well as simplicity of construction and op- 
eration, Those in charge of this exhibit were busy with 
interested callers all the time, 

P \. Collins, the company’s New England manager, 
was in charge, with a force of capable assistants. 


BARRETT ADDING MACHINE SALES COMPANY, 136 
Federal St Bostou, Mass., Booth No, 92, South End.— 
The Barrett adding and listing machines were exhibited 
it this booth. Here the regular models were shown, and 
1 new Barrett wide-carriage machine was featured, which, 
proved of very considerable interest to those looking for 
machines of this character, 

rhe exhibit was in charge of J. B. Hall, New England 
epresentative, assisted by his New England sales force. 


ERISTOW, FREDERICK, 46-54 Lawrence St., Newark, 
Nw. 2 tooth No. 62, East %.—The Bristow Radial Dis- 


tributors were demonstrated at this booth. These distribu- 
tors are designed to take the place of baskets or trayg on 
the desk fhe Bristow Portable Distributors, designed for 
the use of essengers in distributing mail among different 
departn ts, were also shown. 

rhe exhibit was in charge of Stanley R. Bristow, who, 

th his assistants, was kept ‘‘on the jump" explaining 
the merit f this very successful line of devices, 


EPROWN-HOWLAND COMPANY, 80 Federal St., Boston, 
Mass rhis company are large distributors of office equip- 
ent and ive established their business along definite 
lines They represent such well-knewn concerns as Thos. 
Kalamazoo Loose Leaf Binder Company, 
Shaw-Walker Company, Sundstrand Adding Machine Com- 
pany, Multicolor Press, The Safe-Cabinet Company, Light 
ng Lette Opener Company and the Standard Envelope 
Sealer and Stamp Affixer Company. They sell a most 
mplete line of office appliances and specialize on equip- 
nent f the advertising, mailing and filing departments. 
rhey also have a loose leaf department, where a stock of 
the well w Kalamazoo products is carried. They are 
Postot epresentatives for Thos. A. Edison, Inc., and a 
ost « lete exhibit of the Edison Business Phonograph, 
he Edis releseribe and other such Edison alds to business 

e sho d distributed. More complete reference to 

exhibit is found elsewhere Jn the show story. 


\ most attractive display of the full Kalamazco loose 
af lime coupled one entire side of this large booth and 
ttracted much favorable attention because of its appear 
is Ww is the comprehensive features included in the 
Ralph T. Poole, sales agent of the Kalamazoo com- 
assisted the Brown-Howland Company in taking care 

this part of their display. 

\ fine exhibit of the Shaw-Walker steel letter files was 
feature of this booth and the construction features 
’ ell ivantages of these geods were a matter of 

t to the many visitors. 
rhe 8 trand adding machine was another of the repre- 
tive plays made here and demonstrations of the 
, ne ts various uses never failed to attract much 
attention fhe Sundstrand is a portable adding and list- 
ing macl of moderate price and is operated by the ten- 
ey t It has won a high place since being placed 


lhe Multicolor Press exhibited here is manufactured by 
the Lise Company of Fresno, Cal., and its splendid 
rk never failed to stop the crowd. This machine is a 
rinting press in its service and permits print- 
ng e, two or three colors at the one operation. It 


ites at a speed of four thousand impressions per bour 
tremely simple in its operation as well ag giving 
igt tisf tory results 

rhe & Ca et display bere was another exhibit that 
drew nterested attention from the many visitors. 
rhe 1 protection against fire which these well 
ts afford was perticularly emphasized and 
strengt ind durability of construction as well as the 
ds rance were other features that were called 
t ittention of the interested callers and which called 

! ‘ ble comment 
S | stamp affixer and the Standard envelope 


n display and the rapid and effective 
k done these machines received favorable attention 


t tors interested ‘n the problems of the mail- 
ne t t The models of the Lightning letter opener 
di . appealed particularly to those interested 


ndliing the mall efficiently and the speed 
vell as the work done made a good im- 


Altoget this booth was the most diversified of the 
and proved in ite varied features a never- 

re f interest and comment from all visitors. 

The ere in charge of the Brown-Howland Com- 
ff ssisted by a competent corps of demon- 
e sales force of the organization, as well 

es from the various concerns they repre 


PRO MORSI COMPANY, Muskegon, Mich.—(S8ee 
H. I Desk Company, Boston agents.) 

BURROUGHS ADDING MACHINE COMPANY, Detroit, 
Mi Boston, Mass tooths Nos. 1-8, 90.—The Bur- 



































40 OFF 
roughs Adding Machine Compa exhibited its entire lit 
of bookkeeping and figuring machines, including the retail 
machine, the caleulating or on-listing machine and all 
other models made at the tact n Detroit. The features 
of the exhibit were the latest 1 els of Burroughs , 
posting and statement machis fr ink and comme 
work, which were show in a ® il booth | ited at 
main entrance which, beeau ts distinetive itur 
clever arrangement, offered one the most interesting and 
instructive exhibits in the exy ositl 
\. S. Herrmann, of the n" ft was in ge of 
the booth, assisted by I } W vard, manage It 
Ww Bosworth, assistant manag the Boston age: 
and entire Boston organizatio Miss Burroughs was al- 
there, while } Wheels ast district manage 
spent a few days at the s i likewise a number ot 
others from the general sales organization \. H. Louck 
of the home office, tad charg ft vuivertising booth 
THE CLARK SHORTHAN)) INSTITUT! 0 Temple 
Place Boston Mass This t ' eceupled b 
sentatives of the Clar s f thee ir ‘ f . 
tributing literature in rega s l ml ¢ Hi 
pupils 
The “‘one season eou ft was the 
emphasized mn addition to tl s] suMmm ‘ 
study which opens June 2 
CORONA TYPEWRITER COMPANYS Groto N \ 
(See Model Typewriter Inspe« { any 
DALTON ADDING MACHIINI COMPANY No ; 
Cincinnati. O.. and Boston. Mase A complete line of 1 Where Self-Starting Remingtons, addirg typewriters, etc.. were exhibite 
Dalton adding, listing and cal ating machines was show! 
including machines of different models and capacities: als« 
several motor-driven machines ith the Dalton automati 
cut-off motor The Dalton machine of the ten-key type 
and is operated by the touch t dd which is easily " 
quied on the Dalton in a rt time This mac * 
utilized to handle addition, subtraction ultiplicat i 
division rhe principal features n sized are mark 
ble simplicity and ease of t mbined witl 
pidity in operation 
rhe exhibit was in charg ‘ I. Nellis, supervisor 
the New England district ste by Philly It Ss 
Boston sales agent 
DIAGRAPH COMPANY rit St Lauis Me £ 
1” Pearl St Posto Mass He . thibited ti lia i” 2 ae 
graph stencil itting machi ‘ dlels eluding aan snee eae = os 
the Jumbo Diagraph, whiel ‘ letter ‘ ’ 
ix espectally adapted fe ex] shipping, ete The Star 
ard’ meocel mar embodies f the itest ny ve 
ments in stenel itting achines his model is built in 
two sizes, cutting * ind letters espectivel The 
Vulean model Diagraph | i lesigned t meet tl 
demands for s Slightly lows pr 1 machine th the 
Standard mode! It is st ted simply and strongly 
with few yarts \ Diagra'l equipped wi pat 
ented Interchangeable letters 
rhe exhibit was in el ge H. KR. Hale of t 
pany’s Poston offic assisted \ t 8S Ritchie t 
M. E. Torrie 
DICK COMPANY, A. P., ¢ io a New York Se 
Office Appliance Company of Bosto 
DICTAPHONI riit New York N. ¥ at 174 I 
mont St Poston Mass Hlere tl Dictaphone vas 
cine wethbmewe we lille mnie min Protectograph Sales Company proved dancer of not protecting checks 
produces the spoken word I nodels show ire designed 
for the use of business and ssional men, whe by tl 
tise f such a machine, may dictate letters. briefs luta 
memoranda at any time lea’ x rds to be trat 
scribed by the typist rhe u els of * Dictaphone show 
here embody many ingenious d ting features 
valine to busy mer During ft t was a 
tinueus demonstratio f he t Diet e is ay 
to correspondence in th ole f? s Ss ous 
were invited to onfer wit t Diet ! (Compa 
regard to the responds prot s i> de Pe oe De : 
A transcribing contest was ing the we TER COMPAN ©8 @ 
port of Ww eh will be f nd ‘ tl = wis *» bh 4 
The booth was in harae ~ R. Ca nete ' x 
of the Poston Nee issist Messrs Clark Tavie 
Donley Maguire Balion Mel ut d Williams tie 
eral Manager Frank Dorian a Sales Manager N. I M 
ner of the home office in New \ present tl latte 
part of the week 
DUPLICATOR MANUFACTURING CO Zs S. Ih 
! St Chi Il ind Bost Mas r Con 
mercial Dupliestor was n strat here This t 
chine which was show i t gular lels is va 
able ald to business ‘ ‘ : juiring f 7 te Tw 
clear distinet oples f i i t f 7; iwing 
One of the machines show . is ft ( y-tat 
which works upon principles s t t tmentels f 
the Commercial Duplicate b s tended for sers wil 
require s machine fe n ' tivel limited 
work Quickness, eas f ra ert 
registration characterize ti ‘ K ft Ss ma ine . ‘ 
as that of all other models t Con ul I l t 
The strong and »« le const t d ti uy t 
ease f operatiotr were m g features ype te oN 
the visitors, a the px ss tl ipplicat Corona typewriter exhibit was focal pcint of interest 
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t " sex, saving beth time aud mosey, made 
y iterest prospects 
rhe exhibit was in charge cf Clifford L. Parsoss, man- 
iger of the Boston office of the company, assisted by W. J. 
Myers, J of the New York cthee; F, J. Bukowitz of the 
Chicago office rhomas J. MeGuire of the Providence oice, 
Lé ps of salesmen. 


DUREN & CO., INC., 4583 Washington St., Boston, Mass. 
See Nolseless Typewriter Company.) 


rHOMAS A. EDISON, INC., Orange, N. J.—Edison die- , 








tation equipment was demonstrated by Brown-Howland 
Company ' Federal St., Boston, the local gales and 
sery ganization being represented by F. I, Brown, 
jresident, and A, Y. Atwell, manager. The new features 
ttracting great attention were the Transophones, enabling 
stenographe to remain comfortably facing the type- 

ter while controlling the repetition of the voice by a 

ht tap « in electric key attached to the typewriter key- 
Elect ecording by the new Telescribe is a 

borate device showing the trend of Edison's inventive 
ind; this is scientific but very simple combination of 
dictating machine with the telephone. The dictator 
peaks t i special transmitter which takes the place of 
the ordina speaking tube, effording greater convenience 
d magnification of the voice. Both sides of ordinary 

I telephone conversations may also be recorded on the 
leles ‘ y this accomplishment discussion is injected 
to tl itt communication immediately transcribed 
fre the < phonograph record and matled the same as 
Another v lette this means the tostantaneous communication of 
ight ! ssion, or 100 per cent In efficiency In cor- 
esponde \!l these Edison improvements are inter- 


dictating machines which have been pur- 
by mers in the past Nelson C. Durand, vice- 


sident, 1 Farnham Fox, aseistant sales manager, rep- 

ted ‘I is A. Edison, Ine., Orange, N. J., during 
baw 

LGRY REGISTER COMPANY, THE Dayton, O., and 

I St Poston, Mass. exhibiting a complete and 


f autographic registers for merchants, 
sales or charge slips are made at the 


t le, giving merchant and customer duplicate 

ds « t transactions between them. The machines 

re ou ‘ vide variety of sizes and embrace an ex- 
ded 1 e of usefulness Those shown at this exhibit 


llowing No. 61 Roll Record Register; the 
Kg l I Manifolder; the Egry Nos. 49, 50 and 55 


etal &S Record Registers; the Egry Auditor; the 
H | tion Manifolders; No, 28 style of Triplicate 
Roll-Out ders Egry Multiple Drawer Cash and 
es K x Register 

harge of R. C. Ellis of Dayton, Ohio, 
of the Egry Register Company, essisted by 
James FE. Geary, Boston sales agents, 

Wells, Connecticut sales agent from Hart 

ELLIK cr COMPANY THE, Cambridge ‘‘A.”’ Mans, 
wn Elliott addressing machine was ex- 


various models, ranging ta price from 

ine to the $750 automatic machine. In 

bit were the Elliott typewriter stencils, 

I tt Got stencils, ete The Elliott machine, with 
nts and different models for all sorts 

f sr k a well as straight addressing, clearly 

The Dictaphone people presented interesting demonstrations. toed ersatility of these well-known machines and 








t tos a souree of vital interest in helping 
lifficulties connected with work of this 


it was in charge of Mr. Griffin, Mr. 
Anders Mr Griggs, the company's Boston repre 


r 
~ 





LLG FISHER COMPANY rHE, Harrisburg, Pa.— 


f Elliott-Fisher machines were exhibited at 
‘ Pookkeeping Machine equipped for stand- 

g, such as is done by department and 

naking a detailed ledger; one Book 

juipped for commercial institutions where 

jedg used; one Bank Bookkeeping Machine; 

> I k Rookkeeping Machine; one Bookkeeping 
fo public service work; one Check 

rt e Manibiller; one Fauf.ld Machine. Ali 
emplify the fundamental Elliott-Fisher 


ting surface; and the Bookkeeping Ma- 
f the journal proof sheet, which is 
en n for the success of bookkeeping 


ises the single operation for posting 
vy the bill or statement and making the 
et is advised for the reason that in this 


ix insured and work which ts ordi- 


i! operations is combined into one 


' ge of W. A. King, head of the 
by the following salesmen: P. L, 
ory le J. H. Hinchey, E. M. Roundy, R. 8. 
te Poehnke and W. H. Rattigan. In addi- 

clal representatives from the general 





at assisted in the work of explaining 
ting the standardized methods recommended 
Fisher Company tor various kinds df woik, 


A. B. Dick Company’s Mimeographs, Mimeoscopes and supplies are 
shown here. 


I DDING TYPEWRITER COMPANY, Newark, 
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— 


N. J., and 176 Federal St., Boston, Mass Five or six 
separate and distinct models of the Ellis Adding Type 
writer were here shown, including Model B. C. Electrte: 
Model B, C. Electric with Automatic Tabulator; Model ¢ 
Numerical Split, Automatic Tabulator; Model D., ‘*‘Duplex"’ 
Automatic Tabulator; Model A, ¢ Electri« Model A. C 
Full Automatic Tabulator, for continuous ledger posting 
and writing bill in same operation rhe various phases 
of billing and listing work to which the Ellis has been 
applied were ably demonstrated to many seriously inter 
ested prospects, and evoked much favorable comment 

Peter Nicholson, the company's sales agent for the Bos 
ton district, was in charge, wit! t force of salesmen and 


demonstrators 


GENERAL FIREPROOFING COMPANY, THE, Youngs 


town, O., and 125 Federal &t Bosto Mass Allsteel 

office furniture was on exhibit here the display being 
composed of the company’s latest products, including the 
counterheight line in green and mahogany finist the All 
ateel’’ safe line, including the underwriters’ models, and 


the ‘‘Allsteel’’ desks In all finishes rhe many splendid 


‘ 


features of this well-known line were displayed in a mos 
attractive manner and brought out much favorable comment 
and attention from the meny visitors m= well as positive 


ber 
bers 


sulew and potential prospects in large nun 


The exhibit was in charge of L. G. H. Palmer, district 
manager, assisted by ¢ J. Baatz, R. J. Moulton, W \ 
Rogers, John Lee, Norman Kohlhepp, | W. Lane, A, I 


Garrity and E. D. Gooding 








GRAFF COMPANY, THE GEO. B., 204 Washington St Royal typewriters were here effectively demonstrated. 
Boston Mass Here were shown the extensive ines of 

Graffco time-saving office devices including Stee 
Tyre" expanding envelopes, wallets, folders, et: Vise sig 


nals, Vise index tabs, Vise clips, Cling clips, Silver-Steel 
pens, ets This was an excellent exhibit of time-saving 
devices and considerable interest in this booth was in evi 
dence throughout the week 

The booth was in charge of Charles W. Lipman, assisted 
by E. W. Russell, John Motherway and a corps of compe 
tent salesmen George B. Graff, president of the ompany, 


was present most of the time 


GRAPHIC DUPLICATOR COMPANY, 228 West Broad 
way, New York, N. Y A line of Graphic steel dupli 
eators was here shown The Graphic is a duplicating de 
vice that enables one to make facsimile copies of any 
thing handwritten or typewritten in a most rapid manner 
It is said that this duplicator will do almost anything, in 
any kind of business, when extra‘copies are required In 
only a few minutes 150 copies of drawings, engineer's spect 
fications, maps or surveys can be mace and, if desired 
in as many as four colors Pifty special typewritten re 
ports, price lists, sales instructions of prospectuses may 
be duplicated clearly and accurately in the same time that 
it would take to typewrite three or four coples 

Demonstrations of the work of the duplicator were ex 
amined with interest by all visitors and a busy week was 
spent at this booth, which was in charge of H A. Cobb, 
assisted by Mr. Collins and Mr. Virrung 


HAMMOND TYPEWRITER COMPANY rHE,. New York 
N Y.. and 101 Milk St., Boston, Mass Here were ex 
hibited the very attractive models of the Multiplex Ham 
mond typewriter, among which are the Advertising Copy 
riter, the only typewriter with variable space for many Where Addressograph machines and supplies were effectively explained 
sizes and styles of type, with spaces between letters vary 
ing from six to the inch to eighteen to the inch, and the 
Condensed Loose Leaf Writer, a special machine for loose 
leaf writing which may be condensed to about one-fourth 








the usual space occupied by any plece of typewriting It 
is especially used for executive and loose leaf manuals 
The Reversible Model Multiplex Hammond was also shown 
writing both Occidental and Orienta languages likewise 


the Condensed Aluminum Portable Model, which is said to 
be the lightest standard machine manufactured, and, finally 
among the special machines comes the mathematical Ham ] " . 
mond, writing about 150 different characters This machin 
is used for all algebraical mathe 
work Furthermore, regular correspondence machines n 








atical and scientith 


all widths and sizes were exhibited 

The peculiar adaptability of the Hammond machine to 
special work proved of great interest during the week ned 
the versatility of this remarkable machine was a neve 
ending source of wonder to the many visitors at this booth 


The exhibit was in charge of J } Soly representing 
the home office of the Hammond, and M Heater an? Miss 
I G Hall were In attendances epresenting the Posto 


office, assisted by a number of demonstrators of ability 
IDEAL STENCIL MACHINE COMPANY, Belleville, I! 

and 20-31 Cornhill, Boston, Booth No. 84 At this exhibit 

three model Ideal Stencil Machines were shown in actio 


eutting stencils for marking shipments The deal, with 
self-starting paper carriage, automatic line spacer vis 
ibility and dependable accuracy, hold« all records for speed 
accuracy and good servics In addition stencil filing sys 


tems, fountain stencil brushes, stencil inks and other 
shipping equipment were displayed 

BE. F. Allen, H. M. Allen and Morris Holler ad charge 
of the exhibit — a Marsh, general sales manager of the 
company, Was present at the Ideal exhibit Burroughs Adding Machine Company demonstratec big and interesting line 
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Ideal stencil machines, fountain and stencil brushes were here shown. 





International Money Machine Company demonstrated remarkable serles 


of machines 
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INDEX VISIBLE, INC., New Haven, Coan.—tThe Index 


Visibl strated at this booth. it is a ¢ lip.ete 
and convenient visible card indexing system for the han- 
diing of various matters for which drawer files are com- 
nonly wus 


Competent demonstrators and sales people were at hand 
to explain the merits of this system. 

INTERNATIONAL MONEY MACHINE COMPANY, Terre 
Haute Ind Reading, Pa., and 46 Cornhill St., Boston, 
Mass.—-Here were exhibited and most favorably commented 
on the International Pay Roll machines in several models, 
neluding the B model Pay Roll Paying, Scheduling, Adding 
and Listing machine; the F model Scheduling, Adding and 
Listing machine, and the C model Peerless nine-bank visi- 
le adding and listing machine. Simplicity and utility 
redominate in these machines. The B model machines 
add, print, total and compute the pay roll change Mst and 

int ar ice these coins in the employé’s envelope cor- 
rectly it the same time every step is error-proofed. 
rhe ma ‘ arries its own auditor, The F model ma- 

wit eck-shelf is a combination pay roll sched- 
u ind Listing machine. The C model peerless 
is a nine-bank visible adding and listing machine. 
he it was in charge of E. T. Stearns of Boston 
and Alexands Craighead of New Haven, Conn., the com- 
pany’s New England agents. They were assisted by Noel 


¥ 





Campbell and L. C, Richardson of Boston, and others. 

a REGISTER COMPANY, Hamilton, Ohio, and 
15 Fed St toston, Mass,—Here were exhibited the 
we know kK. & B. autographic registers, which received 
highest ors at the Panama-Pacific Exposition, The ex- 
hibit ineluded the K. & B. Perfect Aligner, which issues 
from three to six copies, according to the user's require- 

ents automatically keeps the various forms in per- 

ct ¥ nt All machines are equipped with white 
gateware tops, which preserve their original appearance in- 
finite 

Thos charge were kept busy all week explain- 

g the iptability of these registers to various lines of 
busines d many interested prospects were reported, 

Attent was also called at this booth to the well- 

own <A fasteners made by the American Clip Com- 
’ island City, N. Y Literature telling of the 

, . this splendid device was distributed and 
sa les of the fastener were attached to cards so as to 


ipplication, They were eagerly sought by 


rhe t was in charge of J. J. Sheehy, assisted by 
J. A. Melsa and J. D, Walsh of the Boston sales force, 


KALAMAZOO LOOSE LEAF BINDER COMPANY, Kala 
ize M See Brown-Howland Company.) 


LIPRARY BUREAU, 438 Federal St., Boston, Mass. 
Sy) | at tion was given at this booth to the L. B. Auto- 
t system that solved the filing problem,”’ and 
I ( | Ledger as applied to the various posting 
, I vidition there were shown B. Counter 
Height | t ard record desks, and various card and filing 
abinets, both wood and steel. A most at 
ngement of these well-known products was 
was no lack of interested visitors looking 
ation regarding the different items in the 
handsome showing of this line. 


I t was in charge of C. A. Powers of the pub- 
icit rt t and E. L, Bragg of the Boston sales 
thie \ ber of the Boston sales force were also in 


uighout the week, 


LIGHT NG LETTER OPENER COMPANY, Rochester, 

\ Brown-liowland Company.) 
LINE-A-TIME MANUFACTURING COMPANY, 201 Dev- 
Bos t« Mass.—-Here was exhibited the Line-A- 
i der The Line-A-Time is a separate unit, 
st y ectly behind the typewriter. It has a sta 
de and automatically brings the work to 
ront of the operatot and just above the car 
itomatic, sure and accurate; increases the 
ft f the perator; eliminates error; and minimizes 


Hundreds of visitors who had to do with tran- 
kinds kept those in attendance here busy 
it the week, 


| Crittenden was in charge of the booth, assisted 
M Mr. Craig and Mr. Mable. 

M FOLD MANUFACTURING COMPANY, 10 High 
I Mass This company had on display a com- 
the Elbe and Kismet binders, automatic eye- 
- ibbons and earbons, rebuilt typewriters; 

ticles which have never been exhibited be 
section There were no idle moments bere 
rge never lacked for an Interested audience 
ve information regarding the products on 
was in charge of Mr. Lewenberg, assisted 

t staff of salesmen. 

MODI! rYPEWRITER INSPECTION COMPANY, 164 
Dev St. Boston, Mass.—Here was demonstrated the 
f ‘ na folding typewriter, the machine which 


ix pounds, yet is » standard type-bar machine 
th, speed and durability, popular with trav- 
rrespondents, clergymen and all persons who 
to use a portable typewriter. This remark 
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able little machine is small enough in size and weight to carry in a additional to care for 
handbag, and big enongh in capacity and ability to cary out reel work part of t week from the 
in quantities limited only by the cayacity oc the o; erator There was The Monroe booth was i 
no booth at the show the cause of more nterest and mplimentary com the Me ‘ Caleulating Mael 
ment than that displaying the Corona In addition to the Corona H. G. Partlett. ¢ I Dohert 
the eomrany showed a ee: mrlete line of ‘*‘Model factory rebuilt type and J. R. KR say of the Be 
writers of cifferent makes, wil excited considerable interest among thy Mi oe company H. G. De 
visitors ating Ma t Company, Mi 
FY. E. Hazard was in charge of the booth, assisted by H. C. ry sisted during a yart of the 


T iM Mulerew, J F. Gallaghe (leorge WwW Mackeen. J H Vane 
hoof, Jr George B. Steele, I B. Hurd and | N. Sehorr 


MODERN METHODS, Detroit, Mich Here were shown copies of Me 
ern Methods, a monthly magazine fo: business men rhe company h 
on display the following prem'um books What Really Lands Orders 
by J. Horace Lytle “Advertising Media and Copy by Lyth Eve 
day Law,”’ Bacon Modern Credit Methods I Palmer Chureh Sele 
tifle Salesmanship, Hoyt Selentifie Auditing,”” R. Hl. Spear ‘Comme 
clal World Encyclopedia of Accountirg two volumes, KR. Hl. Sye 


- 
™ 


“Collection Letters Markel 





Top—Edison Dictating Machines. Left—Kalamazoo Binders. 


MOON-TLOPKINS PILLING 





“eo 
t terested vVisito:s was sent ti 
t ‘ 
z : s W. Morden, dist t manag 
( y f New England iss 
_ @ MeGrat oo Prac I H. | pL 
st W este ne Providence off 
int Saies ta ier rc @ Mont { 
“s Hayes d Miss Hene of New Y 18 
wee n det strations at the hb 


MACHINE COMPANY, St. Louis, 4% 


lO High St Poston, Mass The following Moon-Hopkins billing 
dl were ere show! Model Ne 2 h Is and ites 
id Model N ( which ecords at compttes 1 L's and M N 
which records and computes 1O's Ar fracti ‘ ! tt 
the typewriter and correct puted n ether > oa 
the espects these machine tical Models ‘ i 
r t M Ho s Listing i = t I hines ‘ 
Vl l st u anny abili irka na \ i 
‘ 1 ntense lite 


HowLano COM 








R ight—Sundstrand Adding Machines and Multicolor Press Bot 


tom—Safe-Cabinets and Shaw-Walker Filing Devices. Being a group of li 
Brown-Howland Company, New England agents. 


lhe exhibit was in charge ‘ I erg ‘ thre wi t gz ma ive 
of the publication 


MONROE CALCULATING MACHINI 


New York, N y Hlere the Mor Ca ! ing-A ine mone e was ex 
hibited, demonstrating its adapt lity for addition, subtract multipl 
cation and division, and the fact that it is equally simple in the hand yg 
of each of these operations The Monroe as a standard keyboard 

the ordinary adding machins but wit this machine subtractio is a 
complished merely by reversing tl direction of the stroke of the handlk 
Multiplication is accomplished by shifting ul register totals in relatic 


to the set-up of the keyboard Hence multiplication and division on the 
Monroe are as simple as addition 
“Crowded” is the only word to use in connection with this boot! Every 


facility to take care of prospects was taxed to the utmost all week ind 


MULTICULOR PRESS, N 


my 
NOISELESS TYPEWRITER 
Was gton st Bostor M 
sl} l s tl i 
whe . ' 
eq st 1 tyr ewrit 
t and s I 
mane s machine dr 
time 


nes displayed by the 
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/ i \ 
\ ts. gave daily ex “ vit t eX i eating interest and never lacked for an 
\ . rh wds 1 sent { Sales ent - t nterest lience 
She t Noiseless compat t : rt rhe R gton ex upled an entire section and was in charge 
: rc. 8s : ige the company’s Boston office, assisted by his 
t ‘ ‘ taff and by specialists from the home office. 
OFFIC! MI INCE COMPANY rH anes at Bost rhe R : i t luding Miss Hortense Stollnitz, amateur 
M Here ; ‘ed ., e Edison-Dick M ee t t Miss Anna Gold, national amateur champion typist, 
son Standard envelope. s . WEEeere, % a tions t g t the week A notable attendant at this ex- 
xt rit d the National port ' : Visitors were bit s | \ LB k, vice-president and general manager of the 
terest the performances of t : D M f 8 t e day the latter part of the week looking 
D 1, and the M ‘ ; 
sibl u gs plans :, [wane at M t is t vertising department of the Remington com- 
nd faciity Peau s wren nd mult g t some exhibit The display was installed by 
bons for standard mact : ¢ ; _ : : ww. 23 I mpany's advertising department. 
~f ‘ velope seater ‘\ ad . t 
ichine which, it is will seal fr 6,00" ROGERS COMPANY, KERVIN A., 75) Boylston St.. Boston, Mass., oc- 
ur. feeding automat | Woodstock type the front part of the hall and exhibited the 
it National portable typewriter ong the newer entrants \ I Fre I e Holder This device eliminates the tire- 
tyre t field, and attracted much fave 1 ent t s ‘ tek eceivers, leaving both hands free, and makes 
sil t se of t t wasted awaiting connections or while ‘hold- 
rhe chibitic in charge of J. Frank Br sesisted by C. O g the It ev ts of stepping away from the ‘phone while 
R eenhauf, J. J. Sheehan. Miss M. Glavit Ww. oH e 4 _ stening H iu t inds free insures accuracy in the writing of 
“ Reynolds of the Office Appliance Compa: Diatitaie, eee name ssages a ‘ the "phone. Also freedom in the handling of 
in enn e the show. books, | s, catalogue ples, ete., in addition to writing as one 
r es These improv ire valuable and meet needs of long stand- 
OFFICE APPLIANCES, 417 8S. Dearbor St Chicag ind 508 Tribune ing. a t vere y visitors much interested in investigating the 
| g New \¥ } N \ Here was to be Orfles Applia es the erits of t s appl 
Mag e of Off Equipment. The many service features of this maga rhe th was i irge of Jas. J. O'Neill of the sales department of 
were full xplained to all callers A wurm welcome was extended the com; y assistes corps of demonstrators. 
to Cake, eet wt ee eee ee eae rHE RONEO COMPANY, 117-119 Leonard St., New York.—Here were 
> cae Bees to be found the Roneo electric and hand-driven copying machines, known 
( irles H Everl eastern manager of tl publica th was present . 
is the Roneo Copiers sed for preserving copies of correspondence and 
ft izghout the show to extend tl hand of fellowship in the great ordet . 
sian diaiiamhes ther matte the copies z made by transference from the original to 
aie specia ’ ared roll of paper which preserves sufficient moisture to 
oO. K MANUFACTURING COMPANY . se N \ Here were act the « ving I f the original document. The Roneo Copiers 
‘ several \ s f interest to bus me ir ling the Ries s ly des ed the convenience of commercial houses, When 
oO K letter opener in three sizes and t 1 ls, nstr ted as s i t torn off by means of a cutting edge pre- 
to permit the cutting edges to reach coir ipe s, pins, et and vided on « ma : filed in the regular way or in Roneo transfer 
t to injure ontents of letters All 1 ‘ envelopes n eadils files a Roneo lette ks, which were here shown. There was also on 
! with this machine, which is inget s as well as fast and ef isplay t vell-kt Ror pencil sharpener, a full line of Roneo clip 
Oo. K."’ paper fasteners itar oO. K isers and othe files df s« the Roneo telephone tablet. The Roneo 
aw feat l at this exhibit and a : is reported, witl Numer-A filing syste was also demonstrated, 
nterested prospects and sales® Ifa We charge of this exhibit, assisted by J. Deno- 
—> ece of P. M. todd itt Mr. I s. 2 imager of the Roneo Company in America, was 
‘ . , ROYAL TYPEWRITER CO., IN¢ 304-366 Broadway, New York.—This 
RAND CO rut North Tonawanda. N. \ Iss 6D s St <iae-an. al products of the Royal factory, including cor 
. Mass.—H vas shown the Ra V andes : _ ' ling tencil-cutting machines; machines for check- 
t m erest in the busines , : Ht ; nie eo vriting sl wide ges for the writing of extra forms, ete. 
' : ee ee ae adel . os e , Py ree hee Ther ! ‘ indsome booth in the entire show, and the Royal 
. a ak ili caer te ure ’ on blue velvet eri irtistic arrangement of the booth in general 
eed om sntageous Panels wer o ‘ take cards t f mplimentary remarks. 
on , ‘ test Roy ] mbodying such features as tabulator, back 
indes s and hold them in visible fort wherelt the quickest 
; ‘ s jutomatic reverse, and the triple service fea- 
g become ible These panels ‘ ! I s ‘ 
t f es machine, a card-writing machine and a_ bill- 
nile t t they can hardly be te 1 ! Among t fea ‘ . 
: writing , e, secured splendid appreciation from all vis- 
ils vere the Rand folders ar th trar i t ang 
Rend lee wee of . , i lia ‘ing itors x tre favorable comment 
: . t irage of H. J. Closson, manager of the com- 
equipments for banks l tre el sting d : x \ 
ken eal eileen Gat Meisel ie my l fl ted by L. S. Wilson, manager of the company’s 
. tment t New York office Salesmen from the Boston 
W. D. Seot New England manage e xHibit, ae oft t F ting, as well as representatives from the sub- 
W ’ I Schaufele A i ine i B t a flies I f fice neluding Portland, Me., Providence, R. I., 
( W. Unde nanager of the Prov fice ‘ W M 
REMINGTON TYPEWRITER COMPANY Ne 4 &B N SAI \BINET COMPANY, THE, Marietta, Ohio.—(See Brown-How- 
dae Mass The Remingt t ef ced, beside ‘ 
<)) Self-Starting Remi t ber 2s 
1? netor ting machine family ' ¢ vertical ders ‘ <8 SHAW OMPANY { W Kesner Bidg.. Chicago, Ill.—Here were 
Si . olesale and retail. ra , tatist comput t t en Who make the most money doing what 
es I Remington Smith Premi t t gt Mor nd t : £ \ special collection of business ideas was 
straight correspondence ‘ ting were he la visit alled at this booth. The salesmen made a 
ngton Junior. a light t ne ‘ ‘ s s ‘ ! featuring a choice of standard business vol 
t é t, as well as a full line I w t t ‘“System,’’ the magazine of. business, or 
ling carbons. paper and other . “1 nufact ed t Z f management 
eminent Cvpewriter Company Of l t st the display featuring the new A. W. Shaw 
ie anise nlay was divided into sect so as t tly display it Syst the Farm a monthly magazine for business 
; t purposes as well as sent me nes Snecta ' ’ sv terests touch the agricultural field. 
celia s were given of all systems of nting 2 well an Fe Syst vere present to show the three publications and 
ke ne 1 special fe ature 3 Se Starts ’ y t ‘ including the new ‘‘Automatie Letter 
‘ , < lector This itt t \ Writ Man's Library 
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Stearns Desk Com- A view of the booth of Office 


Here products of H. L. 
Appliances. 


Demonstrating simplicity of Burroughs Book- 
pany were shown. 


keeping Machines. 
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SHAW-WALKER COMPANY Muskegon, Mich.—(See Brown-Howland 
Company.) 

SMITH & BROS. TYPEWRITER COMPANY, L. C.. Syracuse, N. Y 
Here was shown a full line of the L. C. Smith & Bros. standard type 
writers in all models, adapted to the needs of modern business, whether 
simple correspondence, billing, card writing, stencil writing, label writing 
ete. The many sterling features of this line of typewriters were ably 
demonstrated and the attractive arrangement and decoration of the booth 
in connection with the attractive features of the machine made this ex 
hibit one of the real busy spots all the time 
company, assisted by C. W. Clarke, the Boston manager, and members 
of the Boston sales force. 


STANDARD REGISTER COMPANY. Dayton, Obie, and 15 School St 
Boston, Mase Here were shown several models of the company's ‘‘Kant 
Slip’’ register and printed rolls for bills of lading, invoicing, factory ree 
ords, delivery slips, cash and charge sales, ete. Numbers of interested 
visitors were in attendance regularly and kept the attendants busy dem 
onstrating the various systems in connection with these registers 

H. A. Graef, district sales agent for Boston, was in charge of the 
exhibit 


STANDARD STAMP AFFIXER AND STANDARD ENVELOPE SEALER 
(See Brown-Howland Company and Office Appliance Company.) 


STEARNS DESK COMPANY, THE H. L., 85-87-80 Portland St., Boston 
Mass.—An extensive line of office furniture in wood and steel was shown 
at this booth, including one large high-grade mahogany roll top desk 
one large high-grade mahogany flat top desk; one large high-grade ma 
hogany directors’ table; mahogany chairs to match the foregoing; othe: 
articles include a roll top desk, a flat top desk, a typewriter desk. and 
chair to match, in quartered oak. In addition to the foregoing, the wood 
filing lines of the Browne-Morse Company of Muskegon, Mich., were 
shown likewise the steel files and furniture of the Art Metal Constru 
tion Company of Jamestown, N. Y \ splendid display of these two 
latter lines was in evidence and persenal representatives of both th» 
Brown-Morse Company and the Art Metal Construction Company wers 
present throughout the week to explain the features of their respective 
lines to the visitors interested In such equipment 

H. L. Stearns was in charge of the exhibit, with a strong force of 
salesmen 

STENOTYPE COMPANY, THE, Indianapolis, Ind Here the Master 
Model Stenotype was shown, a machine for taking shorthand dictation by 
means of Roman letters and characters Dictation may be taken upon 
this machine with extreme rapidity and readily transcribed by trained 
operators, The demonstrations here never faiied of large and interested 
audiences and the remarkable possibilities of taking any kind of dicta 
tion In any language were clearly shown 

The exhibit was in charge of Clem Boling, district manager at Boston 
and world’s champion Stenotypist Mr toling was assisted by Miss 
Eva Strohm, the company’s employment manager 


STICKNEY & MONTAGUE, manufacturers of the ‘‘Direx-All"’ mailing 


equipment, Chattanooga, Tenn., and 14 Federal St., Boston, Mass rhe 
machine known as the ‘‘Direx-All” for addressing, mailing, listing and 
fixed amount billing was here shown The company has branch offices ir 


all the principal cities, and manufactures a complete line of addressing 
machines, ranging in price from $20 up, for every purpose for which such 
machines are used and for all classes of business. Simplicity and rapidity 
of operation are characteristic of this machine, and it made a strong 
appeal to hundreds of interested callers at the booth 

The exhibit was in charge of the New Endland office, whose personnel 
is as follows Fred B. Jordan, district manager; Constance Breeze. office 
secretary; Joseph P. Blackman, head of mechanical service; Margaret 
Phelan, head of plate service department; Mary Mullen, assistant, plate 
service department; James Wilkins, general sales assistant; and the fol 
lowing district salesmen Boston district, F. M. Chase; central district 
Frank Walsh: western district, H. 8S. King; southern district, L. F. Kav 
anaugh; eastern district, Willlam Grant 





SUNDSTRAND ADDING MACHINE COMPANY, Rockford, Ill.—(Se« 
Brown-Howland Company.) 


THORP & MARTIN COMPANY, 66 Franklin St Boston. Mass his 
company showed the FPlexi-Post ledger and post binder, the new Iron 
Cloth ring beoks and loose leaf supplies: also Wilson-Jones tray binders 
used in connection with the Burroughs adding machine A very complete 
and careful display was made of these devices and their features were 
well brought out to the constant attendance of interested visitors durivg 
the week This proved one of the most interesting booths to those present 
interested in bookkeeping methods 

The exhibit was in charge of Roscoe P. Todd, George H. Morris and 
W. D. Coleman. 


TODD PROTECTOGRAPH COMPANY, Rochester, N. Y., and 101 Milk 
St.. Boston, Mass..-The company featured here the Todd Protectograp! 
Check Writer Bank Model, the regular standard check writer, and all 
products of the factory, including the Protectograph, Simplex and Peer 
less models, and Personal Model Check Writers The company’s special 
registered Protod indemnity checks were also a feature of the exhibit 

These well and favorably known products met with a splendid reception 
from all visitors, and the ease of alteration explained by graphic illus 
trations brought home clearly the need for protection of this sort to all 

The booth was in charge of William E. Cook, who was assisted by 
members of the Boston sales force 


THE UNDERWOOD TYPEWRITER COMPANY, New York, N. ¥ 
This extensive and interesting exhibit featured Underwood bookkeeping 
machines and Underwood correspondence machines. The exhibit occu 
pled one of the most prominent places in the hall and the various 
types of machines were arranged in different sections of the exhibit 
and competent demonstrators were in attendance to explain te the 


many visitors the special funetion of each machine Devices were 


shown for doing all kinds f special work. and the remarkal 
clency of the Underwood bookkeeping machine caused much fav 


comment While Underwood bookkeeping machines were featured at 
this exhibit the Underwood correspondence machines in various 1 lels 
received full share of attentior ind the success of Underw 

tors in winning the typewriter ontests was proclaimed } varie 
signs and pennants around the booth after Monday evening At one 
side of the booth a number of Underwood speed typists were esent 
at the show each day and evening, giivng demonstrations of the 8S] 
and accuracy on the Underwood machine, and space around the s] 


demonstration platform was always at a premium 
The exhibit was in charge of J I Neahr, general sales 1 ra 


of the Underwood Typewriter Company 


WAGNER FILING METHODS COMPANY 150 Leonard street N 
York N \ Here was displayed the Wagner Mechano-Nume I 
which is designed primarily to provide a means by which ni: 
either those of states towns subjects firms of individuals i 








indexed in such a manner that whether the list be small or larg 
filing and reference may b quickly and efficiency accomplishes 
only by the highly-trained filk erk, but by the ordinary tra 
ployé 

The index Is operated tirst by means of i: Hamm iM 
type write capable of automatical assigning a number o1 t 
be filed and again automatica reassigning the same 

similar matter it any future time both results being obta 
simply writing the alphabetic designation of the matter ef 
manner and at the same speed obtained by the ordinary operat 
typewriter Second, by means of guides in the files having tal 
ing numbers in decimal arrangement, that is, by thousands 

tens and single digit divisions 

The exhibit was in charge of ¢ I. Wagne f the home oft 
compan who was kept buss the entire week explaining t 

of this new departure in the filing field 

THE WEILAPHONE, IN¢ 1 Madison avenue New \ B 
No. OS, East The Weilaphone here exhibited in effect gives « 
man who uses it a telephone boot for $3.00 It keeps 
turbing noises and talks into both ears at ones It is parti 

in long distance calls since the Weilaphone which rests t 
and t which two hearing tubes a attached, magonifies t 

the telephone receiver giving the user it the same time t 
of both hands This device, aceordimg to the manufacturers 
telephone one hundred per cent efficient 

The exhibit was in charge of M, Weil and A. Montigriff 

1 busy week explaining the merits of the device to the onst 
of allers 

WINTHROP MANUFACTURING COMPANY 125 Sun 
Boston, Mass Here was displayed the Day-by-Day box, whi “ 
iitomatic reminder, the final result of an original idea cor 
busy business man to construct a device that would automat 
his attention to important matters, insure prompt and proj t 
ind keep for instant reference the vital business statistics w 
necessary f him to know It has a dated, tabbed card for 
in the year and everv date s i piain sight The case is a 
wooden box, finished in eithe oak or mahogany 

Che Tel-Buk-Rest, a steel device for holding the tel 
ready for nstant reference vet t of the way whe 
was anothe feature of this display 

I \. Orall was in charge of the booth, assisted by D. 1 
I M. Alle 

WIZARD SALES COMPANY 7 = Sudbury street Bost \f 
Here was shown the Wizard stan affixer, a portable dev 
|} ostane stamps at the rate of one hundred per t 
Wizard is built to stand hard usage is finished in rust-pr 
ind takes stamps in rolls of five hundred Stamps are «le 
the machine with their gummed surface moistened, thus aff x 
tection against wrongful use Phe Wizard is quipped 
genious and original stripping devices which it is eclaime 
prevents buckling mutilation f tl stamps of sticking 
machine It is easy to operate is simple and durable 1 
1 strong guarantes 

he booth was in charge f Chas Ww Kokerda of tft 
and numerous sales were reported uring the week is wel 
prospects developed Alfred Hall was also present at ti ! 
portion of the week 

The G-F Sales Organization’s Dinner. 
One of the interesting little functions which occurred 


during show week was a dinner on Monday night at tl 


( opley Square hote l, at which the New England sale 
organization of the General Fireprooting Company th 
ered. [The dinner was given as an introduction to the 


week of the show, and was pre sided over by | G. Palme 
district manager of the General Fireprooting Cor 

The meal was everything that could be desired and the 
‘34 


discussions during the dinner and afterwards regat 


the manner of conducting the booth during th s Ww 


the final results of the week 


proved to be very instruct 


attestine the advantages of having such discussions 


Eighteen of the organization were present, together wit! 
C. H. Everly, eastern manager of Office Appliances, as 


in invited guest. 








Visitors to Office Appliances’ Booth. 
lowing are some of the visitors at the booth of Of- 
e Appliances during the week, who are well known all 
the field 
N. Cc. Du 


irand, vice machine 
t. Thomas A 


dictating 
Van 


president and general manager 


Inc., Orange, N. J I E. Buskirk 


Edison, 


view esident and general manager, Remington Typ« iter Company, New 
y <- Frank Dorian, general manager, The Dictaphone, New York; N. | 
Milnor. sales manager, The Dictaphone, New York I J. Sheehan, sales 


field manager of the 
New York; R. ¢ Ellis, sales 


of E. K. 
ypewriter Company, 


rhe exhibit was in charge Stephensor 


Noiseless T 


nag 
nag Egry Register Company, Dayton, Ohio; H. G. Dechant, sales 
nag Monroe Calculating Machine Company, New York; E. K. Stephen 
R field manager, L. C. Smith & Bros. Typewriter Company, Syracus« 
N } E. G MacCann,. field manager, Corona Typewriter Company, 
Groton, N. ¥ Hart tates, advertising manager, Underwood Typewriter 
Con New York I R. Eeles, general manager, Roneo Company, 
New York Cc. K. Gardner New York manager Hammond Typewriter 
Col ny. New York: J. F. Soby, advertising manager, Hammond Type 
writ Company, New York; Farnham Fox, assistant to general manager, 
4. Edison, It Orange, N. J.; ‘Fred Mant Boston manager 
Columbia Graphophone Company, formerly Bost manager, Oliver Type 
Company: J. Frank Dunleavy, Boston; H. Brooks Crosby, Thorp & 
Martin Typewriter Company, Boston; Dean Reynolds, The Office Appliance 
Compal of Boston and Providence; W. B. Peabod president, Boston 
Index Card Company; Jas. A. Stafford, divisi sales manager America 
Multigraph Sales Company: L. 8S. Wilson, manag supply department 
R r'ypewriter Company, New York; J. W Ma general sales ma 
az Ideal Sten Machine Company Belleville Il} Stanley Bristow 
Pristow Radial Dist itor Company, Newark, N. J E. G. Nugent, east 
esentative Brown-Morse Company W \ King Boston mat 
rt Elliott-Fisher Company; L. G. H. Palm livision manager, General 
1 ofing Con George B. Graff, George B. Graff Company, Bos 
te Frank Bailey Thorp & Martin Typewriter Company, Boston; Miss 
\. S. Addie, Thorp & Martin Typewriter Compa Boston; John Ferguson 
Moder Methods P. M. Hensel, O. K. Manufacturing Company, Syra 
= 2 Alfred Hall, Wizard Company, Boston, Mass W. J. Davis 
' g department, Remington Typewriter Com, New York; Fred 
B J r dist t anager, Stickney & Montague Company, Boston 
{ |. Wagner, Wag Index Company, New Yor} M and Mrs. N. W 
J r F. E ruppe H. M Allen Allen, Doa & { Bostot Ideal 
Nt gents; M Fitch, Elliott-Fisher Compa Harrisburg, Pa ( A. 
I publis g partment, Library Burea Bostor o. a Hazard 
M I ewriter Inspection Company (Corona gents Bostor Thomas 
speed onstrator. Noiseless Typewrit Company New Y¥ 


Typewriter Co. Toward Dealers. 


Attitude of Rex 
} Office 


Recently we 1 


\pphances: 


successful conclusion a cam 


rought to 
against advertising “second-hand” typewriters in 
| 


sucl way s to lead readers to believe they are nev 

n nes | publishers of many substantial magazines 

reed to refuse such misleading advertisements and 

sist that pewriters offered at educed price be 
described with truth and accuracy 

\\ lso | e consistently fought those dealers whe 

ffer “rebuilt nachines ior ten dollars or so, since a 


oughly rebuilt typewriter cannot be sold for such 

ave ivs observed that machines advertised in 

vn | er are distinctly classified We understand 

our policy not to accept advertising copy of rebuilt 

pe iters whit carries the impression that they are 
chines 

re ius¢ ) ) campaign an attempt has been made to 

the better class of typewriter dealers to believe 

yur ¢ npali was directed against the eld sa 

This is not the case We wish to state emphat- 

through the columns of Office Appliances, that 

ive neither criticism of nor quarrel with any dealer 

emplo ir methods; but unfair methods hurt hon 


uch as they hurt us. Our campaign was 


st unfairness only—not dealers génerally, 


type writer 


ve depend upon honest dealers for the distribution of 
Rex” and the “National” typewriters Their success 
success [ pon them depends the de velopment of 
isiness We believe in the typewriter dealer and 
nesty, his ability and his sincerity of purpose, and 
it ce spondence from honest dealers in type- 

ers i¢ vorld over. We shall be pleased to pl ce 
ther inv noint of our policy t t 1 1ot clear 


TYPEWRII 


REX EF 
fallard, General Manager, 


By H. M. 
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Sales Organization 


tree 


SSLEDUCAHUANEDONND OS ApRAODEREH EEF EEDN EHO DETEHNED 


Being Some Views Expressed by D. M. Alkire, 
Sales Manager, Royal Typewriter Company, Inc. 


f 





W \NTED: a Master Salesman to earn $10,000 a year 
He must have brains, determination, energy and 
enthusiasm and be a proved producer of good results. 


, 
He must be think constructively and to carry out 


his own plans when formed. This is a big opportunity 
for a big man. How often such advertisements appear in 
the public press! And how seldom their fair prophecy 
becomes a reality for the “master salesman” who lands 


a such advertisements are 
brazen signposts pointing directly to the great- 
the waste in man-power. 


the job! mind, 
generally 
Ce rid today 
struggle and strain under alluring 


plish more than they naturally 


can, but because t ften they are not permitted to do 
ll that tl naturally could—they are not given latitude 
enough for the exercise of their full powers. And right 
here is the loss 

In business and erywhere else where men gather in 
human effort the cry is raised for initiative—for men who 
can think and plan and do; yet, when such men are found, 
they are | too often limited, handicapped and trammeled 
with nat tread-mill duties and restrictions which con- 


vert them straightway into human machines. 
The human machine in 


vness, short-sightedness and man- 


a sales organization is an in- 


those at the helm. He is a linger- 
ric days of business when profits 
hook or by crool vere the rule rather than the ex- 
ception, at vhen salesmen considered their individual in- 

through shady deals and padded 
hose days it was very nearly “every 
But to s the day of co-operation, and the wiser, 
ness institutions are acquiring that 
r, broader point of view. They realize that in new 


business, in expansion, in progressive development of 
cies lies the road to present and 
that advances along these lines can- 
not be made except with the hearty, sincere and enthu- 
lesmen freed from the old tradi- 
ighly acquainted with their oppor- 


' , sliti 
esponsibilities. 


Phe rgat tion built upon the modern plan in- 
restrictions between the free exer- 

bilities and the opporunities that 
are his nstead, everything possible is done to encour- 


age initiative, ente: se and growth, for that is the way 


Such ar ganizat s essentially democratic, in which 
ganization salesman form 
It is a pol- 
an squarely on his own feet and 


and each 


center of activity. 
rt deve ent and application of his highest 
weaklings, but 
rewards within the reach of 
It is my idea of what a mod- 


not coddle 


does 
ble 
who 


ample opportunity to all 
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News « Miscellany’ 


PRESENTING THE IMPORTANT NEWS OF THE MONTH 
WITH AN INTERESTING REPORT OF THE NOTABLE 
ACTIVITIES IN EVERY SECTION OF THE FIELD 


Multigraph Company Holds Zone Convention in 


Chicago. 

The American Multigraph Sales Company held a zone 
convention of seven of their division offices at the Audi- 
torium hotel, Chicago, on May 5. The sessions com- 
menced at 9:30 a. m., and continued until about 10 o'clock 
in the evening. 

This convention was the third zone convention held 
by the American Multigraph Sales Company, the first 
one having been held in New York March 3, and the next 
in Cleveland on April 7 The cities represented at this 
third zone convention included Chicago, Des Moines, 
Kansas City, Milwaukee, Minneapolis, Omaha and St 
Louis. The principal address of the day was made by 
L. W. Jared, general sales manager of the American Mul- 
tigranh Company. He was followed by Home Office Rep- 
resentative O. H. Kepley, who talked on “Old Men and 
New.” urging each one of his hearers to get the “old 
man” out of his system and start afresh as a new man, 
with new vigor, new determination and new ideas. Tim 
Thrift, advertising manager, gave a brilliant and inter 
esting talk. Those present were surprised to discover 
that a man is worth in sugar, phosphate, salt, lime, and 
other constituents about $53, exclusive of his mental 
equipment. Mr. Thrift closed his talk by quoting th 
familiar passage from “Invictus”: “I am the master of m) 
fate,”” etc. 

F. E. Cotharin, New York division sales manager, told 
how his office ts achieving such creditable records in Nev 
York. 

During the luncheon hour all had the opportunity of 
watching the parade in honor of General Joffre, Ren 
Viviani, and the other distinguished guests of the nation 

The afternoon session was given over to the district 
managers and salesmen of the cities in this zone. R. H 
Jarrett, division manager for Chicago, opened the session 
with a talk on prospects—how to find them and how to 
recognize them when found. He was followed by Man 
ager W. H. Hartley, of St. Louis. Next followed speeche 
by W. R. Dunn, of Minneapolis, and W. ©. Schaefer. ot 
Kansas City. The final addresses of the day were mad 
by Manager L. C. Browne, of Omaha. and Manager R. ( 
Niver. of Des Moines 

At 6 o'clock a most excellent dinner was served. L. W 
Jared, general sales manager, was the toastmaster of the 
evening. One of the surprises sprung at this dinner was 
the donation of a handsome cup by R. H. Jarrett Phis 
cup is offered in a salesmen’s contest for a period of six 


months, at the end of which time it becomes the property; 


of the salesman whose work has shown the best results 
Those present, exclusive of the “Home Office Wreck 
ing Crew,” consisting of L. W. Jared. Tim Thrift. O. H 





Kepley and Tom Wright, and two guests, F. E. Cotharin, 
of New York. and Evan Johnson, of Office Appliances, 
were as follows: 

Chicago—R. H. Jarrett, D. S. M.; C. F. Bowman, E. C. 
Bullock, W. A. Hansen, S. N. Heller, J. A. Kleisner, A. G. 
Landgraf, E. F. Mair M. G. Malnick, C. J. Williamson, 
E. W. Bremer, W. L. Kramer, and Clark Carter. 

Des Moines—R. C. Niver, D. S. M.; H. L. Hitchcock 


and R. V. Bopp. 


Kansas City—W. O. Schaefer, D. S. M.: Chas. H. 
Evans, Lloyd C. Taylor. 

Milwaukee—Arnold R. Berger and Charles J. Kinsley 

Minneapolis—W. R. Dunn, D. S. M.; M. C. Kent and 


A. F. Thal. 


Omaha—L. C. Browne, D. S. M.:; Gustaf P. Swanson and 


John Foley. 


St. Louis—W. H. Hartley, D. S. M.; Paul Blackwell, 
FE. A. Maender and Cornelius O'Hare. 

\ number of clever and interesting little souvenirs 
were given out during the convention. 

NOTE—One of the editors of Office Appliances had 
the privilege and compliment of “sitting in” at this Cl 


cago zone convention, and sharing in the good stuff was 


t treat 

The zone convention plan for any business similar to 
that of the Multigraph, is a big step in advance of the old 
plan of having branch managers meet every year. In thi 


older form of convention the inspiration went to the mar 
agers alone. There is always something lost in the pro: 
ess of passing this on to the staff at the branch Phe 
plan overcomes this loss in transit. It does mort t 
the company’s sales officials in direct contact t 
salesmen. It offers opportunity for the salesman to pre 


sent his views and to make suggestions. 


The zone convention plan should be followed by I 
other manufacturers in the field The American Multi 
{ aph Sales ¢ ompany has started some thing. They have 
moreover, proved the value of the plan in three zone cot 


ventions 


California Company Opens New Store. 


The H. D. Field Safe Company, dealers in ban] 
office fixtures, designers and engineers, handling Herring 
Hall-Marvin safes, vault doors, etc., Art Metal | ESS 
tion Company's filing devices, bank and office fixtures, a1 
dealers in calculating machines, check writers, bank spe 
cialties, etc., have just moved into a new store at 724 E 
street, San Diego. Cal The company has also opened 
new branch store at El Centro, Cal., both stores being 


under the management of W. W. Austin 

H. D. Field, the president of the company, is supervis 
ing the destinies of the new organization known as the 
Field-Parker Company at El Paso, Texas 
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made the best time; P. Harris of Spokane, Wash., sec- 
ynd, and QO. B. Gladding of Oakland, third. 
J. L. Dalton was presented with a token of esteem by 


the men of 


the West on the closing day. He declared 

himself well pleased with the developments of the meet- 

ing and amply repaid for his western trip, stating that no 

more stirring convention has ever been held in the his- 
tory of the company 

Che real effect of the home-coming is already being felt 


1 


and there is evidence of an increase in all sections of the 


territory, which will put the selling force of the West in 
the front ranks of the Dalton sellers. 

Those who attended the convention included: W. W. 
Erskine, G. E. Montgomery, P. B. Boone, H. W. Rice, 


J. Fowler, M. W. Erskine, F. G. Batram, P. W. Page, Ben 
of San Francisco; G. W. Seward, 
Allin, N. A. Kessler, J. A. Fraser, 
Los Angeles, V. O. Boone, L. L. Forbes, 
Parker of Seattle, J. G. Meeke, P. W. Rittenberg, 
W. B. Wilber, Portland; E. W. Harris, Park Harris, C. 
Lowe, H. M. McKenzie, H. 
Beer, F. R. Galeley, Salt 
B. Gladding, Oakland; 
Porter, Fresno; J. W. 
Ana, Cal., and Presi- 
the home office in Cincinnati. 
the 
Los Angeles, voiced the senti- 


J. Atkinson, Denver; Wm. F. 
IX ¢ no; ), 
ae se. Sacramento: W. C. 
Co Fl Centt R. hran, Santa 

Jat es | Dalton rom 
Duris o tl nvention G. H. Seward of Business 
Equip! ent Sales Company 
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to Mr. Dalton as a big man 
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nything else e referred 
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Mr. 


ac- 


versatility. He referred to 


nowledge and his intimate 


Dalton’s wide fune k 

phase of the business. 

workers, Mr. Seward promised that 
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level best. men can do 
0 le ss he said sil vears of 


housands of dollars have been spent to bring the Dalton 
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machine to its present degree of perfection and reliabil 
ity.” He said that the deep current of thought which Mr 
Dalton has shown is unusual in a modern successful busi- 
ness man, and that the convention admired the stand Mr. 
Dalton had taken. Continuing, Mr. Seward said: 


In these modern times many business men do not declare themseives 
on the spiritual phase of life’s problems; do not come out in the hous 
organ of their organization and say they are church members They d 
not stand before a group of their salesmen and speak of religion and 
spiritual matters All honor to you and to the mother whose son you 
are; honor to the wife who has held up your hands in the struggle throug! 
which you have gone. 

We regret that the great Dalton Adding Machine Company and yourself 
permit so much of this educational work of training salesmen to fall ot 
you. rhe time has come—or is coming soon-—when this great work of 
yours must be laid upon the shoulders of others For the sake of thos 
after us, prepare for the future by developing an under 
mu have gained 


who are coming 
study You have done yeoman’s work for a decade \ 
on demonstration of your 





a national reputation on training salesmen, and 
product A Harris or a Boone must soon take some of the responsibility 
from your shoulders Commence to shift this load soon, as this will keep 
you with us longer and preserve you for your family, who have sacrificed 


denying themselves your company that we might profit by 


themselves, 
your words of inspiration to us 


On Thursday, the opening day of the convention, after patrioticalls 


speaking of the ominous times through which we are passing, you told 
us that our suecess depends on knowing our business You told us the 
story of the cow You impressed upon us the fact that if we took some 


knowledge to the prospect's office we would find ourselves welcome repre 
sentatives 

We shull make it necessary for you to bulld an assembling plant on the 
Pacifie Coast, in accordance with your word, by producing the business to 
justify it 

The word ‘‘simplicity’’ will have a sweeter sound to us all hereafter, be 
cause of your demonstration that morning 


You told us the gimlet story the minnow bait story, and the story of 


the seance where the chain was broken We are going to hold hands here 
on the coast 

After lunch on Thursday you came to us in a very serious mood and 
made a stirring appeal for us t xcept the things offered out of you 


twelve years’ experience 


Your talks to us have put us on the Dalton direct line tracks 


L. E. Waterman Company Moves to New Quarters. 


The L. E. Waterman Company has just removed to th 
new “pen corner’ at 191 Broadway, New York. About 
six wecks ago the architects were given the task of put- 
ting a new store where an old one had been, and to make 
it a really new store, including new furniture and equip 
ment, new exterior and a new interior, not forgetting new 
show windows, entrance, cornices, bases, steps and side 
walks In fact. it meant evervthine new. and the archi- 
tects and workmen have accomplished the task with great 
credit. 

Che new store is now so arranged that it has deep show 
windows on Broadway and shallow ones on Dey street 
The entire interior of the store is visible from the street, 
while a good street view is to be had from the interior 
\ Central counter with pen cabinet is provided for the 
use of the public, space between the counter and the cabi 
net being for the convenience of clerks, and room inside 
the cabinet for pen repairers, cash receivers and other 
device s. 

Among the features of the store are the counter and 
pen cabinet, where provision is made for 2,100 pen draw 
ers, each having room for ten pens, All of these drawers 
automatically lock when necessary. Provision is made in 
the counter for ink stock and other specialties. The cabi- 
net has six spaces for pneumatic cash sending stations 
and six repair desks on the inside. At the corners of the 
pen cabinet are concealed spotlights for cxamining pen 
points, while there are special lights for the repair men 
on the inside. The new store is beautifully and tastefully 
decorated with rich and satisfactory furniture and fittings 

The Waterman Company announced this new store in 
a special issue of the “Pen Prophet,” their house organ, 
which gave a most interesting history of the Waterman 
company and of the development of the pen and its impor 


tance in the world’s history 


Beck Heads Cincinnati Remington Office. 
Fr. W. Beck, who until about five years ag s with 
the Smith Premier in Indianapolis and then went to Du 


luth, where he had charge of the Remington business until 


the beginning of this vear, has been transferre to Ci 
cinnati and given the management of the gto 
branch in that city Mr. Beck’s territory includes lower 
Ohio, eastern Kentucky, and western West Virg witl 
subothces at Charleston and Huntington, \W \ ind 
Dayton and Springfield, Ohio. 

Mr. Beck is a thorough-going typewriter ma ing 
been in the business for many years and having Ire 
an experience which gives him an intimate and t rough 
understanding of every phase of typewriter sales wor 





F. W. Beck, Remington Manager, 
Cincinnati Office. 


Mr. Bex is a Hoosi 1 hails from N ( 

, +1 
This fact alone we end him to th S 
r the editor o () lances wl le his 
icter and ne perso tributes would e1 ¢ 
warn l In our es i! iny event 


Envelope Sealer Reduces Price. 


Che Kendall Manufacturing Company, success 
Kendall Specialty Company, announces t! 
the price of the Ket I] Envelope Sealer fro .s } 
$2.00, after Mav 1 s article is now hat 

anutact er dire ste tt throug] i sales 

n totore 

The Kendall enve ler, which was quit 

dvertised to the trade ll, is an ingenious 

1 little device Sé whicl a 

‘inute may be seal This sealer is so simy 
fice boy an operate P The reservoir contains - 
water to seal 1,000 envelopes without refilling 
t is fountain-like t lly oistening 

tur I stens the pt The press é t es 
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Company, 1270 


be interested in thi 
S ld write to the Kendall Manufacturing 


Broadway. New York, N. Y 


ose who may 


Wabash Cabinet Co. Man Weds. 





ends of H. ( Mc Pike will be pleased to learn of his 
iage on April 13 to Miss Lucile Logan, daughter of 
S. Loga Wabash, Ind. Mr. and Mrs. McPike will 
( e at the rner of Elm and Huntington streets, Wa- 
sh, where they have prepared a comfortable and attra 
Me ne 
Nir MecPike is head of the service epartment oft the 
\\ sh Cabinet Company. This department directs the 
é sing sales and manutacturing in the interest ol 
\ S exclusive’ dealers through whom the produ t o¢ 
t mpal s sold. He began work with th company 
H. C. McPike. 
1904 as a yy in the index department, and his ability 
ant ( lity have carried him by successive steps 
s present responsible positior 
New Store in Newport News. 
Carnegie, general manager of the Norfolk Typ 
Exchange and Supply Company, Norfolk, Va., 
s é 2404 Washington avenue, Newport News 
\ vhich has about 2,000 square teet of floor space 
s né . st re \ 5 to have beet ( ec! d I T busi > 
Ml ] [he Newport News branch will be kt 
Carnegie Office Appliance Cor 1 will 
sO equipment, furnitur supplies, type 
Carneg Ils us that the new company has 
( er with the Newport Typewrite 
s | that city, he having ld his erest 
1 November 
sive sales agencies tor firs e pro ts 
S s mentioned will be considered an 
ddressed to Mr. Carnegie at the Ne 
vs branch will receive his reful attentior1 


New York Sheaffer Office Moved To Larger Quar- 


ters. 

large increase it ess, ‘ \ 
~ I ( pany announce the removal of the 
k service station to 203 re es 
vill lable. This office is maintained only 
( e of dealers and not to compete } 
Deliveries from st ilso repairs « 
taker are ot here witl the utmost dis 


vw 
— 


PLIANCES 


New Branch Store in Providence. 


Dean Reynolds, who heads the Office Appliance Com- 
pany at 191 Devonshire street, Boston, Mass., announces 
that his company has decided to maintain a branch at 


ee the better accommodation of the 
any's Mimeograph customers and the further exten- 
business. A store at 87 Dorrance street under 
the Narragansett hotel has been leased and was opened 
middle of April. This new store 
carries a complete line of Mimeographs and supplies, 
adding machines, sealing ma- 
chines and simil: Departments for Mimeograph 
duplicating work and typewriter repairing will soon be in 


7 : 
rrovidel 


mT 
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typewriters ind supplies, 


devices 


operat The company’s growing business in Rhode 
Islan is led to 1 decision to maintain a Providence 
ranch 

(nother evidence progress is found in the fact that 
the n store in Boston has been extended, owing to 
increased business e basement under the store having 
een | ind ected with a private stairway and 
tte r the pany’s service and shipping depart- 
ments accounting department is to be transferred 
to larger arters in the rear and the store rearranged 

r bette splay \n indirect lighting system has been 
installe ide il telephone with three more sta- 
tions 


Cal., Company Enlarges Field. 

ht has added two more part- 
ners in its | stationery business and plans further to 
enlarge its field and to go after all the wholesale book 
the section of California which 
ve partners are A. Rae Corrick, of 
Santa Ros nd J. M. Dunbar, of Red Lodge, Mont., both 
the Mr. Dunbar 
ia looking for a suitable location, 
after all that other 
was formerly in the drug business 


Santa Rosa, 


Wright Company 


Sit Ss if 


terests firm, 


in 


Santa Rosa seeing 


in his home towt re he was markedly successful. 

t company has built up a large business, of 
the 
The company now has 


s having pecialized in wholesale busi- 
ts trade. 


the 1 nd is covering territory clear to 


has been extended through 
reet to give room for additional 
1 andles in addition to a full line of 
s all kinds of books, stationery 

ith s ne goods, etc. It also has a num- 
e1 h as Victrolas, Eastman kodaks, 


ry ' mn Sant Ros 


nt of the company, and Milo M. 


ent and manager. 


Miss Corbett Sustains Injuries. 
vell known traveling representa- 
ible fountain pens, had a fall 
ntl f n an fracture of her 
hij S n the Highland Park Sanitarium, Montgom- 
vod that, everything being favor- 
eral months before she will be 


\f g | ( mrhett 


impacted 


friends in the trade. 
is extended to Miss Corbett by 
who hope for her speedy 


factory, will cover, 
| vania trade the interests of 


randt the cities of Philadelphia, 


the 


Irom 


in 

















- 


Kansas City Office Appliance Man Invents Coast 


Defense Gun. 
We are indebted to Dan G. Saunders, Jr., of Saunders 


& Company, Kansas City, Mo., manufacturers of the 


Sealograph, for the accompanying illustration and for the 
description of a gun which Mr. Saunders has invented to 
facilitate coast defense. This gun has received the ap- 
proval of the military department of the United States 
government, and Mr. Saunders has been called to Wash 
ington several times to confer about it, the ordnance 
experts of the government having made several sugges 
tions looking to the greater effectiveness of this piece of 
ordnance. This gun, by the way, meets the requirements 
of the ordnance department in that it covers all eleva 
tions from zero to thirty degrees, can be red in any 
direction, is not more than fourteen feet high, permitting 
it to pass under bridges and trestles, and is moved quickly 
over railroad tracks and set in place \bout forty men 
are required to place the gun for firing 

Mr. Saunders, although not a military man, has always 
been interested in guns and ships. He states that he « 
not wish to make a profit from his invention but desires 
to use the profits accruing from it for the benefit of 
worthy causes, such as the American Ked Cross, the dis 


semination of information concerning national defens« 


etc. 




















Che plan of the gun, indeed, contemplates tl constru 
tion of a special type of railway car or carriage on whicl 
heavy ordnance can be permanently n ted, the ce 
struction of the car eing sucl as ft pro i¢ oO thre 
transportation of gut of large caliber ver railwav lines 
to points of desired us¢ nd the rapid and substantial 
placement of guns at any desired points upon the i] 
lines in such a manner as to admit t rd hat ! 
direction 

The plan is particular] idapted t provide dete 
along an extended coast line or border and to a1 tent 
that would be impossible were it necessary to locat 
adequate number of large guns permanently alo 
lines. It is available on all existing railway lines or ne 
lines which might projected, and, without the necess 
of concrete bases or other predetermined empl ment 
although the plan also provides for the use of these 
same guns from emplacements where such are provided 

Under this plan, guns of large caliber can be quickly 


transferred from permanent emplacements or fortitica- 


tions to any desired locations along anv railway lines ans 


used to repel attacks, and the guns then be returned to 


the permanent fortifications or housed elsewhere Che 
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lan provides for the transportation ol the re 


way trucks, and, for the transfer thereof fro1 


to a movable ground foundation including a t 
ture for taking the thrust of the gun, to steady 1 same 
nd obviate displacement or strain on the trac 

Che plan includes a platform which is ren su] 
ported from the gur arriage during the tr 5 


may be lowered to form together with a mo 


tor of certain structure an extended f 
carriage, or, be removed from the carriag¢ f 
the lacement of the irriage oO i pern ‘ n 
le ited in the tr k 
Examination of the details of the Saunders ‘ 
show that with this plan an extended is ‘ 
may be defended with a minimum investment at ip- 
ment, as large guns 1 e carried over railway t $ 
points of use and the positions shifted as may ? 
the placement of the guns on the permanent r te 
foundations being effected rapidly after tl 
ri hed thei: points S 
Phe flexibility and t comparative reas<« 
the cost of establishing this system are 
l 1 ( ld obviously © ¢ ended to I 
of the country, t Ss] \ ng an adequa 
l inland cities \ enters, at S 
re now entirel) 11 uarded It is esti! 
extensive systen this plan could bx < 
m1TI tely the Ss one 1 odet 1 ad £ 
{ states l ers ré str oly 
P t necessitv o irtillery for : 
detens Che ict tha ‘ ave over ‘ 
oO oast line with less than three hune 
protected leaves t iter part of our 
‘ in< onsequentl Ss ect te ittacl I 
order boundary lines e entirely unfort 
e entirely depend: t 1< mobile irtiller 
tacl 


Pittsburgh Comptometer Office Takes Ground Floor 
Space. 
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sitting in the Appellate Division of the Supreme Court ing. Mr. Clegg has made a fine record as a typewriter 
is just been rendered in our favor. In reversing the de- man. He is progressive and enterprising and is sure to 
sion of a lower court, the Appellate Division terms the build up a big business for the Barrett in this territory. 
‘ the name \. A. Waterman and Cor pany as a Con- \ number o salesmen will be added to cultivate the field 
s ted fraud and absolutely restrains the Chapmans udiee bis lewe’s 
‘ or years have operated under the name of A. A = ; : s J 
Nat nan & Company, tions tales the aime "Weems Che Barrett machines, by the way, are increasing in 
wv ‘Gotta as 0 files unibk, 6c te Cetin Ss ee avor, sever liffers models having been perfected to 
turing nad sciling of fountain pens. We cousiier Gia, various de ents and lines of business. 
ng our years of effort to prevent the fraudulent us: —_— 
a o sche wc eaiden pga cpg eg Kitchler Goes To Hawaiian Islands. 
usion on the part of the trade and the public in ob 
ning the standard advertised merchandise that is de \. C. Kitchler, who with his wife and daughter recently 
sired and called for. Any of our dealers who afe inter- landed on the Pa Coast from Australia, has been 
ested in this opinion may receive a copy upon request to called to Honolulu on business, where he expects to re- 
, main some time \irs. Kitchler and litthke Miss Dorothy 
” Pen AS ey Kitchler will remain in California a while, where they will 
visit the Yosemite Valley before joining Mr. Kitchler at 
A Timely Picture. Honolulu 
On this page we show a reproduction of an interesting We had hoped that the Kitchlers would spend some 
photograph which was taken a short time ago from time in the United States and would visit Chicago before 
. 
Holyoke Water Power Dam Under Armed Guard. 
. he Connecticut river. opposite the mill heir return to the Orient However, Mr. Kitchler prom- 
Hat i Paper Company at South Hadley Falls ses to make the visit at some future time. 
Mass The dam of the Holyoke Water Power Com 
vhich supplies all of the great water power for the 
mills in Holyoke. has been auarded at nieht and A Striking Advertisement. 
is precaution, readers note t t is ( igo S y Tribune of April 22 bore a striking 
The picture reproduced here was first full page advertisement by the Widney* Company, 317 
t Springfield Republicat nd it so happened South Jeff ( Chicago, advertising the advan- 
illus ated sign of the Ha I Cor ages of the Widney Shine-Proof Patented Chair Pad. The 
mill was included in the pict eatures this ere emphasized, especially the fact 
ends revent fatigue which comes from 
itting hour afte on a hard bottom chair. This pad 
Clegg Has Barrett Agency in Chicago. so prevents e’s garments from becoming shiny. The 
R. Cleege. formerly a member of the Cl igo staft o itent sliding slot feature of the pad and its quality 
L. &. Sa & Bros Typewriter Company, has taken ro t were also emphasized. The valuable features 
Illinois agency for the Barrett adding machine and f this de e are already familiar to readers of Office 
s establis headquarters at 924 Harris Trust build \ppliar 
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Growth of the Royal Exchange Machines De- 
partment. 

One of the features of the Royal organization which is 
apparent to those who are familiar with it, is the number 
of young men who have risen to positions of responsibil- 
ity. One of these young men is Marcus Harwitz, manager 
of the Royal Exchange Machines Department. Mr. Har 
witz joined the company as a salesman for the Philadel- 








Rebuilding Cepartment. 


phia office in April, 1912, and as evidence of his prowess 
he wears six Machine-a-Day club trophies, one for each 
month of his time on the regular Royal sales force. After 
six months on the selling force, Mr. Harwitz was called 
to headquarters in New York and placed in charge of the 
old second-hand machine department. At this time he 
was all there was to the department, with the exception 
of a few wall shelves for traded-in typewriters and a 
desk. The business was then small and unprofitable, but 
Managet Harwitz has earned from this position a repu- 
tation for fair dealing that is a powerful factor in the 
success of his department \s the Royal business has 





Manager Harnitz 





developed the traded-in typewriter business has grow: 
apace. The quarters of the department have bee: 
grown and enlarged several times, until in January 
this year, larger and finer quarters were secured in a 
prominent building across the street from Royal 
quarters, at 359 Broadway, New York. The new premises 
comprise an entire floor of over four thousand square 


feet of flour space. Here Mr. Harwitz has organize 














Shipping Department. 


ficient re-building and shipping departments, In di 
tion to private office for himself and office sta he 
has shelf storage space for over five thousand typewriters 
\t present he is doing a monthly sales business well over 


four figures and the business is growing rapidly 


The large illustration shows Mr. Harwitz in 


private office, while the smaller ones convey some ide 
of his rebuilding and shipping departments. The yal 
Typewriter Company says that Royal re-built typewriter 
of other makes are as fine as any of that class on the 
market today and are being bought and shipped in large 


quantities to customers in all parts of the world 





in His Office. 
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Ribbon Window Attracts Attention. 
Office Appliances shows on this page a photograph of a 
exhibited 
The 


number of bi- 


and attractive window display recently 
Macey-Hall Company of Cincinnati, Ohio. 


this 


unique 
by the 


unusual features of window was the 


and vari-colored typewriter ribbons which 
of these 


chrome were 


; 


shown, illustrating the wide scope of manufactur 
The goods shown were those of 


New York. 


combina 


different colored ribbons. 
the Ault & Wiborg Company of Cincinnati and 
\ppropriate to the 


times the red, white and blue 


tions were the ones principally shown, some of the rib 


bons made with these three colored inks being 


fective 
The background of the window, as will be noted, con 


sisted of a large American flag. At either end and near 


} 


background were office machines, including typewriters, 
The 
ind was built up of ribbon packages, 
exhibited, the 


the 


adding machines, etc base of the window in the 


foregrot while in the 


announcing the goods 


center? was a sign 
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ur 
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Artistic Removal Announcement. 
\ppliances has received from the Neuner Com- 
Los Cal., a beautifully engraved and 
printed announcement of its removal to Nos. 817, 819 and 
821 South eet, their new business home, 
which is but a from Seventh street and 
In the new location the Neuner Company will 
working conditions, 
enabling them to maintain a high grade of service in their 
lithographing, printing, photo en- 
stationery and office equipment, 

is one of the handsomest we have 
The first a reproduction of a striking 
pencil drawing entitled, “The showing a man in 
the garb of a pioneer, with rifle and revolver, in the fore- 
is a pair of horses attached to 
The scene is typically 
hills with cactus and sage 
\ lithographic reproduction 


(Othce 


pany of Angeles, 


Los Angeles st1 


short 


aistance 
Do» 
Broadway 


have increase: facilities and ideal 


various departments ol 


graving, book binding, 


[This announcement 


seen. page bears 


Pioneer,” 


ground, while behind hin 


an old-fashioned prairie schooner. 


western, showing low-lying 


brush in the nearer scene 





Striking Macey-Hall 


Ault & Wiborg Company's typewriter ribbons and carbon 


papers Packages of carbon papers were artistically 


shown, while pyramids of ribbons were built up on either 
side of the central pyramid. The ribbons themselves radi 


ated outward from a central point in the rear of the win 
dow to the top corners and edges, making a most effective 
exhibit of the red, white and blue colors 

The Macey-Hall Company has a very excellent location 


Cincinnati and their display window is large and offers 


bundant opportunity for originality in merchandise ex 

ts. The window pictured above attracted a great deal 
of attention and favorable comment. 

Indiana House Changes Name. 

The name of the Office Supply Shop at Fort Wayne 

d.. has been changed to the Shrex of Fort Wayne. This 
business is owned by A. J. Schreck. The new name is 
striking and distinctive and should offer considerable 


Window. 


ises of the Neuner Company follows on 
namental Some examples 

work are given on another page, 

present attractive pictures in color 
Neuner Company’s engraving 

is a work of art which 


of the new pren 


the next page in an oval. 


of beautiful lithographi 


succeeding pages 


while 


illustrating the work of the 


department The announcement 


is well worthy of preservation. 


Sieber Company Announces Removal. 


The Sieber Products Manufacturing Company, manu- 
facturers of the Sieber system of loose leaf books, St. 
Louis, announces the al of their office and factory 
to 325 Locust street, that city. In the new place the com- 
pany will |} larger floor space and better working con- 
ditions 

The head of the Sieber Products Manufacturing Com- 

inv is a pioneef loose leaf man and the author of valu- 




















Eyeletting Press Advances. We show in the i atic erewith, not 
[he Machine Appliance Corporation, manufacturers oj trong selling ide ve also show t ’ 
the Ajax Eyeletting Press, Ajax eleyets, etc., at Brook ve . that will ( excellent sho 
lyn, N. vs states that on account of the advancing costs enter ¢ t Ww aow ickg! 1 
of raw materials they are compelled to increase the prices 1 large oval car t of the white he 
of the Ajax Eyelet Fastener and Ajax eyelets Che Ajax re ¢ on the vit orrugats 
Eyelet Fastener will hereafter be listed at $6 instead of tween these two la : Ib da s 
$5, while the prices of the eyelets will be as follows: 35 ners loose leaf pages twiste: r 
cents per box for 500 short evelets;: 45 cents per box tor pr g the d ( at it looks 
the medium eyelets; 55 cents per box for the long eyelets in enormous dais 
This is an advance ol ve cents per box on each style ot (On the center « é il show car pa 
evelets put ( a mans ind paste small 5 
F. H. Poor, of the Machine Appliance Corporation, t the top of his hea n run ribbons tro t S $ 
state that the demand or the eyeletting machine has down to the show ird 
been very gratifying and that stationers as well as the Just below the head itself is fastened an average sized 
consuming public have exhibited a keen interest in its ring book and on the corner of the show card is fastened 
performance. A number of people are using the machine one of the hands taken from one of our windoy t outs 


commercially; that is, for sealing bags, samples, etc., as 
well as for regular office us¢ 


Capital Display of Loose Leaf. 

“Tips,” a house publication of the Irving-Pitt Manutac- 
turing Company of Kansas City, Mo., recently presented 
the accompanying picture of a window display of some ot! 
their loose leaf devices. We reproduce the substance of 
their description of this display. 

lf one can make a definite suggestion in his window 
display for the use of whatever he is showing, one has 


gone a long way toward creating sales for this product 





Striking Window Display Designed by the 


[The ribbons can be fastened on this hand. 


\ very pleasing way of displaying various ring books, 
would be to place an upright board at ea side o 
the enter decoratio! these boards being ot I lumber 
about two or three inches wide, covering them with white 


crepe paper. Various sizes and styles of loose leaf covers 
of the heavy cardboard variety may be pinned hese 
boards. 

A careful study of the illustration will s! 


ing of every one of the various books taken trom the 

Irving-Pitt line, thus making it possible tor anyone to 
ut in an excellent display by merely following out re 
| he design here showt 





Irving-Pitt Manufacturing Company. 
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Close criticism only serves to emphasize the truth 


of our motto: 


“The merits of our goods are 
above all others.” 


Extraordinary qualities 
have been incorporated in 
our goods with character- 
istics distinguished from 
all others. 


99 


1ere is always a‘‘reason. 
TI alwaysa‘ 
Wethat live to please must 
please to Jive. The strength 
of any business lies in the 
ability to serve. 


The service that satisfies 


Efficient executives demand cleanliness, durabil- 


ity and economy in thet 


ribbons and carbons. That’s why there is such a 
big demand for the reliable 


M.& V.Brand 


Dealers stocking it are m 
good, increasing their 


their profits, and their number 


of satisfied customers. 
can do this, too. 


MITTAG & VOLGER, Inc. 


P ARK RIDG E 


BRAN 

NEW YORK CHICAGO SAN FRANCISCO 
261 Broadway 205 W. Monroe St. 35 Montgomery St. 
LON 


7 and 8 Dyers Bidg., Holborn, E. C. 


AGENCIES ALL O 
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ir supplies of typewriter 


sales, 


You 





N. 1. U. S. A. 


CHI] 
CLEVELAND ST. LOUIS BOSTON 
2119 East 9th St Laclede Building 88 Broad St. 


DON 


VER THE WORLD 
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The Van Dorn Contest 


In which members of committee who 

will award prizes comment on manufac- 

turer’s plan for advancing sale of steel 
furniture. 


senenesansnes 

















ing Company, Toledo, and president of the National Asso 
ciation of Stationers and Manufacturers of the Unit 

States; Evan Johnson, managing editor of Oft .ppli 
ances, and A. D. Joy« sales manager, The Sherwin-Will 


1ams 


Che 
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Company. 


last date for entering the contest is June 


blank is prepared in the form of a coupon, which ; iT 
in the Van Dorn dvertisement in this nun ! \! 
N THE announcement of the Van Dorn Iron Works nouncement of the winners will be made in the August 
Company, which will be found in the colored advertis issue of Office Appliar s and the winning art 
ing pages of this issue, is a full statement of the prizes published in full. 
which are offered to dealers and salesmen of steel filing Let us again point t that no fee is requir to ente 
devices for articles upon how to sell steel furniture. It is this contest and that is open to all dealers a les 
possible that one may not be greatly interested in winning men of metal filing devices 
a fifty-dollar Howard watch, which is offered as the first rhe foll , os en ee ; ‘ 
he following suggestions, introductory to t 
prize, but every dealer will wish to possess a copy of the which the Van Dorn Works Company has instit ;, 
book on “How to Sell Steel Furniture.” which will be pub . ; , 
serve to make clear the reasons for the cor 
lished at the conclusion of the competition eae doll: Mike! iatelih Gdieeiie atenal hi, tiles Web a ae 
| One’s income is improved by improving one’s sales abil operation by dealers ontonmnen Fis canmtect is a 
ity. The book which it is proposed to publish as the re-  ,. De steed Bamiiinien Benlees sil’ deltas ; ve 
sult of this competition promises to be one full of valuable. 4y: aoe wthlia 
suggestions, answering the very problems which trouble 5 
dealers the most. This book may be obtained by any How the Manufacturer Can Help the Dealer. 
dealer or salesman of steel filing devices by entering the here is much more in the relations betwee 
contest and telling simply and directly how one has mad turer and his distri irs than the mere sal \ 
a success of selling steel filing cabinets This prize com items of goods and the collection of the mor , 
petition is open to all dealers and salesmen who handl When the dealer stributes the | 7 
steel filing devices, whatever the make or line, and all such tory is not prosy when he is follow y 
dealers and salesmen are not only asked but urged to e1 which keeps him dead level of m« ds 
ter the competition Incidentally, the prizes themselves to disaster by just as much as the volu f 4 les 
are worth competing tor For the vest article on how to he ight iccomplis ne does not he Ss i I 
sell steel furniture, a fifty dollar Howard watch will be business of the manufacturer whose goods | 
given. For the next best articl Likly black seal leather depriving the man er of a certain 
traveling bag will be the reward, while the third award t ties Men w study to the pr , 
will consist of a salesman’s fine black leather portfolio nd distribi e long real ( 





Chartes N. Bellman. 











Adrian D. Joyce. 


made by the Cleveland Leather Goods ( ompany The xX every etl lvance t ¢ s s 
next five prizes will consist of Ingersoll Radiolite watches ‘ them in t | 1 dis t Q 
the following six, the new Eversharp silver pencils; whil to s est wher ssible , . 
thirty-six additional prizes will be selected for their utility ar ( ercial S Chis 
to business men This will make fifty prizes in all which ° through t G ut of the 
will be awarded to th entrants in this contest the ethods <¢ é ountant s des 

The judges of the contest will consist of Charles N the salesman be er, al 
Bellman, president of the Franklin Printing and Engrav- " attracts t t ( st ers 
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LINEN LEDGER 


Strength Where 
It Is Needed 


lhe modern method of Machine Book 
keeping is a severe test of the quality 
f a paper and the kind of service it can 
vive \ ledger sheet for this work re 
celves all the wear involved by the old 
method, with the added strain of being 


run in and out of the bookkeeping 





\ special paper has been made by the 
Byron Weston Company to meet these 
special requirements. Typocount Linen 
— has remarkable strength and firm- 
ness, combined with perfect flexibility 
ind a writing surface particularly adapt 
ed to machine work. Its fiber is so tough 
hat the sheet is practically wearproof 
nd after long use it will still remain up 


right in the files. 


\n additional point in favor of Typo- 
count is the pleasing buff color; it does 
soil and at the sa 


not easily show me time 


is restful to the eves. 
[he price is moderate. 


Send for large samples for machine 
test, and the TYPOCOUNT Folder 


free at your request 


BYRON WESTON Co. 


‘*The Paper Valley of the Berkshires’’ 


DALTON MASSACHUSETTS 


AP 
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REPEAT ORDERS 


are a guarantee that the 
goods have been made so 
that they satisfy the user. 


PANAMA 


Carbon Papers and 
Typewriter Ribbons 


are so made that the user 
can readily find what is best 
suited for the particular 
work required. 


Dealers carrying ‘‘Panama’’ 
are successful because their 
customers are thoroughly 
satisfied. 





Manifold Supplies Co. 


188 Third Ave. Brooklyn, N. Y. 
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Spring and Summer 
Stationery Selling 


The approaching season 
offers many opportunities 
to increase sales in the sta- 
tionery department. New 
customers secured at this 
time may be held if the 
right class of goods is of- 
fered them — Old Hamp- 
shire Stationery will bring 
them back for more. And 
this is, in our opinion, the 
final test of the profitable- 
ness of a stationery line. 


Why not sell stationery 
that pleases your trade, 
that insures good future 
profits as well as good 
present profits, and that 1s 
never out of season—never 


dead stock. 


Old Hampshire Stationery 
Is Worth Your While 


Hampshire Paper Company 


We are the only Paper Makers in the 
World making Bond Paper exclusively 


South Hadley Falls Massachusetts 
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Manutacturers ar onstantly exchanging selling ideas 
with their dealers and helping them with suggestions, 
advertising, window display devices, etc., in order that 
the dealer may become an increasing factor in the distribu- 
tion of goods at a profit to himself and the manufacturer. 
The businesses of the dealer and the manufacturer are 
interrelated—the dealer cannot prosper unless he can 
obtain goods of the proper quality, nor can the manu 
facturer prosper unless he has sufficient energetic avenues 
of distribution 

However an even broader line of thought is beginning 
to manifest itself in the business community, for manu 


facturers are no longer confining their efforts to their 


own particular dealers, but are attempting to help all deal- 
ers, both their own and those of competitors who sell the 
same class of goods For the advancement of tl busi- 


ness as a whole, they are trying to bring together dealers 


handling competing lines, and encouraging friendly rela 
tions b tween competing lealers and exchanges oft 1deas 
for the benefit of all Manufacturers of steel ng cabi- 


nets and steel furniture generally are working with the 
National Association of Stationers and Manufacturers 
and the results every day are becoming more and more 
evident ih the increasing interest and enthusias1 

dealers’ local associations, even in the smaller ties It 


is nothing unusual to see competing filing cabinet dealers 


at luncheon ttogether talking over their probler nd 
making suggestions We believe it was Mark Twain who 
intin ted once upor 1 time that he had tt led pretty 
extensively over the vorld and he found t t il in 


nature is about the same in Timbuctoo as it i Grand 


Rapids 


In line with this advanced policy whi ma or in- 
creased efficiency throughout the entire body lealers 
the Van Dorn Iron Works Company has institut com 
petition intended to encourage an exchang i l l sug 


gestions from all dealers and from dealers’ sal 


is desired to find out how successful dealers work and 
why they have mad success of selling steel 
nets The Van Dorn Iron Works Company, t ugh its 
competition, annourt d in the advertising page f this 
number plans to put the best answers to this stion 
in a book, whicl vill be given out to those vw enti 
ompetition and will also be turned o to the 
National Associatior ot Stationers and Mar t ers 
for their use. 
It must be emphatically understood that this yntest is 
bona fide proposition in every way. TI substantial 
rewards announced elsewhere will be distributed by dis 
nterested judges, with absolute fairness. The tition 
is not confined alers or their salesmen w ndle 
Van Dorn goous, but all steel furniture le their 
salesmen are invited to ents In fact, the Va 1) Iron 
Works Company will be keenly disappointed if this com 
petition shou'd fail to bring out a substantial and valuable 
sponse from dealers who handle other lines 
liture Every dealer should encourage his salesmen to 
iter the contest | to give a frank, clean t statement 
of the reasons for his success in selling steel i] it 


Points I Would Cover to Win Van Dorn Prize Compe- 
tition. 
RB \drian D. Joyee 


\ vam | salesmen. | 
é iv acct ( I ow well V« 1 i 
ery q est r \ il Dorn It \\ { 
isks—‘‘How to sell?’ 
The salesman or manager who wins today is on friendly 


terms with his competitors. He analyz Ss W it 1 kes his 

















typed letter. 


SELF 
STARTING \ 


REMINGTON 


TYPEWRITER 


/ 


‘‘caught’’ by the new 
Remington invention. 
Until now they have 
stolen time on every 


‘FICE APPLIAN( 
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ma-Pacific Exposition 


Automatically forces more speed out 


of the 


machine. 


more time to type. Gains 


Gives your typist 


15°. to 


25°o time on ordinary correspondence. 


W e want every typewriter user to see this important 
advance in typewriter construction—at our salesroom, or, 


by demonstration in your own office. 


mailed on request. 


Descriptive folders 


Write or ’phone. 


REMINGTON TYPEWRITER COMPANY, Incorporated 


Remington Building, 374 Broadway, New York City 


BRANCHES EVERYWHERE 
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NFORD’S | 
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for 
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2 oz. 


and 
4 oz. 


| For 
_ Self Filler 
| Pens 








276 and 278 


2 oz. 


4 oz. 


: Have You Tried 
Our New 
Biack Fountain Pen 


Ink 
Number 275, 2 Oz? 





: Send for Sample 








Co. 


YORK 


Sanford Mfg. 


CHICAGO and NEW 


Js 


Mt 
WUE 


mui 
WT 


competitors successful. He works in the interests of all in 


his line of business. The old-fashioned way of regarding 
competitors as enemies is rapidly being replaced by the 
better way of getting together and exchanging ideas on 
the most effective ways to sell. 

The wide-awake filing cabinet salesman is eager to im- 


selling meth 


He 


wherever they may 


ggestions 


l. He 


prove his ods searches for s 


in books. magazine S al d 


he foun 


reads, he studies and he talks with other salesmen with 
the object of more knowledge and self-improvement. 
For this very reason, if I were a filing cabinet salesman, 
I would enter into the Van Dorn competition to win. I 
would consider that this Van Dorn book, which will give 
all the best answers on just my own kind of sales work, 
would be very valuable to me. I'd make sure to be in the 


Van Dorn competition to secure my copy and | would be 
eager to do all I could to make it a good book 


How would I go at it to win the Howard watch I 


would study out my answer about like this—I would imag- 
ine my manager saying, “John, I am putting a new steel 
line in the store. I’m giving you charge of it. I know you 
can make it the big paying end of our office furniture de- 
partment, 

‘It’s a compl te line cabinets, desks, safes, lockers 


shelving. 


‘I’ve selected a complete line to make it easy for you to 
show a steady gain in sales every month. 

‘I've what I call a well-balanced line here are big 
selling articles for every season. You can even make June 
and July show big because these are the months that fa 


tories are building additions and need lockers 1 shelv 
ing.” 

First I would decide on what classes of business men 
were the logical users of steel equipment for 1 mailing 
list. Next I would plan each month of the year in a gen 
eral way and decide on what month to feature steel letter 
files, which month was best for filing safes, and so o1 

Then I would show a sample or two of the ! ot torm 
letter I knew would hit hard 

I would tell how to make the store display eSSsive 
ind the window showing catchy. 

My greatest enthusiasm would go into prepari brie 
manual or booklet to put “pep” and “spunk” into my sales 
men and make their selling clean-cut, truthful and snappy 
It would contain a little standarized talk on « general 
division in the line; namely, filing cabinets, s: lesks, 
lo kers and shelving 

These are a few suggestions for you when \ enter the 
Van Dorn competitior To these I would a rtain sp 
cial instances of sales where I found certain s« ge talks 

different from the sual espe ially eftecti 

\ simple, plain, straightforward story of 
of a new product told in an interesting wa ikes t 
record salesman of today Tell how you sh r pro- 
spective customer wl your product will do t ike his 
working time at mpl more work 

Every salesman has winning tal S thir 
just what yours is. Put it down on paper ar ts s 


a winning answe! 


be 


ep. ( 
£ Cc Ar ndienn 5S My A. P 


pn, 


l 4 
Ernest M. Crowley will ove | t 
western territory fo e Moore Pen Co \ 
ley was formerly it irge of the stationery 
the F. H. Thomas Company 
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ecause, it possesses this feature 
is the reason the —— 


Underwood 


Bookkeeping Machine 
Will keep your hooks 


YOUR WAY 


Cuts the cost of Cives you 


office oer == continuous 
maintenance nw balances. 









ccs sesseet 


Underwood Typewriter Company, Inc. 
Underwood Building New York City 
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Three Big 


U-NEED-ME 
Stationery Specialties 


The U-NEED-ME line includes a number of 
specialties which dealers are selling to great 
advantage. Each of the three described here 
offers you excellent opportunities 


U-Need-Me Felt Chair Pad 


Prevents Shiny Clothes and Stays Put 


U-NEED-ME There is ab 


(Pecistrereo) 


solutel y 
no limit to the 
possibi l i t i es 
for the sale of 
this article. 
Ever y office 
worker is a 
prospect. Al- 
though fast- 
ened to the 
chair seat in 
three places, 
the pad is free 
to move with 
the body It 
is made of one- 
quarter inch 
all-wool felt and comes in brown, green and 





maroon. 


U-Need-Me Felt Shock Absorber 


This device eliminates the noise in an office 
and protects the furniture. It is used for 
typewriters, time stamps, ink-wells, stamp 
pads, plate glass tops, show cases, telephones, 
lamps, desk and table tops. It is furnished in 
scalloped and plain edges in thick brown, 
green, maroon and gray felt. 


U-Need-Me Plate Glass and 
Felt Desk Pad 





A handy assistant for the man who works 
at the desk. It furnishes a perfectly smooth 
writing surface, provides a_ visible, perma 
nent, clean place for maps, price lists and 
quotations and promotes neatness. Made of 
one-quarter inch polished beveled plate glass, 
which rests in a felt pad with genuine heavy 
leather corners. Sizes to suit all needs. 


FELT WASHERS, STRIPS AND 
DISCS FOR EVERY PURPOSE 


Catalogue, Prices and Discounts upon request. 
Why not write today—now 


GEO. E. FOX & CO., 


52 W. Kinzie St., Chicago, Ill. 


Manufacturers of 
U-NEED-ME Felt and Plate Glass Office Specialties 


(Registered 




















Mandeville Now Wilson-Jones Sales Manager. 


George S. Mandeville, who for the past four years has 


been the eastern representative of the Wilson-Jones 
Loose Lear Company, has been appointed general sales 
manager, succeeding C. R. Fargo, who on January | : 
made vice-president and general manager 

Mr. Mandeville’s many friends in the eastern cities 


have been so faithfully served by the Wilson-Jones ( 





pany’s New York branch under his management, will bs 
happy to learn of this well deserved promotior ll 
realize that his entering the home office in Cl S 
move that will mean greater efficiency and a s1 ther 
running, more serviceable organization 

Mr. Mandeville is one of the best informed loos 
men in the country. He started in the business eighteen 
years ago as the Louisiana representative of the ol nes 
Perpetual Ledger Company. When this company was 
bought out by Baker-Vawter Company, Mr. Mandeville 
got into the general mercantile line, but did not like it 

| 
| 
Ceorge S. Mandeville. 

and later on entered the employ of Dearborn-Warfeld 
Company, stationers, soon being made manage heir 
‘tice furniture and filing devices department. After s« 
eral years with them, he decided to go into bus $s 
himself and organized the Office Supply Company of New 
Orleans Because of lack of capital, this business did ft 
Hourish, and at the end of two years Mr. Mandeville dis 

sed of his interests to accept the position n 
representative of the Wilson-Jones organiz 
position he has occupi with signal credit to mis nd 
to them. is 1s evidenced by the steady growt! the 
usiness in the eastern states 

Mr. Mandeville is one of those men with w m hard 
work seems to agret He is a seasoned sales! i I S 
esses a good knowledge of manufacturing in loose 
leaf line, and is a pable executive and sales il. 
There is no question but that he will make go n his 
new position. He is not a comer, but has arrived. Wils 
Jones dealers will nd his keenly alive to their interests. 
It will be a pleasure to him to help them sol ! 
lems which they may put up to him 

Mr. Mandeville’s hobbies are his home and 
bil He is an enthusiastic motorist and finds I 
dehght when “off dutv” in seeing that “she’s tting 
six.” His family consists of Mrs. Mandeville and | 
Ir. an active young man just ready for high s 
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FOUR EPOCHS IN 
TYPEWRITER DEVELOPMENT 


The growth of the Typewriter has been a sort of measure of the growth of 
Modern Business. 


Business today is as different from business in our grandfather's day, in 
in the fifties and sixties say, as a Man is different from a Boy, as an Artist 
is different from a Tyro, as a Professional is different from an Amateur. 


A business man now gets more done in an hour than the business man in 
Lincoln’s time could do in two days. 





Why? Answer: The Typewriter, among other things. 


The Typewriter has Speeded up business. 
It has eliminated Friction. It has freed 
the Brain from clogging obstacles. It 
has Simplified, Standardized and Per- 
fected the Channels of Correspondence. 


And all business is essentially Corres- 
pondence. 


The Typewriter, like the Automobile 
and the Sewing Machine has been an 
Evolution. 


No one man devised it. Sucha 
perfect instrument as the Royal Type- 
writer represents the Co-operation of the 
foremost inventive genius of the Human 
Race. 

It is a good symbol of Civilization. 


In this growth there have been Four 
E.pochs. 


|. The idea of a Machine to do writing 
in place of the Hand and Pen. This 
was the First Great Idea. 


2. The Second was the adoption of the 


simplified, universal keyboard, which in- 
creased the efficiency of typists generally. 
very much as a Standardized Rifle in- 
creased the efficiency of an army. 

3. Then came the Idea of Visible Writ- 
ing. This increased the Convenience 
and Speed of typewriting, by enabling 
one to See what he is Doing, instead of 
going around behind a fence to Find Out 
what he has Done 

4 The last Epoch is The Royal Epoch. 
It is the Epoch of Durability. 

With the elimination of all faulty prin- 
ciples, and the removal of flimsiness, 
there has come to be a typewriter that 
does more and better work, lasts longer, 
and needs the repair man less. 

It is a typewriter with fewer parts, a 
lighter, personally-adjustable touch and 
a simple, more direct action. 

It is the typewriter which marks The 
Epoch of Durability—The Royal Stand- 


ard, The Flower of Human Invention. 


ROYAL TYPEWRITER COMPANY, Inc. 


Royal Typewriter Building 


364 Broadway, New York 


Branches and Agencies the World Over 
‘‘Compare the Work’’ 
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The New Style 


Is A Winner 


7% 
| 
| 

The No. 2040 line, announced for the 

first time last month, has already | 
proven its salableness. The ideal of 
the designer accurately expressed and | 
the different features of the chair 
carefully gone over by experts, it | 
needed only the enthusiasm of the | 
dealers who received shipments to 
| 
| 
| 
| 
| 
| 
| 
| 


assure its success. 


The No. 2410 series is placed on the market 
as a popular price d_ line. Foreseeing a 
large demand for this number, we prepared 
a sufficient stock and are now ready to 


hill all orders. 


We are preparing a brand new catalog of 
the entire Masters Line of Office Chairs. 
Let us have your name and address and 
we will send you a copy as soon as it 
comes from the press, and in addition, full 
particulars of the No. 2040 line 


The Taylor Chair Company 
Bedford Ohio 


a a 
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Mr. Mandeville, by the way, has just been 


supervision of the special machine posting depat 


addition to his other duties as general sales manag 

the Wilson-Jones company This department has beet 
established by the con pany in order better to s 

dealers and assist them in the sale of supplies for 


ical posting 


Mr. Mandeville states that the company plans 
duct a school on n hine posting during the summer 
months Dealers and salesmen passing through ( 
will be given a course of instruction which will equip 
them more successfully to handle the machine posting 

The business of the Wilson-Jones company or 
posting supplies has been increasing steadily and is 
running fully double the volume of last year. M 
cessful installations have been made in nearly ¢ Stat 
in the Union. The effective sales co-operation wl 
company has planned, together with the improved line, 
opens decided avenues of profitable business ti 


pany ’s de ale rs 


Maurer Made General Auditor of Royal. 


The gentleman whose likeness is presented he: is 





George L. Maurer. 


George L. Maurer, 2 ral auditor of the R 
writer Company, Ir 
\fter a period of almost ten years of faithful se to 
the company as an ai ntant, he was elected t 
he now holds by the | lot directors of the R« i Ie 
writer Company at a meeting held at Royal he: ters 
in New York on February 20 
In accounting circles in the great metr M 
Maurer is looked upor s one of the leaders 
quently called upon | ple outside of his 
advice on intricate accounting problems. Hi: 
of whom the entire Royal headquarters staff is ! 
and in whom they pl implicit confidence i 
pertaining to accounts 
Although Mr. Maurer is in general lo 
authority on accounti: nd financial matters 
vet Y ( t be \ ch presages S 
t evelopment 
| Ss ne banke 1 lepos S 
to the Liberty Le tlering tacil:ties 
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Everyday Working Speed 


@ Talking about typewriter speed—it is well to remember 
that the mechanical construction which allows keys to be 


operated rapidly is only part of the story. 


@ Any standard typewriter can be operated much faster 
than the speediest typist can manipulate her fingers. The 
question of speed, therefore, resolves itself into how quickly 
and how accurately the average operator can turn out the 
different kinds of work that are required on the same 
machine in the course of a day or a week. 


@ The task may include making out bills, writing cards, 
checks, cutting stencils, writing labels, tabulating work, or 


filling in ruled forms. 
@ The L. C. Smith & Bros. typewriter is so constructed 


that quick changes can be made from one kind of work 
to another—and back again, with a minimum waste of time 


between. 


Our booklet, ‘‘The Silent Smith,’’ explains how all of this can be accomplished. 
It will be sent for the asking. 


L.C. SMITH & BROS. TYPEWRITER CO. 


Factory and Home Office, Syracuse, N. Y. 


Branches in all principal cities 
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A LETTERHEAD s1- 
lently represents the 


firm or individual whose 


imprint it bears. 


Whether 
tion is forceful 
largely on the paper you 


your representa- 
depends 


‘UOOUVOAD EAN COATLACMNLELSON NATE tetas LisettaaneLs enna 


use. 


BERKSHIRE 
TYPEWRITER 
PAPERS 


pleasing “feel” 





have the 
and character necessary to 
make your letterhead truly 
represent you. 

The series of tints, in ad- 


dition to the pure white, 
will meet every condition 





of your office use. 


Eaton, Crane & Pike Co. 


Typewriter Paper Department 


PITTSFIELD - MASSACHUSETTS 


UMN ReRA aM HA ONAL EAACTEAACLUEMONNONOEUOL LAME NNMeN A LeNEL EDA LuEOENY 


Dealers—For letterheads and for 
use recommend Berk- 
Complete 


general office 
shire Typewriter Papers. 
samples and prices on request. 
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Nelson Factory anny Sapeaeeing. 


In the April issue of Office Appliances wi 


the important move aii made by the Nels n Cor 
poration, Chicago, loose leaf manufacturers 
increased their capital stock and have establishe: en- 
tral factory at Omaha, Neb 

Office Appliances recently received a call from ¢ R 
Nelson, president of the corporation, who expressed great 
enthusiasm over the progress of the work « mpleti 
the installation of machinery at Omaha rhe « pment 
of the Chicago factory vas sl ipped to he © 
last month and work was started immediately, setting 
up and adding new machinery with a view to e! 
ing the actual manufacture of goods at the | S 
sible moment The Omaha factory of the com, will 
now be the company’s central manufacturing plant a1 
will be considerably larger than previous f th 
Nelson ( orporatior 

The company will maintain in Chicago an 








Cc. R. Nelson, President, Nelson Corporation 


uipped wit machinery 
ds distril r ri r s 
iver, the parts being shipped here 
S l fhce wil | = I 
1s ting pe Ss es she \ ( 
tion from time to time, and s 
ted throug : thie Blaise Si 
( iN Nelson will ret in in Chicago 
hare of the general policies ot 
vill maintain direct connections wit e | 
tory at O1 vill be in charg 
‘ \not 1 be in im 
( oO mice 


Bailey Company ring Address. 


Bailey Distributer Compan It 
solely by Frank Bailey, “ ee 
19 Stephen’s court, Flatbush, Brooklyn, N. \ 
pany manufactures tl Efficient Mail Distril 
% nd its a ntewes are well | 


Office (Appliances 
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The Burns Hi-Lo Telephone Bracket is the only type now on the 
market offering the combined advantage of the in-and-out and the 
up-and-down adjustments—it will hold the telephone just where it 1s 
wanted whether for sitting or standing position. The greatest value and 
best conveniences are offered in such an appliance 


These brackets are offered in a variety of lengths at right list prices 
and take same mountings and clamps as other Burns Brackets, per- 
mitting the dealer to carry an assortment to advantage. Furthermore; 
double and triple brackets can be made up from singles without use of 
any extra appliance A large assortment of mounting attachments 


is offered. 











With combined 
**in and out’’ and 
‘‘tup and down’”’ 


A Word to the Wise 


The Hi-Lo and other Burns 
Brackets are fully covered 
by patents and guaranteed 
with ample financial re- 
sponsibility back of same. 
Infringements will be vigor- 
ously prosecuted. 


adjustments. 










REMEMBER 


ere are more Burns 
Telephone Brackets in use 


than all other makes 


Ht ef) 


















mbined They have 
n the standard for over ‘ ADJUSTABLE 
en vear - TELEPHONE 
BRACKET 
N'Y DEALERS !!! 
lollars ar er her t e prof t , oT " p ‘fu Burns 
Arms thar ' ' ther ‘ ft phor } ’ { 
I prot ~ 
ar pret ‘ k re o eta hea Spr 
MANUFACTURER 


/; * , ’ / yy + 
COMPANY 
STATE AND 64TH STS. CHICAGO, U.S.A. 
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MONOGRAM 
CARBON PAPERS 


The pick of our line, and we 
would like you to know all about 
them for your own satisfaction. 


Not new qualities exactly, but 
those with which dealers have had 
the greatest success for years, only 
every essent‘al feature perfected 
to a higher degree. 


Their long record of continued 
heavy sales is proof positive of their 
merit, and this, w.th their finer 
development, indicates the 
certainty of the succes: you would 
have with them. 


Our new ‘‘Monogram”’ ribbon to 
go with them is a winner also. 
The best selected imported mate- 
rials are used, and they are guar- 
anteed to conform to the judgment 
of both you and your trade. 


The special boxes for this line are 
of tasteful design and finish, and 
appeal strongly to the consumer. 


Write us now on the subject of 
your needs, and permit us to show 
you the advantages ‘‘Monogram”’ 
Carbons and Ribbons hold for you. 


| j ' 
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Neidich Process Co. 


BURLINGTON, NEW JERSEY 
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Decalcomania Transfer Flags for Factory and Office 
Windows. 





The Mevercord Con ny, Chicago, IIL, in kee 
the spirit of the times, has made United States 
genuine Decalcomania transfer form to be applied o1 
tory and office windows, automobile wind shields s 
dence windows, et The flag is reproduced from a fine 
original painting by a famous artist and is 
easily applied on the glass. On every factory window a 
fag will inspire the workers and everyone who s¢ 
The Meyercord Company will be pleased to ser 
d information 
Sketch of W. W. Erksine. 
The “Service Immortal’ to be most recently 
zed in the house ors the Dalton Addin Ma 
Company is W. W. Erskine, a fine likeness of w 
pears in the current number with a biographical 
which records the fact that Erskine was born in San 
Francisco in 1862 \t eighteen, after finishing his s ol 
W. W. Erskine. 
Ing nee vith C. F. Reynolds & 
manu turers, at the princely salary 
week. Soon afterwards he entered the cigar 
busi s. in which he remained for thirty-one 
spring « 1009 M ersk rst sa ) 
] chine | so good hi 
CC Ss ( vy Tnlé tt i Ve 
to ha \ Dalte im the Califor i 
re M Dalt d that an , 
ike t ips Poplar Bluff i 
mi r r son Q he Dalt \ 1 
( \ Ss Presi Dalt 1 ally i 
al 1 \ le h ( - t 
New Loose Leaf Catalogue Out. 
lr} Stationers | Ost Leaf ( ompany ot Mil e€ 
Wis., and New York, N. Y., announces to its 
the Flexibl Post line f binders that a new 
or this line has just been issued in pocket s 
own as catalogue M It is convenient for the s 
carry and will no doubt prove helpful in securing 1s 
ness for the new Flexible Post binder The pr 
tains are the selling prices today Those 
I ¢ italogue send for one 
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Do You KNow 


why the Monarch 
Typewriter is the 
operator’s favorite? 





It isn’t solely because of 
the light touch or the easy 
action—although these 
have much to do with it. 


Ty pists vary in their needs 
but on the Monarch you 
can give every typist the 
exact touch she prefers. 
You can tune upa Monarch to the needs of the 
individual operator. And it isn’t a slow or 
dificult process. It is done instantly by the 
turning of a single screw, and any typist can do it. 

The Monarch is built for the operator and 
the operator knows it. That’s why it is the oper- 
ator’s favorite. 

And don’t forget that the machine the oper- 


ator likes best is the one on which she is bound 
to do the most and the best work. 


378 Broadway, New York 


European Headquarters 


165 (Queen Victoria Street, London, E.C. 
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The Up-to-date Dealer 


carries in stock at least one high-priced 
line of Carbon Paper to fill the demand 
of his High-Class trade. 


Gloria Brand Carbon 


fills this re- 
quirement per- 
fectly, as it is 
much superior 
in quality to his 
lower Pp r i c¢€ d 
aWPE'WRITER lines. It also has 

a distinctive ap- 
pearance sO 
that the cus- 
tomer can read- 
ily SEE the dif 
ference. It 1s 
further- 
more _ packed 
more attractively than Carbon Papers 





generally 


With such a Paper:—One that ts ab- 
solutely above all others in quality 
One that is so different in appearance 
that a single sheet can positively be 
identified at sight—One that is most 
attractively packed; the dealer is ab- 
solutely protected against the peddler 
and the price-cutter, especially so, as 
these men cannot possibly secure 
Gloria Carbon. 


Gloria Brand is nothing less than a 
Wonder Carbon, filling all these speci 
fications. It has everything that your 








highest priced paper ought to have, and 
it can only be bought at trade prices 
by established dealers. 


Light, Medium, and Standard weights 
Black, Blue, Purple, Red, and Green 
all of the same unmatched quality 

selling at a single price. 


Established dealers will receive a box 
of assorted colors and weights abso 
lutely free for the asking. We want 
you to know this paper. No strings 
tied to this offer—No follow-up letters 
to bother you 





The Ault & Wiborg Co. 


MANUFACTURERS 





Cincinnati, Ohio 


Branch Houses in the Principal Cittes 
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The Mystery of the Corona. 





In the March number of the Republic Item, tle 
MmaAaACAZING published by the Merchants’ Association ¢ the 
Republic Building, Chicago, a story appears concerning 
the disappearance of a Corona typewriter with its cas¢ 
trom the Information Booth on the main floor of the Re 
public Building. In commenting on the disappearance of 
the Corona, the editor of th Republic Item said t t the 
loss was reported to the police, who straightway a 
cordon of investigation around all the pawn sh c 
typewriter exchanges We don’t wonder you smile,” said 
the editor, “for who ever heard of anyone selling or wn 
ing a Corona? Coronas are kept—not disposed of Any 
one becoming possessed of a Corona typewriter does not 
part with it.’ 

Up to the time of writing it is not on record t 
Corona had been recovered 

Young Man Comes to Front. 

The gentleman whose likeness appears below is Earl S 
White, whose integrity, capacity for work, ambit 
clean habits have made him an executive at twenty 

Ear! S. White. 
Mr. White is manager the San Fran 
Ames & Filstead ( 

He entered the Ames & Filstead employ S 
cisco in 191] con nceing as ofthe 
Having the right groundwork of char: t 

phys ul « julp! ugh order ( 
steadily step by st 1 managerial s ( H 
Ames says that Mr. \ e always wears s 

service’ is his w 

The Boston Uni News, the publ S 
University, reprints e entitles \ I I 
rary Office | t Laboratory 
issu his article, whi was written by 
the official staff of tl Boston University, gives an inte! 
esting account of the rsity’s business 
business laboratory equipment The Boston | sity 
News is a well edited four-page newspaper shed 
every Tuesday during the college year by tl Dep 
ment of Journalism « the College of Business Adminis 
tration 























46 Ledgers—And No Trial 


Balance Troubles 


“Trial Balance? We get it without trouble and at one-fourth of the ex- 
pense of the old system,” SaVS Mr. B. S. Pearson, Secretary, Ol Kly & Walker 
Dry Goods Company, St. Louis, Mo. 

Considering the trial balance as a test of Accounting Department Efh- 
ciency, you will find this true: when trial balances are delayed, when they 
mean hours of extra work, repeated checking back and adding and re-adding 
columns of figures that are days old, then you have a wide-open opportunity to 
make money-saving improvements in your bookkeeping methods. 

Ely & Walker Dry Goods Company’s experience shows how the improve- 
ments can be made. 

To use Mr. Pearson’s own words: 


‘“‘We are using Elliott-Fisher Machines of the new model, having the crossfooter on 
it, and have no trouble whatever in keeping our work up-to-date. We have succeeded 
in cutting out all Trial Balance trouble, and the expense of getting our Trial Balance 
is now less than one-quarter of what it used to be. If I had to do it over again, | 
would put the machines in here as] did and would not want to be without them today.”’ 


To get a trial balance month after month, on the first drawing off of the 
frures, takes a fundamentally sound method of bookkeeping. 

With Elliott-Fisher Bookkeeping Machines, Ely & Walker and hundreds 
of other concerns get their trial balances this way without trouble. 


\sk one f our representatives to show how you n do the sai lelephone the local Elhiott- 
rite to Elhiott-Fisher Company, 52 Elliott Parl rrisburg, Pa. No obligation. 


Lliott~Fisher 
Bookkeeping Machine 


Jt 
- 





















Se 
English Letter Delayed. 
For but the second time in ten years we have been compelled to go to press without a letter from our English 
ent, whose interesting comments have so regularly appeared at the head of the section “In Other Lands Of 
confident: That the letter has not reached us because of conditions beyond the contr f ou rrespondent, and th 
packet either has been delayed in the mails or now reposes calmly at the bottom of the Atlanty In etther « é 
this month forego our accustomed intimate touch with office equipment dition 1 
Mexico City Company in New Store. Prominent Typewriter Man Honored. 

The illustration presented on this page is one of no rhe British edition of the Royal Standard for February, 
little interest to those who follow the development of the 1917, published a biographical sketch of Ernest A oar¢ 
Office Appliances business in other parts of this hem together with a photograph of Mr. Hoare in hi 
isphere. It presents an interior view of the new premises Kk. A. Hoare enlisted in the Second Queen’s R. W. Sur 
of Muriel & \rmida Sucs., of Mexico, 1) | J he com- rey's the ave or s teen, and spent Ve rs Vit 
pany has recently moved into this store, which is located that regiment in India \fter leaving the army 
in the very heart of the city on the main thoroughfare interesting and varied reer, during which time | ned 
It is a splendid place for the exhibition of the different tl Globe-Wernicke Company of Cincinnati, and 5 
machines and other items of office equipment the company shorthand typist and salesman, became acq ' 
exclusively represents, and for other articles in the line the work of the m«e yn the road On the I 
whose agencies the company is interested in obtaining L. C. Smith & Bros. Company in England, Mr. Hoare, as 

Muriel & Armida Sucs. are reorganizing and perfecting salesman for the Globe-Wernicke Company, sold thet 
their sales force all over Mexico as rapidly as conditions their office furnitt He then terminated his yn 
permit. These conditions they say seem to improve with the Globe-Wernicke Company and wu , 
little by little ling the whole of the foreign correspondenc ft on 














View of the new Store of Muriel & Armida Sucs., Avenida FI, Mexico, D. F. 
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Sectional ‘Bookcasiil 


Attractive 


Practical 
and Salable 


Stacks 
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Dust Shield Standard and Mission 

and Door Guide Styles 

are two important featuresembodied Your customers can make a choice 

in #2 Cases. The shield over the from Standard design Cases in Plain 
0k space in each section excludes or Quartered Oak in any of the eight 


the 


recess into 


when opened 


dust and forms an independent 


which the door recedes 
The Guide or Equal 


izer controls the action of the door so 
that it can travel only straight for 


ward and back. 

ibstantially 
curely rivited so there 
sary play to 


The Equalizer is 
made of steel. Itisse 
is no unneces 
allow the door to stick 


Office Furniture Dealers 

will find #2 Bookcases easy to sell 
having a stack or two on the floor 
Customers 


DY 


the 


\ 


New York Office 


nice 


finish 


p! 


like to see the material, 


and general appearance. 
ofit goes with each sale. 


stock finishes and also in Genuine 
Mahogany and Birch Mahogany. 
Mission Design Cases are made in 
handsomely flaked Quartered Oak 
only. Early English, Fumed or 
Weathere ‘d finishes are very popu 
lar. A variety of Le aded Glass 
Doors TP ens the line still more 
adaptable and salable. 

Get Dealers Catalog ‘*M’’ 


of 144 pages showing the complete 
fiw \ine of Office Furniture, Station 


ery Supplies and Specialties, Disk 
Record Filing Sections and Files, and 
Receding and Sliding Door Bookcases 


a bi Aid 






For Business 
Professional 
or 
Home Use 






Air Cushioned 


Doors 
are one of the interesting and easily 
demonstrated features of #@@ Re- 
ceding door sections. The Dust Shield 
encloses each section. The door fits 
against the Dust Shield and a project- 
ing shoulder, making the book space 
dust-tight and almost air-tight. 

Doors close easily without slamming 
or noise Lift the door and let it 
drop; its own weight is retarded by a 
cushion of air. Doors are quickly 
removed or replaced for cleaning, etc. 


Office Supply Stores 
find Wat Sectional Bookcases ready 
sellers to Professional men. Havea 
stack on your floor and suggest the 
advantages of the sectional system, 
finished to match any office furniture. 





The ¥f/@s- Manufacturing Co. 


162 


Knechtel Furniture Co 


368 Broadway 


Union St., Monroe, 


Mich, 


Chicago Display 


511-515 S. Wabash Ave. 


. Ltd., Hanover, Ontario— Canadian Manufacturers 





PLUG C4 





—— 

















2 


commendation from the purchases. 
to provide display equipment for Stationery, Drug and Jewelry Stores. 


New York Office---368 Broadway 





Cases 


For that New Store Equipment 


Each and every installation of the many which we have installed, has brought forth a letter of 
This sectional method is the economical and unique way 


Economical 


because it never loses its value. Rearrangements can be 
easily secured or if removal is necessary, cases can be 
arranged for the new location with little trouble and no loss. 


Unique— 


because of the many different kinds of storage sections 
procurable and their adaptability to combinations. This 
unit system enables you to use a stack or a few sections at 
a time and add as needs demand. Note illustrations and 
these features are inimediately apparent. 


Our Service Department— 


will be glad to assist you in determining the proper sections 
to meet your requirements or allotted space. We will fur- 


nish detailed sketches showing the exact arrangement of 


sections we think best suited to your needs. This service 
places you under no obligation—in fact we welcome an 


opportunity to show you the low cost at which these very practical and efficient cases maf 
be installed. Your request for suggestions will receive our prompt attention. 


The #&* Manufacturing Co. 
162 Union Street 
Monroe, Michigan 
Chicago Display---511 Wabash Avem 


Address Mail to Factory 
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Illustration above shows #2 Sectional Equipment installed in the 
store of the Typewriter & Office Supply Co., at Washington, D. C. 
Almost all their stock of stationery goods are in sectional display cases. 
Note the sectional display counters in the foreground. 


wm oh 


Illustration below will give you a very clear idea of the appearance 
and adaptability of #2 Sectional Display Cases as installed in the 
office equipment "Store of McMillan" at Monroe, Mich. This method 
provides a large amount of storage space for stock, yet easily acces- 
sible. 
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The Ever Popular 


Ife No. 421 Letter File 


The construction of this cabinet is a 
distinct departure from the general style 
of letter files. It is unique. That does 
not indicate that it is impractical. On 
the contrary, the interlocked, glued and 
doubly -screwed joints make the file 
“‘rack-proof’’, wear-resisting. The full 
height drawer sides are an advantage, -- 
letters do not become dog-eared nor are 
the sides of the opened drawer unsightly. 


Its low price is the combined result of 
economy in construction and large 
volume of output. All superfluous parts 
and operations in manufacture have 
been eliminated. The vital parts are 
amply strong. The indestructible rollers 
under each drawer carry the weight of 
the file, so opening and closing is easy. 
Drawers are dust-proof and have self 
locking follow blocks. 


Made in many styles and sizes as a most 
complete line. 

Two, three and four-drawer Letter, Cap 
and Invoice sizes. Also made in any 
height with assorted files for cards, 
checks, blanks,--in fact all standard sizes 
of business and professional papers, etc. 
You will quickly realize the selling 
possibilities of this line when you get our 
prices to dealers. 


W/2@ products sell through dealers only 
except in towns where we are not 
represented. Our co-operative advertis- 
ing service has helped hundreds of dealers 
make quick sales and easy profits. 

We will quote any dealer in office sup- 
plies, ete., attractive discounts and 
outline our plan of co-operation. 
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The Sf cle Manufacturing Co. 


162 Union Street 
Monroe, Michigan 


= New York Office—368 Broadway Chicago Display---511 Wabash Avenue 


The Knechtel Furniture Company, Ltd., Hanover, Ont.—Canadian Manufacturers 
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APPLIANCES 


TO THE 
FRONT 


Every up-to-date Stationer 
and office appliance bus- 
iness man realizes that to- 
day our famous brands of 
Typewriter Carbon and 
inked I ypewriter Ribbons 
are In the Front. 


Our wonderful success is 
in supplying our customers 
what they need when 
they need it. 


We have no branches to 
compete with our regular 
customers. 


Write for our catalogue 
and prices, one of our travel- 
ing representatives is in 
your neighborhood. 


The Aristocracy of the 
carbon paper and Type- 
writer ribbons are the goods 
manufactured by the 


Union Ribbon 
& Carbon Co. 


Main office and factory 


Front and Laurel Streets 
PHILADELPHIA - PA. 
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The Standard for Efficient Offices 
- Ss 
10% Space Saved- Easy 
The most important subject before the 
American business man is the elimination ot 


waste. There is more loss from preventable 


waste than from business failures. 

In American progressive business offices 
Macey files are solving the problem of office 
waste. The interlocking battery construction 
of Macey Corporation files 
saves ten per cent of floor 
space—eleven removable end 
files occupy less space than 
ten of other makes. This 
saving is secured by inter- 
locking end construction and 
metal drawer bodies, which 
occupy a minimum of space 
with a maximum of strength. 


Other Outstanding nner 
Features of Macey Files 


Maximum Drawer Capacity Rigid Construction 
Minimum Friction Steel Drawer Body 
Easy Operating Drawers 
Cast Brass Hardware 5-ply Wood Fronts 
Macey “Standard” Files are the same as 
Corporation except with wood drawers and 
wood side suspension. Same saving in floor 





space. Same high class construction but 
lower in price 


Write for Catalog 


The Macey cat ilog 
will help you select the 
right kind of filing 
equipment — show you 
how to handle your fil- 
ing in a more efficient 
way. There's a copy 
for you. Write it to- 


day 

The Macey Company 
Grand Rapids, Mich. 

Made in Canada by the 


Canada Furniture 
Mfrs., Ltd., 


Woodstock, Ont. 











Denmark Has Progressive Royal Agent. 


Denmark is not the largest country in the world, but 
the good work of Max Bodenhoff, general agent for the 
Royal typewriter in Denmark and colonies, has given it 
importance in the annals of the Royal business develop- 
ment across the Atlantic We take pleasure in introd 
ing Mr. Bodenhoff and members of his organizatio1 

Mr. Bodenhoft, at his country home, may be seen in 
insert No. 1, and again in insert No. 2, seated the 
high-powered motorcycle which he uses to travel throug] 
out his territory. The gentleman in insert No. 3 is Mr 
,odenhoff's special Royal typew riter sales representative 
whose good work is contributing much to the success of 
the Royal in Denmark. The chief mechanical expert o 





Top picture, left hand, Mr. Bodenhoff at his country home. 
Right hand, top, Mr. Bodenhoff on motorcycle upon which he 
covers his territory. Lower left hand picture, chief mechanical! 
expert of Bodenhoff establishment. Right hand picture, special 
liveried Royal messenger. 








Left hand, the jovial messenger and two of the clerks. Right 
hand picture, Mr. Bodenhoff’s special Royal typewriter sales 
representative. 

Mr. Bodenhoft's establishment is shown in ins No. 4 
while his special liveried Royal messenger is s VI 
insert No. 5. Insert No. 6 shows that san i 
vidual! with two of the lerks connected with Mr. Bode 
hoft’s headquarters in Copenhagen. 

M1 Bodenhoft'’s R val typewriter business Oo was 
the largest of any year since he secured the Roval agen y 
and he ts confident in 1917 he will establish even a 
higher sales record He is a prominent mer r of the 
Royal Mac hine-a-Day Club 

Owing to the fact that the above cuts had t be altered 
from their original arrangement, the pictures ot ar 
ranged quite according to the text The entitling tines 


however, identify then 
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Are you in the “idle desk” class 
or do you dictate to The Dictaphone? 


Are you still writing your letters twice once in shorthand and once on the type- 
writer? Are you still content to let your typewriters stand idle, adding to non- 
productive overhead? Are you still persuading yourself that you conduct your bus- 
iness economically by paying at least a third more than you should for every letter 


—and not getting as good or as many letters in the bargain? 
If you are, a word with you: 


Isn't it about time you put letter-writing on an efficient basis? And dictate when 
and how you want, without regard to any stenographer’s speed? And have her 
write your letters once on the typewriter—and write them better, and more of 


them? And do her work free from the eye-and-nerve strain of shorthand? While 
you save a full third on your letters—and speed up the whole letter-writing propo- 
sition while you do it? In short, isn’t it obvious that you should dictate to 


The Dictaphone ? 


Reach for your telephone and call The Dictaphone and arrange for a demon- 
stration on your own work. If you do not find that name in the book, write to 


™ DIC TAPAVANE 


ACGISTERED 


Dept. 119E Woolworth Bidg., New York 


Stores in the Principal Cities. Dealers Everywhere 
Write for “The Man at the Desk” 


You can’t buy a Dictaphone under any other name 
The Genuine bears the name The Dictaphone 














This Advertisement was dictated to The Dictaphone 
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V OLD | imitations, 
mark the name; 
stamp it on your 

memory: “Whiting” and 
the ““W” and “Acorn,” the 
trade marks for a never 
changing quality of 
product. 


Every day Whiting’s name 
and ‘Trade Mark is run into 
sixty-five tons of fine writ- 
ing paper—the highest 
standard quality symbols 
for over fifty vears. 


When you sell Whiting 
Typewriter Papers you not 
only have the guarantee of 
quality but a choice of sur- 
face, texture and weight 
adapted to every business 
requirement. Why not take 
a leaf from the books of 
the most successful Office 
Supply houses and let that 
prestige be an asset in the 
advancement of your sales 
of Typewriter Papers? 


Write us for new sample book and 
price list. 


WHITING’S 


The Right Typewriter Paper 





WHITING PAPER COMPANY 
14th Street and 7th Avenue, New York 


Mills at Holyoke, Massachusetts 























A Statement from Melville Mundell. 


Office Appliances has received the following anno é 
ment from Melville Mundell, whose activities in the 
of office equipment are well known. 
“To manufacturers exporters in the o 
ment field ; 
“IT am a native of Russia, well acquainted with condi> j 
tions, industrial and commercial, in that country ! 
also had fifteen years’ experience in the United States in 
the office equipment field as a traveling salesman. Early 


in June, 1917, I shall return to Russia for the purpose 
placing American products on the Russian market 


opportunities for the United States in Russia, | 


mercial and industrial, are great. Russia will foll 

path of least resistance and she will buy Amer 

ucts direct from America and not through Europea! 
agents as heretotore I shall be pleased to hear 


those who intend to enter the Russian market. 
“Those who may be interested may address me 1 re 
of Office Appliances, Plymouth building, Chicago, ill 


MELVILLE MUNDELI 


Royal Traveler in Antarctic Snows. 
The picture shows Mark J. Trazivuk, traveling 
sentative for the Royal twpewriter in Central and 


America one of the ablest and best known typewrite! 

















“ 
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Mark J. Trazivuk bound for the Straits of Magellan 





salesmen visiting those countries Che pict vas taker 
recently on board a vessel bound for the Straits f Ma 
gellan Mr. Trazivuk is at present en tour ll Roval 
agencies south of the Rio Grande 

The William H. Hoskins Company of Philadelp! pre 
liniinary to the announcement f the penis their 
ore itl, enlarged store, st t outa clever booklet ar 1 cir 
cular letter. The booklet was printed in the ’ 
lirectory and was the regular editio1 f the S 
house organ, “The Hoskinsman.” It was 
cipallvy of a c my] lete lirectorv of the store, Si 
comment and suitable quotations appropriate to the times 
ind the events of the present day. The circular was cley 
erly done in a pointed, yet semi-humorous manner that 
brought home the idea of Hoskins’ service and Hoskins’ 





attention to the requirements of customers 
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“THE PEN CORNER”—New Executive Headquarters of L. E. Waterman Company, 191 Broadway (Corner Dey Street), New York 








Wi ve moved one block north of our old New York home The new Waterman Building became necessary to 
date a growing business and our staff of 300 clerical employees. Retail Dealers are cordially invited to 


visit us at “The Pen Corner,” for an spection of our new home, or at iny Of our five complete factories. 
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Robbins Holds Exclusive Comptometer Agency for 








! 
| 
Britain. 
a ‘- Office Appliance s is interested to learn that Herbert | 
Three Big Favorites! Robbins, of London, England, has originated Herl I 
t Robbins, Ltd., Imperial House, Kingsway, London, and 
that the new company has taken over the British business 
| of the Felt & Tarrant Manufacturing Company. The new 


| company was incorporated on February 26 of the present 


EN | year. Herbert E. Robbins himself is managing d tor 
| The company has branches in the principal cities of th 


British Isles 








. > ae . . ppliances field in Great Britain has brought into 
| With distinctive water mark finish SN I i oe “om 
i , . , , 
| 2 ENUS Perfect pencils been abroad, for a number of years, where hy $ ma 
appeal strongly to ex- almost as many warm friends as he left behind him in tl 
ecutives, accountants, the United States 

fm salesmen, stenographers, Herbert E. Robbins became eastern manager for Off 
and all those whose pencil Appliances in February, 1907, and continued in that pos 


requirements are exacting 
17 perfect degrees of black lead, 
2 from 6B softest to 9H hardest, and 
hard and medium copying 


Flawless, uniform, reliable, economical 








The Blue Band 


gL Wie 
5¢ PENCIL 


is supreme in its class 


OR general purposes the 
VELVET is the best pencil of 


its kind. Your customers notice 
the bright blue-band on the metal 
cap and look for it when they buy. 
VELVET penctls have an extremely 
long life. Made in four degrees. 











Herbert E. Robbins. 


| 

| ; , 

| tron tor a year, when he became for a time Oft \y pil 
| 

| 


ances’ foreign representative. 

















Before connecting himself with this magazine, M Rob 
bins had been sales manager for the Wabas!} binet 
Company of Wabash, Ind. For many years he s col 
i oN gpeaadanar Mts in 12 ol nected with the old house of Rockwell-Rupel Company 
durable and lasting. Smallest packed 100 ae om a he er were ine & — ry 
Gray in color and will toa box, largest 4 to ae before that was with the National Cash Register 
not soil or streak. a box. For a per- Company 
| Used for all kinds of fect eraser be sure to Of late years Mr. Robbins has represented leading office 
pencil erasing. get VENUS. equipment concerns in England and his re 4 A 
onsistently successful 
) 
| Be Sure You Have These Splendid Goods in Stock Phe statement on page 34 of the April number of Office 
Sind tar Catdins 006 Putas \ppliances regarding the pe rsonnel of The Scott-Coppage 
Company was sol ewhat in error Mr. Copy states 
A F d p il C that Mr. Scott, who was with him when t siness 
merican ea encl 0. |} Starte d. is no longer interested, his stock aving een | 
220 Fifth Ave., New York | chased by Stephen Yates, the secretary of 1 mpany 
The officers of the mpany are at present ast! 1] S | 
R. Coppage, president; R. J. M. Danley, treasur St 








| Yates, secretary; G. H. Gommel, superinte: 
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Complete and Practical in every Detail 





The Noiseless Typewriter 


100% NOISELESS 


Highly commended by well-known representative concerns 
after exhaustive tests, resulting in repeat orders and standardiza- 


tion of equipment. 


The practical Noiseless mechanical construction not only 
insures a permanent noiseless result, but also increases durability 
by preventing the usual excessive wear and strain caused by the 


hammer method of typewriting. 


Our catalogue will interest you. Send your address and 
we will mail you a copy at once. 


THE NOISELESS TYPEWRITER COMPANY 


General Sales Offices: Factory: 


253 BROADWAY, NEW YORK, N. Y. MIDDLETOWN, CONN., U. S. A. 
Sales Offices: 


NEW YORK CHICAGO PHILADELPHIA WASHINGTON BOSTON BUFFALO 










































































Present conditions demand 
greater efficiency-- 


PREPARE NOW 


If you are at present keeping one or more 
stenographers busy you need the DICTA 
FORM. It will mean the saving of valuable 
time in handling your correspondence. Sur 
prisingly few letters require special dictation. 


Meilicke. 
Dictaform 


enables you to build a letter-writing system 
to fit your own business. 








You think out your strongest answers, classifying 
the argument under its proper heading, and put 
it into the DICTAFORM. Through continuous use 
of these prearranged paragraphs and letters, you 
will be able to get out at a fraction of the former 
cost—ten times the volume of correspondence pos 
sible if each letter was dictated separately. 


Buy the Size That 
Fits Your Business 


Now every office can profit re of other valuable uses 
DICTAFORM ” effleler t makes an ideal tickier 
With DICTAFORM the back of the first thirt 
$4 ind $9.00 for small com ; a er patented 
cl ’ ; the vial “4 o 
pante at $1 for the iver sO ane The r~ 
ine concern ind irger FORM also places immedi 
sizes at higher price for bis ately before you your prices, 
ger office every business i descriptions ideas lists 
enabled to select the size best phone numbers in fact 


idapted to its me ! everything to which you have 
the DICTAFORM finds i oceasion to refer 


The DICTAFORM saves you time and money every time 






DICTAFORM Features 
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Style MEILICKE CALCULATOR CO. 


341 N. Clark Street, Chicago 


DEALERS !  Hizh-srade salesmen are wanted to tax: 


sive selling rights 
Meilicke DICTAFORM Ever executive handling correspor 
dence is a prospect nothing on the market now answers 


the samme purpose Write for letails of our proposit 
stating your qualifications ! ful 











Ames A Speed Artist. 


R. L. Brown, a prominent typewriter man of the 
was in Chicago recently and on his return to New 
he told about driving hon vith Art Ames of the 
and Filstead Company tin Mr. Ames’ car Durit 
drive Ames apparently forgot to watch the speedo: 
as closely as he should ha done, when suddenly 
in a blue coat with a star on his breast stepped ¢ 
gave the high-sign. Under such circumstances it is 
form to stop. The officer handed Ames a littl 
directing him to appear without further notice at a 
court and at a certain time 

We have not discovers vhat the results o hi 
pearance were or just | \ h the judge set 


for “hitting it up” at too lively a pace over a pubh 


way. 


Useful Fountain Pen Booklet. 


The booklet, “Selling 1 ’ 
ers,” issued by the Conklin Pen Manutacturing ¢ 


Toledo, ( Ihio, has met vith 1 ud h tlavor among ret. 


chants. It contains sugvestions and ideas tor ret 
men Although the bas rinciples covered by t 
let apply to general sellit they are specifically 
to the sale of Conklin pens It includes such subje 
“How to Convince a Customer Who Says He Has 
Fountain Pens and Dose n't Care for Them,” the st 
‘How a Hard Case Was Handled by One Pen ¢ 
“Demonstrating the Fountain Pen in an Effect 
ete 

The second part of let is devoted t k 
fountain pen sold—looking after repairs and min 
plaints. It takes up al t every expression wit 
the man behind the pen cas s apt to come in cont 
vives the reason as well as the remedy for it 

the booklet is claimed to be the most compl t¢ 
pe manual ever put out \ copy will be sent 


quest to any address by the Conklin Pen Mar 


( ompan'\ Conklin | ilding Toledo, Ohio 


Rex Typewriter Co. Moves Sales Office. 


The Rex Typewriter Company has recently ret 


principal sales offices tro the Steger building, ¢ 
the Le Moyne buildin it Lake street ar \ 
avel ( \\ ré¢ they ! ( tore times ti i 
moor s e tney I upie 
Ch pany Nas bee I ly s css 
ess I tt le | pas ve I 
havi \ en ecess ~ ‘ ( < 
ire ( tl re Ing S s 


()n ‘ t} \ sin () ‘ \ 
entith ‘ nce S ic] 
ror ‘ < s was t} sel < ' lie 

I er aes Sa styl | 
ste ( \tlanti binde S 
ter ce rre Mi She 
ol t mis WsINeE ss 1 ( 
She Henry ©. 8S stvle “I 

Ss i ock, Tl d at le é 
ind is und in c¢ vith Russia ba 
It \ e had it ll Russia binding r ¢ 
bl k Russia leathe ! } nd corners it the s 
if so ordered The s g end lock m« S 


Used by Successtul R 
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BALES OF FICE 





—you go to the Best Store 


in town for goods that are best and 


cheapest, combined. That’s why it’s the 
‘‘Best Store.’’ When Business, Big and Little, 
wants most office furniture for its money, it 
wants ALLSTEEL. And it goes to the best Office 


Outfitter in town to get it. Quality bespeaks quality! 
No question! Steel for office furniture has triumphed. 
Because it is locical. The far-seeing dealer will see enormous develop- 
ment for himsclf thru ALLSTEEL. ALLSTEEL dealers dominate. Busi- 


ness needs ALLSTEEL! Write us--don’t wait —for agency possibilities. 








FFICE FURNITURE 


The General Fireproofing Co., 
YOUNGSTOWN, OHIO 


Branches: New York Chicago Kos‘on At'anta Seatile 
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(1) A REMARKABLE 
TYPEWRITER 


Standard in every particular. Uni- 
versal Keyboard—42 keys—&4 charac 
ters—single shift. From 20 to 50 per 
cent less parts than other standard ma- 
chines. Operating advantages and im- 
provements. Appearance and Finish 
unexcelled. 


(2) A REMARKABLE 
RECORD 


All Woodstock models have been a 
Success from the Start. 


Woodstock “Group Assembling” 
makes the Woodstock — structurally 
unique, and astounds old-timers. 


Dealers handling Woodstocks state 
they find repair calls rare. 


(3) A REMARKABLE 
OPPORTUNITY 


Dealers: 

Agents: 

,e a Charter Member of the Wood- 
stock Organization. GET IN NOW. 

The Model 5 is already recognized 
as a Winner. The contract is liberal. 
The time is ripe. Everything is 
auspicious. 

Territory at home or abroad. 


Write for particulars. 


Woodstock Typewriter Company 


CHICAGO, U.S. A. 


Cable: Woodtype, Chicago 
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New Los Angeles Business Equipment Store. : 
Views of the exterior and interior of the new store i 
the Business Equipment Sales Company, 736 South Spring 
street, Los Angeles, are shown upon this page. The er 
of men at the entrance to the store are live wire salesmet j 
connected with the company Reading from left to rig f 
: iain .- oan 7 
<2 SS 
| 
] 
ee ee 
eee _ 
73G DEVICES & EFFICIENCY & 
t 
| 
5 
} 
} 
} 
Front of New Store of Business Equipment Sales Company 
and Group of Employes. 
they are L. D. Horrigan, J. Hendry, G. H. Sewar 
Fraser, R. M. Allin, N. A. Kessler, D. Murphy, inspecto 
C. B. Meyers, Inspector H. R. Seward and F. C. Bas 
The interior picture shows the company’s disp 
Dalton adding machines, Cincinnati time clocks, Ma 
Interior New Store Business Equipment Sales Company 
calculating machines ther equipment Ch 
ervice department ts ne rea 
the bal ony 
Barret Changer Co. Moves. 
The Barrett Change Company has recent] 
executive offices from 616 South Michigan boul 
South State street The new offices are on tl 
floor of the North American building, and are well 
to handle the company’s increasing business 
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Tatum ACTIVITY 








PROGRESS 


the kind that gets there! 


The many additions to our 
Loose Leaf Line will soon 
be ready for the trade. 


Be on the watch! 


a 


n Office and Fa a 


1» New York Office and Factory 
"chee O., U. : 


54-60 LA FAYETTE ST. 






































90 OFFICE APPLIANCES May, 1917. 

















Easier Than 
Quicker Than 
Neater Than = 
Cheaper Than &== 


Why waste valuable time haggling paper, card- 
board, cloth or leather, with shears or knife, when 
you can measure and cut them at the same time in 
almost no time with a 





BRADLEY 


PAPER CUTTER 


The table of the Bradley cutter is divided into halt 
inch sections, by lines cut into the wood. These 
lines enable you to measure and cut simultaneously 
and almost instantaneously, paper, cardboard, in 
dex cards, cloth, leather or light metal. 


3 Operations Necessary With Shears 


























| 


MEASURING — *RULING 


One Operation With a BRADLEY 


The small sizes of Bradley Cutters are as inexpensive as 
shears. They are made in twelve different styles tor 








CUTTING 


every purpose and every purse—all with adjustable 
gauges and the exclusive Bradley self-lifting blades 
Prices range from $1.50 to $40 each, depending upon size 
and special attachments. 


A device which you can use to advantage in your own 
store and sell to your trade with profit. 


Write for Illustrated Catalog 


It will show every office manager, manufacturer, bindery, 
print shop, photographer and stationer how to economize 


MILTON BRADLEY CO. | 


Springfield - - - - . - Mass. | 





Popular Line of Inks. 


\ line of writing inks which is taking a prominent 


upon the American market is that of the Robert Kk 


Ink Company of Detroit, Mich. Keller’s America 
vriting fluid is daily adding satisfied users to its list | . 
s ink that is readily visible on any color of st 


lt is black from the start and is fast and permanent. It is 


recommended tor use it tain pens, but gives s 








tion everywhere. Keller's American black writing 
is made from the sams hemical constituents as Kell S 
well known Superior writing fluid, the differenc: 
two being in the color, which in the former is 1 
stead oft blue Since the SUD] lv of good blue dv has 
practically exhausted, the American black writing fluid, it 
said, rather more that lls the vacancy Some 
prefer it to the blue-black and would not change back even 
were it possible to get the old blue again 
The Robert Keller Ink ¢ ompany states that they ive 
a good steck of their blue-black Superior writing d for 
stomers wl have not vet tried the American blacl t 
" ” a 
Ne Robert Keller tak ® até PERMANE 
t ef ho. 7 “- 
Denes ot woncecena RLY Moment cet vor 
8 erao7 # ‘ 
Keller's American Biack Writing Fluid in carton and tt 
carton removed. 
re recommending the latte: + ie "s 
\mericen dystuffs an in always be depended to 
ame rehabl lity They have 
\ rican black writ fluid on hand ar 
s t S | es andi I ‘ Ss 
shed on ( 
\ I « | | \ ] 
fal eo = . label 
Medium Priced, Good, Typewriter Papers. 
Stationers who desi1 - ed 1 
rite ipers, the pr well-know1 
lutely guaranteed not t obs, M’s. or seconds 
such a line from t familton Card & P 
pany, 27 Greene street, New York, N. Y., with whi \ 
~ landsberg well know1 to the trad is now ass 
Mir Landsberg has spent the past tteer s S 
eld and is intimately quainted with its needs $ 
line, having a large personal acquaintance among de 
Sample books of handsome appearance, giving st 
comprehensive idea of this complete line, are now ft y 
and can be had on application. Goods may be ordered 
direct from the mill or from the Hamilton stocl ip 


iin) attractive packages, or imprinted if desire 
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Typewriting—Handwriting— 


Drawings—Ruled Forms /~~— 


i ~ 






all are perfectly reproduced in any ® 
number—easily, quickly and at very | 
low cost, on this ONE machine. 

The average operator, your ste- 
nographer, can run seventy- 
five copies a minute. 





ROTOSPEED 


STENCIL DUPLICATOR 
For Form resol Work Low Price 


Here's low-priced, highly if stencil There its ly ne el of the Rotospeed 
luplicator tha it will turn out fort Te tters that It does all classes of stencil duplication. It has 
look « tly like typewritten originals no unnecessary parts that would add to 
The same typewriter is used he t but not to the value of. this 
the stencil and fill in the name ; can understand 

ld match is perfect It requires no demon- 

Besides better qualtty letters— That’s why the 


the saving o 
time You! for by lett 
t you $2.50 a t 


f money 
ers pr iba 
hous 


$30, Completely Equipped 





Rotospe 2 be - “ x 20c per thousand | qui t icl ludes one quire of 
minutes’ work completes the wax sten per, a sample of No Wax Roto- 
speed stencil paper, stylus, ink and all other 
Fee Drawings, Ruled Forms, etc. ipplies for immediat poration: The prices 
dnailantcn'sathias gettees copies , | pphes are very low. 
work, ws ruled forms, et Free Trial in Your Office 
printing bills. Every manuf 


etailer. school and church need We offer e! this efficient machine on 
ive money by it free trial. | t for all classes of work. Test 
= , f t thoroughly. Only 1 vill you realize how 
No Other Duplicating Machine at Any Price =o myych it woul <a Send now for full in- 
Has These Important Features formatio: ;, f Rotospeed work, etc. Pin 
' mail it at once. 
. } F 
fam Mail Thi ! 
ee : all This Coupon! 
o aa ; 
‘ noe ; The — Co., 911 W. 5th St., Dayton, O. 
ge aad se f ) the Rotospeed, 
ac ial offer 
printing 
the 
ing 
paper a 
vith 


The Rotospeed Co., 911 W. Sth St., Dayton, O. 
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“THE WORLD’S BEST WRITING MACHINE” 


THE TREMENDOUS 
SUCCESS 


OF THE 


VICTOR 
Standard 
Typewriter 



























IS DUE TO ITS 


Popularity 
Durability 
Adaptability 
Superiority 


BUILT TO MEET MODERN CONDITIONS 


With Inch Wide Cone Type Bar Bearings 
Two Handed Variable Line Spacer 
Properly Placed Back Spacer 
Single Key Decimal Tabulator 
Simple, Speedy Escapement 


Alone of all Visible Typewriters the Victor 
combines the Durability and Permanency of 
alignment of the original “Blind” Typewriter 
with all the adaptability and modern improve- 
ments of its most progressive Competitor. 


Exclusive Selling rights means Independence 
and unprecedented profits for you or your 


competitor—WHICH WILL IT BE? 


Victor Typewriter Company 
General Office and Factory, Wyoming Ave., 


SCRANTON, PA. U. S. A. 


Agencies wherever “‘live-wires’’ live 


“THE WORLD'S BEST WRITING MACHINE” 
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Elliott-Fisher Man in U. S. Service. 


John English, of the Houston, Texas, office of the 
Elliott-Fisher Company, writes Office Appliances that he 
has resigned his position as branch manager at Houston 
for the Elliott-Fisher Company in order to go into the 
military service of the United States. 

Phe company’s address has been changed from 502 Fos 
ter building to 503 Foster building. 


Wilson-Jones Bowling Team Wins Silver Cup. 


That the Wilson-Jones Loose Leaf Company turns out 
De Luxe bowlers as well as De Luxe binders is evidenced 
by the photograph below showing their bowling team 
with the beautiful silver loving cup won by them this sea 
son, This trophy was awarded to them as the winners in 
a series of twenty-eight bowling matches held by the 
Chicago Stationers’ Bowling League. 

The Wilson-Jones tearm won sixty-three out of cig! 
four games. S. D. Childs & Company's team ran a clos 


second by winning sixty-two out of eighty-five gan 








Bowling team of the Wilson-Jones Loose Leaf Company, 
winners of the 1917 trophy of the Chicago Stationers’ Bowling 
League. In the foreground, the trophy. The winning team, 
from left to right—Geo. B. Cormack, W. F. Flynn, H. Miller, 
W. A. Flanagan, Fred Beiz, William Hoar, P. P. Plutz, J. E 


Polster 


William Hoar of the “Ue Luxe” team had the highest 


general average of the contest—177 13-84 in eighty-four 
games and also the highest individual score for the 


series of three games—637 


Munitions Plant Equipped with Van Dorn Lines. 


Equipment engineers not long ago pointed out to a 
large munitions plant that production depends to a con 
siderable extent on improved equipment whereby work of 
all kinds can be performed in the most convenient way 
without lost motion. This applies not only to the actual 
manufacture of the goods but to the office work and 
in the factory. As the re- 


the 


storage of tools, supplic S. etc., 
sult of these suggestions the plant referred to has installed 
more than $40,000 worth of Van Dorn steel filing equip 
ment and factory shelving. The secretary of the company 
expressed his satisfaction recently in a letter received by 
the Van Dorn Iron Works Company. He said 
“Within the last year we have purchased a large assort 
ment of letter files, office cabinets, vault equipment and 
your Simplex shelving for our plant, and wish to express 


iality o! 


our entire satisfaction with the appearance and qu: 
the goods 

“We would also add that we have received valuable as 
sistance in selecting and locating this equipment from 


++ 


manager of your local office.” 
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HEAFFE 


SELF FILLING PEN 


ARMY AND NAVY 
SPECIAL 


$3.50 


WRITING HOME 


FOR UNCLE SAM’S FIGHTING BOYS 


Wherever he goes, on land or sea, you will anxiously wait for a line 
from your Soldier or Sailor Bov To help him write long and often, 


give him a SHEAFFER, The World's Best Pen: writes the instant it 
touches paper—can be carried anywhere, anyhow $2.50 uP 


SOLD BY GOOD DEALERS EVERYWHERE 


W. A. SHEAFFER PEN COMPANY, Fort Mad - 





he above ad 1s appearing in the leading mag that your stock is complete so that you can take 
azines in the months of May and June, reaching care of the demand this advertising will create. 


over 10,000,000 people. ; , ; . 
Our dealers get the full benefit of our adver- 


We have eight beautiful window cards in four _ tising, as we have no retail stores, and we mail 
colors to correspond, which we are mailing out the profit on any SHEAFFER pen sold, direct 
with every order of SHEAFFER pens. Be sure to the local dealer who is entitled to the same. 


W. A. SHEAFFER PEN CO., Fort Madison, Iowa 


SERVICE STATIONS 
NEW YORK CITY, 203 Broadway SAN FRANCISCO, 220 S. State Street CHICAGO,‘ 875 Monadnock Block 
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NATIONAL ASSOCIATION NEWS 


Information Concerning the Activities of the National Association of Stationers and Manufacturers from Month to Month 


OFFICERS: 
President, CHARLES N. BELLMAN, Toledo, O.; First Vice-President, W. D. BEVIN, New York, N. Y.; Second Vice-President, D. H. JONAS 
New York, N. Y.; Third Vice-President, H. W. ROGERS, New York, N. Y.; Treasurer, HARRY A. PRIZER, Philadelphia, Pa.; Auditor, IVAN E. 
ALLEN, Atlanta, Ga.; Secretary, MORTIMER W. BYERS, New York, N. Y.; Chairman Catalogue Commission, R. D. PATTERSON, St. Louis, Mo. 


DIRECTORS—MANUFACTURERS 








DIRECTORS—STATIONERS 
Henry W. Stacy, Los Angeles, Cal. W. P. Waddy, Richmoed, Va. . H. Schermerhorn, Jersey City, N.J. Richard B. Carter, Boston, Mass. 
William H. Brooks, Philadelphia, Pa. George E. Damon, Boston, Mass. is H. Buckley, Worcester, Mass. . S. A. Wittke, New York, N. Y. 
Edwin |. Baer, Canton, O. Chas. H. Crocker, San Francisco, Cal. Lewis D. Bement Framingham, Mass. red H. Butenschoen, Chicago, III 
Charles A. Stevens, Chicago, Ill. . H. Niedecken, Milwaukee, Wis. Jehn L. McMillan, Syracuse, N. Y. Sidney J. Burgoyne. Philadelphia, Pa. 
J. Ogden Pierson, New Orleans, La. gene Pettus, St. Louis, Mo. | O. J. Timberman, Cincinnati, O. C. S. Brewer, Herkimer, N. Y. 


TIME AND PLACE OF NEXT MEETING—CHICAGO, ILL., Oct. 15-19, 1917 
SECRETARY'S OFFICE—41 Park Row, New York. INFORMATION BUREAU— #411 Olive Street, St. Louis. Mo 
Manager of Informetion Bureau—W. D. PITTMAN 


National Association Substantial Organization. 


Those who have followed the record of the Natior 


On to Richmond in 1918! 


Live stationers of the Virginia capital are making a ag : 
, ‘ ' , * ton0 Association of Stationers and Manufacturers during 
strong appeal for the national convention of 1918. Thx sa ; 
; = ee . os , ; past year cannot fail to e been impressed wit 
Richmond Stationers’ Association will leave no stone ur- : : 
: : ; ina ss 5 many manifestations of growth and vitality in the orga 
turned in an effort to land the convention. This is 
: : ization. We recall the time, not so very long ago, when 
attested by the vigorous efforts now being made by each : : 
‘ “pute the slogan of the association was five hundred members 
member of the local association to create a sentiment a 
> ’ Now, thanks to the faithful and energetic work 
favorable to Richmond's manifest advantages as a conven- ‘ 5 ; ‘ Mae 7 
: Me : . ident Charles N. Bellman and his able staff of officers 
tion city. Richmond stationers feel that every member o! é 
S : Cy 2 assistants, the membership of the organization has pass 
the association would enjoy and appreciate a visit to the cn So i ; ; 
- : the thousand mark and the battle cry is to obtai 00 
beautiful and historic city on the James river, around ; 
. ‘ee , , members within the shortest space of time this 
which cluster so many cherished memories of the past. rae 
. . — . . 9 acconmpisned 
Southern hospitality is proverbial and Richmond's beau a ee 
¥ 7 ; , The real value which t issociation gives to its 
tiful hotels are among the finest in the land in appoint : ' ; ' 
bers every ere makes the annual membership fee 
ments and service, and will surely prove adequate to any ; 
. é . 5 doll rs a Sink ll Stim ine CC Besides the Y« I B 
demands that may be put upon them in the entertainment << P 
. —P : - : , volume w fine contains a erbatim re port ot 
of the visiting members of the association. : 11 4] 
big > : ; convention, together with all the committee re] 
Che stationery and allied trades of Richmond rank third i? ; ' , all 
: - a 7 a - 5 3 addresses most iluabl« mpendium ot 
in importance among the industries of the city, furnishing : tl ? +<_ 
. : and sugeestion, a iss tio! irough its ning 
employment to over two thousand skilled workmen and : : - 
oe , oe ; s Bureau at St. Louis, issues a monthly publi 
aggregating in 1916 nearly seven millions of dollars. Her é; : 
l 1 tl l y k blishi | =z tormation and comment, containing association 
are locate the largest 00 ubDiishing muse of the , : k 
g pet & , : ments, inquiries and answet id other matters 
South, the largest paper bag factory in the South, the , , 
l t lit! } bl i soutl CEt ORS Varese oO 5m shi Furtherm 
argest lithographing establishment in the South, a1 the , , : 
- ' 6 i ug) Paaree ’ d formation Bureau stands ready at all times 
argest blotting paper tactory in the wor nong her + ; a a 
rge t otting pa] cto ne orld ; \mor otn best efforts to answer a! estions propounded \ 
leading industries to be found may be mentioned the larg iat oll un Rater 0 F ; 
, 2 - . : r¢ S and o ocate S ( or any roods \ 
est cigar factory in the world, the largest cigarette factor) ; ‘ ; é, ape 
: may desire to obtain | les of this bure 
in the world, the largest wood works in the world, the Ales? © saneailes a , ite lial 
star y grow g an re oming valua a 
largest baking powder factory in the world, and many ey ee a ae” TI ; 
iformatio or the ¢ ( ( 
others equally notable in the commercial held in its 1 ams a ee : 
7 Tl is MOSSCSSIO t i S Oo PpHNOLOLT | Ss 
The committee in charge of presenting Richmond's interior tor lat ‘ +] a Ye 
3 ‘ : lal ] 10 store pians, H¢ 1S¢ Tr \ 
claims for the 1918 convention is composed of Woodson : | ' eee 
ee This and 1 other useful w 
P. Waddy, of the Everett Waddy Company, chairman ll? iia neaicp ek ar a D. Pitt 
Samuel Iseman, of the Virginia Stationery Company, and a ere 
A. Reinach, of Reinach & Schwartz. Special invitations r cane amd wirilies +] , ' 
( go a 1 ) < saeas a Ss 
from the Mayor of Richmond, the Richmond Chamber of a ee ming from ti ia = 
- ( ire co iro ssocl 1oO make 1 
Commerce and the governor of Virginia have already beer trongest ee ee ee the 7 
forwarded to the chairman of the convention committee of Stationery, engraving and ereeting card v 
the national asscciation commence on Oct her >? ; 2 til C) 27 
r Sugvestion emanating tro { ( ass tror 
t to Ss si S ] Ss 
New Members Added. 
The National Association of Stationers and Manutas ; rl Cl) 
‘ oming onvent T i} oO 1 xt () 
turers has added the followiig new members since the : ' , 
- ¢ @° . . ound te pe tie oT; test NY ntiwor thie ass 
date of the publication of the previous list held. hot! : ; 
m=. &. storr Company, 112 W. Martin street, Raleigh. vatne of ite ceecions 
North Carolina. 
James E. Thiem, 125 Fayetteville str taleigh, N. C - : 
: . ' , 125 Fayetteville street, Raleigh, * Wholesale Dealers Add New Members. 
John F. Diemer Company, 67 Cortlandt street, New _ oe ; 
Yo NY [The Lowman Hanford Company, Seattle, Was 
OrkK, JN. , ’ x ’ ‘ 
W. Graham & Company, Spokane, Wash 
Marcus Ward, Inc., Creek and Pearson streets, Borough Gill Company of Portland, Ore., have been rec: 
of Queens, New York. to the membership rolls of the National Ass 
E. H. Shartle, Chestnut street, Meadville, Pa. Wholesale Stationers 
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Fine work! The mimeo- 
eraph is just a means to an end 


—a tool by which important work 
is well done. Its one purpose is to re- 
produce letters, forms, drawings, etc., as 
perfectly as human invention makes pos- 
sible. That it does so both rapidly and 
cheaply is secondary. Judge how well it 
accomplishes its purpose by the fact that alert 
business everywhere uses the mimeograph. It is low 
requires neither 


in first cost—is inexpensive to operate 
type nor cuts—delivers five thousand clear-cut dupli- 


cates an hour. Why not find out what it will do for 
today? Send for interestin, booklet 


your business 
“T” to A. B. Dick Company, Chicajo—and New York. 


Pi Mt i 
Ha ti a 
ih, ) { SHH 
PMU LiMaae sai, [titi ts Hi 
toamaenn i 
A AR AR 3 i 
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———— MiistR 
THE Most ComPLere Line Loose Lear Device Th 


| AND MACHINE POSTING LEDGERS 





FAULTLESS — SAFETY SCRATCHLESS LEDCER 


"Faultless Plexi: 


CURRENT LEOGER, 
















Fitance Low Post ttm Sections Aooed FoR 
2 /lmemensime CAPRCITY 





| FAULT! 


Mm buss -_ 

Cast Into Ween 

Lona Posts Axe ss 
Deans To Comont 5 Te = 


Fi came’ Lowe Post 
Swe e15 Amo Loca Tot Bongen ee Som Eapanseon Wey! AOR QECTIONS 















STAY-OPEN LOOSE SHEET HOLDER DURABILT TYPEWRITER MINUTE BOOK 





This Complete Line Gives You the STATIONER a Loose Leaf Idea for Every Office Need. 


STATIONERS LOOSE LEAF Co. | 


Sells to the Trade Only 


342-344-346 Broadway 203 arooded 342. 
MILWAUKEE, WIS. NEW YORK, N.Y 
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LINE N 


THE Most GomPLete Line = Loose Lear Devices 


AND MACHINE POSTING LEDGERS | 











SSN) eee wid 





RN ‘ 


TO UNLOCK PUSH 
“SWITCH BUTTON KEV 
SLIGHTLY TO RIGHT 





eS > - 
PERCENTRIC SECTIONAL POST BINDER 





POSTING LEDCER 











‘ 


Si. 








eeD eS ==> a= 
PROGRESS SECTIONAL POST BINDER 











EXCELLO PUSH BUTTON POST BINDER 


MILTRAY MACHINE POSTING LEDCER 


Be Ready for the Spring Drive Being Made by the Posting Machine Manufacturer. 
Get Your Share of This Profitable Business. ' 


STATIONERS LOOSE LEAF Co. 


Sells to the Trade Only 





342-344-346 Broadway 
MILWAUKEE, WIS. 


203 Broadway 
NEW YORK, N.Y. 
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PS AACE RIM tm 
HE Business Shows conducted by 4 
the Annual Business Show Company = 
have become permanent institutions in the = 
Oa sale of modern office equipment. 
va lsusiness Shows attract the represen 
= & tatives of the most progressive firms in the 
a a cities where they are held. Office systems 
ee, & have been changed entirely as the result of 
COE ON TS vane BS SE ; ; z ae oe . . 
: purchasing agents or ofhce managers vis- 
iting these Business expositions. 
ms 
; A well arranged exhibit at the Busi 3 
= ness Show gets the attention of a large per — 
= centage of the prospective buyers im any 2 
= city. These men appreciate the advantages 4 
: which the Expositions offer. This is shown = 
clearly by the record of attendance. It is : 
better shown, however, in the substantial FA 
= results to exhibitors. = 
= The conditions of selling at the Show 
= are entirely reversed from the conditions ot 
= selling at the desk of the purchaser. The 
= buyer comes to the seller. He is both in 
= terested and receptive. He devotes all the 
= time necessary for his investigation. He 
= sees practical applications of machines and 
= devices to the problems he encounters day 
= by day. 
= In most selling the salesman must go 
= out and dig up prospects. And he digs 
hard. He must canvass his particular terrt- 
tory thoroughly. Frequently he meets with 
= cool receptions. Some weeks he does not 
= make expenses. 
= The salesman in the booth at the Business 
4 Show is working plowed ground. He reaches 
some prospects he would never find by any 
i other method. The exhibit may excite his curi 
as at some other way he is attractec Inon 
a on : initiative ~ ios ile ites sid this “= s 
: the salesman his opportunity 
Some business men are never cordial to 
wards salesmen in general. For example, thi 
owner of a printing establishment steadily re 
fused to buy a check protector The salesman 
in whose territory he was located hardly con 
sidered him a prospect because he would not 
warm up. He went to a Business Show, learned 
= something about the machine and bought the 
: best to be had 
= Consider the Business Show \sk those 
= who have been represented whether or not it 
: Annual Business Show Co. eta ar cece Mee medion he ee 
= FRANK E. TUPPER, PRESIDENT ne ~ang dng — al be ced part of your 
a 150 Nassau Street, New York, N. Y. excellent returns. So 
—J 
aaa) iii 000 is ae 

















Meetings and Dinners 


Reports of Annual Meetings, Dinners, etc., 
in This Field. 


Stat.onery Bowlers Hold Dinner. 


The second annual dinner of the Stationers’ 
vening, April 


Bowling 


ue of Chicago was held on Tuesday « | 
he Hotel Sherman. This dinner was attended by 
one hundred members and guests The meal was 
ved at six o’cl Two pleasing solo singers, with an 
panist from the staff of the Wilson-Jones Loose 

if Company, entertained the guests with a number 


ellent selections, and between these numbers Georg 


( the ago branch of Eb T abe 
several pleasi1 numbers on the piano 
coffee and cigars had been served, th 
S ene W. S. Hanna, who acted as master ere 
S the ab e of President Julius Biel, w 
Ss ic I the serious illne ss of his wite 
Hanna reviewed the successful season en v « \ 
vling leagu whose membership represents é 
element—clerks and salesmet 1 he st net 
1 allied industries. At the conclusion of his re 
he introduced Fletcher B. Gibbs, vice president 
i Smith & ¢ pany and president « Chicago St 
rs’ Association, who he said would present the prize 
the winni! team. 
Gibbs some introductory remarks al 
d humorous character, presented the list of the 
the rder in which they score That list is as 
( 
| ‘ 
“ » 
f ( 
| ( 
C Q " 
( & ¢ 
| ( ( 
\ n¢ re e the following S t g es 
! uw e! held ! FY 
n ¢ l venir ! ! 
! Bensinger | el 
pectators 
} vere ZI a 
Wilso Jone I ( 
ites Bill,’ hares with I Lir DD 
Co. the distinction of never ha missed a ga ' 
Flynn of the Wilson-Jones Loose Lé tt 
f S. D. Childs & Co. bavé 
I ar ‘ g nae the De I 
M ! th tit] of ‘ x 
the highest grand average of the t i { 
£ He also won the highest ir dual se 
tl s (637 
M VI. Kauft ‘ Stevens, Maloney & t l 
lal s« e for a single game (25' 
Gibbs ter a few further remarks, prese 
foll ing scores worthy of commendat 
Belz of the Wilson-Jones Loose Leaf Co., with a grand 
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The IDEAL 
MoISTENER 








Bigger Profits for You 


Don’t wait till asked for the Seng- 
busch Self-Closing Inkstand, or Ideal 
Sanitary Moistener. Offer them 
time an inkstand. or a moist- 
ener is wanted. Each of them will 
mmake good friends and bigger profits 


evel \ 


for vou. 


The “Sengbusch” is the Popular, Auto- 
matic, Self-Closing, Non-Evaporating Ink- 
stand deserving of a place in every well fur- 
nished office. It cuts ink bills 75%. Saves 
pens, too, and keeps ink clean and fresh. 
revents evaporation of red ink. Works 
pying ink. 


1) 
i 


p< rfectly vith ce 


} 


The Ideal Sanitary Moistener is “The 
Quick and Easy Way” for counting money, 
moistening fingers, stamps, envelopes, etc., 
etc. Made of glazed white porcelain. Bear- 

| nickel; can’t squeak, bind, 


wos lich 
in Of polishes 


(jet our cat circulars, etc., with your 
imprint ire \lso attractive set of six 
display cards—in colors. They boost sales. 


Sengbusch Self-Closing Inkstand 
Company 


400 Stroh Bldgz., Milwaukee, Wis. 








Sectional View of No, $| Inkstand, 
Center Float doses i air tight, | 


SENGBUSC 
INKSTAN 
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HIGH TENSION 
EFFICIENCY 


becomes imperative when a nation’s 
rights are outraged and all its re- 
sources collected for defense. Low 
grade, uncertain quality products 
must give way to that merchandise 
which alone can survive —the 
standard. 


It is the test of time, of necessity 
cut short to meet the demands of 
the moment which rule that only 
that which truly serves shall en- 
dure. And it benefits all parties con- 
cerned in that it gets the desired 
result for the buyer, without need 
for tryouts or sample orders. 


Consider Bemis Coin Bags. When 
every banker, cashier and specie 
handler uses them _ exclusively, 
there will be no coming back for 
credits, returned goods, etc. 


The quality of Bemis Bags is 
guaranteed by the purchase of best 
materials, by the careful manufac- 
turing and by the Bemis Ideal—the 
best conceivable service. 

And _ that always 
makes good. 


: 3 See 


A WORD FOR THE DEALER'S 
EAR: Bemis Bags are well worth 
your while. The detail work inci- 
dent to handling them is mighty 
small and the profits are good for 
your business. We have a propo- 
sition which you cannot afford to 
pass up. Write us now—as soon as 
you've thought it over. 


BEMIS BRO. BAG CO. 


Cupples Station 


guarantee 


St. Louis Missouri 


Established 1858 











Mr. Pardi of Horder’s Stationery Stores, with a grand aver 





age of 171 

Mr. Lindberg of S. D. Childs & Co., with a grand average 
of 170. 

\fter some further jocular remarks referring to scores 


ERE er emi 


which were good and not so good, the speaker suggested 
the 


that when the next contest is begun the president 
Chicago Stationers’ Association should be invited to the 


Ee 


opening game in order that he might get somewhat mor 
into the spirit of the contest. “The flowers and musi 


could be omitted,” said Mr. Gibbs, “and it might be dan- ' 
gerous to permit the president to roll the ball, but the 
occasion would serve to introduce him to the atmospher: 
surrounding the bowling matches and enable him to mors ; 
clearly describe them.” In conclusion Mr. Gibbs said 
But the discussion at this time of another bowling co 
may be a little premature Before another year goes round 
many of you boys may be shooting balls instead of rolling ther 
We are today confronting one of the gravest periods 
country’s history 
Early this month Congress, convened in special session is 
addressed by the President, who asked that the count: 
mally accept the status of a belligerent in the present war 
that immediate steps be taken to perfect the national defenss 
and that all the power and resources of the country d 
to bring the war speedily to an end. 
Specific recommendations included such courses as co-ope! 
ition with the Allied Governments, the granting of liber 
financial credits to these governments, immediate increase 
the personnel of the naval and military establishments, and the 
enactment of legislation which would provide for the establis} 
ment of a large additional armed force on the basis of select 
conscription 
Since then Congress has passed the war resolution and 
enacted legislation providing the financial means to inere 
by enlistment the personnel of the existing naval and milita 
establishments 
Under this latter measure enlistments have been called 
and during the last week or ten days a large number of young 
men in Chicago have joined the colors, including one of m own 
sons 
Last Saturday the House of Representatives passed 
unanimous vote a bill providing for a war expenditure of sever 
billions of dollars, three billions of which are to be tenders 
to the Allied Governments in the form of a credit against the 
purchase in this country of war munitions. The Senate will 
undoubtedly concur in the enactment appropriating this ist 
sum of money for war purposes—a sum so large as to be almost 
beyond human comprehension f 
If converted into gold it would weigh 10,957% tons 
allowing 50 tons to a ear, would fill 218 freight cars ' 
four trains of over 50 cars each ' 
It means a contribution of $70 per capita for eve i 
woman and child in the United States and its possessions Its ' 
circulation will produce an enormous increase in |! ss ; 
attended, however, by war prices which unfortunately means ' 
an increase in the already high cost of living ; 
Several bills providing tor universal military ser ; 
lective conscription are now being considered by the Senate and E 
Hiouse Committees on Military Affairs One of these bills 
without doubt be shortly recommended by the committee 
enacted by both houses of Congress,—when we will see ist 
military training camps established in different parts 
countr)s 
(Chicago as the central cit f the great middle west 
second cit in size of the United States will e expe 
furnish a large quota of these troops 
Good sportsmen make good soldiers and | hope 
man present of military age will not wait for conscript 
offer his services in defense of his country and those prin 
of democratic government vhose preservation are now 
I wish that I were capable of impressing upo! 
men what the loss of our democratic form of govern: 
mean, not only to yourselves but to the generations 
to follow We, who have bee accustomed all ou 
freedom of action and expression and a voice in the \ 
which we shall be governed, find it difficult to | 
tvrannous forms of oppression from which our fathe 
in their desire for freedom and all the blessings whicl 
there from 
It is a subject to which at this time every man sl 
serious thought with the view of doing his full share é : 
‘ . f 


to the government upon which he depends for the pr 


of his home and dear ones 
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Saxon Sectional Post 


Binder 


\ durable and moderate- 


priced binder. Canvas 
bound, with red Leather 
corners, gold tooled. Metal 
parts are padded at the ends 
before binding. Canvas re- 
inforced hinges. Top. of 
posts fitted with rubber 
knobs—or steel, if preferred. 
A practical book, guaran- 
teed to withstand long, hard 


use. 


long, hard use. 





—_- 


Baltic Sectional Post Binder 





lhe most substantial binder on the market. Handsomely and 
durably bound in Corduroy with red Cowhide back and corners. 
Made with rounded, polished Aluminum ends and Steel Hinges. 
Both upper and lower cases are oval steel tubing. 

Its clamping members are controlled by a “compensating link” 
that positir ely equalizes pressure between both posts. This 
construction is mechanically perfect, guaranteed to withstand 


Two 5/16 or 3” sectional Steel posts, 4%" capacity, heavily 
nickel plated, in five 1” sections, the top one rounded and fitted 
with Rubber guard cap—or a steel knob if preferred. 


Made in a wide range of convenient sizes. 


A EN LN ET SRI Reet em em cen 


ete en ee 








S-P Sectional Post 
Binder 


The mechanism is that of 


the Saxon Binder; absolute- 
ly reliable. End operated, 
with key. The Covers are 
of heavy binders’ board, full 
bound in Blue Slate Canvas, 
round cornered and_litho- 
graphed lining sheets. Two 
5/16° or 3” sectional steel 
posts, 4%" capacity. Steel 


or rubber guard caps. 








—<—<_==_> «= 
Midloc Sectional Post 
Binder 


Instantly locked from top 


by a quarter-turn of the per 
manently attached, collapsi- 
ble ring key. Highly tem 
pered steel locking plates 
bind sheets securely, two 
5/16" or 3” sectional steel 
posts, 6 high. Heavily 
nickeled to give smooth, 
solid connection. Canvas re 
inforced hinges. Canvas 
bound, with red Leather 


corners. 








——~ 
Toploc Sectional Post 
Binder 


Simple steel mechanism 
with positive locking effect, 
operated by a permanently 
attached, collapsible ring 
key. Two 5/16’ or %” sec- 
tional steel posts, 4%” ca- 
pacity. Each post consists 
of five 1” sections, the top 
rounded and fitted with steel 
or rubber guard-cap. Bound 
in Corduroy and red Cow- 


hide. 
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With the hope that you will pardon this brief digressi 
from the subject in hand, I will now proceed on behalf t 
Chicago Stationers’ Association to transfer the cup pre 
last year to the Dennison Manufacturing Company's 
team to the winner of this year's contest 

That this ceremony may be conducted in a manner 
to the occasion, I will ask the members of the Wilson 
team to rise and step forward 

The members of the Wilson Jones Loos Leaf Com- 
pany’s Bowling team then came forward and stood 
before the speakers’ table, when Mr. Gibbs address 
as follows 

It is not surprising that a house with a “de luxe Sal 
~ . zation and claiming to manufacture de luxe’ goods hou 
: ] > team, nd t s 


produce from its ranks a “‘de luxe bowling i 





with great pleasure that I present to you on behalf 


play an important part in every Chicago Stationers’ Association this beautiful trophy i: 

‘ > j sellino are > _ are of your success in attaining the highest score in the 

sale. All selling arguments are bowling contest of the Stationers’ Bowling League 
designed to make the prospect \fter the cup had been received by the Wilson-Jones 
“let loose —for his own benefit Bowling team and its receipt fittingly acknowledged 


in most cases when office equip- one of the members, the entire audience retired 


+ «8 Palace the: alf a block fro he hote re thi 
ment is involved. ilace theater, half a bl rom the hotel, wher 


ance of the evening was spent in enjoying a ver 





m4), : 
: vaudeville program 
Often when a man has been sat- : ‘ithe 
isfied as to the practical advan- Philadelphia Stationers Meet. 
tages of a line you have a still [he Philadelphia Stationers’ Association held its 
bigger task before vou to con- lar monthly meeting on Thursday evening, April 12 
vince him that the article is worth tine matters were discussed and communications O 
i : ; the Federal Trade Commission and the National Credit 
the price. Men’s Association were received, and advices were sent 
: to both organizations that the Philadelphia St 
lhe desirability of an article Association is endeavoring to co-operate with thi 
from the sales standpoint de Dr. Philip Jaisohn, who is a native of Japan, but a 
pends largely on whether the uralized American citiz n, in a patriotic address off 
; , Me + a ‘ily 1 ad resolution on patriotism and support of the sg 
prospect can reat ! 7. ve made to which was heartily applauded, unanimously adopt: 
see that the article is worth the copy ordered to be engrossed and sent to the Pres 
money. of the United States he resolution is as follows 
“WHEREAS, After long and patient enduran 
. : : 7 res and insults, the National ongress has é 
One particular line in the office rages and insults, tl a 
; . clared the existence of war between the United S 
equipment field has been an ex ae 
cellent seller because the mere “WHEREAS, At this hour of national peril, it ' : 
mention ot price in connection aramiount duty of every American to express 


ided loyalty to the government in words as 


with service of itself manifests \ 
- leeds heretfore ye it 
to the prospect the advantages ot deeds; theretore, | 








| es “Resolved, By the Philadelphia Stationers’ Asso 

uy ing. to pledge its moral, physical and material support 
President of the United States and his subordi 

This talk, then, is to tell you that are endeavoring to uphold the honor and prestige of the 

it is really easy to make money nation, and incidentally to preserve the ideal of d 

with Ramer Remanufactured racy and human liberties. Be it further 

rh : en Resolved, That a copy of this resolutior 

lypewriters. Pea ge pc Ter pane i ae eae ap Metal 
eng! d and bound | sent to the Presiden 
of our loyalty to the government.” 

Write us and we'll be glad to 

prove it. Ribbon and Carbon Manufacturers Hold Quarterly 

, Meeting. 

Wholesale Typewriter Co. On April 26 the = on and ( ae Paper M 
urers ssociation held its quarterly meeting at 

314-316 Broadway New York, N. Y. vs : a 8 eye rd eociided 
attendance was present 

Many matters of interest were discussed, inclu 

increasing difficulties of getting raw materials and tl 
consequent advisability of reducing as much as possibl 
the number of lines of carbon paper being manufacture: 
Che problem of tin boxes also came in for a considerable 
discussion and it would not be surprising if the cardboard 
ribbon boxes again came into use, supplanting t metal 
boxes now so generally established Trade abuses wer 
also thoroughly gone into and efforts are being made t 
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The 28 Inch Depth “Globe“Wernicke 


Cap 
o1ze 


Li , 

Z Wood or 

. Steel 
Horizontal 
Files 


Bill CARD INDEX FILES Check  Doc- Special Wardrobe Legal Cupboard 


Size 3x5 4x6 5x8 ument Blank 


Globe=Wernicke 


















[ [ Globe“Wernicke 


LINES DOMINATE 


and the 


DOMINATING DEALER 
in a City is the 








Agent 
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Roller 
Shelves 


Five Sizes Globe Safes 


2000 WOOD Line’”’ 


TANVd ATAVHOV.LAG 








Bill Le 


o1z¢ SIZE 


tter 


Letter Cap Cap and CARD INDEX FILES Doc- Check Wardrobe Roller 


and ( 


I. Size Legal Blank 3x5 4x6 5x8 ument Shelf 


Legal 


Blank 


Cupboard 


Slobe-Wernicke 


Sectional Filing Equipment 


BUILT-TO-ENDURE 
The 28 Inch Depth “Globe Wernicke 7000 STEEL Line’’ 


TANVd JTGVHOVLAG 


Write for filing cabinet catalogue No. 817A, and study the 9000 Line of Steel Uprights and the 4000 Line of Wood 


Manuf 


act 


Uprights. Quality Four File Letter Cabinets at extremely low prices. 


The Glube“Wernicke Co. 


CINCINNATI, OHIO 


Desks, Sectional Steel Shelving, Uprights for Tabulating Machine Cards, Etc. 


- 


irers of Filing Cabinets. Wood and Steel; Sectional Bookcases, Stationers’ Goods, Portable Steel Safes, Supplies for Filing Cabinets, Posting 
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=< couraging the irresponsible peddler or dealer who buys 
Y Cc H job lots and sells upon the coupon principle at bargain 


Clean Cards and 
Guides for the asking 











prices and then so often “folds his tent and quietly steals 
away” leaving the coupon holders as holders in perpetu- 
ity. All materials used in the manufacture of carbons 
keep pace with other com- 


and ribbons seem inclined t 
modities in the upward price movement. 
Cincinnati Furniture Men Meet. 


Henry A. Sprengard, president of the Cincinnati Fur 





niture Exchange, was much pleased over the large at 
tendance which turned out at the regular monthly meet- 
ing recently held at Ahlbrands Exposition hall. The 


session was notable for the number of young men who 





participated \fter the routine business had been dis 
posed of it was decided to hold the annual outing of the 
Exchange on June 23. The place of holding this outing 
was left to the decision of the president of the entertain 
ment committee, who will make a report at the next 


Here they are in their meeting. 


=) O a. ° d \. G. Steinman spoke of the meeting of the furniture 
riginal Bin ery Packages manufacturers. held at the Hotel Gibson, where the per 
Everv now and then we hear from buvers fecting of arrangements for the new Case Goods Asso- 
of office supplies who say they are ‘‘sold”’ 
on ““B-M” Quality Card Index Supplies 


ciation was discussed. The idea is to form a fund of $10, 
000 to engage a secretary to the various factories and 


thus encourage a general uplift in the furniture industry 


but are ‘‘unable to get them locally.’’ 
‘ \ large volume of business is believed to be done on 

Our reply to them, and to all business men the wrong basis. Better prices should be obtained in 

who believe in getting full value m Cards many instances for finished products. 

and Guides, is to send US the NAME of The Exchange, on motion of George W. Schutte, con 


the dealer who cannot deliver. gratulated Frank B. Wersel, Jr., upon his birthday. Mr 


Wersel responded by inviting members to join him at 
leading hotels, and a theater party 


B dinner at one of the i 
rown- orse | is i | 
afterwards. His invitation was accepted. i 
After some further business the meeting adjourned and i 
partook of a buffet luncl : 

SUPPLIES a 
of the International 


\n enhusiastic district meeting 





Stamp Manufacturers’ Association was held at Cleveland, 
Ohio, on Tuesday, April 24. Among the out-of-town 
visitors were Wm. Jenkins and R. F. Hershey, of Pitts- 
burgh, Pa.; L. J. Schubert and wife, of Mansfield, Ohio, 
Dealers, as well as Buyers of Office Supplies, have and F. A. Rees. of Chicano. Tit. 


welcomed the line as one which ‘insures satisfac- we : ; , 
tion” as well as profit for the reason that it entirely The Cleveland Club and convention committee have 


eliminates the waste ot sotled ‘“*dog-eared”’ cards. 


have been made and marketed in ‘“B-M”’ 
transparent packages for only a little over 
one year. 


2 PEELS MRE tm Pp me 


made final preparations for the convention to be held at 


Cleveland June 19, 20 and 21. 


a 


By producing a complete line; Numerical, Daily, et : 
Weekly, Alphabetical, State, County Guides; and The Cleveland members gave a most enjoyable dinner 
all Standard Record and Ledger Cards of unsur- at the Shriners’ Club The feeling prevailed that the 
passed quality—and by DELIVERING THEM in coming convention would be largely attended, as an at- 
sealed, dust-proof wrappings, we are able to guarantee tractive program has been arranged. 


them for Quality, Spotlessness and Full Count. 
The Guarantee Certificate in every package pro- 
tects you against dissatisfaction. 


Stationers and Booksellers Meet at Rochester. 


If your local dealer cannot give you the “B-M.” On May 2 the Stationers and Booksellers met at Roch- 
Supplies you ask for—send us his name and we'll ester. N. ¥ 
see that you receive the service you are entitled to. constitution and by-laws. W. H. Williamson of the Will- 
iamson Law Book Company was elected president; Lan- 


sing G. Wetmore, of Scrantom, Wetmore & Co., vice- 


to complete an organization and adopt a 


Complete Catalog, illustrating every size 

and character of Card Index Supplies, 

al mailed free on request. Address president; Homer Kentner, treasurer, and R. S. Milks, 
of the Rochester News Company, secretary. 


Browne-Morse Compan se 


a Atlanta Stationers Meet. 




















= #£15 McKinney Ave., Muskegon, Mich. = — , , | 
= BRANCHES a The Atlanta Stationers’ Club held an interesting dinner 
— — about the middle of last month \ full membership at- 
, 4 343 Broadway - - New York City — : : . . r 
= 109 N. Frederick St. - Baltimore = tenaance was present and more enthusiasm was exhibited 
= 919 Liberty Ave. - - Pittsburg == than at any meeting which the club has held for a long 
oe ewe ine 820+ + Seren = time. Nathan Saltzman, of the Hirschberg Company, pre- ' 
== sided. Mr. Saltzman is decidedly a live wire and will keep } 


SSUVMAVUUNNANNOUNANOOOOUUANOUOOUNSOU000UNNEEOOAAAOETTAHHHTTTINNIHITTE: tic work oF the club up to a high record during the year. 
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Can Make Immediate Shipment 
of Pens 
<~ In Any Quantity 



























) Kar-sighted buying and complete manu- 
facturing facilities—enable us to have 
on hand NOW, when raw materials are 
scarce and stocks generally incomplete, 
a greater stock of all assortments of 
pens than ever before. 





And, our deliveries of pens to dealers 
during the past year have been greater 
than for any other year in our history 
of over a half century. 
| 
\Ve can make immediate delivery no 
matter how great or how sudden the 
demand. We have the complete stocks 


from which to ship immediately. 


A Pen Department that concentrates 
on the Esterbrook Pen is the result of 
equally far-sighted buying sense. 





For These Five Chief Reasons: 


Ist You tie up less 3rd You get max- 
\ money in stock. imum display. 
\ 4th You offer the 
2nd Yousavecoun- most complete as- 
ter space. sortment. 


5th You make it easier for the customer to 


zes of cases to select from. Com- 
plete issortments 
Our Service Department will gladly co- 
operate to put your pen department on 


ore pr ble basis. Write us today. 


Esterbrook Pen Mfg. Co. 


80-100 Delaware Ave. Camden, N. J. 








bonus - i ? 
Ne ae 
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Are your custo- 
mers “cranks” on 
Drawing Pencils? 


The more critical 
they are, the 
better pleased 
they will be with 


naster drawing pencil” 


athe 


The sale of (LL DoRADO—“the 
master drawing pencil” will 
sustain your reputation as a 
“quality store.” 


Made in Jersey City, N. J., by the 


JOSEPH DIXON CRUCIBLE COMPANY 


DEPT. 98-J ESTABLISHED 1827 











form of 
or the company. 
signed to save trouble 


This advance notice 


! 


that whilk the dealer 


them, they have not mu 


eling man to lay over 


orce r, where is If the di iler or iobber had prom] tly hans 
ed the memor: ndum t the stock clerk, the rey rt ] 
be at hand and the order ould be made up on t! S c 
man’s first call, thus making it easy for him to I 
stock report from the stock clerk 
[The above idea put into effect will represent 
stantial saving to the dealer or jobber and will, 
be highly recommended by a great many buyers 
The Moore Push-Pin Company, Philadelphia, | 
the s lgvestion box to ntain deas and ofter 
as re vards for such su ons 
Remington Girl Mobilizes Women. 
The business women Springheld, Mass., aré 
their share in these busy times of war preparatiot a 
500 of them, particularly stenographers, have enrolled 11 
the volunteer clerical corps of the National Civic | 
tion. Miss Aenes J. Kingston of the Remington S 
eld ot e 1s in oftticer o he corps and has beet 
n oO ge and <¢ ling volunteers Mu 
success of the plan ts o Miss Kingston’s intelligent 
une ntirit efforts. She s been associated w 
Remington typewritet s in Springheld fo 
x vears and 1 her ] i i tv has | 
ional opportunity fo ecomin horoughly 
vith tl tivities ot siness won ( \ 
BR son of he Si or d ace 
Spr eld steno i serv S | 
volunt ( s ‘ i luabl 
Valuable Line of Typewriter Papers. 
Che Whitine Paper ¢ ny of Holyoke, Ma 
tril ng sample | c<let covering its entire 
typewriter papers This booklet contains s 
sheets, not including er. each sheet being in itself 
a sample of the products of the Whiting mills ese 
milts Iwavs 1 1 h in prestige O 
pa ey ¢ Their | Ss re most comprehens Dhe 
tvpewrit« vers show this new Whiting 
over Irpose hich typewriter p: 
us 1 excepting teresting and high-gr ine ot 
manuscript vers, ti papers, bonds, linens, S rfine 
white | nd white linen wove papers, clot sh 
papers, « et Sa les of papers are given, from the 
lightest nionskin to strong and durable manuscript 
cr cl 
Dealers who are interested in typewriter papers s Id 




















by all means obtain a c¢ 


pany co-operate to the 


in makine suggestions for the mutual benefit’ of bot! 


advance notice 


This 


man will call on a certain 


sequently, an extra amour 


ypy of this sample bookle 





Co-Operation by Salesmen. 


It has frequently been a matter of comment th 


traveling men in the employ of the Moore Push-Pin Con 


limit with their house, especially 


} 


company and the dealer 
Recently Howard Magee, the Moor representative 


ering New England and eastern Canada, submitted a nev 


for the use of the traveling me 


rm is unique in that it is de 


; 


or the dealer who receives 


reminds the dealer that a travel 


date; but the card has atta 


to it another section with the numbers of the pri 
items of the line, and suggests that this be torn off 
handed to the stock tor record of the items 
tioned thereon. 

The trouble with the majority of advances ar 


or jobber appreciates rec 


ne o go over the sto 
t of time is required of th 


ind call the next day to get 
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Another Advertising Wallop for 
CICO in the May Magazines 











Month after 
month, the 
readers of 
Saturday 
Evening 
Post 


Collier’s 


Literary 
Digest 


World’s 
Work 


Review of 
Reviews 


Modern 
Methods 


System 


and 
Leslie’s 
Magazines 


are reading 
these Carter 
Inx Quality 
Products ads, 
and are being 
convinced of 
the need of 
CiCO in their 
offices and 
homes. 





Write for full details 


Boston 


"AS Tew (oll Gl | Gt @ Bty- 


CICO-wise means 
the elimination of every perplexing 
pasting problem that ever poked its head above 
the edge of your desk. This new liquid paste for 
home or office has banished the splashy water well, 
the hardened lumps—all the muss and fuss. It is one of 


Carter Inx 
Quality Products 


Four cents will bring you our introductory size bottle 


of CICO Paste. Send for your bottle today. 
Sticks Best When Spread Thin 


Adjustable brush holder keeps jar tightly closed—no 
cap to turn every time you use CICO. Stationers sell 
CICO in convenient 45c and 25c refill desk jars (as 
shown). Also in spreader tubes and bottles. Send 


a couple of stamps and your name and address. Get 


CICO-wise now. 
THE CARTER’S INK COMPANY 


Boston New York 
Chicago Montreal 


Also Manufacturers of Carter’s 
Typewriter Ribbons and Carbons 


*% Pronounced ‘Sy-ko"’ 





THE CARTER’S INK COMPANY 


Chicago New York Montreal 


Also Manufacturers of Carter’s Typewriter Ribbons and Carbons 


= aan a ae ay Brae ys ee re . See Asa ee - ~ e ———— 
SEER ARIE IIGY PIE AE NE EE ION AS ATT NEN. GRILLS EPI EY le Pee At kay ge 
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SH Multigraph Cut Service. 


| Rediaces Payroll: 


Saves Errors 





The American Multigraph Sales Company is offering to 
its customers a large number of cuts out of their stock 
which they believe customers could make use of Chey 
have made a cut book of these, 9x8 inches in size, con- 
taining 44 pages and showing 198 different cuts. These are 
now obtainable by Multigraph users only in the sizes 


shown in the cut book, in curved electrotypes for either 









Junior or Senior Multigraph equipments, at prices which 
cover the cost of manufacture and handling. The cost 
i of the original drawing is not included in the charge 
See letter from 
The Robert 
Simpson Com- 
pany, Lid., 


of Toronto 


\ charge of twenty-five cents for each copy of the 


Multigraph cut book is made simply as a safeguard against 










the curious Each book contains a coupon good for 





Occupies less twenty-tive cents and redeemable with the first order for 
than a square 
foot of desk 


space. 


cuts. The cuts in this book are made from original draw 
ings made by high-grade artists employed by the Multi- 





graph advertising department They do not look like 
stock cuts because they were not originally so designed 
} 


1 


These cuts have all been used on the Multigraph so that 


each one is suitable for Multigraph printing They are 
pa) useful for manufacturers, associations, theaters, institu 
tions, mail order houses, railroads, wholesalers, inks 


restaurants, job shops, printers, clubs, retailers, agen 
hotels, laundries, publishers, insurance companies, and, ir 
fact, for practically every business, institution, association 
or individual requiring such Multigraphed matter as form 
letters, post cards, tags, house organs, booklets, store pa- 
pers, mailing folders, blotters, address slips, bulletins 
programs, hangers, mailing cards, inclosing slips, circulars, 


stationery, menus and catalogues. 





* e With the mailing card announcing this series of cuts is 
( alculating Machine a return coupon which may be torn off and sent with 
twenty-five cents to the advertising department of the 
\merican Multigraph Sales Company for a copy this 
: " : . ‘ut book ' 
from a large manutacturing con- . or : 


cern The Robert Simpson Com- 


pany, Ltd. of Toronto, stated: Conklin Pen Company Gives Unusual Guarantee. 


The Conklin Pen Manufacturing Company of Toledo, 


()hio, offers users of its pens a guarantee which they be 


“After installing a Monroe Cal- 


culating Machine, we were able eve covers everything, leaving no loopholes. This guar- 
to reduce our office staff and antee states: “Every Conklin is guaranteed to write and 
have eliminated the possibility fill exactly as you think a pen should—it either does this 


yr you will be furnished a new pen or your money re- 





of errors. The simplicity of 
operating the Monroe is a big 
factor in its favor. We instruct 
young girls so they can figure 
percentages and do extending 
of figures in half the time that 
thoroughly experienced opera- 
tors can do the work on our 
other machines.” 


funded without question here are no ‘ifs’ about it you 
are the judge.” 
Perhaps the most noteworthy point of this gvpuarantee 1s 


that it is not based on proved defect in workmanshi 

material but on the buyer's personal satisfaction. W. N 
Bayless, the man who is behind the Conklin publicity, 
says: “Really, for two reasons, we are entirely safe in 
putting out this guarantee. In the first place, the general 
public is fundamentally honest—that is, more honest than 





This is only one instance of the superior 
service of the Monroe. In almost count- 
less other offices and factories, big and 
little, the Monroe has revolutionized fig- 
ure detail. It is the machine that not 
only Adds but Subtracts, Divides and 
Multiplies as easily as other machines 
add. Any one can attain high speed with 
little practice—no expert necessary. 


it is usually given credit for—and will not take undue 
advantage of the average honest offer: and, in the second 
place, a Conklin goes through three different rigid inspec- 
tions at three different stages of its construction, so that 
the product is, literally, perfect to the extent that returns 
from consumers on our guarantee have been practically 
nil. The public nowadays knows that this very guarantee 
compels the manufacturer to live up to a superior stan 
ard. Hence, a guarantee is like a trade mark—it is an 
Write for facts and demonstration sito 
Stationery Editor Enters Apparel Publication Field. 
On April 14,-Harry Riemer severed his connection as 
editor of the American Stationer, New York city. to be- 


Monroe Calculating Machine Co. 
Woolworth Bldg., New York 


OFFICES IN PRINCIPAL CITIES come associated with the editorial staff of the Fairchild 
Publishing Company, New York Mr. Riemer was for 


= 
UT some time associate editor of the. Paper Trade Jourr 











Writing in response to an inquiry = 
= 
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Bind Your Loose Papers 


in Book Form 


A Perfect Binding 
at Little Expense 


THE ACCO FAST 











with the Prong Shield Washer 


Kits perfectly flat on 








papers. 
Made in sizes to fit all 
standard gauges of 


punching and any _ size 
and quantity of sheets. 








Takes up no room in the 
’ Files. 

Its effectiveness, simplic- 
ity and neatness make it 
the only practical fastener 
for any kind of a file. 


Every Advantage of a Bound Book when used with 


THE ACCO FOLDER 


Provides Perfect System 
Convenience and Protection 














With all other loose leaf folders at transfer times it is 
necessary to remove papers from files with absolutely no 


protection against loss. 


They take up no room in 
the files and thus afford a 
perfect system of keeping 
papers, without loss of valu- 
able space and with little ex- 


pense 


They can be used over 
and over again as it is easy 
to fix or remove ACCO 
FASTENERS with or with- 
out papers. 


Write for prices and descriptive circular to 


THE AMERICAN CLIP CO. 


Long Island City, N. Y. 


ENER 
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Are You Getting 
Your Right Profit? 


In these 
days of rap- 
idly advanc- 
ing prices it 


is of vital 


Ro ID S “et 
af Marking 


Pri e, Tables 


importance 
that you be 
right on this 
question. 


With the little book shown, any 
merchant, even 11 unaccustomed to 
figuring percentages, can instantly ascertain 
what any item costing from cent to 
hundred dollars must sell for to realize any de- 
sired percentage of profit and cover cost of sell 
also what goods must sell for to cover cost 
of selling regardless of profit, IF YOU ARE 
NOT MAKING THE MONEY YOUR VOLUME 
OF BUSINESS WOULD SEEM TO WARRANT, 
THIS BOOK WILL TELL YOU WHY 


H. G. Moore, president of the 
National Association of Credit Men, 
“Our Association 1s doing everything 
in its power to prevail upon our business people 
to figure costs and to get proper profits, and if 


one one 


ing; 


say ba 


each business man in this country had your 
Tables and would use them business conditions 
would be very much improved and_ failures 


would be much lessened.” 


letcher B. Gibbs, president of 
the Chicago Stationers’ Association, 


says: “This book occupies the same relation 
to the merchant as a set of interest tables to 
the banker, and should find a useful place in 


every establishment where correct price marking 
forms one of the important profit yielding func- 
tions of the business.” 

ROPP’S PRICE MARKING TABLES, compactly 
arranged in just forty sold until recently 
for $5.00, and the demand was steady. We can 
now supply the book to our readers, in substan 
tial binding, for only POSTPAID. Your 
money back if it is not what you want. 


Address 


pares, 
$2 


Your Order 


The Office Appliance Company 
417 S. Dearborn Street CHICAGO 


Send Today 


AP! 
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Big Remington Order From Western Union. 


The new Remington ac¢ nting machine continues it 
proeress This machine, w ch is the latest developm 
f the Remington-Wahl with rtical and cross total 
is a growing figure in the accounting field, some of 


recent installations having been 


< specially noteworthy 


Prominent among these is an order just placed 
Western Telegraph Company for one hundred Remingt 
accounting machines, ea hem carrying an equ 
of four totalizers Thes hines will be used 
various oftices of the Western Union branches thr 
the countr for fold-over 1 ynthly bills and lk dget 
The Remington accounti: machine is hereafter | 
standard in the Western Union accounting w 

The fact that these machines are to be used ] 
posting indicates probably one of the most import: 
cent developments in the chanical accounting field 
all the realm of writing, thi eld of ledger postir 
been the last one in which the pen has given way 
typewriter and the rapid wth in the sale of Ret 
accounting machines for purpose indicates 
also the mechanical writer and adder is coming 








own 
Remarkable Line of Wire Baskets. 
One illustration here shown, that of a young la 
ladder beside a tall stack of wire baskets, is now 
known as one of the advertising devices ( 
farbee Wire & Iron Works of Chicag nufa 
THERE'S ALWAYS 
A BUNCH OF 
PAPERS SCATTERED 
ALL OVER MY - 
LESk ANB-/PO 
= 
SSS = 
- — = 



































Copyright, 1917, by R. R. Goldberg. From Chicago Daily 
News, April 14, 1917. It would seem that the cartoonist may 
have been inspired by the attractive picture of a stack of wire 
baskets which the Barbee Wire & Itron Works has been featur 
ing in its advertising. The other illustration appears on page 
112 Judge for yourself. 
the Acme line of wire trays, “Build-l 
The illustration demonstrates the solidity 
these trays are constructed, it being possible to irry the 

height without danger 


‘Build-Up” trays to practically any 
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_AADDING 4*° LISTING 
MACHINE 
AlwaysontheJob 


Perfect Service 
Without Interruption 
Here’s a letter we're going to turn loose because it deserves to be. It 
has the ring of facts about the Sundstrand. We have lifted it bodily from 
a big pile of letters from Sundstrand users because every word of it will be 












Only Ten 
Keys to Operate 


oft interest to you. 
EDGA? 4. EVANS, President W. 1. BALLENTIVE, Vice-President H. J. BER, Treasurer V. L. WRIGHT, Secretary and Manager 
STORAGE CAPACITY: 500,000 BUSHELS 


INDIANAPOLIS ELEVATOR COMPANY 


ELEVATOR “A” 
818 BOARD OF TRADE BUILDING 

x, 

td 

‘ the Sundstrand was much more efficient for office calculations and that 

% much more speed could be attained in adding. During the seven months 


PHONE, MAIN 375 . 

; INDIANAPOLIS _IND., March 20th, 1917. 
WA The Sundstrand Adding Machine Co., 
4 Rockford, Illinois. 
a Gentlemen: 
4; In reference to the results we are getting with the Model ‘‘B’’ 
oe Sundstrand Adding and Listing Machine we have in our office, beg to 
“s advise that we cannot recommend this machine too highly. When the machine 

that the machine has been in our office, we have given it a hard work-out, 





was first placed on trial in our office, we had an eighty-one key type 
machine on trial, and after giving both machines a thorough test, we found 
as the major part of our work consists of multiplication and division, 
and we have found the Sundstrand always on the job, giving perfect service 


te without interruption. 
; Yours very truly, 


INDIANAPOLIS ELEVATOR CO., 
Per V. L. Wright, Sec’y & Treas. 


Fess 


This letter tells you what the Sundstrand Adding and Listing Machine is doing 


in the grain business. It will always be on the job and give you the same uninterrupted 


service in your business. We would like 


ee a . 
AES SRiowey 


to tell you more about the Sundstrand. Write 


for descriptive and illustrated literature, prices—full informatior 


Spake 


> 


The Sundstrand Adding Machine Co. 
Rockford, Illinois 


Fore SS SNS 


4 
; 


See ip a! ee Sea heed lege ny 

















~~ 

















Mest your custom- 


ers wait and wait for 
delayed deliveries? Many dealers 


(not Van Dorn Dealers) are keeping their 


customers waiting because they can’t get factory 
shipments. We knew this present trade situation was on 
the way and built up huge stocks of filing cabinets and 
other items of office equipment. Van Dorn dealers are 
making immediate deliveries now. Naturally, many ad- 
ditional names are being added to our dealer lists these 


days. 


Please Read Pages 116 and 117 


FOR DESKS — TABLES 
ETC. 


Made of Heavy Plate Glass 


GLASS DESK PADS 





A Specialty of Merit 
SUPERIOR FINISH 


Write for Particulars 


Special Proposition to Dealers 


THE CHICAGO MIRROR & ART GLASS CO. 


217A N. Clinton Street, Chicago, III. 
Established 1890 
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[The Acme line includes single baskets, “Build-Up” tr 


in any number of sections desired and Acme railroad a 


commercial letter trays. Other lines of the company 
clude two-space letter o1 envelope racks of wir 

or desk mail basket, wire filing hooks, wire letter bas 
for hanging upon wall or side of desk, and wire bas 
in a large number of different designs, sizes and hei 


\ square “tape” basket is also included in the line 





Striking picture illustrating the stability of Acme Built-Up 
Wire Trays. 

also are heavy wire waste paper or refuse baskets, 

or square; Climax waste paper baskets with solid tin 


toms, and Climax letter trays 


“Y and E” Follow-up Folders as Stock Items. 


The Yawman & Erbe Manufacturing Company, Ro 
ester, N. Y., have recently added to stock two new vertical 
folders, to be catalogued as D3404T2 5-F and 3404S-I 


These folders are made of manila and are similas 


folders D3404T2/5 and 3404S, the only difference being t 
addition of the numbers 1 to 31 printed across the 
edge. These numbers art properly spaced to permit 
use of “Y and E” indicators 

The new follow-up folders should prove of value to 
tomers having papers to file which must be brought to 
tention on a certain date, and the slight difference in 
is more than offset by the advantages to be gained by 


their use. 


An Attractive Announcement. 


The Remington Typewriter Company announce 
opening of its new central offices in the newly const! 
ed Remington building, 374 Broadway, New Yor! 
means of a neat and attractive folder which present 
colors a picture of the new building. This folder 
hand-made paper attached to a cover in imitation of 
On the outside of the cover is mounted an ornament 


framework including the words, “We have the Pl 
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For your use 
and for Sale 








The Gi [-P&= All Purpose Punch 


was designed to meet the need of Stationers, printers, bookbinders and large 
users of loose leaf for a thoroughly adaptable punch. 

It has met that need in a most satisfactory way. Minor improvements 
have been made from time to time, but the Punch is substantially the same 
as when it was first put on the market. 

It is adjustable as to spacing, size of holes, distance from edge of sheet 
and it will punch either round or slit holes. 

It is made by skilled workmen, of the best material, and is so strong and 
durable that it will last an average lifetime. 

It is as near fool proof as anything can be. It is mounted so that it makes 
no litter and will not scratch the finest desk. 

If you believe in the service idea, this punch will enable you to help out 
your customers without going to the expense of setting your power punch. 
It will take care of innumerable small jobs that come to the shop. 

Put one in your store where customers can see it and your people can 
use it. One of our dealers has done this, and the punch has more than paid 
for itself every month in sales. 


Irving-Pitt Manufacturing Company 


Kansas City Missouri 
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‘NEW MAGHINES 


Vere! 


aim DB) CAW (GOK 


Wagner Mechano-Numeric Index. 
A new method embracing the application of mechanical 





means to an indexing system has just been placed before 
the business world by the Wagner Filing Methods Com- 
pany, 159 Leonard street, New York, N. Y. The Wagner 
Mechano-Numeric Index is said to be a radical departure 
from existing methods. The two basic principles of the 
index are, first, that maximum efficiency in filing is de- 
pendent on the assembling of the matter filed as nearly 
as possible into one easily and accurately accessible group, 
capable of collating subsequent accumulations of matter 
with the same matter already in the file. Second, that the 
minimum effort is demanded of the file clerk. 

This index is designed to provide a means by which 
name records, either those of states, towns, subjects, firms, 
or individuals can be indexed so that whether the list be 
thousands or millions the filing and reference will be 
quickly and efficiently within the power even of the ordi- 
nary untrained employe. 

The index is operated, first, by means of a typewriter 
capable of automatically assigning a number on matter to 
be filed and again automatically reassigning the same 
number for similar matter at any future time, both results 
being obtained by simply writing the alphabetic designa- 
tion of the matter in the usual manner and at the same 
speed obtained by the ordinary operation of a typewriter. 
Second, by means of guides in the files having tabs bear- 
ing numbers in decimal arrangement, that is, by thou- 
sands, hundreds, tens and single digit jumps. 

The machine used is a Multiplex Hammond typewriter 
specially constructed so that one hammer face is double, 
thus printing two lines of type at the same time and by 
the ordinary operation, as can be seen in the illustration 
shown. The shuttle or typeplate is made so that above 
each letter of the alphabet is a number, the assignment of 
which is based on groupings of the alphabet. The result 
of this arrangement is that when the operator writes a 


name or other designation on matter to be filed or re 








ferred to, the numeric designation is produced abov: 


designation itself; for example 


86494 — 3 9 
SMITH F W 
Combinations of these number digits are used to fort 


the filing number or numbers, as many of the 


digits being used as is considered necessary, the surplu 


ones being crossed out. In order to give the necessary 


close identification of similar names or subjects a 1 
and a sub-number (indicated by a dash) are used in cot 


bination 


Means are provided by which the regular hammer face 


and an ordinary type shuttle are quickiy shifted into oj 





Showing operation of double hammer face on the Hammor 
Multiplex typewriter by which letters and numbers are 
printed simultanecusly. 
ating position so that an operator can use the typewriter 


both as an indexing means or as a regular typewriter 


Means are also provided so that the numbers art 


duced in a different color from that of the alphabe t desig- 


nation, this to a facilitate reterence., 


The guides are tabbed in overlapping positions 
tab when o1 


to right and are reversible, so that the 


Sit 


L4G. 9. 
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A file equipped with the Wagner Mechano-Numeric 








Index. Another application of the Wagner method 
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The Fox Typewrllals 


isa 








isa 


Wonderful 
Baby 


WEIGHT 4’ POUNDS 








OUR BABY: FOC 


Fox Typewriters are distributed through dealers—not through Branch Offices. Exclusive contracts given. 
Write or wire for territory reservations advising number of typewriters wanted in first shipment and 
the probable number that can be used monthly during the first year. 


Our Standard Model and our new Portable Model will make a high-class selling combination worthy of 
your immediate consideration. /n replying don’t fail to mention Office Appliances for May. 





FOX TYPEWRITER COMPANY  giana.carics 


Bailders of the Highest Grade Typewriters in the World 
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Two Opportunities— 
One a Contest—the other Straight Business 





To prove the 
possibilities in 
the Van Dorn agency— 


ODERN merchants are shrewd men— 
mighty cautious in how they invest their 
capital. That type of merchant is mighty apt 
to be the best type of Van Dorn distributor. 


HERE are good profits in the Van Dorn line. To prove 

that fact to the careful buyer we have a new “Prove-It”’ 
trial agency offer. A cross on Square No. 1 in the coupon 
brings it to you. 


PRIZE CONTEST 


For Retail Office Equipment 
Merchants and Salesmen only 








Lockers open up a new field to 


: , the average merchant—clubs, Y. M. 
Let your knowledge of selling STEEL office equipment C Aca whesks. tecectics.. A tee 


earn you a Howard Watch or one of the 
other 49 prizes. Literary merit won't count 
—just the brass-tacks facts on your best 
selling arguments for Steel Furniture and 
Equipment. You don’t have to sell Van 
Dorn to compete—the judges are not 
connected with The Van Dorn Iron 
Works Company in any way. Write 


tling young man with a little spare 
time can make himself valuable to 
his employer by pushing Van Dorn 
Lockers—they include every type 
for every need. 








THE VAN DORN IRON WORKS. CO. 


for entry blank and details of contest. / EAST 79th STREET 
(See coupon.) / CLEVELAND, OHIO 
/ Gentlemen: 
Of your four offers I am interested in and 
/ have put my cross (X) in the squares below to prove 
Check the Square or it. I want your reply by return mail. 
Squares that interest i . 
anal one spells 4 Send me the details of the “Prove-It’’ Agency Trial 
OPPORTUNITY. Send me an entry blank for the Prize Contest 
“How to Sell Steel Fur- / ; is salt ae ; 
» . $ u ie 
niture” will be the book x. Prove by your catalog ves eed eteness of your line 
made up of answers to J “How to Sell Steel Furniture. 
the Contest. All en- / 
trants will receive a free as ee en ye bins ebb SOLDER Suhadeee's oy 
copy. 
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Us 


THE MEN WHO 


““take note” 


ARE THE MEN WHO 


‘““make good.’”’ 


Any customer appreciates an op- 
portunity to “build to suit his 
needs.” When you consider that 
Van Dorn Filing Safes are not only 
made in three sizes, but that the in- 
terior units of each safe are selected 
by the customer to fit his particular 
business or his own individual hob- 
bies, then you will realize one point 
of attractiveness of Van Dorn to 
merchant and customer. Then sug- 
gest to the customer the “5 o’clock 
and all’s well” feeling that goes 
with shutting up valuable records 
in a Van Dorn Safe when you start 
home—and the sale is closed. 








AVE you noticed how the big men in 

business and industry are never too 

proud to admit that they study busi- 
ness papers and read advertising? Success 
today requires broad knowledge and reading 
advertising helps to gain it. 


AKE this “ad” for instance—from one angle it 

shows you the easiest selling line of an impor- 
tant item of your merchandise—from another it offers 
anew co-operative manufacturer-plus-merchant 
selling plan—from a third it shows a way for you 
and your salesmen to “cash in” on past experience, 
Read it through. 


Filing Safes are just one profit-producer in the 
Van Dorn line. The others range from desks to 
waste baskets, from desk-trays to omnibuses—in 
addition to a complete variety of filing units. Use 
coupon to get catalog. 


The Van Dorn Iron Works Company 
East 79th Street Cleveland, Ohio 
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LAUNDRIES 


ARE4 WRITING NAMES “The Better Way’ 


| OT weather quickly soils the cleanest linen. No wonder laundries are busiest 
| 
| 








pe 
| 
| 


in Summer. No wonder 2,000 laundry owners are glad they have Addressographs 


| A en tf the 


to aid them during the coming rush season. 











Prominent Laundries 
using Addressographs 


Winchester Laundry, Win 
chester, Mass. 


Schrivers Laundry, Chicago, 
Illinois. 
Walnut Hills Laundry, Cincin 
nati, O. 
Nashville Laundry, Nashville, 
Tenn. 
BaxterLaundry,Grand Rapids, 
ich. 
White Swan Laundry, Wheel- 
ing, W. Va. 
Toledo Laundry, Toledo, O. 
Elite Laundry, Baltimore, Md. 
Forrest Laundry, Philadelphia. 
Pa. 
Yale Laundry Co., Duluth. 
inn. 


Beatties Troy Laundry, Troy. 
N. Y. 


Elite Laundry Co., Philadel 
phia, Pa. 





903 Van Buren St. 
CHICAGO, ILL. 


ADDRESSOGRAPH CO.. 
903 W. Van Buren St.. Chicago, I! 


Without obligation, explain Addrex« 
ograph advantages for handling clas 


work checked—also 10-Day Hand 


A\ddressograph Trial Offer 


seen 


Alddressog 


Imprinting pay 


PRINTS FROM TYPE 


ling and dating state 
ments 


Customers’ names, adresses, laundry marks and other data must be LEGIBLY 
and ACCURATELY written. Regular employes are too busy to do such work by slow, 
inaccurate pen or typewriter methods—extra clerks increase expense and cause 
confusion. But the Addressograph enables anybody to accurately head and date call 
slips and statements—list names on drivers’ route sheets—fill in circular letters—ad 
dress envelopes, post cards, circulars, shipping tags, labels and pay forms 10 to 30 


TIMES FASTER than is possible by pen or typewriter Mistakes are impossible 


When drivers take sick or quit, the Addressograph protects the laundry because it 
affords a complete list of the customers on each driver's route. A new driver will get 
every bundle the old driver did. The Addressograph speeds collections by getting 
statements out promptly on the first of the month when chances for collection is 


greatest. It provides a perfect method for checking lost trade and preventing “bad 


risks.” 


TRY A $37.50 MODEL 10 DAYS FREE 


\ddresso 


Sign 


VERY offic e—yours included—writes names. A |0 days’ trial of the Hand 
graph will show you how this simple machine saves time, labor and money. 

no order blank—send no money—just give us permission to send you a hand-operated 
Addressograph for you to use 10 days under your actual working conditions If 


you decide not to buy, return the equipment to us Freight Collect. Sign and mail the 


aph 


JUST MAIL 
THIS COUPON - 


coupon below. 





TRADE MARK 







sing envelopes, post Listing «rt ers” route 
cireulars sheets Name 


Firm 


ms Location mane 
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left side of the til ve indexes the main mber in a 
straight name group or the town or subject number in a 
mbination grou and when reversed indexes the sub 
umber The first position guides bear numbers in jump 
of one thousand; for example, if five digits are used to 
ori e numbers system there would be used ultt- 
te one hundre guides numbered first 1, then 1,000, 
2.000. 3.000. etc.. up to 99,000: the second position guides 
bear numbers ps of one hundred from 100 to 900; 
the third position numbers are in jumps of ten, from 10 
o 90, d the t position single numbers from 1 to 9 
When reversed all bear the same number shown on the 
front but preceded by a dash to indicate their use as in 
exing sub-numbers as in Fig. 9; guide marked 0 is the 
. e as guide marked 20, but reversed. 
Any method of straight or compound til S ssible 
ith Ss systen They broadly can be classed under 
re ds, i. e, straight name, geographic and name, and 
na naire 
\s tter is received for filing it 1s marke the ma 
n t ts OT umber in a conve! 1 | ( then 
e files i le clerk locates sition in « 
le the guides lf corre spondence folders e used the 
le rk then ascertains if there is an “Individual” foldes 
id 1 t, files the utter in the “Miscell: Ss toldet 
If pe trans ot corre spondene e, et s desire¢ 
ie Miscellaneous olders are transferred with the | 
dividual” folders ar ct as an index in the t ster ses 
the es ret the current files and \ Miscel 
laneous’’ folders idded for the new peri 
tomatic lation of names phon Ilv b 
S¢ tne Wagne Mechano-Numert Index Ss a eN 
' luable feature, particularly where tl eferet 
the tte file the initial selection « its ling 
ignat s taken fre handwritten or typewritten letters 
ord eports, which furnish so mat po nities f 
miss hit ort nterpretation of the letters mpo 
t 1 ( The index brings names, havi the sam 
pho onstruct together in the index | identifies 
th vy their gi ames or initials 
honeti ing of names can d out t 
ent desired, no matter how large the list es 
nd duplication « mes therein may b« 
Or ticula es id worthy of serious consider 
tio! the mail and like businesses is the fact that 
the the Wagener Mechano-Numeri nade number 
Ing d | blv eliminate the use of onseccutive 
invol mberit | vhich each order fro ny one cus 
tome s a different number. It mav be difhcult to 
once t] t millions of people i! tie Li nites 
states ol be given an individ al 1 nber whicl 
sa erical « alent of their name, vet this systen 
( t rin to render it possibl nd ticable 
to « s d thereby gives all the advantages to be ob 
tain Vv automat ollation of records, pertaining to any 
one customer, int ne group numerically dexed ane 
Cal t being ckly | cated for any S< with tl 
rt dvantages « uick and accurate t sfer, follow 
up or reterenc is, of course, entire ly possible that 
duplicate numbers may occur in the use of the system, yet 
s lication is surprisingly rare and is al Ss < I 
yrnne y the appea e of the name with t numbe 
t ck agatt the numeric design ( é 
subs dat« is location, occuy 1 
! sibil th system to inde yperly 
1 ers ¢ the s name has been demons ited by the 
ling 1 cari r person by the name « Smith” as 
Ive the Greater New York telephor directory 
n allt er 4,000 names This list s 
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THOMAS A. EDISON, INC. 
ORANGE, N. J. 


Dear S1Pr: 

Your 
office needs 
more help for 
growth or less 
help for effi- 
ciency. 

Either way 
the best help 
is the genuine 


EDISON 
DICTATING 
MACHINE 











The help that 
is "Wage-less" 
and "War-less" 


HELPFULLY 
~y 


Q Canon. 


INCORPORATE O 





Service Everywhere 
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LEDGER 
PAPERS 


For Bookkeeping and 
Listing Machine Work 














On no line or grade of papers which we 
market did we show so large a percentage of 
increase in our sales during 1916 as on our 
Buff Ledger Papers, i. e., Construction 
Linen Ledger and Graphic Ledger. 


We were one of the first to recognize the 
fact that bookkeeping and listing machines 
were rapidly becoming a part of the office 
equipment of every bank and large merchan- 
dising establishment. 


We in the very beginning sought to per- 
fect grades which would offer a maximum 
degree of utility at a minimum cost, and the 
trade have been quick to signify their ap- 
proval of the pioneer work we did on these 
grades. 


We first adopted a strong, deep, pleasing- 
to-the-eye shade of Buff that does not 





readily soil or show finger marks from the | 


handling of the sheets in and out of the | 


listing machines and binders. 


We make both the heavy weights for the. 


permanent ey. leaves and the lighter 


weights for the duplicate statement sheets in 
both our grades. Complete line of regular 
sizes and weights stocked in both grades. 


Our today’s list on Construction Linen 
Ledger Buff is 22 cents per pound, and on 
Graphic Ledger Buff, 17 cents per pound. 
White us for samples and delivered prices. 


W. E. WROE & COMPANY | 


Chicago | 


200 to 208 East Illinois Street 





affects the expansion of the index and demonstrated that 
even were the list composed of 40,000 “Smiths” they would 
still be indexed efficiently. 

This index, when applied to the indexing and filing o 
addressing plates and stencils, is said to achieve some 
wonderful results, particularly when plates and stencils 
are used to record sales or advertising data. As a num- 
bering medium in connection with machines, accounting, 


billing, etc., investigation will disclose some new and ef- 





ficient ideas 


Adding Attachment for Typewriters. 

\fter a period of experimental work, the Typewriter 
Calculating Attachment Company of St. Louis has per 
fected a calculating device attachable to any typewriter, 
and which when so attached adds and subtracts whol 
numbers and fractions. Upon the pressure of a button 
the attachment adds or subtracts, as desired, the operatot 
using the regular numerical keys of the typewriter for the 


purpose. Touching another key detaches the d 





New adding and subtracting attachment for typewriting 
machines. 


from the typewriter, permitting the machine to 


for its regular functions 





The two illustrations here shown afford an idea of the 
appearance of this attachment, both with and without the 
typewriter, and make clear something of the principle 
whereby it works. 

The Typewriter Calculating Attachment Company states 
that theirs is a mene machine which begins and 
ishes its work, automatically totaling the columns as th 

xures are written upon the numeral keys of the type 
writer 

The machine, as seen in the illustrations, forms a base 
for the typewriter, hence it occupies little space. W 
the several amounts are added the sum appears in the 
iccumulators, from whence it may be readily transcribed 


y a method which eliminates the possibility 
()ne, two, three or more columns may be added or su 
tracted at once. There is no limit to the extent of tl 


amounts, the accumulators making it possible to figure 


a 


into the billions. 


Che typewriter is not affected by being attached to t! 


device, but every key may be used with the same freedon 
ind facility as if the calculating device were not pr« 
Even the regular use of the numeral keys for dates 
various other purposes is not interfered with; but, never 
theless, the attachment is there when wanted, and pe 
forms its service instantly upon pressure of a 

which causes the numeral keys of the typewriter to engage 
the corresponding attachment upon the adding and sub- 


tracting mechanism 
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Webster Service 
What It Will Mean to Thousands of Stenographers 


F all typewriting machines had the 

same action; if all stenographers 
had the same finger touch; and if all 
stenographers made the same number 
of carbon copies, there would be little 
excuse for our Fall Advertising 
Campaign. 


BUT such 1s not the case. 


Getting the right make of carbon 
paper is but the first step. The goal 
cannot be reached until the correct 
weight and correct finish of carbon 
paper is used. 


But the average stenographer has 
neither the time nor the money to ex- 
periment in this line. 


WEBSTER SERVICE steps in here. 


We offer to prescribe to any ste- 
nographer the exact weight and de- 
eree of finish of carbon paper that best 
suits her individual needs. All she has 
to do is to write us a three or four line 
letter stating what her chief carbon 
troubles are and what special results 
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of letters “a 


F. S. WEBSTER COMPAN 





MARK 


she wishes to obtain. She makes as 
many copies of this letter as she does 
in her regular work, and sends these 
together with the original and sheets 
of carbon paper all in place, to us. 

WEBSTER experts then prescribe. 

No fee is charged for this advice. 

The Goal? 

Saving stenographers’ time and 
effort; better and neater files; and 
permanent records for America! 

Will a// stenographers avail them- 
selves of this new, splendid and valu- 
able WEBSTER SERVICE? 

No! But nearly every stenographer 
who takes genuine pride in his or her 
work will and everyone who does will 
be referred to the nearest Webster 
dealer. 

Write for full particulars about 
WEBSTER SERVICE and our definite 
selling plan which guarantees you 


against loss. 


Our STAR BRAND typewriter ribbons 
are guaranteed to give 75,000 impressions 
or “e” without clogging. 


338 Congress Street 
BOSTON, MASS. 


Carbon 
Paper 





‘‘The World’s Best Selling Carbon Paper’’ 


Pieenaty 
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BRITAIN’S 
BIGGEST 


ittle Magazine 


IG in thought but small in size, “Im- 

pressions” has been one of the most 

wonderful successes in business jour- 
nalism. It is the monthly mentor of our 
most prominent business men, who read it 
as a tonic and an inspiration. “Impressions” 
is the most widely quoted business maga 
zine in the world. It has 96 pages, 7 by 4 
in., and fits the pocket, so that you can 
carry it with you and read it when you 
have the time. “Impressions” deals with 
business in its human aspect, and says 
things which other magazines dare not say, 
for fear that a subscriber might be offended. 
lf you believe that business is something 
good as a part of your life, then you will 
like and enjoy and enthuse over “Impres- 
sions.” If you do not like business, you 


won't like “Impressions.’ 


Well known and successful business men 
write regularly, giving their opinions. Here 


ire a few extracts 


It is an inspiration, sound Your optimism is cheer 
honest, straight from the ing inspiring helpfu and 
shoulder It has given ms: encouraging 
new ideas It is refreshing to know 

that there is a man who 

It is a little classic whicl fearlessly prints his lea 
must prove of value to for lifting business to a 
every right-thinking person higher level 

It is worth far more thar 

Go on with it It helps vu charge When I begin 
me put more grit in my to read | cannot put 
“ rk | wr 
price 1s One Dollar a year. Send me an Amer 


ican Dollar Bill, and get your name on my list 
right away. Your money returned immediately 
if you say you are in any way disappointed with 
the first number you receive. In 26 months only 


1 
bac nN 


one man has asked for his money 


G. E. WHITEHOUSE 


76, Hanover Street, Edinburgh, Scotland 




















The company claims that it vice applies a new 
ciple to adding machines; that the attachment has 
parts, whose simplicity makes break-downs imposs 
The machine also embraces unique error-proo! features 
The use of this device nnection with any standar 
typewriter gives the user t achines in one, wit t 
interiering with the to e mecnani il t1or 





Showing adding and subtracting attachment with typewriter 
in position upon it. 

tvpewriter he machine has stinect advantages 
work connected with billing, 1 leat ledger work, u 
tories, reports, ete., where items are to be described 
well as added. Subtract-on ts stantly performed by 
rect action, and fractions are Iculated as easily as 
numbers 

The o e of the compa s at 723 Federal Reserve 
Bank building and the officers are S. G. Sutherland, pres 
dent Carl | \Mever, vice-president, and =. Piddit 
secretary-treasurer The irectors are John | Pilche 
| M. Swit er, \\ | Che Knowlton, |. ¢ Ne 
N. A. Sutherland, F. J. Till n and Lous Rosenthal 

lhe mpany is incorporated under tl laws 
state \l ssourt hut 1 ! tile stockholders 
ther S countr 


New Air Cushion Tyrewriter Support. 


Phe Azora Rubber Company, 1941-49 South Fi 
avenwue ( ce ‘ il] has p« < new \zora ~ 
11! 
especially aes TI¢ or IV ¢ Ing n i 
Roval type ers [hes ur s| ns ar 
her P nue S S 1 s 





a 


PAT. DECEMBER 21, 1915 


New Azora air cushion typewriter support for No. 10 Remington 


and No. i0 Royal Machines. 


ui hamber 1utomatically seale 
the typewr.ter ot, making the Azora 
' + ‘ , | ¥ 
11 reauty, and Pivil he adval ages 
ber im Suppor;riil the n ichin«e 
Ip] nachin 
r 1 t j t ter 
S ons i ‘ ter ‘ imy y pe r 
, 
S¢ nds, and oft test advantages, 1 
noise and \ rat the « reTatio Oo ‘ 
‘ 
sparin the ‘ es ¢ the oper S 
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"The Erviea Line ey 


Read what this progressive dealer says about Art Me.al. Note that 
_his sales have increased 18887 within the past few years. 































The Davis X Bberer Co. 
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OFFICE AND FACTORY 
EQUIPMENT 
ART METAL C 
Jamestorn, 
if 
~~ I if 
licha Sar if 
> tH ial 
3 | ia 
| ‘f 
Steel Office Furniture and Files 
The “envied line” because it is the easiest to sell. 
Therefore, the greatest profit-producing line. 
Not claims—facts. 
Art Metal outsells allother steel equipment three toone, , 5 
325 dealers are now selling Art Metal—and more i 
good dealers are wanted. 
Write for the Art Metal Merchandising Plan—see how 
you can increase your profits and prestige—and for the. 
portfolio that shows what Art Metalis doing this year for” ny 
its dealers: “Opening More Doors for You”.. Sent without, % 
obligation, if you use your letterhead. 
ART METAL CONSTRUCTION CO: Inc. fi 


a 25 GIFFORD AVENUE JAMESTOWN, N. 
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who watches ex- 
penditures for 
your firm, one of 
your plain duites is to 
ascertain by investi- 
gation whether or not 


The 
Multicolor 
Press 


will do for you what 
it is now doing for thousands of others- 


Save 40 to 60% on 
Your Printing Bills 


No more of your time is required than it now takes to 
buy printing. One, two or three colors at one operation. 
Speed four thousand per hour. Simple to operate. 





Someone near you has a Multicolor and will be glad to tell 
you about it. Ask us for names of users in your line. 


Lisenby Mfg. Company 


Address all correspondence to[General Sales Department 


298 Broadway - New York 














Saves on “Overhead” in 
197 Lines of Business 


Yes, saves hundreds to thousands of dollars an- 
nually in labor and time, making duplicate copies 
of—invoices, shipping instructions, collection forms, 
house instructions, bulletins to salesmen, price 
changes, work tickets, shop orders, blue prints, 
purchase specifications, financial and operating 
statements. 

No type to set—no stencils to cut. Copies di- 
rect from original matter written with pencil, pen 
or typewriter. A boy or girl can do the work. 


Duplicator Manufacturing Co. 


95 Commercial Duplicator Bldg. CHICAGO 

















cushions are so constructed that when the weight of the 
machine is placed upon them the vacuum or suction cre- 
ated underneath prevents the slipping or creeping of the 
machine even when it is not secured by hooks hese 
air cushions by their resiliency add materially to the life 


of a typewriter. 


New Model of Satellite Stand. 

The Adjustable Table Company of Grand Rapids 
is presenting to the trade a new model of the Satell 
typewriter stand, a cut of which appears herewith Che 
new model possesses all the features incorporated 
former model but has a newly designed base which 
the stand more rigid. The base of the new stand is so 
arranged that it does not interfere with the knees of ( 
operator, and the feet of the stand are so placed that 
they afford a convenient resting place for the feet 
1d 


operator Lowering the ase of the srand adds t ts 





New Model “Satellite’’ typewriter and adding machine stand. 


rigidity and guards against upsetting. Another advantage 
is that the stand can be shipped knocked down and is ea 
ily assembled. This knocked down feature was prompt 
by the splendid export business that the Adjustable 1 
Company is doing, and in case of replacements it is 
necessary to replace the entire base, as the company 
compelled to do with its former style stands. 

The idea of the “Satellite” stand is to hold the 
writer so that it can be easily and conveniently uss 
connection with any roll or flat top desk or table. This 


im al 


manner of locating the typewriter does not 


infringe upon desk room and always gives the oper 
the clear and unbroken writing bed in the center of the 
desk. 

The stand is mounted on smoothly operating 
bearing casters, which enable it to be moved about 


easily and conveniently for better lighting or other 
ditions. 

Perhaps the most important feature incorporat« 
“Satellite” is the adjustment feature. This feature 
demonstrated itself as a wonderful time and labor sa 
and is one of the reasons why these stands have bee: 
stalled in the offices of the Larkin Company, 
N. Y., who use five hundred and thirty-three 


“Satellites”; the Dayton Engineering Laboratories 
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million? Eight hundred? Eighty?Eighe? 
Fight What? 


Thats 19 point exacthy! you dont 
have to know ight what: ?? the 
Db Adding and Calculating Machine 
has but one eight’on its keyboard. 


The Dalton is the simplest, most natural, most dur- 
able, quickest and, altogether, best device for the 
mechanical adding, subtracting, multiplying and 
dividing of figures. 


Learn about “touch system” in listing and adding. 
Send for brochure of mechanical calculating. It’s free. 


Reeve KEYBOARD 





NT ab 








Ae Dalton Adding Machine oF ©00090000 0] 
110 Boeck Se 000000000); 


222909000 
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Way to 
Efficiency 


Have You Seen the Proudfit 
Loose Leaf Binder? 


Great, isn’t it, the way the Proudfit wide steel 
band grips each sheet, holds it snug, and causes 
the book to lie flat when open. 

Great, isn’t it, the way your bookkeepers take 
to Proudfit Loose Leaf binders for office records? 
How salesmen smile when they see their catalogs 
equipped with Proudfit mechanism. How agents 
fondle the book that makes interchange of cost 
sheets so easy and sure 

No wonder the demand is increasing. Proudfit 
Loose Leaf binders, from the heaviest ledger to 
the small Tom Thumb notebook, are the last word 
in loose leaf efficiency. 

Write for Our Club Bocklets 





We publish a series of seven Club Booklets show- 
ing and describing Proudfit Binders for pocket. 
desk, catalog, account and every conceivable pur- 
Simply signify your interest in more effi- 
cient methods of handling 
records and these seven 
booklets will be sent you. 


pose. 


Tie fer @ 


Grand Rapids, Mich. 














QUALITY 
SERVICE 
SATISFACTION 


These three constitute our claims 
for your PATRONAGE. 
CARBON PAPERS of Merit. 
TYPE RIBBONS of dependa- 
bility. 

STANDARD BRANDS, all tried 
and proven. 

YOU BUY QUALITY of us; 
WE RENDER SERVICE TO 
YOU, which means SATISFAC- 
TION to both of us. 


WRITE US NOW. 


International Carbon Paper Co. 


NEW YORK CHICAGO 
206 Broadway 440 So. Dearborn St. 








pany, Dayton, Ohio. approximately one hundred 

White Motor Company, Cleveland, Ohio, approximately 
one hundred; the United States government, the Standar 
The adjustment 


feature enables the operator to place the keyboard of 


Oil Company, and thousands others 


machine at exactly the proper height for most « 


work 


New Letter Distributor And Catalogue Rack. 


L Hoffman, 45 lL afayett street, New York, has ust 
perie ted and is manufacturing for the market a catalogue 
rack and letter distributor made of heavy reinforced 
er’s board, covered with black loth and lettered fr 
to Z in gold leaf letters his distributor contains twent 
four pigeon-holes, each of which is 11% inches long 
inches wide and 1% inches high, inside measurements 


Each space will hold a liberal umber of regulation 


catalogues and a ream of letters or price lists The 
side size of the cab:net is 11% inches deep, 28 inches 
and 48 inches high It fits conveniently upon a roll 

top desk This cabinet is ver stronely n le and 








New catalogue cabinet designed by H. Hofman. 


time saver will pay for itself i ery short time 
thermore, it is neat in appearance 
Any further informatior 


Mr. Hoffman at the address above given 


Interesting Desk Specialties Line. 


Many improvements hav: recently been made 
line ot cde ck sme cialtic Ss 1 nut tiire d by the \\ yrk () 
izer Specialties Company, of Detroit, Mich Dhese 
clude a new elluloided steel label holder for card 
on the top-of-desk styles he Work-Organizer lit 
been on the market successfully t 1 couple « 
and the new improveménts mal t still more ttr 
The line includes six items, each in a variety of 
and sizes Ihe illustration presented includ*s thre 


the stvles—th« 
desk drawer 
The Work-holders are mad in two tvl s, dar] 


top-ot-desk styl 


files and desk drawer travs 


Antique paper and in black seal grain Fabrikoid I 
are mac sizes and styles to meet the requ‘ren ts 
the trade as de veloped during the past two years | 
of these top-of desk stvles have the new steel cellul 
card-label holders Labels are furnished in str 


printed with neat letters, so that as each label is typ: 
ten it can be cut off and slipped into the cell 
which ire sin pl in onstruction 
> 


covered holders, 


holding the celluloid 


aise and 


steel serving as a 
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The Magic of the Mails 


E has a modest office in an old building. Few 
people know him by name. Loéally he is a 
nonentity. No one ever points him out as 

a conspicuous success in business. 























But he does a volume of business which tops that 
of many a ten-office-suite concern, and his net 
profits reach six figures by the end of the year. 
Kew men do as well. 

He knows the secret of the magic of the mails. 


He is wise to the great principle that makes the 
mail-order business what it is today. Call it mer- 
chandising sense, plus advertising sense, plus com- 
mon sense. 


\dvertising sense taught him the secret. 


Mass advertising aims at the crowd. It hits here 
and there, but most of it goes to waste. 

Selective work aims at the individual. Every 
shot counts. It gives the leverage of personal 
contact. It gets the prospect’s attention because it 
does not have to compete with scores of other mes- 
sages when it reaches him; it goes alone. It is a 
twin-brother to timeliness, always able to seize the 
opportune moment. It demands and gets quick ac- 
tion. It offers an accurate check upon returns. 


Of all the forms of direct-mail advertising the 
personally written, form-typewritten letter is most 
ie Multigraph Junior productive. 
ng type vritten let The Multigraph produces typewritten letters— 
‘Easy paymen not imitations. The only distinction between its 
work and a typewriter’s is that the Multigraph pro- 
duces a page at a time and the typewriter a single 
character at atime. And the Multigraph-typewrit- 
ten letter costs about a tenth as much. 


The magic of the mails is a force that you can 
command. For practical information about profit- 
able methods send in the coupon. 


You can’t buy a Multigraph unless you need it 








The 


Multigraph, 

1830 E. 40th St., ()f 1] Position 
Cleveland, 

Ohio Pirt 






os . What you say 
Produces real printing and form-typewriting, rapidly about the M4g- Crect Address 
economically. privately,in your own establishment 


ic of the mails 

sounds promis- 

ing. Tell me vn State 
more. i ‘ : hoe 
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STEEL 


and 


BRASS 


Cuspidors 





The Ireland & Matthews Mig. Co. 


Detroit Michigan 


SELLING AGENTS 
H. E. HOOKER, - - 619 No. La Salle St., Chicago, Ill 


P. F. WEBSTER Co., - - San Antonio, Tex 
WM. P HORN CO.,, Rialto Bidg., San Francisco, Calif 























NUMBER ONE! 


DAVIDS’ ELECTRO-CHEMICAL 
WRITING FLUID 

is free from all sediment and 
glutinous matter. It is triply 
filtered. It flows easily 
through steel and fountain 


pens 





The ink to sell is the ink you 
would use. Once you try 
Electro - Chemical, you will 
“boost” it. A sample is yours 


on request. 


THADDEUS DAVIDS INK CO., Inc. 








New YorkK and CHICAGO 




















by gripping it between the edges of the steel and 
material of the Work-holder. 

The desk drawer files are made to lie flat in the shal 
low drawers of the desk. They are constructed in fo 
sizes to fit varying widths of drawers, but are standa1 
ized so that a dealer may take care of practically any draw 
er size without having to carry any considerable vari 
of sizes. 

The desk drawer trays are really a new feature it 
line. They are made on the one-piece principle like th 


other Work-Organizer devices, all the partitions in 


directions being of one piece, so that the bottom can: 
spread away from the partitions. A tray 18x18 inches 
has been produced, having fifteen compartments, and 
tailing at $1.50. A smaller size, 9x16 inches, with nit 


compartments, has been made to retail at $1 


Drawer files are made up from one single piece of 1 
terial nearly forty feet long, folded in such a way tl 
all of the fifteen pockets are of the same depth (letter 


or legal cap size), and so that each pocket has a one 
half-inch extension on which to paste a gummed label 


all extensions being visible at all times Che same fe 





ir 


} 


| 

J 

' 

¥ 

‘ 

Showing desk equipped with Work-Organizer Company Devices. 
ture applies also on the Work holders tor use on toy 

desk, all being made in one piec« 

The Work-Organizer stationery holder and the Wot 
Organizer assembled stationery holder for typists and 
stenographers constitute the fifth and sixth 
the line. The former is designed for bulk station: 
holding any size up to letter or legal cap in any 


fifteen pockets, or providing for a considerabl 


of one kind Che top sheet in each poe ket is so 


that it always extends slightly beyond the sheet 


below it This holder always keeps the stations ry l 
even when used on the top of the desk The ass 
stationery holder is somewhat similar to the foreg 
except that it is designed to hold stationery wl 

een assen bled: that is, carbon-stuffed, read) S¢ 
tion int he typewriter. 

The Work-Organizer lin s sold exclusively t 


dealers, except in scattere ritory where the de: 


ranization does not yet reas Further inforn 
e cheerfully en v tl wrk-Organizer Spe 
Lon iV Oo quest 


A New Series of Tray Binders. 


Company ant 


The Wilsor Jones Loos Le 
1 f O)fice Apphiar sanew semres ot 
re This innouncement will no doubt be received 


by Wilson-Jones dealers, who 


proved binders 


this issue 


é 
consid re bk satisfaction 
will readily recognize it 
for machine posting t 


more attractive line of devices 
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Our FREE UNDERWOOD 
Offer To Dealers! & 
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Aes Typorium Rebuilt Underwood Typewriter 
absolutely FREE—with every twentieth machine you order 
from us. You geta rebuilt No. 4 Underwood, pica 
type, with back spacer and two- 
color ribbon. 

This means a free gift amount- 
ing to a round sum in money 
You can easily sell this Free 
machine. 

You can order one or any number at a 
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time. When you have ordered 20, you 
get this machine FREE. 
Every Typorium Rebuilt Underwood must be ~ ~ 22 
all we claim it to be—or your money will be = e i * 
> 
We are safe in making this broad guarantee because — a 
tail before being shipped. Every machine is torn down to 
the frame and every worn part replaced with brand new parts. 
board, new key rings, new feed rolls, new rubber feet and WS 
new ribbons. All type and type bars and all important bright parts 
The machines look, act and are as good as new! 
are sold at prices that permit you to sell them as ingthem absolutelyto yourcustomers. We allow 
| “Big Bargains’’—‘‘Trade Attracting Specials’’— 5 per cent discount on cash or C. O. D. orders. 
we guarantee them /o you, you are safe in guaraniee- you how to double your typewriter profits. 
om a . 
5. 
| We Prepay Express, Guarantee Shipment Day Order is Received 
the same addres, we will prepay the express to any the amount of your order $5.00 as a@ forfeit. 
dealer east of the Missouri River, in either United See our Confidential Price List for com- 


Every One Guaranteed 
promptly refunded, including express. ~ = 
Typorium Rebuilt Underwoods are perfect in every de- “© 
ee\> > 
New platens, new front scales, new thumb knobs, new key 
are re-nickeled. The framesare newly enameled, re-lettered and restriped. 
Rebuilt Underw ds 
and still make a fine, fat profit. Moreover, because Send for our Confidential Price List—it will show 
If 2 or more machines are shipped at one time to /f we fail to ship the same day, we will reduce 
States or Canada. On shipments west of Missouri plete details of this offer. 


is River, we allow express as far as Omaha. Remember—we always carry from 
£1 On shipments of single machines we allow half the 1,500 to 2,000 Underwoods in stock 
Fy 


express. at all times. 


Write for Confidential Price List 1 


Use the coupon—or send in your name and address on a post card. 





















TYPEWRITER EMPORIUM 


Established for Over a Quarter of a Century 
34-36 West Lake Street Chicago, Illinois ; ot x 0 P 
ome we: LEeea te Pa OE EE eae a Toa ah we ey ‘ 2 i * =” oa -S Pd 
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Typewriter Men 


can add substantially to their 
profits bv selling 


AZORA AIR 
CUSHIONS 


TYPEWRITER SUP 
PLY AND REPAIR 
M EN, in their calls 


upon the trade or wait 





Ing upon customers 
have many opportuni 
ties of showing these 
cushions to men who 
are real prospects 
You can attach 
Azoras in a few seconds, while ask 


PAT. DECEMBER 21, 1915 


ing the customer whether he has ever 
used them The beneficial effect is 
sO immediately evident that the res 
is simple 


\ ra Air Cushions are It o he same 
successful principle is the sutomobile tire 
1 combination of air chamber ind rubber 
f th reat t resilien« 
\ ra Air Cushions w I with 
r busines x llentl W giad 
i mor about thel : I ti 
their ry se ne I i ur 
ar feat | 


Let Us Hear from J ‘ 


AZORA RUBBER COMPANY 
1945 South 54th Ave., CICERO, ILL. 


Sole Agents for India: 
PADAM GODREZ & CO., 201 Hornby Rd., Bombsy 














APPLIANCES y 
the earlier types which hay sucl ess s 
of a number of minor mechanical imper tions 
have been fully overcome ll | new bi der 

In the improved tray binders, the two pigski: 
wooden back strips a r by nickel-pla - 
tubing with niccly rounded s hich it 
ple ind effective 1tomati cI mechanisn 

The itomatic lock | 
improvement, repiacin h | 
tray binders 

The oute dee ( t t travs ill re ¢ 
flanged, permitting the ' o si t] 
together by insert! the st ht edge of the rece 1 
into the flar 

The | S are buil binders 
with I l ¢ es V} reint 
ute é steel st | he t | 
the binder es « e] + P ) ‘ 
board bl ‘ vere by 
ing mate | ur} t 
+] 2. | omit 








This Popular Desk 


and many others, including some entirely 
7 | 


new patterns, are illustrated and de 
scribed in our handsome 


New Catalog 


which ts just off the press and is ready 
for mailing. It should be in the posse 
sion of every office furniture dealer 

Your copy will be mailed immediately upo.. 
request 


MYRTLE DESK CO., HIGH POINT, N. C. 
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Operating Barrett Machine 
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TheNew Automatic 
Locking Mechanism 


WILSON-JONES 
LOOSE LEAF CO. 


CHICAGO-NEW YORK 
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r HI following improvement t embodied 
Binders, now ready fo irket, mak 


Mathine Posting supplies even n 


retotore 


Automatic Locking Catches 


nd tool-proot All 
Nickle-Plated Steel i 


Sack Strips Sp: 
" Improved earance 


' 


Flanged Support For Trays Mean 


hoenme 


Improved Binding Bi 


ne break ol! dog-eal He ivy pull 





New Series Tray 
fray Binder Line of 


ttractive than it has been 


positive locking, durable 


ed. 


led to trays. No binding 
r-lor-ever construction, 


trength and rigidity 


ed with steel, corners 
boards with rounded 


1 plies should see these 
them. We make a dis 


nake of machine. 


ASK FOR A COPY OF THE DE LUXE MANUAL OF 


MACHINE POSTING 
t 1 Machine Posting Forms 


st Afi 


It contai impies of twenty en 


ind tells you how to make a ccess In 


Tray Binders. 
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Eberhard Faber’s New Stationery Sets. 
Eberhard Faber stationery sets. The new No. 120 “Dom- 
ino” is a wooden box with a hinge cover. In addition to 


The advent of the spring season brings a new line of 
| 





SATISFACTION | 


Eberhard Faber’s No. 120 “Dominc” set—exterior view. 


| 


IN EVERY the usual line of pencils, penholders, erasers, etc. (ten 


pieces in all), this set contains a full set of wooden dom- 


CURRENT LEDGER ve 130 “Checker Board” is a wooden box similar in 
TRANSFER BINDER _ 

SOLID POST BINDER 
and BLANK BOOK 


MADE BY 


HARRY C. SHERICK 


M ANUFACTURER 


CINCINNATI 
New Catalog on Request 








| 
| 
| 
| 
SSSSESSSSSSE5D7 | 
| 








DPD SDI DOD DO DF Dt Dnt CD OF ; 
a vy Eberhard Faber’s No. 130 ‘“‘Checker Board” set. 
fs yw 
' ° ‘* 1 . 
‘ y character to the “Domino” box with like contents, as re- 
i yy gards lead pencils, etc. In addition there is a full set of 
ty N | black and white wooden checker pawns. When this box 
“ | 
* vu 
i y 
*) 
ny Un 
cf Y 
a | 
i ty 
J y 
* 
a y 
a U casmnano FABER MTHS 
vv 

8 iY No. 118 set—Eberhard Faber. 
R } - | le, th and bottom form perfect checker 
a % is opened wide, the top an yottom ) a per! l 
in » board of inlaid wood effect. 
a \ , ; 
‘ SU No. 115 “Sleigh” is a wooden box, sled shaped, 
un vu 
t % 
, 
i 1 
A . 
a Do you use them? If xv 
fe . 
AS not, write us and we % 

. . 4 
s will give you proof y 
D that you should. ys 
“ 
fe 
" 
fs 
" 
s Eberhard Faber’s No. 115 “Sleigh” set. 


contents of six pieces. The cover design is a winter s 


nh REPUBLIC-DODGE 


REM HAHAH MEK KAMER 


‘ j ; . ; ] iding cover 

~ Douglas Street and Third Avenue of inlaid wood effect. This box has a sliding cover. 

a BROOKLYN, - NEW YORK | No. 118 is likewise a sled shaped box with cover desigt 
| . - _— 

as resembling inlaid wood, showing a coasting scene. The 

7) , , | os 

ts | are ten pieces in the contents—pencils, penholder, rubb 

at | eraser, etc. These sets will attract the school childre 

EER HER HR EER RE ER KER HE HM oaolalatntot | A new field has opened up for stationery. sets—the car 
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Over 100 Classes of Business 
Use THE SAFE-CABINET 
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eS Because— 
me eee Their investigation will be satisfied with 
ah showed THE SAFE- _ nothing but the original 


mi) ee CABINET to stand on and only SAFE-CABI- 
(an 'iame) a quality foundation, NET. 
proved by scientific tests 


and improvements, per- 
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When their business 
friends seek protection 
chgae and accessibility for rec- 
formance in fires and ac- ords, these SAFE-CABI- 
tual usage. NET users will direct 

When they expand them to THE SAFE- 
their safe capacity they CABINET Dealer. 

















One SAFE-CABINET Sells Another 





THE SAFE-CABINET COMPANY 


Originators and Sole Manufacturers of THE SAFE-CABINET 


Marietta, Ohio 
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Many thousands of young men will soon be in camp and 





writing material in a compact form will be in great de 


SS eee 


mand. Incidentally, it would be well for buyers to take 






H & M Loose Leaf 
Typewriter Books 


are equipped 
with short- 
pull rod, thus 
making them 
easy and 
quick to Op- 
erate in trans 
ferring sheets. 

Carried in 
stock in a va 
riety of sizes, 
capacities and 


notice and place orders early. 


a 


Moore Push-Pin Company Adds New Item. 


The Moore Push-Pin Company of Philadelphia is dis- 





tributing an interesting new device known as the “Little 
Glass Knob.” half an inch in diameter and of attractive 






















design. This little glass knob contains a screw point. It 





is designed for hanging pictures or for use on small arti- 


= 


cles of furniture such as fancy cabinets, desk drawers 





medicine cabinets, etc. It 1s also useful as a shade pull 
or as feet for fancy serving trays, et 
These glass screw knobs are packed on an attractive 


display card, a cut of which is shown herewith, each card 


2424 SS SPR VTA 


> z 
ae eee 


a EE A 


= 



































bindings for 
) Minute, Ree- 
+ fi ord or Sales 
I Books. 
Lat Sold by 
$} leading — sta- 
tt tioners and 
pit ma d e solely 
Hii by — 
a 
il Hall & McChesney Inc 
By SYRACUSE, N. Y. | 
4h Also manufacturers of Graves’ Indexes, Raymond's Trial 
rail Balances, Sales Records and Insurance Specialties 
1 
Bi 














has] 

if i” 

ain 

ae 

41 

ey 

ib 

at 

Wed 4 Card Containing one-quarter gross of new Moore Push Pin Com 
tt pany's “‘Little Glass Knobs.” 

ah 

ie containing one-tourth egross of the Knobs, tour cards, 

4 

the one gross, heing packed in a carton for shipping 

+ || or , 

bea These little glass knobs with screw-threaded shafts are 


a valuable addition to the line of Moore push pins, pus! 


He | public favor 


it ‘ 
t 


Dealers wishing further information about this arti 


the figure machine 


are invited to send for samples and complete data They 


address the Meore Push-Pin Company. 121 Berl 


The miller of today couldn't produce should 

. - ? ( stre , ade yh « - 
his fine flour by using a mortar and ee eat, Pee, Fe 
pestle—but some engineers, account- 











ants and statisticians still use a pen A New Graff Signal. 
cil instead of a Marchant Calculator. [he Junior Vise Signal is a new product of the Georg 
Don’t be a machine—use one ' B. Graff Company of Boston, Mass These signals are 
H Co Serre rs 3% P ~ . now ready for delivery ever) where They are made 
Sent free for 30 days’ trial, in you Rial ties te, saan ay vin geauiat olan Vine dennis 
. office, on your work—no obligation. | and are intended to meet the needs of those who require 
| | Write for the catalog. State nature | a smaller signal as well as those who want to use s1 
| . ot your business. | index files. Furthern ore, tl e) ire useful for those 
ti > have added to and subdivided larger indexes where 
MARCHANT CALCULATING MACHINECO. | regular Vise signals are in use 
j Dept. O05, Emeryville, Oakland, Calif. | It is suggested that dealers get in touch with the Grat 


| Company and obtain samples of these signals, wh 








suited to meeta re al need 





















































er Like a sore thumb! 

Ca-Ci 5 ——SJ so CO 74 
“ito Cn . — aS. \ folder mishled stands out like 
a-Ci 45 


to Ca 




























va “sore thumb” 


= Errors 


-By 4 Cc 


to Bz 


Bri X= 








NO. |NAM 




























oe amma ee aT / a impossible 
Ba-Be 2\8i-Bri/ 3 3 — mE 












to Bh 





& 


Coo ne 


__ Jos ape o-Cy 6 : € Crened 










(to 6z) 





2—-Automatic Accuracy 


Suppose a folder 
gets out of place. Its 
number shows up like 
a quarter in a handful 
o! dimes. 


1—Speed in Filing 


' 


“=! The“Y and E” DIRECT-NAME 


——s Vertical Filing System 


HIS is the original look for Brown’s corre- & 
6 ’ 

alphabetical nu ¥ pondence under Bro. 

merical filing sys E” When through, simply 








tem It is almost as drop it back of guide 4. 
well known and widely ae The success of the ( 
used as vertical filing itseli system lies in the fact that it is 
Everywhere great concerns, de easier to work with numbers 
partment managers and individ than with alphabetical divisions. 
uals have found that this system If a number 52 folder ever gets 
gives (1) increased speed in fil behind guide number 4, your eve 
a chay ct ing, (2) increased speed in find catches the difference—a 52 
-? Ing 3) assured accuracy, (4) among many 4’s the moment 
phabet quick transferring, and (5) re vou reopen the file. It leaves 
fe duced maintenance expense no chance for a mistake. 
— The prin iple of this remark The miscellaneous folders become 
able system is “find alphabetic t awoeee when you transfer, so 
ally, refile numerically.” Num Pe aa img s can be used over 


ered auides divite the file intc , ae 
bered guide livide the file in The extent to which this “Y and 


alphabetical divisions 25, 40, 80, Syste has been adopted by 
120. up to 6.000 divisions 1f need vell-est lished business concerns 
ed. Behind each guide are “Di- in all parts of the world proves that 


i better system 





rect Name” folders One for “ad j 
, Agents and dealers find it a par- 
each correspondent in alphabet te | ae ale inane I 
a , P ticularly good proposition to handle 
bi ical division—besides one miscel cause it enables them to give real 
“5° ; laneous' folder kach folder te service to cus 
4—Ease in Transferring ca aelg dey Np tira freeones 
‘ : Dia oe bears Tie numbe r tr the OUICE ; < “Y and E” 555 
. 1 . ple t\ nd with ut- 
s tra I B des behind which it 1s filed pee Rochester, N.Y. 
ae tal he fold hus, in the Svstem that us to all concerned wae ° 
lisece folders . : os ‘ thout ob ation, 
x n the tra f torty alphabetical qivisions, Sell more Dire: / please send me infor- 
: . ; Nia ime Svcstems rraton about items 
euide Bro-By is number 4, and Yes, / 


/ checked % below: 
eecrintive Fire Wall” Steel 
a ; / Cabinets } Card Sys- 
/ tens and Suppl es, © Di- 
rect Name Filng Systems, 


all correspondence folders from 
Bro By are numbe red } You 


Wood Cabinets, Mam- 
h Vertical Files, Eff - 


| ne 
YAWMAN 4"? FRBE [VMFG.(0. 7 9 psec ine, tes 
myer Shelv'ng, ( Record Safes. 
555 St. Paul Street, Rochester, N. Y. ry ibulat ng Machine ( ard ( abi- 


ii Card Record Desks. 
Makers of ‘‘Y and E’’ Filing De: ices and Office Systems / , 





Branch Offices: Bost Spring 1 


agai? ir afte In Canada: oft : Mf t 4 
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SELLS FOR $5.00 


and it’s worth every 
cent of it to any 
busy man. 






TELEPHONE 


The EQUIPOISE frexes 


Keeps the telephune out of the way, yet always 


within reach. 

| A saver of desk room. Prevents many annoy ances common to 
the desk type telephone. Perfectly self-balancing in any position, 
with the phone always vertical. Prevents break age. 


250,000 in Daily Use. 


Agents Wanted Everywhere. 


The Holtzer-Cabot Electric Co. 


Boston and Chicago 




















“Playing Safe” 


(;00d baseball tactics 
have much in common with 
good business tactics. 
“Playing safe” is often a 
good policy in baseball— 
in business, always. 


\ dealer may once in a 
while “steal a base” by 
palming off inferior goods 


on his customers: but he 





can never reach the “home 
plate” of business success 


by means of “stolen bases.” 


Better “play safe”! 


Sell Bushnell’s 
oid” Filing Containers. 


~y ‘aper- 


Alvah Bushnell Company 


Makers of Durable 
Filing Containers 


925 Filbert PHILADELPHIA 


Street The World : Greatent Werkrhap 





























Day’s Paste Sold to Carter. 

The loss by fire of the plant of the Diamond Past 
Company of Albany, N. Y., was mentioned in the trad 
papers a short time ago. This loss has resulted 
decision of the Diamond Paste Company to retire fri 


business, and they have now sold the good will, 


and processes used in connection with Day’s White Paste 


to The Carter's Ink Company of Boston, New York ar 
Chicago. 
Day’s white paste has long been looked upon with spe 


cial favor in many localities and particularly in certai 
lines of trade. That a concern with the ackn wvledge 
leadership which The Carter’s Ink Company enjoys should 
acquire it insures the continuance of the same high star 


ard of manufacture which has intensified Day’s white past 
since its beginning. 

The Carter’s Ink Company announces that it will co 
tinue to market under its present name, “Day’s White 
Paste,” adding it to its already excellent list of adhesives 
The orders on file and those coming in will receive 
most careful attention and will be filled in the ordet 


receipt 


Some Royal Men on the Border. 

The picture shows J. Royal Richey, of the Royal Type 
writer Company's field department, on a visit to Serg 
J. P. Welsh, Royal agent at Camp Harry J. Jones, Doug 


i 











Royal Men in Arizona. 


las, Arizona Sergeant Welsh is on the extreme right 

Mr. Richey is on the left 
Sergeant Welsh has made 

Royal in the United States army. He began at B 


Idaho, in 1912, and has sold a large number ot machines 


record for himself wit! 


Royal Export Manager Returns From Europe. 

T. T. Malleson, export manager of the Royal Ts 
writer Company, is again in New York after a prot: 
trip through Europe. He arrived at Royal headqu 
on March 13, after traveling for one whole montl 


from Paris to the United States 


He came by rail to Santanda, Spain, then: 
Alfonso XIII to Havana, Cuba, then to Key West 
from there by rail to New Yorl 

Plans for the greater de lopment ¢ tl R 
writer business throughout the world are 
formed at Royal headquarters nd these mav dé 
Mallesor in Ne Vv York for s¢ weeks 


American Writing Machine Enlarges Chicago 
Office. 


Che American Writing Machine Company, Inc., has 
itly completed the enlargement of its quarters at 32 
South Dearborn street. The store has beet 
front and has been enlarged to twice its 
Greater opportunities for w display and t 
idvantages brought about | the increased interior s] 


‘rtunities for the continued develop! 
Martti the Chicago 


well pleased with the enlarged stor 


present ne opp 


this business. F. H 
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FOUR REASONS WHY YOU 
SHOULD BE A @@cc- DEALER 


Selling Helps and 

Dealer Co-operation 

Our Advertising Department is 
at vour beck and call. Copy for 
local advertising, form letters 
and electrotypes are cheerfully 
furnished. Cesco Dealers are 
supplied with imprinted book- 
lets, mail stuffers, display signs, 
window displays and other sell- 


ing helps. 


Service 

Cesco service is efficient and in- 
telligent. Trained correspond- 
dents will impart their expert 
knowledge and aid you with 
helpful suggestions so that your 
orders receive unusual attention. 
Stock goods are shipped the 


same day—specials in from two 


to ten days. 





Discounts 

and Terms 

Cesco dealers receive the max- 
imum discounts. On quantity 


orders special net prices are 
quoted, enabling you to meet all 
competition. Special terms and 
datings with extra discounts are 
obtainable on stock orders with 


exchange privilege. 


Completeness 

of the Line 

I-very possible requirement 1s 
provided for among the large as- 
sortment of binding devices and 
accounting forms. Undoubtedly 
the best made and most complete 
line on the market. An extensive 
assortment of Ready Made Ac- 
counting Systems for every line 


of business. 


We want you, Mr. Dealer, to investigate the Cesce Line. 


We want to submit evidence 


is the LOGICAL line for you to handle. 


facts and figures—-why it 
Send today for 


Catalog and dealers’ proposition. 


THE C. E. SHEPPARD CO. 
Ca@cc LOOSE LEAF @@co 


303-311 Hudson Street 


NEW YORK 
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A Campaign for Better Letters. 


THE ONLY ADJUSTABLE The “Better Letters Campaign,” inaugurated not to 
by L. A. MeQuen of the B. F. Goodrich Company 


ago \ ‘ 
o POST-BINDER Was originally intended to serve an educational purpose 
ON THE MARKET within the Goodrich organization and to embrace not onl 


the factory omces but those o! the one hundre 1 ane 
Here’s a simple device that enables the office boy Pare ee Neanenee Soe seeere 0 Wen ;, 

to bind into book form “‘in a jiffy"’ any kind of loose The tirst of the series of twelve booklets constituting 
leaf records. the campaign was hased upot Che Beginning of a Bus 


Th ‘“ ” ness Letter.” Although this booklet has been in circula 
e F-B Loose Leaf Holder tion among Goodrich correspondents only a short time, 
it is said that a marked change in this one feature of let 
ter writing is evident. It has abolished the stereotyped 


phrases which have so long been used and has given snap 


life and originality to the commencement of letters. The 








Goodrich Company has received a large number of ri 


f i 1 1 
; quests from hig business men who desire to remodel their 
: 





correspondence Inquiries are received daily from some 
of the largest as well as the smallest business institutions 


in the country 


er 





The first booklet was followed by a second dealing 
al | ‘The Endine of a Business Letter.” This too has met 
» > with an increasing and insistent demand 

Ay at. May 13, 1913. p to the present time five »f these booklets have ( 
ich is adjustable to any distances between punch holes published. Number three is devoted to “Clearness i1 
ite and to any size of paper. Business Letter:” number four to “Conciseness in a bus 
Z| The retail price is $3.00 a dozen with liberal ness Letter,” and number five to “Good Paragrap! 


discounts to dealers. Makes Letters Forceful.” It is stated that letters 


mendation on this comprehensive campaign coming 


| con 
| ROCKHILL & VIETOR institutions outside of the Goodrich organization art 
| 

















is Sole Agents — themselves testimonials to its effectiveness 
ii! Dept. ‘‘F-B’’ 22 Cliff St. New York City \ supplement to these booklets entitled, “Suggestions 
ht Branch: 180 N. Market Street, Chicago for Stenographers,” has heen issued his applies mor 
miu specifically to the rubber isiness, yet nevertheless there 
1h is much yoieringy en is ger eral and can be ipplre 
HI to an) usin a U'ndou ted!) t , stenographer who 
ih fully reads and refers to this volume is qualified to « 
atk cise better judgement in the style, spelling and punctt 
| ee be 
ii ou Sell Desks |} ie: 
ist Che effect desired from these booklets is to make S1 
Wi and most progressive ofhce equipment ness letters more interesting, intensifving the hu 
ih dealers do you ought to know of the ad peal and strenethening ettorts to nvince a quality 
i vantages offered you by so manv business letters have lacked under the old s) 
i) tem 
iN | 3 | d D k \ll those who have receive opies of these 
ef ng eC Woo es S have inquired for them through a personal letter 
He fact would not seem so important if it did not de 
af strate that the average usiness man is always w 
| ibsorb at that will serve to increase hits 
Ny | iency or that of his busi 


Typewriter Company Expands. 


The Fort Pitt Typewriter Company of Pittsburg 
are adding two rooms at thet present premises 
Fourth avenue. When the new irnishings ari 
the company will have one of the most up-to-date 


ot the hest equipped typewriter exchanges in the 
occupying the entire ground floor of the building 
W. R. and H. T. Shilling, owners of the Fort Pitt 


+ 


writer Company, state that business 1s exceptiona 





They are manufactured prim’rily as a 
dealers’ line, and that is the reason they 
sell well to the trade 


' 


and that their force is working overtime practically « 
night — 

It would be wise for vou to have our Wyman Returns to Martell Company. 

catalogue on file. Write for a copy today H. E. Wyman. who has been connected for some 


with the Boston Index Card Company of Boston, Mass 


Englewood Desk Company || 0 or: « 


} 
58th St. and Lowe Avenue CHICAGO, ILL. ' mE ee, ae 
New York state branch office at 620 Ellwanger and Be 


he was connected tor several vears ind 15 ype ing 
| building. Rochester, N. \¥ 


the A. E. Martell Company, wit! 
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IT ENSIOS 


Mail Containers 


are used in every line of business and 
they cover the mailing needs of any 
and all of your customers. 








The Tension line includes open-end 
tension envelopes, double metal-clasp 
envelopes, single metal-clasp envel- 
opes, metal-flap clasp envelopes, doc- 
ument envelopes, photo-mailing en- 
velopes, filing envelopes, folders, 
mailing boxes, etc., etc. 








You will be especially interested, perhaps, in 
the Open-End Tension Envelope you've seen 
everywhere and the Metal-Clasp Envelopes, 
one type of which is illustrated. 


Our hook, ‘‘Envelope Specialties,’ is in itself an ed- 
ucation in mailing containers. Send for {the book. 
It’s yours for the asking. 


THE TENSION ENVELOPE CO., Inc 
33 to 87 34th Street 


Bush Terminal Brooklyn, New York 


Telephone SUNSET 6000 





AAA 
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A Wide-Awake Californian. 


° Something about the Career of Fred Young, retiring P? 
iercecraft Products eee teen ae 
Fred J. Young, the retiring president of the Stationers’ 


Association of Southern California, has had a varied 














; : interesting career in trade circles on the Pacific Coas 
Hy | Mr. Young is a living exampl f a self-made man, who 
| | while not having reached thx nith of his career, 
, 4 | shown what can be done by any man possessing indust: 
i application and integrity 
t Mr. Young started his business life without many of 
advantages that most ofr us er! \ Possessed ot 
f friends and with meager learning, except that gained 


the bitter school of experience, he commenced busines 
life as a boy over twenty-five years ago with the old San 
Francisco firm of Payot, Upham & Co. After thirtee: 
years of uphill struggle he came to Los Angeles and ob 
tained a position with the Stoll & Thayer Company in the 
stock room \fter a varied experience in all departments 
of Stoll & Thayer and their successors, the Cunninghan 


Curtiss & Welch Company, he finally reaped the rew 






No. 2101--6W 











S.K. PIERCE & SON 


STATION A. GARDNER, MASS., U.S. A. 


Catalogue and prices furnished upon application 














7 
HAVE YOU ENLISTED? 
AS A DEALER—YOU ARE INVITED TO JOIN 
THE MANY DEALERS NOW PREPARED FOR 
; PROFIT ON ROSCO AND RAVENS- 
" WOOD GLASS DESK PADS. 
Wher me i 
th tangib valu f 
hese specialties and 
h saving f nm and — 
emy r ft i b | 
their ind the tes Fred J. Young, President Southern California Stationers’ 
timor lealers who Association. 
are ilready handling 
the ! I finds the | 
ying “Goods well J | his endeavors and in 1915 succeeded Henry S. Jones 
ipp ogy Age particular scecretar and 1 nager oft hic rt [ nder his « 
; ce leadership their business has a nced to a positio 
HH the foremost in this field ont I e*< ist 
“ROSCO” AND “‘RAVENSWOOD”’ GLASS DESK PADS ee ; , 
ire a convenience whose value cannot be overestimated For It 1916 \\ 11 in the I ast ¢ isiness trip, Mr Y 
memoranda they provide a place which cannot be erlooked, _ . : , 
because it is right in the line of vision of the man at the desk heiped to organiz¢ the W es Stationers \sso 
iit of the United States, and ts at 1 present time 
be directors in that organizatior 
4 Mr. Young is prominent it ternal circles in Los 
(Hd geles, being ember of B. I E., No. 99, | 
ii Scottish Rite, Knights Te l he Shrine 
ae 
is 
4) The Weldon Roberts “Rubber Museum.” 
ay ; 
a There 1s a nsiderabl« el I trom stationers 11 
Ww DEALERS These specialties have proven their merit and parts of the untrv for the Weldon Roberts 
i their salableness A display f then vill prove a steady , ' , , , ’ 
rH sour of profit to you Write for information i scrip museul \s Vvindow ex! ) t S display s wing 
tei tive matter NOTE tosco and Ravenswood Glass Desk Saal , me nial ' ! rales Tae “ee : 
F / Pads are covered by U. 8S. Patent < 1 OCCSS | snea ¢ . ( sallipies \ 5 
} , ‘ 
; * . ple explanatory ards is ut nd interesting A s 
Ravenswood Office Specialties Co. os scadineiiiaat aba ee eas 
Originators of Glass Desk Pads eeguae nee ee "4 . J igiakce ey oere ; 
West Ravenswood and Newport Aves. CHICAGO tree oO! irge upon request by card or letter to tl 
don Roberts Rubber Company. Newark, N. J 

























































| MODERN 
PLATE OF \q 
iv Ebert Pc 


A Message from George Barnes on 


Berger “1300” Steel Units 














aig: : nie 











j 
$ 
4 
i 
} 4 
ER MANUFACTURIN | 
| THE BERG 
| CANTON, OHIO 
| 
\ 
rentlemen. : 1] across 
Gente - and down and au - ¢ 
vears I’ve gone Pan nie 1g Equipme nt. } 
f wy - ng Berger Steet Filung : We're } 
tho couniry talkt 5 ‘ a lly. ere 
Lite cou i oneal af you men pe —_— ften l’ll 
[ rnow v's, other better, for every °° | 
} . er beter, | ie t about | 
4. bnow eat h other — ay or a chat av¢ | 
going to RN we way and will drop 1m Jor’ | 
Lo 1round yo eet, ; : ; 
B roer 1300" line. 1 T don't get around 
ine ers ae ~y and ac S i | 
ot ae ae hig country ¢ hail s many 
But this ts 4 Za wite personal letters as il | 
> co uw i 2 ao —_ a) . 
to see you of te . S¢ ad. This isa letter to you t This | 
y—on tne rode. the hour: a 
as [ can— watchword of the Nn ie 
udness 1s the watcitur »ycial life as | 
rie Te usints’ Man's commercte 
} 10) 1€ DW ’ 
appies © 





tahoe preservaiion Of 

life—ana me mae st 
] to his national ue he? a me Of his ju , 

mucin as 4 ‘papers and re oras tS UF 

i »qluadle t . 

nis vat 


7 top! 
. ] Lle mall of sleeéi 
° 47 iat a aout le u ’ 

or will admit nat © ” of q filing 
“very dealer wt 7 he “hrawn OF @. “ 
“2 than a single watt. i | m lies the active 
1°) Lith ‘ < < i j . aA te i1 
o- . ; i yo 
“40 eps pensions 
scam Us sus pe 
asé 1 = mid 
late oO} th file. An ind the “prau 1 
©. ahaa’ louble wall protection ©" the Berger 
You get aot roller su pensions im tte 
1 ai)_he g Ou 7s 
hall-hearmns 





} 
1300” line. ee ee aes a No 1354 nou 
Put why go Juriner 
coping is believing. 
| Your r more business, 
( 








Send Coupon for Full Details 


The Berger Manufacturing Co. 


Canton, Ohio 


U. 8. A 
Se 


i 
~* COUPON : 
ta entlem« Please send full particulars on 


position and copy of mono- 
\rmor Plate of Modern 





5-17-H. O 
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There are Desks and 
T ai stay sett permanentiy. er 4 ! are, 


on iseo read. ma en " 





lace f friends 





“But one line of desks” ! f 
entire ime f Modern B t ft Ee I ha 
en bul inder the sume plat vf ne gra 
! r \ th rop of tl H I 
If your ! - a t I I 
her Uy ! M I I | 
n t = ‘ 2 t 
iN 
Wr 


WATSON MFG. COMPANY 


JAMESTOWN, N. Y. 


Desks 














Paper Filing Specialties 








A Line That Meets All Requirements 


Backed up by 47 years’ experience in the 
manufacture of Flat, Box and Expanding En- 
\ elopes, Vertical File Pockets, Wallets, Folders, 
Metal End Filing Boxes, Expanding Document 
Files, Transfer Files, Mailing Boxes, Leather 
tte Enve 


WRITE FOR OUR CATALOG 


JOHN F. DIEMER COMPANY 


Established 1869 


| 
| 67 Cortlandt St. 


| ‘ 
lopes and other such special ti 


New York City 

















| 
With “Y and E” for Twenty Years. 


On April 4 Edward Weter pleted his twentieth y 


of service with the Yawman & Erbe 


Manufacturing Cor 
} pany, Rochester, N. ¥ 


Karly in the morning of April 4, 1897, he answered 
want ad tor bookkeeper, was hire and started in ona 
hig stool at esk Tha s ore the days he 
\ il I ( \ at sk 

F re that ll beginning risen, step by s 

to his S¢ sitio It 90 Ss eed l he 

; J Nii 4 le >< < M”anayt iS a] 17 ted 

| CXEE 1 ! e 1907 H ow 1 mnie be ( 

7 ird lit ) the col 


\ll | I ] ecs the nee to 

| elebrat Mr. Weter’s anniversary His private 
was prettily decorated with yellow tulips and daft s 
sign his twentieth anr rsary, and palms 
used as ind 

Lhe he t iit was S ess s sa li 

ot ytive 1 \ th s rl il the ente 
Ca | il ne the iit I i nun < 
Tr et I idivid Cc] ICT S cf 
v | his past ad e@N ss o) - 
\ s ( sperity 








Weter, manager of general offices, Yawman & corte 


Manufacturing Company. 


Edward 


Lhe \ s yrganizatior ‘ Ose | ne o 
depa ¢ S gether wi Ory ‘ ! 
a dinne n | ! Mr. We iN ester Cl 
\pril 

Van Dorn Equipment in U. S. Navy. 

very piece of rniture on the ne ships of the 1 
S I] be ster rte it 
Dorn | \\ s I quip] x 
) t ‘ S sers orm 
s \ sw 1) s ¢ WV he eT 
i ; . | ts< 

t ynstr 

y < st ilit ) eel « ; 
| state I e Sam's ost 1 
les} \ now ssl 

2 \ 1) it s 
p ‘ 
sting ‘ 
Oat ] > x 
\ 1) Works \ ( 
, 1e 1 St S \l i 
‘ st s | 
‘ l) Sci< 
S y ( i 
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A Simple, Complete System for Retail Stores 


The Electrically The New National 


Operated Cash Register 
Cash Register Credit File 


Does fifteen necessary things in Cuts out all bookkeeping of cus- 








b 
three seconds. fomers accounts, 
Simple to operate — saves No blotter —no daybook — no 
time. customers ledger. 
Forces accuracy—gives quick Every customer’s account balanced 
service. to the minute. 
Stops leaks—satisfies customers— increases profits in stores. 


Old cash registers taken in part payment. 
Every retail merchant should write us for particulars. 


The National Cash Register Company, Dayton, Ohio 
Cut out the coupon below and mail it to us tod=; 
Dept. 169. National Cash Register Co., Dayton, Ohio 
Please send me full particulars on Name eS 


] latest model cash r gister, 
[_] new N. C. R. Credit File. Addres ci: 





eo ee ee 
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Have you enough 
Live Prospects? 


We can help you get 
more—in order to have 
many prospects and de- 
velop many sales, you 
must have merchandise 
which many people want 
to buy. 


The M-R Special 
Filing Cabinet 


is the logical buy for 
most of the business 
offices in your territory. 
Considering the care- 
ful workmanship and 
high quality of mate- 
rials, it is the lowest 
priced correspondence 
cabinet on the mar- 
ket It is so strongly 
made that it works 
easily and _ silently 
and stands hard usage 
as well as the most ex- 
pensive. it is finished so 
as to give a good ap- 
pearance with oak or 


mahogany furniture 
Dealers make tidy profits on 
the M-R Spe- 


KLINE cial. Write for 


full details 
M — R] THE MELTON-RHODES CO., Inc. 


Manufacturers Sectional Bookcases and Filing Equipment 
GREENSBORO -- NORTH CAROLINA 






























iberstoKh 


THE STANDARD OF QUALITY 


Now! right now, is the time to place 
your stock order for envelopes, file 
pockets and vertical file holders. 

Fiberstok pre ducts are made a little more 
carefully and the stock is a little more costly 
than others. But—they don’t cost you any 
more ; in fact, just now, a little less. 

Investigate! Catalogue and Samples 
should be on your desk Now! 


NATIONAL FIBERSTOK ENVELOPE CO. 
34 to 40 East Allen St. Philadelphia 








Modern Appliance Company Builds Big Factory. 


| 
phone 


What is claimed to be the largest exclusive tele] 
bracket factory in the world is about to be completed by 


the Modern Appliance Company, manufacturers of the 


Sperry telephone bracket, which is known to the readers 
of Office Appliances through the company’s annour 

ments in the advertising pages This new plant will be 
ideally equipped and will be built expressly for the 

quirements of the company by the business men of Rush 
ville, Ind., where the factory will be located. The new 
plant will have an initial capacity of five thousand con 
plete finished brackets a day, while there is ample roor 
for the factory to expand as the business may requir: 
The building is of fireproof concrete construction, thor 


oughly modern in every respect. The ground area is 165» 
165 feet. It is estimated that ten cars will be required 
move the machinery and equipment. All the work except 
the casting of minor parts will be done completely und: 


t 
t< 


The company expects to have the new factor 
Fortunately early 


one roof. 
in operation not later than June 10. 





Samuel G. Kuhlen. 
favorable contracts for materials make them pra 
independent of market conditions 
1 + it 


isiness has leap aq to it 


From a modest beginning th 


present substantial proportions under the masterful 


energetic management of E. Falk, the president ar 
founder, who placed his dependence for distribution 
advertising alone, and more t realized his expect 


tions. Mr. Falk, however, had wealth of successful ex- 


perience to guide him, having proved his metal in hig 
executive positions with such concerns as the Ameri 
Electric Company and R. R. Donnelley & Sons Compat 
Mr. Falk, by the way, has been in this country only six 
vears, coming here from Norway, his native country. 

is a university man, but during the first part of his res 
dence in the United States he worked in lumber car 
as a logger and a swamper. His university training, | 
ever, soon brought him to the fore, and he did some 


splendid work as a cost expe Chis put him in line fo: 
responsible executive positir ns, here his sup rior abilit 


was soon proved 


As evidence of the progress the company is the 
that there are now more than six hundred active deal 
buyers on its ledger Among these are the Simmor 
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The Sanitary 
roll top desk 
as shown in 
the new 
Security Steel 
Catalog 
















OLL top desks, in the Security 
Steel Line, contain every fea- 
ture desirable in a modern office 


desk. 


It is but one of the many superior 
products in the Security Steel family 
of files, safes, desks, tables, file shelv- 
ing and banking equipment. 


Our new catalog shows the com- 
plete line of Security Steel Office 
Furniture. Your copy will besent 
on request. 


STEEL EQUIPMENT CORPORATION 


AVENEL, NEW JERSEY 


NEW YORK BRANCH CHICAGO BRANCH 
25 West Forty-fifth Street 1339 First National Bank Bldg. 
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METAL OFFICE 
Waste Baskets 


FOR 
YOUR 
BEST 
TRADE 





* Durable and safe because they are 
built from steel. 


* Attractive because they are designed 
and finished like wood. 


METAL OFFICE FURNITURE CO. 
Grand Rapids Michigan 


Dealets You should have 
desks and tables at hand Chey are price d to sel 


] + 1 
atalogue ot steel 


Hardware Company, St. Louis, Mo.:; Commercial E! 
Supply Company and Union Electric 
York: Dorsey Printing Com Dallas, Tex., etc. M 
leading industrial concerns use the Sperry bracket 
tensively, while the company’s advertising slogans 


] } 


becoming standard among telephone bracket make 


cess of} the sperry bracket Its main strenetl Is 


} 


sliding pistor rrangenient, | 
extended 

The sales department will remain in Chicago 
Association building. in chares Samuel G. Kuhle: 


has resigned his othce as vice-president of \ Manf 


cessfully conducted the firm’s advertising, in order 


his full time and attention to tl Snerrv bracket 


Some Imrortant Bulletins. 


Jones bulletins on machine posting, togethe: 











The Vital Part 
of Any Record 


is the ink with which it 
is written. The dccu- 
ment itself isworth every- 
thing or nothing accord- 
ing the durability of the 
ink which is used in the 
writing. 


UNDERWOOD’S 


“EVERLASTING” 
Bank Ink 


“lasts as long as the 
paper” on which it is 
used. 





Underwood's is real ink. Let us tell you 
more about it. 


John Underwood & Co. 
62 Park Place NEW YORK, N. Y. 


BRANCH OFFICES: 


Toronto London Paris Vienna 





: } 
sent triends to th store. 








Quality, of course, is the principal reason for the s 


Stryker, Inc., the advertising agency which has so s 


Company N 


ins strengtl s it 


The Wilson-Jones Loose Leaf Company has publish 
i number of instructive bulletins on De Luxe tray bi 
and will soon have ready a sales manual on machine post 
ing showing a complete line f stock forms for bank at 
commercial work, embracing all the standard 
adopted ind teat ired by the Rurt 1ghs ( ompany ry 
forms are made up on Typocount linen ledger, a nm 
ockle-finish paper made esp th machine posting 
recently brought out by the Svron-Weston Company 
Che sales manual contains copies of each of the Wilso 


struction sheets for operating the various types 
binders and valuable inforn suggestions f 
guidance of the salesman of 1 hine posting supplie 
The Wilson-Jones company manufactures sever 
of De Luxe tray binders. « designed to meet 
juirements ot some spect tv r yt posting ma 
svstem 
The Stvle B tray binder vith extended covers was 
signed especially for use with the Burroughs and Wa 
machines on bank ledger and statement work It 
extensively used with the Burroughs automatic m; 
on com! ined ledger and State nt svstems and WW 
Remingtor nd Underwood 1 hines it onnect 
the told-o CT combined le £ ! nd Statement syst 
| re rapidly gaining po laritv in retail lines 
he Styl s tray binde ros nique de ce. the posts 
which are entirely removed I the postil 
permitting St the s ol 
thie ides le es Vat ive tf this sty 
| 1 hy . the ct } ? 
ma it permits ( e % 
ig! le vh the bir ‘ t! g i 
iti elere ce ) the aC 
I ( ] Elliot I ( 
é Stvle ( if le g < 
wre t Su ss TT ell 1 Ss s 
} it Ss e ope \ " 
ie es W e hanc. thus \ 
Q e | 
A San Francisco Window Display. 
The Stone Iypewriter Cor inv on Marcl 
i striking window display in the national colors. 1 
d vasa oO larr rey pe ri il 
wl ‘ li \ l rge s§ re Ke] 1 tic 
el fan held é ter h Vi \f 
Stone savs that the window brought the estabh 
considerable business from among the soldiers and s 
manv ot wh urchase ers €1 é 
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“BUMP” 


The New Stand Model 
PAPER FASTENER 
and PUNCH 


S now on the mar- 

ket and is win- 
ning instant suc- 
cess. It can be used 
as a paper fastener 
at one end and at 
theother asa punch 
to accommodate a 
} in. binder post 














Sell 


Your 
Customer 


Ae eee 


at Rae Te aaa a pte a oases eee 


KELLER'S 


NBLACK WRITINGEE 


FAST & PERMANENT sample Write now. 
AS USUAL THE HAND MODEL 


“BUMP” 


A useful combina- 
tion. Ask to see 


oar Econ let ete a 
ie ee Se 








a ? 
acreae ae PAPER FASTENER | 
\ Black Writing Fluid that can easily be seen on Is having big sale and is giv- / 
ill color stationer y when used ad No strait = 3 I ing satisfactory results. 
i io ded é it 5 sale on F ype | ble ? Auids. You should have both on dis- 
E Senate 1 ; play, to satisfy the increasing 
ee demand for these models. 


niet wv son aot | | BUMP PAPER FASTENER CO. 


( i persor r bulk 
. : . LA CROSSE, WIS 
7 pease col , ry pt Ace ~ SEYMOUR CONOVER, Eastern Representative 
an ac re o nks, clage, e ea Lu ax. 350 Broadway New York 








Crane Ladies Stationery 
Sold by all Stationers and Booksellers 


20c List 


A split ring memo- 
randum book bound 
inimitation leather. 





These goods are suited to the tastes of the 
most select trade. Their merits are known 
the world over, and they yield a profit to 
the dealer. Once tried, the purchaser be- 
comes a regular customer. 





The Lowest 
Priced Split 
in the following Styles and Qualities: ‘ 
eile ovat eri? : ht BI =~ Ring Book 
“ 4 ANE AL . n Lign ue oxes, 
; Ever Made 


containing g , rean f Note paper ea h , af n separate To oper simply bend back 
boxes } thous: ind E nvelope s correspond: lit To cl : aie oll 





EXTRA SUPERFINE QUALITY. In Lavender ; 3 P , 
Colored Boxes, containing } ream of Extra Fine No. 04416F contains 40 faint - lined 
Paper each: in like Boxes are Envelopes to match. sheets—21 x 43 (end open). 

Carion No. 7. Contains one dozen 
Our papers are supplied in books. 
Bordered Goods and other spe- : . , 
cialties by EATON, CRANE Carton No. 6. Contains three dozen 
& PIKE CO., Pittsfield, Mass., books 


and 225 Fifth Ave., New York, 
whose boxes bear the word 
“CRANE’S” containing our 
goods, 








Write for discount and quantity prices 


This Trade Mark 
every box . 
< « Z), Ce 
ALL THIS: STATIONERY CAN BE RELIED ON Suda 
AS REPRESENTED. MANUFACTURED BY , S 


- a 0. See MASS: MOUSE ESE, NY Toariee" BOLTON SY. 
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Fe eo ee 

















148 OFFICE APPLIANCES May, 1917. 








The Practical Tissue 


Every office needs a supply 













of tissue-weight papers: thin, 
durable, substantial but not 


bulky ; 


DEXTER’S 
STAR MANIFOLD 
LINEN 
4 


is a real linen writing paper 
made to meet these require- 
ments Made in several fin- 
ishes of White, and in 7 col- 
ors: Goldenrod, Yellow, Pink, 3 
Sepia, Green, Light Pink 


and Blue. 





May we send you 
samples and prices? 








Gleich’s 
Handy 
Desk 


Jars 


In 5 oz. and 8 oz. 
sizes. Filled with 
snow white paste. 
Unscrew the cap 
and the brush is 
ready for use. 
Paste will not dry 
in jar. 


Gleich’s Liquid Paste 


This paste was subjected to a thorough test before 
being placed upon the market, and is guaranteed to 
be satisfactory. For use at office or home. Jt will 
not mold nor separate. 

Put up in 2 oz. to 1 gallon jars. Now being soid 
by hundreds of first-class dealers. 

We also manufacture high-grade inks in all colors. 


The Commercial Paste Co., Columbus, Ohio 
@ 0000000000888 88888 @ 





Remington War Items. 

The April meetings of the clubs in the various Rem- 
ington organizations throughout the country were marked 
by a fine spirit of patriotism. The April meeting of the 
New York Metrem Club was one of the most notable that 
this fine group of sixty Remingtonites has ever held. It 
was marked by great enthusism, culminating in the sing- 
ing of “The Star Spangled Banner.” Resolutions were 
unanimously adopted at this meeting for transmission to 
the President, which was also done at the meeting held 
during the same week by the Red Seals in Philadelphia 
and by the various clubs of salesmen at other Remington 
branch offices. 

But the Remington spirit of patriotism has not merely 
taken the form of patriotic song singing and resolutions 
It has already manifested itself in other and more prac- 
tical ways. Two items which have just been reported 
from two different Remington factories illustrate this 
spirit. 

It is announced from Ilion that the employés of the 
Remington factory have created a fund of voluntary 
weekly contributions, to be used for the relief of the de- 
pendent families of members of the National Guard, who 
are employés of the typewriter company but who are ab- 
sent on military service. This relief is not to be consid 
ered in any sense a charity. It is the spontaneous ex- 
pression of patriotism and the fraternal spirit which ex- 
ists among the employés of the Remington typewriter 
factory. 

Another practical example of patriotic effort is re- 
ported trom the Remington factory at Bridgeport. I. F. 
Berry, general superintendent of the works at Bridgeport, 
has just announced that the Remington Typewriter Com- 
pany will allot three acres of tillable land in the rear of 
the Remington factory on Railroad avenue, in parcels, to 
married men employed by the company. It is the pur- 
pose of the company to offer prizes for the biggest yield 
and for the best plots, and it is hoped in this way to stim- 
ulate similar action in other quarters. There are many 
men at the Remington factory in Bridgeport who are 
skilled in gardening operations and who are eager to un- 


dertake the experiment. 


Some Big Orders for Expanding Envelopes. 

The John F. Diemer Company, 67 Cortlandt street, 
New York, manufacturers of flat, box and expanding en- 
velopes, vertical file pockets, folders, cloth boxes, etc 
state that they are actively interested in supplying the 
government with some of the materials used in the work 
of enlistment. Orders have come from the Washington 
stationers for 150,000 special leatherette expanding e1 
velopes. Papers pertaining to every man who enlists, 


is understood, are filed in these envelopes The Dieme: 


at 


company has endeavored to show the proper spirit 
rushing the orders with all possible speed to accommo 


date the government. 


A Mailing Card for Lawyers. 

The Safe-Cabinet Company has recently sent out to the 
lawyers of the country a striking poster in which it warns 
lawyers of the necessity of protecting the many important 
papers placed in their charge. It, asks the pertinent ques- 
tion, “Are those legal documents—wills, contracts, mort- 
gages, deeds of trust, depositions, executions—those rec- 
ords entrusted to your care, safe from destruction’” The 
folder then goes on to state how the Safe-Cabinet pro 
tects such valuable documents from carelessness, dishon- 


esty, inquisitiveness, destruction by fire, etc. 
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(ADCO A—The Binder of Highest Efficiency 


Made especially for ma- 
chine bookkeeping. 


The only binder in con- 
nection with tray that gives 
the operator all the space 
of a vertical file and can 
be locked down to a few 


sheets for desk use. 


ACCOUNTING DEVICES COMPANY 





U. S. PATENT—May 19, 1908. Sept. 28, 1915 564-570 West Monroe Street 
May 23, 1916 
CANADA PATENT—Jan. 28, 1916. Mar. 14, 1916 Chicago, Illinois 
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HE Ideal machine for any 

combination of writing 
and figuring. 
It gives entire satisfaction in 
MECHANICAL BOOK- 
KEEPING—BANK TRAN- 
SIT — BILLING — STATE- 
MENTS—LEDGER POST- 
ING—and all kinds of adding 
machine work. 


ITS ACCURACY IS 
UNQUESTIONABLE 


Demonstrations on 
request. 


ELLIS ADDING 
TYPEWRITER 
COMPANY 


Newark, New Jersey 


Foreign Offices: 
6 Rue de Hanovre, Paris 
40 Vasagatan, Stockholm 


Dominion Bank Bldg., 
Toronto, Canada 
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Saves 
4%, hours 


out of 


CostsOnly $15 : 


HINK of it' a duplicating ma- 

chine costing on'’y $15, that makes from 50 to 150 
perfect copies of letters, reports, orders, invoices, price 
lists, bulletins, sketches, et« in about 10 or 15 

Over 40,000 of our duplicating devices are already in 


minutes! 


use in every line of business big and littl for every 
purpose! The lt S. Government—great railroad systems 
ompanies—small retail 


mammoth manufacturing 


stores have like found the Graphl Duplicator in 


Send for Free Book 
That Shows HOW to SAVE 4? Hours Out of 5 


Write today for this free beok, (iraphic Sales Stimu- 
lator and Efficiency Promoter Every business and pro 


dispensable 


fessional man should read it Shows how any office 
boy can do in 15 minutes what it would take hours 
to do with a typewriter! And besides the saving of time 
and trouble it shows how to increase your business. 
WRITE TODAY NOW. Tear out this ad so you won't 
forget 


Graphic Duplicator Co., Dept. D-5 ee 


228 West Broadway, New York City = 
180 North Dearborn Street, Chicago 


Dealers and Live 
SalesmenWanted 








CHANGE 


Made quickly -- 


accurately 


No fumbling 


in an open 
cash drawer 
if you use the 


Lamson Coin Cashier 


Coins fall singly into the hand with the 
pressure of a key: The top forms a 


removable tray for reserve coins. 
Its appearance is attractive 
Priced at $10.00, it will 
quickly pay for itself. 
Most stationers and office 
appliance dealers handle 
them. Mail us coupon for 
complete information if 
your dealer cannot supply 
you 
THE LAMSON COMPANY 
102 Boylston St., Boston, U.S.A. 
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lowa Boy Succeeds as Manu- 
facturer 


Sketch of Career of W. A. Sheaffer, Presi- 
dent of the W. A. Sheaffer Pen Co., Fort 
Madison, Ia. 


The subject of this sketch, whose likeness appears uport 
the frontispiece of the present issue of Office Appliances 
is a man who has had an interesting career and who 
the simplest surroundings, has hieved an important 


sition in the business world, having created an indust 


which ranks foremost in the city where he has 
many years 

W. A. Sheaffer was born at Bloomfield, Iowa 
1867. When a boy he worked in a grocery stor 
munificent sum of $6.75 a month. He grew up in Bloor: 
ield, where he lived until 1906, with the exceptior 
years spent at Centerville, [owa, and one year at | 


ville, Mo., 


jewelry store 


where he was employed as a watchmaker 

He received his entire education in the | 
schools, and entered partnership with his father, Ja 
R. Sheaffer, in the retail jewelry business at Blooimtiel 
1885 This business was successful and the partners! 


1 j 
when tne 


continues mtil January of this year, 
Sheaffer passed away 
In April, 1006, Mr. Sheaffer purchased the jewelry st 


t 
of M. L. Bowen, at Fort Madison 
still continued as the Sheaffer |: welry & Music ¢ 


lowa. This business 


In 1908 he patented his first lever self-filling fountain pe 
since which time he has taken out five or six patents 
fountain pens. In August, 1912, Mr. Sheaffer begat 
fountain pens in a room twelve bv eig! 
teen, in the rear of his iewelrv store at Fort Madisor 
February of the follow ne \ ir he organi ed a rt 
tion and increased the apital to £35. 000 = 
1914, the capital stock was avait 


in March of the present year it was increased to 


reased to $100,000 


S400 000, 


when the company purchased the factory and premises 


as noted i he pre 


of the Fort Madison Plow Company 


Ofhce Appliances 


vious issue 


Mr. Sheaffer is a man who has been a consistent. ste 
and conscientious worker roughout his Iife He 
almost fifty years old and he has achieved for his 
age a degree of success which comes to few met TI 


success has come to him through intelligent and perse 


vering application and has beer on because he has 
the courage to back his ideas with his entire energy 
resources 

The new tactory of the S iffer Pen Company is 
of the finest industrial plants in lowa, and members 
the trade may expect to hear it the near future 


number of interesting products of this institutior 


Big Rubber Company Busy. 


The Weldon Reberts Rubber Company is hari 
to meet the tncreasing demands for its products 
state that every department of the factory is being press 
beyond its normal output During the past me 
heaviest orders have been for typewriter circular erasers 
No. 995 the tine quality of these goods has made 
extremely popular among discriminating users 
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Simple Operations 
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\R] ALWAYS PREFERABLI In 
office machinery, one has continual 
trouble with complex operations because | 
absolute reliability is not to be had when i 
an office man attempts to take a me 
chanic’s place in operating an intricate It’s Customers Who Sell i 
machine. 
The Roneo Copier CoRoNA 
is a simple machine auaie Knee ae The Personal Writing Machine 
follow its functions from the insertion 
Of the Netter 60 te (oe ee oe In every dealer’s territory there 
etter CANOE SS ee are enthusiastic Corona users— 
machine, nor can it be drowned in a working, without compensation, 
vater tank - ; 
to help make more sales. 
Roneo 1s the simplest and quickest 
method of copying letteta. 1t hasdles \ hundred thousand boosters! 
With a volunteer salesforce the 
size of the United States Army, 
working for him all the time, how 
can a Corona dealer fail to make 
eood 7 
\nd the Corona Army is grow- 
ing every day. 
Is there a Corona agency in your 
town? 
nty a minute—the electric machine Perhaps you think you have not 
handles thirty ind relieves the stenog a good typewriter territory. Your 
hers of the extra work that carbons territory may not be good for the 
second sheets entail. ordinary typewriter—but Corona 
Get the facts—write for expert is not an ordinary typewriter. Its 
tion on your particular letter opving held IS unlimited. 
ms. ) | 
Corona Typewriter Co., Inc., 
FRONE! Groton, NM. Ba 
© COMRNY 
117 Leonard St. New York, N. Y. 
If you don’t know 
Corona as well as 
LAWN you should write 
for our new catalog. 
\ 
iV 
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ro) |) | PASSED AWAY DURING 
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DEPARTMENT 
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Brief Comment in Appreciation of 


Bund e d- ner er Co. [3 Those Who Have Passed Away and 


Jewelers -Milwaukee — ee ee oe 
IE Tinished. 

Where Quality Is As Represented | inishe 

| 


- E MAKERS O F ||2 = 
; James Lincoln Upham. 


* 
Steel D 1e James Lincoln Upham, Pacific Coast representative of 


the Boorum & Pease Company, was killed in an automo- 

S t a m e d bile accident in Los Angeles, Cal., on the evening of April 
p 18, 1917. Foreseeing a possible collision, Upham stood up 

in the car, and when the driver made a sharp turn he 


e,e 
Initial was thrown out and instantly killed. 


e For twenty-five years he had been prominently identi- 
Stationery hed with the stationery business on the Pacific Coast. As 
a young man he entered the employ of Payot, Upham & 


Co., where he rapidly became a successful salesman, later 


UUM 


neni 


u 


: 


WUT AR HANS 








1] 











covering the entire coast in their interests. After the 
Spanish-American War he was sent to the Orient, where 
he made his headquarters in Manila for over two years. 


Just previous to the San Francisco fire he occupied the 








MIT VNNIDILUDUIULIULULII HUUMAIHUTE i Me position of buyer for that large concern. 
He was a partner with I. O. and B. P. Upham in estab- 


lishing the firm of Isaac Upham Company after the fire 











He severed these relations in 1910 to become buyer for the 


SEE THE POINTS? Schwabacher-Frey Stationery Company. In 1912 he ac 
tome armrest 


cepted thie position of Pacitic Coast representative for the 


mi) | 
Ail 
ly. 
| 





Boorum & Pease Company. His work for them was emi- 


One Pi 

tt nently successful. 
On account of his personal magnetism and _ sterling 
His death 


character, he made friends wherever he went. 


TEMPERED STEEL came as a tremendous shock to his many admirers 
ta meeting ot 


Che following resolutions were adopted at 








Cut Out 


Brass . . . . ‘ 
N D the Stationer’s Association of California: 
5 EE LE Whereas, In the untimely death of Mr. J. L. Upham, a 








man personally esteemed by his many friends and asso 


Styles POIN } ED ciates, we feel that his employers, Boorum & Pease Com- 
the members of the stationery trade 


Covered pany, as weli as 





Celluloid throughout the state of California, have suffered a distinct 


=) THUMB | ©: 
y We out deepest sympathy 





Whereas, desire to express 


| AC ‘KS to his surviving relatives and to likewise express to his 
al 


employers our keen appreciation of the admirable qi 


3 


Sizes 


Covered Striped +4: 
' ities that had for so many years cemented their relations 


Now, therefore, be it and it is hereby 


New Goods Resolved, That the Stationers’ Association of Califor 
——s « nia, through its chairman, desires to perpetuate his mem- 
The Best Made cain 


SAMPLES AND PRICE LIST No. 417 ON REQUEST 





ory Dy the passage of this resolution as a token of ou 
estcem, and be it further 
Resolved, That this resolution be spread upon th 








minutes of its mecting, held this nineteenth day of April, 


Numbering 


nineteen hundred and seventeen, and that a copy hereof 

Hampden Manufacturing CO., Inc. be transmitted to his sister, Mrs. George E. Roche, Mr. I 
106-108 Fulton Street O. Upham and to Messrs. Boorum & Pease Company. 
NEW YORK, U.S.A. 





STATIONERS’ ASSOCIATION OF CALIFORNIA, 
(Signed) HENRY P. DIMOND, Chairman 
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“AMFIL” 


PLATENS. PARTS - TOOLS -SUPPLIES 
“Best By Test” 
OUR SERVICE-PLAN TO DEALERS 


IS SUPPLYING A LONG NEEDED REQUISITE. 


PRICES are MORE THAN CONSISTENT WITH THE 
QUALITY OF GOODS AND THE SPECIALIZED 








SERVICE RENDERED. 


A PARTS CATALOG OF UNEQUALED 


COMPOSITION. WRITE US ABOUT IT TODAY. 
TO THE TRADE ONLY 


THE AMES & FILSTEAD COMPANY 


CHICAGO: 607 8. Dea pore ty pon SAN c PRANCISO oO: bed es n8t 
NEW babs 82 1 et are 
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Now Open—Our New Factory 


bounded by Washington—Front—Flint and York Streets, 
the largest and best equipped in the world. 


Largest orders immediately filled. 


In 


“General Rebuilt Typewriters” 


quality reigns supreme. 














STUUUUUUALNNUNUOUUUUANQAOOOOUUUOQOUOOOUUUUUAUOOOUUUOASOOOOUUUASAOAOOUUGAAOOAOOUUUUAOAUALUUUAAAAAU UU 


Your Trade |. "¥. mnanace 
Solicited tive: dealers —selidinoade, sane 
on the tic and foreign—only. 
= | Basis of 
= Quality GENERAL TYPEWRITER EXCHANGE, Inc. 
= | Offices 70 Washington St., Brooklyn, N. Y. 
= 
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Adams 
Ideal 
Book 


* 
Patented 


Feb. 4, 1902 


For Perforated Sheets and Binders of All 
Sorts—The Ring with Unlimited Uses. 





The simplest, quickest operated and most satisfactory ring 
ever invented for perforated sheets and binders of all sorts. 
Allows the sheets or binder to lie perfectly flat when opened. 
The enlarged joint keeps the ring right side up in position 
to be instantly opened When closed, it is securely locked. 


The Adams Ideal Book Ring is made with nicely rounded 
corners and no sharp edges to mar the furniture It is 
used wherever a cheap, quickly operated binder is wanted. 


The Adams ring is also one of the best key rings on the 
market. A key can be put on or taken off in a jiffy. 


These rings are made in five sizes Inside measurements: 


No. 0 Diameter % inch No. 4 Diameter 2% inch 
No. 1 Diameter 1% inch No. 6 Diameter 3 inch 


No. 2 Diameter 1% inch 
Our goods are handléd by leading stationers, to whom 
cuts for illustrating catalogs will be furnished, on request. 
If you do not carry them, order through your jobber, o-: 
write us at once. 


HENRY T. ADAMS MFG. CO., Inc. 
6796-6798 S. Chicago Ave., Chicago, U. S. A. 























Diamond Writing Fluid 
STICKINE 


The Original Liquid Paste 
with the Patent Wipe Off 






Di. AMON D 


STICKINE.. 


CmAMGING TOA PERM - 
i TWS (5 4 TRUE CHEMncan Plum. weer 
iti Goss mor rane 


Style—5} and 8 oz. Desk Pots 


DIAMOND INK CO. 


Milwaukee Wis.. U. S. A. 


The Famous Inks 


































J. D. Mallonee. 

J. D. Mallonee, one of the best known typewriter type 
manufacturers in the United States, passed away not long 
ago at his home in Stratton, Maine. Mr. Mallonee was 
himself a designer of types and was a man of keen, artistic 
instinct who strove for perfection in workmanship. He 
was a man of keen analytical mind and had a wide sense 
of the relations of things with each other. In the use of 
fine tools and precision devices he was an expert. Mr 
Mallonee was also a student and wrote occasionally on 
topics which interested him. He was a man who always 
held before him the ideal of more things to do; of ma 
chines to be built, books to be read, to be written, etc 

Mr. Mallonee was a native of Indiana and was the last 
of the family of Mallonees who settled in the northern 
part of the state, and for whom a village was named. He 
left Indiana at an early age and after following other pur 
suits, in 1884 he entered the service of the American Writ- 
ing Machine Company at Corey, Pa. “After their removal 
to Hartford, Conn., in 1886, he was made superintendent 
of the factory, where his ability as a designer of special 
tools and machinery soon made the old Calligraph a 
formidable rival to other machines then on the market 
$y this time Mr. Mallonee invented the type-rolling ma 
chine which made his name so widely known. 

In 1888 he removed to New York and established the 
New York Stencil Works, where for six years he was the 
head of this type manufacturing company. During this 
time he supplied type to the following typewriter com 
panies: Smith Premier, Yost, Columbia, National, Wil 
liams and many others, and assisted inventors in the dé 
velopment of their ideas, building models of many writ 
ing machines. Among the principal patents which Mr 
Mallonee sponsored were the type-rolling machine, a 
routing machine for cutting characters on steel or brass 
wheels used in numbering machines and cash registers, 
an electric time stamp, etc. In 1893 Mr. Mallonee became 
superintendent of the Burns Typewriter Company at Buf 
falo, N. Y., where he installed a type-making department 
which was conducted in his name for a number of years 
He remained with this company for two years, then went 
into business for himself, making type and machines and 
devices of precision. His factory having been destroyed 
by fire, Mr. Mallonee then engaged in equipping typ: 
writer factories with machinery and tools for the manu 
facture of their own type. He equipped the Columbia 
Manhattan, Underwood, Williams, Fay Sholes, Oliver, | 
C. Smith and Burroughs Adding Machine factories, lik: 
wise the factory of the Meyer-Tuver Typewriter Con 
pany of Zurich, Switzerland. The Yost company had pr 
viously adopted the Mallonee method. 

It is interesting to note that Mr. Mallonee himself 
sonally engraved all of the originals or master type used 
in connection with his type machinery. It is said that as 
an engraver of type faces he was without rival. Duri 
his life he engraved over twenty thousand master type 


including nearly every language used on a writing 


chine. 
Mr. Mallonee was a member of many scientific societies 
and was particularly interested in microscopy. He was 


a prominent Mason and for two years was a represent 
tive in the New Jersey state legislature. During the 
later years of his life he lived at Alstead, N. H., and 
afterward at Trenton, N. J., where he erected a splendid 
factory for the manufacture of writing and adding ma 
chine type 


Charles Albert Amasi Johnson. 


The sudden and untimely death of Charles A. A. Joh: 
son of Grubbs & Johnson, New York agents for the Dal 
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The Lightning Pay Roll Machine 


NEW PAY ROLL MODEL 


ENVELOPE FEED AT SIDE; 





EXTRA LARGE COIN TRAYS OF 
DOUBLE LENGTH HOLDING 
rWICE THE NUMBER OF COINS 
CONTAINED IN REGULAR UNITS 


\dditional interchangeable trays can 
be held ready for instant use, sepa- 


rating departmental pay-rolls, ete. 


Manufactured by 


BARRETT CHANGER CO. 


General Offices 
North American Building 
CHICAGO, ILL. 








~ VERY business in the world has use for some kind of a 
k. record. In the Kalamazoo Loose Leaf Binder Co.'s broad 
and extensive line you will find some one or more devices 

that will fit your particular needs The Kalamazet is the cor- 
rect device ror anyone desiril light, port ible binders the 
<alamazoo Current Binder is made for heavy ledger and record 
work and contains the rapid opening devi nlimited capacity 
lurabilitv that have made these binders the leader inthe field. 











Acknowledged pro- Sales offices in all 


ducers of the high- 
est grade ruled and 
printed forms in 
the world. 





ALAMALG 


\\ LOOSE-LEAF-DEVICES-AND 
s ACCOUNTING-SYSTEMS 


HE Style C System is the correct equipment tor mat ne 
bookkeeping, possessing teatures that cannot be secure: 
vs marke 9 fact it 





other device on the t fact will make 
chine accounting more proficient than any other possible eqt 
The correct angle of sheets in the rack gives assura 
of rapid and easy fingering; t fset, th i 
! closing and the security of sheets in the 


he many reasons why 


ical bookkeeping 


KALAMAZOO LOOSE LEAF BINDER CO. 





principal cities — 
We render you serv- 
iceable service. 


1 











Kalamazoo, Mich. 
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Skyscraper construction 
as used in the famou 
Woolworth Building, 
New York, and a Shaw 
Walker filing cabinet! 


SHAW-WALKER 


STEEL LETTER FILES 


HIS is what the Shaw-Walker 
dealer says to his prospect: 
“You're the iudge 

“Buy a Shaw-Walker ‘Built Like a 
Skyscraper’ Steel Letier File 

“Compare it with equipment in 
your Office. 

“Make all the tests you can think of. Pull 
a fully loaded drawer open with your little 
finger, and watch the swift, smooth, silent 
action. Kick the drawer shut and see if you 
can make it rebound. Jump square-footed 
into an open drawer and see if you can make 
it sag. 

“‘Remember the ironclad Shaw - Walker 
guarantee — ‘Your money back if the Shaw 
Walker isn’t the best file you ever owned.’ ”’ 


Can you say that to your prospect? Can 
you offer them a 100 per cent guarantee 
like this? 

If not, you need the Shaw-Walker catalog 
and Shaw-Walker facts for dealers. We'll 
send them quick if you send us your name 


and address on a post card. Do it today. 


THE SHAW-WALKER CO. 

Everything in Filing Equipment — Com- 

plete Lines in Steel, Wood and Supplies. 

NEW YORK--CHICAGO--WASHINGTON--DETROIT--ST. LOUIS--LONDON 
Factory and Home Office: 

5205-17 Western Avenue, Muskegon, Michigan 
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ton Adding Machine Company, on Thursday, May 3, was 
a great shock to all who knew him. Early in the weel 
he felt some physical inconvenience, but the trouble was 
supposed to be indigestion. Its recurrence caused hin 







consult a physician, who did not regard the matter as 
serious. On Thursday he came to the office, wher: 
was overtaken by another attack and died about 1:30 
m., before he could be taken home. His death rest 
presumably from heart trouble 

Mr. Johnson was thirty-nine years old on April 15. H: 
was married the latter part of last 


Wolf of Newark, N. J., who survives him. With his part 


ner, H. C. Grubbs, he organized the firm of Grubbs & 


year to Miss kmma 


Johnson nearly a year ago to cover the city of New Yor! 
and the surrounding territory for the Dalton Adding M 
chine Company. Their success in this work has 


highly satisfactory 





Charles Albert Amasi Johnson. 


Mr. Johnson was widely known in the typewrite 

For twenty years he traveled extensively in the interests 
of typewriter companies. The first three vears of his 
typewriter experience were spent on the bench for tl 
Smith Premier Company in Syracuse and Buffalo. He 
filled every position in typewriter organization from me 
chanic through the sales department to the execut 

offices. His work was principally done with the L. ¢ 
Smith and Smith Premier companies. Mr. Johnson had 
friends all the way from Nova Scotia to San Francis 


and from Virginia to Minnesot: 
Following his connection with the companies mentione 


Mr. Johnson was for a time with the Noiseless Type 


writer in New York City, leaving them to take up wor 
with the Corona Typewriter Company, and on July | 
1916, when he took up his work for the Dalton compan) 
he was eastern division managet 

Office Appliances extends profound sympathy to Mrs 
Johnson and to relatives and friends of the deceased 


Galveston Paper Celebrates Anniversary. 
On Wednesday, April 11, the Galveston Daily News 


issued its seventv-fifth anniversary number. The diamor 


jubilee number was especially large and contained a nun 


ber of stories featuring Galveston firms. One page of the 
issue was devoted to Clarke & Courts, “The Texas House 
There were pictures of the Clarke & Courts plant 
the officers: Sealy Hutchings, president; Robert W. SI 
vice-pre sident, secretary, a! d treasurer: and George 
Stevens, general manager. 

The Galveston Typewriter Exchange also had 


tractive advertisement featuring the Rex typewriter 
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A Review of Market Conditions 
in the Office Equipment Field 





7 var has affected the market for office equipment 
more directly since American participation than be- 


fore Or, rather, tl rradual influence, long developing, 
has been more keenly felt It cannot be denied that con 
ditions today are serious in at least eight prominent lines 
The growing shortage in metals, dyes and dye stuffs, ant 
line colors (used for ribbons and carbons), leather, steel, 
aluminum, hinder’s board and paper has made itself felt 


1 


in the last mont 


yst convincingly, even to the over 


optimistic doubter. Certain aniline colors have practically 


been eliminated frot he market, greatly intensifying the 


acute problem long developing in ribbon and carbon pro 


Some of the larger concerns in all these lines of raw 


material have forestalled their needs prudently. The 
heavy purchases just before and immediatel ifter the 
Serviat ssassinatior which set off the destructive fire, 
ire thus explained. It is one more count in the argument 
ofter dduced in these columns that the successful busi 
ness man is he who has the largest and surest grasp ol 


many things outside the direct current of his own office 


including the complexities of international diplomacy 
Phe s indeed 1 essential item in the office equip 
ment pr icing line which is not shown to |} e advanced 
nm price otten als st to prohibitory lengths through 
the steady rise in cost of the materials from which it 1s 
manufactured In some cases these advances from the 
sources nufacture have also affected the prices of 
the finished product The advance, beginning with the 
iw materials. has ymetimes been carried on through the 
vholesaler onto the retailer’s counter. Many factors have 
delayed this including large stocks of goods produced 
st before the conflict In some instances eC he 
rs | tood the advances in raw materials 
selves. rather than add to the burdens of their ct 
nt of the orward movement” is shown by the 
eas cos ttle items. Paper clips and other 
etal ar es ive yne up within the last few months, 
iting that off economy may well begin at all loose 
ends Such ra terials as cloth, felt nd their cor 
S é e al need, more recently, and met 
e off equi] nt lines watch the announcements witl 
d P ctations y rises 
In the longer look ahead it is encouraging, however, t¢ 
rea Ame ingenuity and scientific skill ar 
overcoming mat bstacles and that after the war we 
S etter « pped than ever before t produce tl 
essential teria ir own industry 
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SHAW-WALKER 


STEEL LETTER FILES 


ERE’S a little sum in arithmetic 
Shaw-Walker dealer 
can put to every man who 


: to fig e real cost of office 
; - nt is te e the price by the num- 
} f f sert u can get. 


D pt f Shaw-Walker “Built 
rap teel Letter Files by 100. 


B aw-Walkers are guaranteed to 
of The drawers are 
ftly, smoothly, silently 

teel frame is 
warp for 100 years. 


D | Shaw-Walker by the 


cost is a few cents 


1 Of il i ne-prece 


v-V r alongside your old 
»w much those few 

1 in convenience, 

i like to teach your 
netic. We'll show 
al 1, and we'll send 
dealer information. 


THE SHAW-WALKER CO. 


Everything in Filing Equipment—Com- 
plete Lines in Steel, Wood and Supplies. 


NEW YORK--CHICAGO-- WASHING TON--DETROIT--$T. LOUIS--LONDON 
Factory and Home Office: 
Muskegon, Michigan 


1205-17 Western Avenue, 
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For Desk Economy and Convenience 


no other style of pyramided Desk Trays can equal 


Auto Sliding Tray Sets 





Substantially built of select Quartered Oak and Mahogany 


Trays slide out or suspend from either end Easily acct 
sible from front or rear Label holders on Trays 


Economizes space and time, promotes neatness and dis 


patch, protects papers, avoids loss 


Handiest for temporary filing, distribution of department 
matter which may be deposited into them at one end and 


removed at the other 
REVISED PRICE LIST 
Trays Inside 3 Trays. 4 Trays. 5 Trays. 6 Trays 
LETTER SIZE jQr. Oak - $4.75 $6.00 $7.25 $ 8.50 


1Ox124ox2'y4 t Mah - 5.75 7.25 8.75 10.25 
CAP SIZE {Qr Oak - 5.50 nw 8.50 10.00 
1Ox15hgx2by t Mah. - 650 8.25 10.00 11.75 


If not at your dealers’, sent anywher in the U. S., expre 


prepaid with privilege of returning at our expense if no 


highly pleased Write for catalog showing complete line 
Auto Wood-Steel Filing Cabinets and Desks 


Manufactured +¢ 


THE AUTOMATIC FILE & INDEX CO. 


143-159 Pearl Street 
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GREEN BAY, WIS. 

















Steel 


Storage 
Facilities 





of the most efficient grade are afforded by 
Terrell’s shelves and cupboards. The con- 
struction of the cupboards is such as to permit 
the adjustment of shelves within an inch of 
any desired space. The shelves may in turn 
be divided into compartments by adjustable, 
vertical partitions. This system of space di- 
vision permits so wide a variety of space sizes 
that even the most peculiar requirement can 
be filled. 


Terrell also makes wardrobes, open shelving and 
lockers. Write for full particulars. 


TERRELL’S EQUIPMENT CO. 
Hilton Street Grand Rapids, Mich. 

















Rush Catches Some Fish. 


> 1 


About four years ago J. K. Rush, of Syracuse, 
made a trip to Omaha, Nebr., to attend the convention 


the National Stationers’ Association for the purpos¢ 


+ 


Vav, 





getting acquainted with the stationery trade, to whom 


was presenting his radically new device—the 


E-Raser—at that time, which is now on sale at all 


date Stationery stores, extensively used by the 


States government, State department, War and Navy 


partments, 


well as thousands of stenographers and typewriters 


over the world 


It seems that Mr. Rush, who, by the way, is a 
ical engineer al d de signe fF. has the habit ot Spt 
something new, and along radically different lines 


the ordinary way of doing things, and on account 


long experience in the advertising 


to put over his ideas. The latest offering to the 


bookkeepers, insurance men, draftsmen, 


eld he is well qual 


rch 
‘ 
¢ 
} 
ae 
, 
i 
j 
nis 
é 


11 
l I 


made by Mr. Rush is known as the Rush Tango Minnow 


which is now well known among the fishermen t! 
country and abroad Mr. Rush says that the es 
achieved by this new device is counted for as 
In the first place, it is a killer of all kinds of game fis! 
is equally good in the hands of an amateur or 


J. K. Rush and some fish caught with Tango Minnow 


siona!: is an ideal bait for either isting or trolling, 
anyone who can sit in a boat and troll has as 
chance to1 1} vod catcl is expert whe only 
his bait This bait 1s claimed to have many recor 
a casting bait, both for distance, accuracy and fine 
The pointed end cuts through the air on its way 
target, like a dart, and the way it wiggles and swin 
some weird, live thing in the ter, when retrievi 
trolling, tends to attract big game fisl 


rhe illustration shows Mr. Rush, the patente: 


Rush Tango, with a one hour S tch consisting ol! 


3-pound small-mouth bass, two 4-pound large-moutl 


two 3-pound northern pike, o1 10-inch perch 


36-inch muskalonge 


The Rush Tango Minnow is made of wood, beaut 
enameled, and floats when not in action It is 
looking device to be called a tish bait, but the 


pearance and crazy antics of this bait doubtless sug 


the rame Tango, and account in a large measur 


success 


Mr. Rush claims the gan sh go after this 
hight it and then get hooked | t even Jonah, wl 
inside information about fish, could not vouch 
thing a fish or an inventor will do at times. One 


however, is certain—Rush has a winner tn his fis! 


well as in the Rush eraser 


Accounting Devices Company Moves. 


The factory and offices of the Accounting Devices 


} 


pany of Chicago have been moved to 564-570 West 


roe street, this city. The factory of the company wi: 


merly at 1869 Benson avenu Evanston, and th 
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Charge your customers . . . $3.50 
Pay Wey. «oss cee 6 ee 


$1.57 


Your profit 
on every sale) 





The Sperry Telephone Bracket 
is well made of the best mate- 
rials—strong, handy, handsome 
will never work loose, rattle 
or sag. Specify finish: Oxi- 
45% and 5% off in lots of from 12 to 25 dized copper, heavy nickel 
45% and 10% off in lots of from 25 to 50 plate, o1 durable black enamel. 
Oxidized copper will be fur- 


In lots of from 1 to 12, 45% off nished unless otherwise speci- 


, , fied. 
Take the big discounts 4 | ee 
Every Sperry Telephone Bracket is shipped 
complete—ready to set up. Price includes the 
bracket, one mounting (for attaching to top, 


The Sperry Telephone Bracket ii: ois. 1k oe ath inekecetve 


You can make still more by taking the 
big quantity discounts— 


























100k, one telephone clamp, one set of eyelets 
GUARANTEED FOR 5 YEARS for holding cord, and screws—all compact in 
neat carton. Always specify style of mount- 
$3.50 not $5.00 ing wanted 
| 7 
5-YEAR GUARANTEE: We will replace, free of charge, Modern Appliance Co. 
any Sperry Telephone Bracket which proves defective in Dept. F-102 
al ay during the st nve ‘ars of actual service . 
Fe Se et eee ee 115 South Clinton St., CHICAGO, U. S. A. 
' UUULAOEDALLEAASENU EOE ESR tilt 





DORNETTE DESKS 


Extremely Popular 
With 
Office Furniture 
Dealers 


Made as fine as the 
best kiln-dried hard- 
woods and skilled 
workmanship can 


make them. 


Write for 
(Patent) Typewriter Desk Catalog 


Machine needs no fastening 











titi 


THE J. DORNETTE & BRO. CO., Cincinnati 
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Loose Leaf Devices 


of All Kinds 





Complete stock of 
important sizes on 
hand ready for im- 


mediate delivery. 


Boorum & Pease Loose Leaf Book Co. 
NEW YORK, N. Y. ST. LOUIS, MO. 


Goes 


Lithographed 


BLANKS 


aa Of Quality C= 


FOR THE PRINTER AND STATIONER 


A COMPLETE LINE COMPRISING 


Stock Certificates 
Gift Certificates 
Certificates of Award 
Insurance Policies. 


Bonds - Diplomas : Checks: Charters.- 
Goes Corporation Record 




















lso 
Lithographed Calendar Pads 
LITHOGRAPHING CO. 


GOES .2Hgceraine ©. CHICAGO 


* SAMPLES ON REQUEST: 





pany’s general offices were at 536 South Clark street, Chi- 
cago. The new removal consolidates the factory and the 
offices. 

The new plant of the Accounting Devices Company 1s 
so arranged that it has a large amount of natural light on 
all sides. The factory includes over 10,000 square feet 
tloor space and is situated on the top floor of a corn 
building. The machinery is driven by electricity. Addi 


tional machines will be installed at an early date to tak 
care of increased output. One of the advantages of tl 
new situation is that labor is more easily obtained, the 
shortage of labor being one of the disadvantages the con 


encountered when it was manufacturing in a suburl 


pany 

The stockholders held a meeting recently and elected 
the following officers for 1917: President and treasurer 
Arthur J. Lloyd; vice-president, George A. Chritton; s 
retary, H. A. Stacy. 


Deal Links Two Great Nations. 


An industrial alliance between two great factors in the 
paper business of America was consummated early this 
month, when the National Blank Book Company, one 
of the half dozen largest American manufacturers oft 
loose leat devices, purchased the property of the Papeterie 


blank school 


Berthierville is an 


bo ks, 


makers of 
Berthierville, P. Q. 


de Berthier, papeteries, 


supplies, erc., a 


important center of the Sherbrooke district, situated sixty 
miles east of Montreal. There are sixty-five factory em- 
ployes. 

The following officials of the National Blank Book 
Company are the new owners of the plant: Frank B 
Towne, Edward S. Towne and George A. Savoy. They 
have renamed the property the Dominion Blank Book 
Company, Ltd., and it has been organized with these thre¢ 
gentlemen president, secretary and treasurer, respectivel) 
J. A. Daviault has been retained as resident manager, Mr 
Savoy being the directing force of the reorganization 
Many extensions and enlargements are already being 
planned. 

In an interview Mr. Edward S. Towne declared t 


certain increases to the firm’s present line of school blanks 
, 


and composition books will be made, and eventually blan] 


will be feature 


books, loose leaf and transfer papers 
Also, a remodeling of the plant is contemplated, with suit 
ficient addition to make the whole a splendid up-to-date 
factory. 

The National Blank Book Company has an excepti 
ally large Canadian trade, and has been planning to | 
a mill within the Dominion for several years. Its lo 
plants have been heavily taxed for many years to meet 


demand for National Blank Book products, and the 


h VW iN] Cast 


the 
important deal now put throug this stress vet 


materially 


Three Commendable French Business Books. 


There have come to our desk within the past 

three excellent examples.of French business publications 

The authors, 

books are to be 

products. The books to which we 

Modern 
the 


and two books by 


compilers, and publishers of these 
the h 
reter are 
Organization in Offices 


Syndicale de L’ 


editors, 


commended for igh character of their 


“Some Ideas 
and Plants,” 


Organisatior 


Concerinng 
published by Chambre 


Commerciale; Octave-Jacques Gérin, 


prominent French advertising man. The books by Mr 
Gerin are entitled “The Thread of Business” and “Some 
Facts.” The first of the two, a volume of about 125 pages, 
is devoted to the philosophy ot business, and the latter 
Is a portfolio of attractive advertising which Mr. Géri 


] 


| tor firms in many different fields of activity 


ublished by L. Vaudec 


has prepare: 
me he T hre ad of 


& Cie. 


Business” is | 
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Practical Office Articles that Sell Quickly 


at liberal profits 


Every. dealer should keep 
posted at all times about our 
entire line. New items a1 
being added continually. 






Some of our other practical office articles 
which all dealers should keow about 
Polar Desk Calendar 
Pocket Index Card Cases 
Cut Glass Paper Weights and 
Trays 
Side Desk Drawer Tray 
Paper Weight and Memo Pad 
Penknife and Ink Eraser Blade 
Signature Blotter Book 
Valuabie Paper Wallet 
Furniture Top Protectors 
Typewriter Shock Absorber 


P. d = - 
Felt rate DESK REMINVER 





THE ORIGINAL NON-SHINE POCKET INDEX CARD CASE 
CHAIR PAD A Liberal Discount to The mane. 


Dealers wrtte for complete informat 








The original Non-Shine Chair 
Pad can now be ordered and 
shipped along with 
any of the Polar 
items. Order goods 
i shipped together and 


CENTER DESK 
DRAWER TRAY 





“ee 
a GLASS DESK PAD 
save cartage. No. 0—15x18. No. iI—18x24. No. 2—20x34. 


For Assorting Pins, Clips, Rubber Bands, Ete. 


ASSOCIATED COMPANIES: 
Non-Shine Pad Company Polar Manufacturing Co. 


Factory: 7037 Ridge Ave., Philadelphia 101-107 N. Marshall St. 
Office: 101-107 N. Marshall St., Philadelphia Philadelphia 


M. R. LANDES, proprietor of both companies 











' Climax Numbering Machine Climax Line Dater 
Patented. Other ratents pending Patented. Other patents pending. 





LIMAX 


A SERIES of CLIMAXES 
The Greatest TIME SAVERS on the Market 


These Machines are ALL METAL (with the ex- 
ception of the Rosewood handle) with metal typ¢ 
and figures giving neat, clear cut impressions. 
They are self-inking, dust and rust proof, abso 
lutely accurate, compact, neat and of exceptional 
appearance. The Climax machines do identically 
the same work and in just as satisfactory a 
manner as the highest priced. Our guarantee 
is given with every machine. 






z Wheel 
1 to 999,909 


Three 
Movements 


Consecutive, 
Repeat, 
Durlirate 


We also manufacture the 


Climax Name Plate Dater 


constructed along the same lines 


Send today for catalog of our full 
line of Metal Stationery Supplies. 


The Traut & Hine Mfg. Co. 
1 Union Sq., New York, U.S. A. JAN 15°15 








] 23456 Factory: New Britain, Conn 


Showing full size imprint Actual size of machine and imprint 
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Some Reviews of New Books. 


7 . —+ > el EVERY FLAG The American Exporter, that excellent publicati 


8 voted to American export trade, has favored Office Appl 


“i | Needs this to 
Prevent Tangling 






ances with a copy of the 1917 edition of the Export Trad 


Directory, a book containing 536 pages, with a wea 


well classified information. 
_ Part 1 deals with export merchants in the United States 
The opening pages explain the different headings 
Note the Rod classifications, with a key to the trade ratings. A list 
above. of the export merchants in New York City is presente 
Oar Rotary first, with their proper classification, ratings, lines, et 


‘Lhis is followed by a list of exporters in Boston, Philadel 


| 
phia, Chicago, New Orleans, San Francisco, Portlat 


Ore., Seattle, Tacoma and in other cities, all classified 


Truck for vertical 


flags and Rod Rotating 


Fixture for hor- | 3 , 
the same manner. Part is devoted to manufacturers 


izontal flags abso- | k 
rE tetas ruc export agents, managers of export departments and 


lutely prevent 











port departments and export brokers in the several citi 








tangling or eee This rotary given. Part 3 gives the names of leading bankers 

ing about th : an @an to gaged in horeign exchange business Part 4 give s a list 

ea oele ae = of toreign exchange brokers in New York City, whil 

Send for circular srtes - 4h, Part 5 includes marine insurance companies in New Yor 

and prices. State eaten of City and marine insurance brokers in New York. Part ¢ 

size of flag. ee oa consists of a list of foreign freight forwarders. Part 7 
spring cleat gives the names of export trucking companies in N« 
eases tension 


York City; Part 8, steamship service to foreign ports 


N of halyards 
and permits 
fixture to ro 
tate with flag 

R in direction of 
wind Spring 

to 


draws flag 
For Sale —_— 
position 


F. E. HOWES 
311 Atlantic Ave., 
BOSTON, MASS. U. S. A. 


from the different ports in the United States, and a list 


of occasional sailings, while Part 9 includes specific dir« 


tions how to ship to foreign markets, including all 
different markets of the world. Part 10 is devoted to tl 





consuls of foreign countries in the United States: Part 

















to the consular and commercial representatives of 





United States in foreign countries, and Part 12 to asso 


ciations for the promotion of export trade 














‘ 


| 
. 
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; 
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The “Book of Better Business” is the title of a ninety 
page volume made after the manner of a catalogue by th 
Art Metal Construction Company, of Jamestown, N. \ 


MT eee Ce 


This book is bound in limp green covers with embosse: 
title and cover illustration in gold It is issued in tl 
interests of fire protection, permanence, convenience an 
beauty in the furnishing of offices, libraries, banks 
public buildings through the use of Art Metal steel oft 


SU 


furniture and filing equipment. 


The frontispiece shows a picture of some of the 
wrought by 
saved because they had been stored in Art Metal steel 


files. and other cases where destruction had been wroug! 


serious fires, wherein valuable papers wet 





through failure to use steel storage files. With these 
tures is a little quotation from Shakespeare, “A littl 
is quickly trodden out, which, being suffer’d, rivers 
not quench.” 


In the introduc tory to the Better Business Book’ 


Art Metal Construction Company draws a valuable mo: 


from the present war, and then continues tn the followin 





Confidence —the sales builder vein 
The book opens with a comparison of “Grandtather’s 


Che MELUK Filing Safe Files—and Yours.” The first tile was grandfather's t 
Masters Model silk hat. This was followed by the old secretary, a series 





is a real Safe. It looks like ¢ HESE are the points of wooden pigeon holes above the desk, where many prot 
a Safe; is built with the , that frst win the confi- its were pig on-holed and finallv lost in the early days 
‘ . ¢ ' . den ot your prospect 5 : 

structural strength ofa — é - ‘ pr per Next apparently came the flat letter files made of press 
Safe: ae . P ich lake the Sale easy. : : <a 

fe; has the heat resisting é‘ tol board labeled on the back. Thus by easy stages we 
qualities of a Safe and the = Let us Mailoak Sai she "a Fil e led to the present day filin iui it 

niin . ran. S tion on Meilink Safes anc ilng ea to le present da ! g equipmen 
security Of a Safe im its) Gahinets. Our Agency prop. ve 
lock and boltwork. tion is worth investigating rhe story of how ste el files saved the records of n 


important businesses is graphically told, with illust: 


The Meilink Mfg. Co., Toledo, Ohio Che complet Art Metal line its construction, n : 


New York Office: 368 Broadway ical features, etc., is described and pictured in an interest 
: Address all mail to factory ing way. Dealers who are contemplating the handlir 


Stra 


— = of steel furniture should obtai na copy of this book 
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Why Not Add to Your Profits This Way: 


Let us supply your customers with anything they require in the way of 
special mailing or filing envelopes? 

Do not turn down profit and patronage on special orders of this kind. 
Just mail us samples or exact specifications, and we will quote you by 
return mail. 

Special « nvelopes and containers—plain or printed— made up for you in 
record time and at very moderate prices. The sale is yours, the profit 
yours, the patronage yours. 

Won't it pay you? 

Won't it also pay you to concentrate your buying of stock envelopes? Our mills are right 
here in Minneapolis, thus minimizing carrying charges and insuring prompt shipments. 


Besides—we manufacture a complete line of commer: ial envelopes and containers— 
all the standard sizes of commercial envelopes, file envelopes and mailing envelopes. 


Write today and let us tell you more about our line. No obligation to you. 








Over in the right corner is a bunch of Open End Lega Enve pes cor 
structed of Securit “Manila-rope” stock Each envelope s made of one 
piece best qualit manila tag-board,—extra tough and substantial with no 


im no olin « weak spots Strongest I f t kind i I 

market Sizes ix 4%4x10; 4%x10% inches Expansions flat % incl _ 4 

nel 1% inches and 2 inches Can also be had in “Leatherope” stock ee 

bi leg’ <2 

% 

. i 

Security Envelope Company — J ) 
| 5 OS 


“THE HOUSE OF SPECIALTIES’’ = 7 








Minneapolis, Minn. wo _/ ) — xX 























Marsuatt 
Fieip 
& Company 








<THE HEINN CO.| 
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An Interesting Show. 


In the April issue of Office Appliances we published a 


. short report of a business show which was held at the 
nsure . ect ervice store of the Anthony Furniture Company of Providence, 
R. |. Illustrations intended to accompany that report did 


not reach us in time for publication with it, but we repro- 
duce three pictures on this and the succeeding page giv- 
ing readers a fair general idea of the arrangement of this 


interesting little show. 








~ 








BANK PINS 
CUSHION PINS 





PYRAMID PINS 








Your pin orders will receive careful 
and prompt attention. Satisfaction will 
be guaranteed if you send them to 


View in Anthony Company store, showing Dick Mimeograph 


CRESCENT BRASS & PIN CO. exnibit 


This show, by the way, was a decided success, so muc 


DETROIT, MICHIGAN so, indeed, that its repetition next year has already been 


practically decided upon. 


] h 








The exhibits were arranged in the office furniture sec- 





tion of the store. Here a general display of office furni 





ture and office equipment and machinery was shown and 
here too were staged some interesting typewriting com 
petitions for commercial school students, students from 
the city high schools of Providence, and professional 
stenographers. Other features included a_ check-listing 
adding machine competition and a Stenotype contest 

The following exhibitors showed their lines 

The Addressograph Company; Dalton Adding Machine 
Company; David Davidson Studios, makers of commercial 








The C. L. 
Steel Back 
Ledger 


—provides a backbone to the loose leaf 
stock. Being made in five capacities, each 
of which expands to 100%, it fills any re- 
quirement you may have. Its electrically 
welded metals and absolutely flat opening 
covers make features which swell the sales. 





The large capacity binder used in our ledger 
rack makes an ideal unit for use in connection 
with machine posting. 





The Tenacity line affords the dealer a complete 
assortment at a minimum of outlay. Write us 
for details. 


Another Anthony Business Show picture in which various well- 
known names appear. 


THE TENACITY MFG co Ine motion pictures; Office Appliance Company, with the Mim 
e e9 . 


eograph; the Standard Envelope Sealer, Diminuet Check 


Reading, CINCINNATI, OHIO Protector; Egry Register Company, Ideal Stencil Ma 








chine Company, Monroe Calculating Machine Company, 

















_ 
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ESTABLISHED 1824 


ramous Get DESKS 


CUUDEODUU TOU DOOOEODOOORADOOOUUOEAOOOOEAODOCRECEOOOEODOOORODOOOEEOEEODEEEPEOEEEEE: 





CUTLER DESK CO. 


BUFFALO, N. Y., U.S.A. 


We sell to dealers only 








Bodily Conifort. 
built into a chair. becomes 


a Power For Thought’- You-scan not 
sell a man “Thought” but-you/can make 
it easier for him to” Think’™— 


We manufacture “Comfortable” chairs of unique and original desigas 


for use in Banks—Public Buildings—Offices—Hotels and Homes. 





| We are establishing new agencies. Write for information. | 


Marble & Shattuck 


Chair Co. 
Cleveland Ohio 




















It Pays to Save Ink 
Do It the “INKONOMY” Way 


One month’s supply of ink lasts six months 


you use “INKONOMY” Ink Wells. 
The “INKONOMY,” airtight and dust-proof, elim- 


inates waste through clogging and evaporation. 
Adjustable so that the last drop is available for use. 
Real economy in Ink Wells is now spelled “ INKONOMY.” 


Single Well - - $1.50 
Double Well- - $3.00 


Write for attractive dealer offer. 


We are also manufacturers of an ext:nsive line of Leather Goods 
Information and prices on request 


‘” HAROLD CHESSON 
& SON 


West Brookfield, 


Massachusetts 


THE 


i.e), [ola bh 4 


INK WELL 
SAVES INK 
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2 Narragansett Machine Company, manufacturers of steel 


the Underwood Typewriter Company, 
the 


lockers and shelves; 
the 


showing Underwood typewriter and book 


= 


new 


keeping machine. 
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EDISON-DICK MIMEO 
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Still more exhibits at the Anthony Business Show. 
The following firms who are represented by the Ar 
thony Furniture Company were also exhibitors 
Art Metal Construction Company; Conant, Ball Com- 
pany; Heywood Brothers & Wakefield Company; Stand 
ard Furniture Company; Taylor Chair Company, and 
Wagemaker Company. 
Well Arranged Display Window. 
The accompanying cut presents a somewhat inadequate 


picture of a window display of typewriters in the show 











Something About A 
Superior Line of 
Ribbons and Carbons 


The man who uses type- 
writer ribbons and carbon 
paper is the main consid- 


eration in the manufacture 


of the 


Crown Line of 
Ribbons and Carbons 


The many degrees in which they are made pro- 
vide a carbon sheet or ribbon which suits the 
particular requirements of each individual user 
—no matter how exacting those requirements 
may be. 

People who had become doubtful whether they 
could ever get a ribbon or carbon which would 
“fill the bill’ have found, after being introduced 
to the Crown line that the Crown specialty is 
“filling the bill” in every detail. 





Crown Carbons and Ribbons will pay dividends 
for you 


Crown Ribbon & Carbon Mfg. Co. 


Factory and Home Office: Rochester, N. Y., U. S. A. 


BRANCH OFFICES: 
81 Nassau St.. New Youn Crry 542 8. Dearborn St., Curcaco, ILn,. 
Century Bidg., 8t. Louis, Mo. 327-28 Williamson Bidg , CLEVELAND, O. 
TO FOREIGN INQUIRERS:— Please address Export Department, c/o 
our Rochester Office. Cataloruein English, French or Spanish, export 
discount sheet, together with samples and full information, will be sent 
upon request. 


windows of the Washington Typewriter Company at 
Seattle, Washington 
The arrangement of the machines in this window, some 


of them upon pedestals and others grouped upon the floor 


of the window, presents an effective display and provides 


ample room for placards, supplies displays, ete., without 


( rowding 
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Store front of Washington Typewriter Company, Seattle, Wash 


The Washington 


the possession of two show windows— 


rypewriter Company is fortunat: 


] 


one on either side 


of the entrance—giving such opportunities for a 


varied and effective exhibition 


main 
office machines 


Mr. Castelli in Spain. 





Piero Castelli dell Vinca, European representative of the 
Rex Typewriter Company, recently sent us a card trom 
Jarcelona, Spain. He states that he is well satisfied wit! 
his trip in that country and that with friends in all the 
towns he visits it is a pleasure for him to do business 
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NEW NEW NEW NEW NEW NEW 
NOW there is to be had 
A High Grade PORTABLE Typewriter 
An additional NEW MODEL of the celebrated 
“MULTIPLEX” 
HAMMOND 





ALU MINUM ALUMINUM 
( ensed in Size C ensed in Weight 
Yet With Full Standard Capaci 
Just ready! Just ready! Just ready! 
hich has been striven for has been reached—a high grade writing machine which can be conveniently 
inywhere and which occupies but about half the space heretofore needed, yet it has the full 


of the regular MULTIPLEX 


MANY TYPEWRITERS IN ONE 


Every k t , f writin ! n one 4 ! rrid’s languages All of the 
requirement f literature and t sciences H reds f pesets, Instantly changeable. 






FOR DEALERS 


There ympetitior t! ther n his \ typ te is the versatility of the 
MULTIPLEX Non lieve sucl weautif . condense writing to one- 

quarter I re aril cul 

There are some valuable dealerships yet to be placed. » tter which machine may be 
ed, the MULTIPLEX t inte Better be quick in making 

ppilica 


pensesss** THE HAMMOND TYPEWRITER CO. 
: 69TH STREET AT EAST RIVER 
NEW YORK CITY 











Loose Leaf Memo. 


Price and Ring Books 
in the “B & P Standard” Grade 


PERFECT 
POINTED 
PENCIL 


end 


BOSTON 


SAFETY 

PERFECT 

POINTED 
PEN 














- 4 
The two finest writing Ip 
instruments in the world if 
: 
- 
: Are standard not only in name but in every 
Sper See Send ples and price lists if 


Offer for 
Dealers 





do not know e merchandise. 





ured by 


Boorum & Pease Loose Leaf Book Co. 


New York Chicago St.Louis Boston San Francisco 





EVERSHARP PENCIL CO. 
Peoples Gas Bidg. Chicago, Il. 





Hip Memperd beet Oe LAE) idee 
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Discounts 


on this 
Sturdy Basket 


their strength 






they show 
look good, too 


rim at the top 


because 
They 
a substantial 


Dandy baskets sell fast 
and durability at a glance 
in dark green enamel with 
and a solid steel bottom Let us post you on them at once 


North Western Expanded Metal Co. 
983 Old Colony Building, Chicago 


; finished 
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Carbons and Ribbons 


Symbols of Quality 


The sale of Buckeye 
Ribbons and Carbons 
continues to increase. 
Our list of dealers is 
growing steadily be- 
cause the goods are 
carefully made and are 
the kind that bring re- 
peatorders. Youcansell 
Buckeye Ribbons and — 
Carbons to advantage. 








CE LE 


INAS 


Samples and prices are 
ready for matling. 


The Buckeye Ribbon & Carbon Co. 


Manufacturers 
1265-67 W. Second St. Cleveland, Ohio 
AMUN CMT MA MTT UU UML 
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Our Guest Book. 


Those who have favored Office Appliances with visits 
since the date of our previous issue include the following, 


Book ; 


Swanson Company, 


most of whom inscribed their names in our Guest 
Russell, H. E., president of the B. F. 
Inc., prominent typewriter and office equipment dealers in 
Des Moines, Ia., and the surrounding territory, visited this 
othce late in April. 
Kepley, O. H., from the home 


office of the American 


Multigraph Sales Company, Cleveland, Ohio, called on 
April 10 
Wayrich, Alexander, of the New York office of the 


Underwood Typewriter Company, spent a few minutes in 
the office of this magazine on April 10. 
Rowe, R. R., vice-president of the Thaddeus Davids In} 
Company, Inc., April 12 
Brachman, Sol., of Marietta, Ohio, was another visitor 
who called April 12. 


Williamson, L. E., “Uncle 


as a pioneer ink man and who now heads 


spent an hour in this office on 


Lou,” who is known from 


Coast to Coast 
the forces of John Underwood & Co., the well known New 
York ink manufacturers, visited Office Appliances a short 
time ago. 
Kreul, William C., head of the 


office equipment house of William C. 


Milwaukee 
called 


prominent 
Kreul & Co., 
at our office on May 8. 


Owen, Margaret B., International Champion Typist, 


called a few minutes at the office of this magazine on May 


7 on her way to New York after a trip to Des Moines 
lowa 


A New Business Publication. 


The first issue of The Business Digest, a monthly index 
digest to current business news and progress for business 
executives, appeared on April 19. It is said that plans 
have been in formation for several years to produce this 
publication and that only now has it been possible to bring 
of the new publica- 


these plans to a head. The purpose 


tion is to digest significant business literature as it ap- 


pears in government publications, daily newspapers and 
business, banking, advertising and allied periodicals, not 
only in this country, but abroad. The contents are ar- 
material published from 


ranged alphabetically and_ the 


month to month will be brought together into a bound an- 
nual volume. 
The Business Digest sells for sixty cents a copy, except 


for the annual volume, which sells for six dollars. The 
subscription price including the annual volume is eight 
dollars a year. 

The Business Digest is edited by Fremont Rider, and is 


published by the Cumulative Digest Corporation, 241 West 
Thirty-seventh street, New York City. This concern al- 
“Information” and _ the 
The Business Digest will obtain its ma- 
as Advertising and 
Industries; Asso- 
Board of Trade 


ready publishes “International 
Military Digest.” 
terial from publications of such type 
Exporter; American 
Banker's 
Bradstreet’s; 
Review ~ 


Federal 


Selling; American 


ciated Advertising; Magazine; 
Journal (London); 
cial Chronicle; Dun’s 
Factory; 


Review ot 


Commercial and Finan- 
World: Econ- 
Bulletin: 


Financier; 


Economic 


omist (London): Reserve 


Financial Age; Financial Reviews; 


(Stuttgart); Journal of Accountancy; Jour- 
Association; Journal of the 
L’Economist; Nation’s 
Commerce; New York 


Printers’ Ink; Quar- 


Finanz-Archi 
nal of ‘the American Bankers’ 
Institute of Bankers (London 

Business; New York Journal of 
Times Annalist; Office Appliances; 
terly Journal of Economics; Statist 
Trust Companies 


(London); System; 


The Americas; 
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ACME Staplers are the standard by 
which all paper fastening devices are 
judged. Other machines have been 
placed on the market, a few put into 
use, and then quietly dropped into ob- 
livion. Acme Stapling Machines are the 
oldest, the simplest, the strongest, the 


best. 

THE STATIONER who carries a com- 
plete line of merchandise—who knows 
he can fill any requirement and who 
lets his trade know it, holds a_ posi- 
tion of strength in his community and 
makc; the most profit. For his busi- 
ness, the Acme line of paper stapling 
machines is a valuable adjunct. It has 
the features of reliability, convenience, 
simplicity and range. 

The Acme No. 1 is the heavy service 
machine. Where samples of carpet, 
roofing and like materials are to be 
bound it is a particularly useful ma- 
chine. It holds 100 staples. 

The Acme No. 2—The utility machine 
for business offices. It drives a broad, 
flat staple which easily perforates thick, 
tough stock, yet holds thin paper with- 
out tearing. This machine carries 50 
staples. 

The Sure Shot—The old reliable machine 
which can be used by the entire office 
force and still preserve its good con- 
dition. It is the most economical per- 
manent fastening machine on the mar- 
ket, and it holds 100 staples. 


The Midget Binder—Although this ma- 
chine requires very little space on the 
desk, its usefulness extends over a 
wide variety of needs. Every business 
office should have one or more Midgets 
in service. The Midget carries 100 
staples. 

DEALERS, Acme Stapling Machines 
advance your prestige and enhance your 
profits. Write for full particulars today. 


Acme Staple Co., Ltd. 


1643-1647 Haddon Ave., CAMDEN, N. J. 


Canadian European Agents: 
Representative: Progress Typewriter 
Ernest J. Scott & Co., Supply Co., Ltd., 
59 St. Peter St., 8-9 New Zealand Ave., 
Montreal London, E. C, 











Hundreds of 
Your Customers 
will buy— 


HYGIENIC Js 
russe Finger Pads 
if you give them a chance. Probably 


many people have never seen them. 
—It’s up to you! 





Davol Marsh Finger Pads increase 
the efficiency in handling money, 
paper or cards. The corrugated 
tip insures accuracy and speed. 


Department stores, insurance com- 
panies, banks, printing establish- 
ments and other big corporations 
buy them by the gross. Small 
offices will buy a dozen on sight. 


Have these people canvassed 
and earn easy profits! 


Our national advertising is read by 
more than a million readers each 
month. It’s 
selling the 
Finger Pads 
for you! 
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Trial Assort- 
ment in half 





gross adver- 
tising carton, 
as illustrated. 


$2.75 


Free Display Cards A» Sy 
RETAIL PRICES oe 
~ 4 


10c each—3 for 25c /# 

75c per dozen » 2.2 

Re: A & S65 
Special Discount to Dealers 


on 5 gross orders 4 e 
ly SSP 


DAVOLRUBBERCOMPANY /° 8" °° 
Providence, P rs oe es F ee. 
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Fifty! Count "em—FIFTY! 
Get in the prize contest— 
\, Pages 116 and 117. 


Halt— Right About Face—Attention 
MR. MANUFACTURER 


Are Your Chicago Sales Increasing? 
Do You Want Results? 


A well established company, full of young blood, 
and doing business with practically every stationer 
in Chicago as well as having big business with the 
stationers down state, is in position to add another 
stationery specialty to its line. This company is on 
intimate relations with the trade and can do good 
work with any meritorious device. Address 


T 14, care OFFICE APPLIANCES, 
417 S. Dearborn St., Chicago, IIl. 
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A New Writing Instrument 
The B-B Self-Filling Stylo 
The Stylograph Modernized 


Send 
for Samples 
and Discounts 


Fully Guaranteed 


RETAIL PRICES: 
Self-Filler $2.00 Regular $1.50 


“We have put the Style in Stylo” 


BIRD BILL PEN CO. 
Dept. B 309 Broadway, New York 


Capillary Ink Channel 
Modern Filling Device 
Safety Screw Cap 




















Why Is the 
‘PEERLESS the 
BEST moistener? 


Ask any user—Marshall Field & Co., 
John M. Smyth & Co. and thousands 
of others—and they will tell you that 
we have the BEST article of its kind 
on the market to-day. 


Simple, Useful and Economical 






Patented Nov. 22, 1994 
Patented June 16, 1915 
Used for moistening stamps, envelopes, labels and fingers in handling 
currency. Foreign business given careful attention. Advertising matter 


sent in Spanish if desired. 
Sample sent on approva.. 


Write for particulars. 


PEERLESS MOISTENER GOMPANY 
838 S. Claremont Avenue Chicago, Il. 


We have been com pelled to raise the retail price to 85c. on account of the 
rise in the cost of metals. 
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Newport News, Va. 

The Carnegie Office Appliance Company, 2404 Wash- 
ington avenue, has been organized here by G. A. Carne- 
gie, general manager of the Norfolk Typewriter Ex- 
change & Supply Company of Norfolk, Va. The com 
pany* desires to make arrangements for exclusive sales 
agencies for first-grade office equipment products, ma 
chines and devices. 

Philadelphia, Pa. 

The Office Requirements Company, 914 Walnut street, 
this city, would like to hear from manufacturers of new 
and meritorious office devices of all kinds. They are or- 
ganized to sell both to dealers and to consumers. Th 
company is new, although A. Irving Witz, the principal 
person in the organization, has had many years’ success- 
ful experience selling office equipment. Manufacturers 
looking for representation in Philadelphia are recom 
mended to communicate with this concern. 


Trade Opportunities. 
Reserved addresses in connection with “Trade Opp: 


T 
I 


f Fore ign 


tunities” may be obtained from the Bureau « 
and Domestic Commerce, Washington, D. C., or from 
the nearest office by application in letter form. Appli 
cants should mention file numbers. The list of offices fol 
lows: New York, Room 409 United States Customhouse: 
Boston, 1801 United States Customhouse: Chicago, 504 
Federal building; St. Louis, 402 Third National B 
building; Atlanta, 521 Post Office building: New Or 
leans, 1020 Hibernia Bank building; San Francisco, 307 
United States Customhouse; Seattle, 848 Henry building 


, 
ank 


Co-operative offices: Cleveland, Chamber of Commeres 
Cincinnati, Chamber of Commerce; Los Angeles, Cham- 
ber of Commerce; Philadelphia, Chamber of Commerce 
Chattanooga, South American agent, Southern Railway 
Company; Dayton, Greater Dayton Association. 

23846.—Man in Spain; agency for writing ink. Quo 
tions c. i. f. destination of Barcelona. Payment cash 
against shipping documents in Spain. Correspondence in 
English. References. 


23851.—Company in Chile; cheap school slates. On 


1 


for writing and the other 
Between 200 and 400 gross 


side of the slate should be ruled 
ruled with squares for figures. 
needed. Samples. Quotations f. o. b. New York. C 
respondence in English. References. 
23881.—Firm in British East Africa; double and single 
school slates, about 800 needed ar nually; slate pen ils, 50 
in a box, 100 boxes to the case, about 75 cases nee 
DY 


annually; cheap and medium price, large and small coy 


] 


Act 


ing pencils, about 500 gross needed annually. Quotations 
c. i. f. destination. Payment by sight draft. Correspond 


ence in English. Reference. 
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Dietz Desks | 


give satisfaction 





A complete line of office desks and tables. 


Write for new catalog 


The J. F. Dietz Co. 


Cincinnati, Ohio, U. S. A. 
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Look Here Dealers! 





le office appliances that sell 
fast and give satisfaction, don’t you want 
to do business with a firm that isn’t looking for 
the | end of every sale. The Adjust le Table 
Com} y is that kind of a firm. 
aft S ‘ ? S 
la tl Sat o 3 
pe stand I ! 
bes pted 
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Advertising 


Nation-Wide 
¢ e y FREE tr 


ADJUSTABLE TABLE COMPANY 


120 Mt. Vernon St., Grand Rapids, Mich. 
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MOTTE eG Hu 


ANNOUNCEMENT 


Reduction in Price 


KENDALL 
Envelope Sealer 








This popular sealer recently advertised and soid 
at $3.00 will on and after May Ist be sold at £2.00. 


applications for this device will now re- 
manufacturer direct. 


Agence) 


ceive the attention of the 


79 Sudb S 
Kendall Mfg. Co., BOSTON. MASS. 


A Pittsburgh dealer 
says: “We consider 
the Work-Organ- 
izer one of the best 
things in our 
stock."’ 


Work- -Organizers Are Satins 





If yu ha i W Orgat ck which haven't 

sold as you tl snaneciaaats and we 

will eitl m quick, or where to 

send tt g - 

Tha t A 
» dea rga ties in his stock 

with our conser f onge what he considers a “We like 

easonat your way of 

If hi de do 7 doing busi- 

ness,” writes 

We make suge ! » them move our Mr. Blinn, of 

goods, but if a! juick results from Stewart & 

hese suggestior inder his own plan, then we want his Kidd Ce., 
ck to fill orders from dealers who can't get enough of Cineinnati. 
ese goods 

rhe only goods that se with effort, sell also at a small 

margin of pr rt : t sell themseives but 

they sell eastl ind n we outline, and yet 

pay a liberal margin list, we don't believe 

there is a one who isn't ple f there is we want to 

know it 


Work-Organizer SpecialtiesCo. 


53 Lafayette East Detroit, Michigan 
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8 Show Window Pedestals for $72” 


Evary Stationer shou'd have this set to help make attractive window trims 


No. 0161A Pedestal Group consists of 


2 Pedestals 12 in. high with 12-in. top and 10-in. double thick beveled base. 
2 Pedestals 18 in. high with 12-in. top and 10-in. double thick beveled base. 
2 Pedestals 24 in. high with 12-in. top and 10-in. double thick beveled base 
2 Pedestals 30in. high with 12-in. top and 10-in. double thick beveled base 
The uprights are 2| in. souare, champered and solid stock. Shipped K. D. 
Set together with Sunken Steel Sockets. Set up without the aid of a tool. 
Choice of Golden Oak, Antique Oak, Weathered Oak Waxed, or Birch 
Mahogany in dull fat finish, state plainly finish wanted. Special good 


finish on this lot 
THE OSCARONKEN CO. 2416 4thSt. CINCINNATI,OHIO 


Make your 
show windows 
pay your rent 
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Can be built up to any number of spaces de- 
sired. Stands up as strong as a solid post 
stack, but can be separated into the different 
units in a moment. Each unit can be used 
as a separate tray. 


DEALERS—Acme “Build-Up Trays” are good 

> leaders; display them in your window and 
sales will follow. The Acme Wire Goods 
Line is complete. Write for catalog. 


Barbee Wire & Iron Works 


180 N. Dearborn St., Chicago 





ADDING MACHINES 


Calculating Machines 
CLEARING HOUSE FOR ALL MAKES 


100 in Stock 


Thoroughly 
overhauled and 
rebuilt like new. 
Machines 
Bought, 

Sold and 
Exchanged 
Write for List 
We want a represen- 


tative inevery town. 
Liberal commission. 


E. PLEW 


CHICAGO 





JAS. 


327 S. La Salle St., 











23891. 


destination. 


Man in Spain; carbon paper. Quotations c. i. f. 


Payment, cash against shipping documents. 
References. 


Correspondence in English. 


23905.—Man in Spain; typewriter ribbons. Quotations 


c. i. f. destination. Payment, cash against shipping docu- 


ments. Correspondence in English. References. 

23928.—Company in Italy; copying pencils and office 
files; also agency proposition. Quotations f. o. b. New 
York. Payment, cash against documents in New York. 
Correspondence in English. Reference. 

23932.—Firm in British East Africa; large and small 
medium-priced copying pencils; about 500 gross needed 
annually; also rebuilt typewriters and supplies. Quota- 


Payment by sight draft. Cor- 
respondence in Reference. 
23948.—Merchant in British East Africa; medium-priced 


ruled writing paper in pads of 100 sheets; about 50 gross 


tions, c. t. f. destination. 


English. 


pads are needed annually; about 3,000 reams of ruled legal 
cap writing paper; about 20,000 packages of note writing 


paper, 100 sheets to a package; about 50,000 thin blue 


and white envelopes; and about 300 gross of large and 
small copying pencils. Quotations c. i. f. destination. Pay 
ment by sight draft. Correspondence in English. Refer- 


ence. 
for making cheap 
Cor- 


23950.—Agent in France; machinery 
Quotations c. i. f. destination. 


Reference s. 


round lead pencils. 
respondence in French. 
23961.—Man in Spain; small machines and labor-saving 


devices for workshops, offices, and homes. Quotations 


ie ee Payment, cash against documents 


Ref- 


Spanish port. 
or 90 days’ sight draft. Correspondence in English. 
erences, 
23966.—Firm in Spain; scientific apparatus, such as 
drawing instruments, metric measures and scales, survey- 
ing instruments, calculating slide rules, thermometers and 
barometers, telescopes, microscopes and chemical balances 
and weights. Correspondence in English. Reference. 
23985.—Firm in Peru; cheap ruled and unruled writing 
paper in packages, cheap envelopes, and cheap writing 
New York or c. i. f. Callao. 


Reference. 


pads. Quotations f. o. b. 
Correspondence in Spanish 
24001.—Professor in Panama; school supplies and books 
printed in Spanish. 
24011.—Company in Peru; stationery and paper. Quo- 


tations f. o. b. American port. Correspondence in Span- 
ish. Reference. 
24013.—Man in Canada; stationery. C. O. D. 


English 


Corres- 
pondence in 
24017.—Company in Peru; wrapping, printing and bond 
paper, envelopes, and printing inks. 
New York, or c. i. f. Callao. Correspondence in Spanish. 
Reference. 
24018.—Man in Italy; 


Payment on delivery. 


Quotations f. o. b. 


carbon paper for typewriters. 


Correspondence in English. 
Samples. Reference 
24()7? 


note-books, 


books, 


Spanish, correspondence 


—Merchant in Nicaragua; paper, account 


loose-leaf index in 


paper with envelopes, post cards, and letter presses; at- 


lases, maps, and geographies in Spanish: Quotation c. 1. f. 


Corinto, if possible, otherwise f. o. b. American port. 


Payment through New York agent. Correspondence in 
English. References. 
24034.—Man in Spain; metal clips. Samples may be 


Bureau or its District Offices. (Refer 


Quotations c. i. f. Bilbao or Barcelona. 


examined at the 
to file No. 85526.) 
Terms, half payment with order, balance 90 days after 
receipt. Correspondence in Spanish. References. 
24039.—Man in Porto Rico; wood and metal office furni- 
ture, specialties and novelties; 
roll top and flat top desks that retail in Porto Rico from 


stationery; and especially 


References. 


$12 upward. 
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“GEM” 
INKSTANDS 


For the man who wants a tidy looking desk 


(Pat. Nov. 5, 1912 With Combination Pen and Rack and Tray _ (Pat. Nov. 5, 1912) 
No. 50. 50c each. No. 100. $1 each. 




















The patented cover keeps the ink within the reservoir and prevents evaporation. Only a penful 
of ink is supplied at each dip. No surplus ink to smudge penholder and fingers. 


“Gem” Inkstands keep the ink clean and fresh and prevent dust from entering. 


Comes in a variety of ‘sizes and combinations. Price 25c to $2.25. 


Catalog of complete line mailed upon request 


CUSHMAN & DENISON MFG. CO., “°*? Newyork 











L, M, W, R, T, DOES THE TRICK—SEND FOR LITERATURE WHICH TELLS HOW IT’S DONE 
Every Dealer Should Know 


that the quality and workmanship embodied 
in BICCO folders represents the experience, 
foresight, ingenuity, and knowledge of men 
who pioneered in the upbuilding of modern 





Bicco Vertical File Folders 


— —~- 
es , \ 





business system 

When you deal with Boston Index Card Com- 

pany, you are served by men who know— 

men who were the first successful progenitors 

of the Card System and the Vertical File. 

Manila—four grades: Pressboard—two 
weights. 

Straight-edge—tabbed—expansion. 

Letter, Legal, Invoice, Order, Document, 
Checkfile. 

Plenty of stock for prompt delivery. 

Supplies for Transfer Season. 


BOSTON INDEX CARD COMPANY 


113 Purchase Street BOSTON, MASS 
395 Broadway NEW YORK CITY 


Ask for Booklet No. R. 1 








For All Vertical Filing Systems 


ALL METHODS OF FILING AND RECORDING INDEXED FOR INSTANT REFERENCE REGARDLESS OF SPELLING 


Fox 18 OF WFO wa5sg— 


EVIDENT VALUE 


Any Imperial desk and every one will convince 
your customers by their very appearance that 
they are worth every cent of their price. In 
construction and performance they bear out the 
favorable first impressions they make. 


That's the Imperial system—desks that are the 
best at the price and look the part. 5 


Check _us up on that statement. 


Imperial Desk Company 


EVANSVILLE, INDIANA z 
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A desk necessity 
the world over 





Eclipse Pneumatic Inkwells 


Nothing better — none so good. Come in 
many styles — from the common office-desk 
well to the expensive silver-deposit styles. 


Tenwe Meee 


NGsETs 


—the largest selling, most approved and 
practical ink tablet on the market. 


SEND FOR SAMPLE BX O7 “INKLETS” MAKING FULL QUART 


75c for Blue-black, - - - (32 tablets 
$1.00 for Red, Green or Violet - (32 tablets) 


Catalog A sent free on request 


General Eclipse Co., - Danielson, Conn. 


|STATIONERY 














Chicago, III. 

Horder’s Stationery Stores, Inc., have just closed a 
lease for five years upon the second floor of the building 
at 108 North La Salk street, the site of the original Hor 
der store. This location has always been retained by M1 
Horder and is regarded as the central store, warerooms 
however, being maintained in a large store on Franklin 
street. The enlargement of the store at 108 North La 
Salle street has been brought about by an increase in the 
company’s office equipment business. Horder handles the 
Van Dorn Iron Works Company’s steel lines of office 
furniture, which, together with other lines carried by 
Horder’s, including the Weis lines, will be features in thi 
new floor space soon to be occupied 

Pittsburgh, Pa. 

Joseph F. Blum, for many years with the J. R. Weldin 
Company, has severed his connection with that company 
and is now connected with the house of Stevenson & Fos 
ter Company, printers, stationers and binders, 947 Liberty 
avenue, as manager of the stationery department. Mr 
Blum states that he is going to put in a stationery stor¢ 
at 947 Liberty avenue in a few months that he will b: 


proud of. The store will be in the business center of 








Pittsburgh and will be one of the largest stationery stores 





in that section 














WHEN A BUSINESS MAN 
BUYS THIN PAPERS 


he may be tempted to economize. Why should 
he use good paper for copies of letters, invoice 
forms, etc., that are to be filed in his ofhce? 


BECAUSE he uses thin paper for a special 
purpose for making legible and permanent 
records. 

HE PAYS FOR RECORDS and PROTECTION. 
When he considers what is involved and what is 
cheapest in the end he will decide upon Esleeck’s. 








—' == 


€) EECKS THIN pAPERS( =) 


rw 














We will gladly send samples on request 


ESLEECK MFG. CO. 


DEPT. O., TURNERS FALLS, MASS 








Richmond, Cal. 

P. Eberhart, who has had charge of the stationery de 
partment of Cardinell-Vincent Company in Kahn Bros 
store, Oakland, Cal., has opened a stationery store in 
Richmond, Cal. 

San Francisco, Cal. 

I. Zellerbach and M. R. Higgins, of the Zellerbac! 
Paper Company, are in the East visiting paper factories 
and looking into business conditions. They expect to 1 
gone until late in May 


Chas. R. Barry, traveler for the Samuel Ward Company 
is making his spring selling trip. He is now in the North 
west and will cover the southern territory before return 
ing to his office 

x * * 

Trabue Van Culins, western representative of the Kig 
gins & Tooker Company’s line of goods, was in the city 
recently. He states that his business is most satisfactory) 
but that fluctuating prices cause considerable difficulty 

It is announced that the Zellerbach Paper Company has 
purchased the Oregon Paper Company, of Portland, Or 
for $100,000. R. D. Ball, president, treasurer and prin 
cipal stockholder of the Portland company, has become a 
member of the firm of the purchasing company. 


e * 


Thos. E. Wall, president of the Wall-Nichols Company 
of Honolulu, spent a few days in San Francisco this 
month while on his way to New York, where he will 
spend some time. 

The Zellerbach Paper Company is reconstructing and 
refinishing the main building of the company at Jackson 




















and Battery streets at a cost of about $12,000. 
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Chair 
Comfort 


Cook “‘Quality’’ Spring 
Back Typewriter Chairs 
are made to give the 
highest degree of com- 
fort. The seat is care- 





fully shaped and the back 
is adjustable to a posi- 
tion so as to properly 





support the back of the 
user. They 
cially adapted to loung- 
ing, but are especially 


are not espe- 


who 
and 


for those 
have work to do 
want it done quickly. 


suited 


These chairs are used 
throughout the country 
and in the numerous 


cities abroad. Thereason 


for their wide sale is 


found in their merit. 


Handle this line and 
watch your profit grow. 
A Catalog will be mailed 
upon request. 


C. A. COOK CO. 


MANUFACTURERS 
16-28 Osborne Street 
Cambridge, Mass. 
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CORPORATE POCKET NOTARY 


AVEBER STAMPS STEEL STAMPS 











" 
Manufacture 


SEALS, 
STENCILS, 
BADGES, cEY CHECKS 


Saas Rubber » Steel 
» STAMPS, 


METH CHECKS 
POCKET COINS 
BRASS SIGNS 




















BADGES STENCILS _ TRABE CHECKS 
FOR SALE 

MEYER & WEXTHE e 
106 . DLARBORE ST 





Pwast 21200. Pe Bea 





MEYER & WENTHE 
STORE: 108 N, DEARBORN ST. PHIP AD) 


FACTORY, 2400 303. JEFFERSOR ST. 








““CLIMAX”’ 


Square-Top 


PAPER CLIPS 


Are you using “CLI- 

MAX” Square-Top 

\ If not 

pat. Dec.12,,16 ples They will con- 

vince you that the “CLIMAX” 

Square-Top is by far the best 
all-purpose paper clip. 








Paper Clips? 
—let us send you sam- 


Prices below will satisfy you 
that besides being the Best, 
they are also the Most Eco 
nomical 

Send us your next order. It 


will receive our prompt and 


careful attention. 
Prices F. O. B. Buffalo 
Packed 10,000 to the Box 


10,000 per 1,000 


50,000 10 per 1,000 
100,000 .. pA per 1,000 
500,000 .... . 8c per 1,000 
1,000,000 ..... .. 74c per 1,000 
Packed 1,000 to the Box 
10,000 17 1000 
50.000 ] per 1.000 
100.000 104 [ 000 
500,000 10 per 1.00% 
1,000,000 94 an 


Buffalo Automatic Mfg. Co. 


460 Washington St. BUFFALO, N. Y. 








NIFORMITY of 

~ inking is one of the 

most important factors of 

a typewriter ribbon, and 

upon this we have 

reached the point — par 
excellence. 


Our ribbons are made 
in the following writing 
strengths: 


Extra Light—No. 31 
Light—No. 34 

Light Medium No. 37 
Medium No. 40 


Medium Heavy—No. 43 
Heavy—No. 46 


Extra Heavy—No. 49 


The above writing 
strengths can be abso- 
lutely depended upon 
and the particular user 
will always get what he 
wants. The different 
writing strengths are also 
known by the numbers 
shown. 


A trial order will display 
beyond doubt the abso- 
lute control under which 
our inking system 1s 


conducted. 


DIXON, HOLMES & DIXON 
Proprietors 


HEAD OFFICE and FACTORY 


69-71 Wooster St. 
New York City 
Also 

1905 Arch Street, Philadelphia, Pa. 
212-213 Upper Thames St., London, E. C. 















































176 OFFICE 





APPLIANCES 


May, 1917. 











Kohihaas Check Sorter 








Portable Sight Systems 
Employing New Principle o! Compression 


The demand for a practical check sorter is 
constantly increasing. Dealers are ordering 
gross lots. Your territory should show equally 
good results. 

Go after this business NOW. 


THE KOHLHAAS COMPANY 


Manufacturers 


31 W. Lake St. Chicago 





TYPEWRITERS 











Atlanta, Ga. 


J. A. Barrus, Edward Wilson and P. M. Sikes have 
joined the Atlanta staff of the Royal Typewriter Com- 
pany. Mr. Sikes will cover southern Alabama. 


Asheville, N. C. 

In March, Geo. Ed. Smith, president of the Royal Type- 
writer Company, spent over a week on the beautiful golf 
links at Asheville, North Carolina. While that en 
terprising he visited the Office Supply Company, 
Asheville, and enjoyed many 


in 
town 
Royal typewriter dealers in 
courtesies extended to him by Perry Cobb, proprietor of 
that He was impressed by the 
enterprise of Mr. Cobb that through his 
efforts 135 Royal typewriters are in use in Asheville. It 
is significant that all Mr 
Smith in Asheville were acquainted with his Royal 
Typewriter Company relationship, mentioned Perry Cobb 
and his able efforts for the Royal in connection with the 


particularly 
the 


concern. 
and fact 


almost those who spoke to 


and 


machine's success locally. 
Meridian, Miss. 
ill health, W. E. 


of the Remington Typewriter Company 


On account of Whyte has resigned 


from the service 





at this place and is now located at Lexington, Kentucky 


and hopes that before very long his physical condition will 











PEERELSS 


“MASTERGAUSE’ 


The Dominant Carbon Paper 
Is QUALITY Personified 







Manufactured with only one idea 
in mind—“QUALITY.” 






test its 





A thorough 
QUALITY. 


prov cs 






Even the 


OUALITY. 





package denotes 






Why procrastinate!!! You may be 
able to obtain the right to sell it 
exclusively in your city. 


Peerless Carbon & Ribbon Mfg. Co. 


UNITED STATES: 113 West Broadway, New York 
CANADA 

176 Richmend St., West 

TORONTO, Ontario 









London, England 





so improve that he will be able to take up some regular 
occupation again. 


New York, N. Y. 


many the typewriter 
Motor 
Mr 


business 


F. C. Shoemaker, for in 


business, 


years 
the eastern manager for the Elgin 
New York 
in the 
work 


is now 


Car Company, with headquarters in 


Shoemaker is a fine chap whose record 


He 


his 


world is excellent. has done good as a type 


friends are to have hin 


well 


and while sorry 


field they 


writer man 


leave this wish him in his new under- 


taking 
San Francisco, Cal. 
of Roval 


ia Pacific Coast 


Typewriter Company, reports ex: 


manaLre;r 
ellent 
the 


Kienley is confident 


Kienlev, the 
| 


results from tl 


run in San Francisco 


Mr 


four-page ads which he has 


papers during the past month 


in business 


that the war will make very little difference 

on the coast as a whole. He says: “There will not i 
my opinion be any radical depression out here as the 
Pacific Coast did not participate in eastern prosperity 
until some time after it had reached its height on the 
Atlantic Coast Business on this coast has been picking 
up rapidly during the past six months in all lines and 
because of the fact that the coast is less sensitive to 
depression it is unlikely that things will get wors« \s 
concerns the typewriter business in particular Mr. Kiet 

ley says: “At the beginning of the European war tl 

typewriter business was affected, and the effect of Amer- 
ica’s entry into the war was long ago discounted, esp¢ 


class of people with whom typewriter deal 
Whatever depression could b 


typewriter business effect 


cially by the 
transact business. 


the 


ers 


expected in took several 


years ago.” 


Mr. 


has received 





Kienley reports that his company 
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DVERTISE yourself 

with every sale. If 
you will supply your cus- 
tomers typewriter ribbon 
and carbon paper demand 
by furnishing high class 
goods under your own 
name and brand, you will 
find that every sale of 
these goods is a distinct 
boost for your business. 
This, of course, will have 
an excellent effect on 
your profit. Your cus- 
tomers will come back be- 
cause your name on the 
container will show them 
where more goods of the 
same style and quality can 
be secured. 

Send for samples of our 
typewriter ribbons and 
carbon paper. Try them 
out thoroughly. Put them 
to the most difficult tests. 
You will decide that they 
are the kind you would be 
glad to have associated 


with your name. 


Write today for samples 


| US eRe 


Mfg. Co., 
Sansom & 8tb Sts. 
Philade 


Iphia, Pa. 


CABLE ADDRESS —rwUsTR. 
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THE 
_ BATTLEFIELDS , 


OF a 


\ BUSINESS 
ee 


thes There is a St. Johns Tabl 


ST. JOHNS TABLE Co. 
Cadillac, Mich., U.S. A. 





E TABLES, 








fttice purpose Get catalog 








Tell your 
customers 
about the 


WASTE 
BASKET 


with the 
tive year 
guarantee 


Once you explain its 
many exclusive fea- 
tures you will find it 
one of the most profit- 
able specialties you 
ever handled. 


VUL-COT 


(A Higher Development of 
\Vulcanized Cotton Fibre 


Waste Baskets 


quickly because of their 

ad guarantee and low price 

each sale nets you a 
desirable profit 


Vut-Cot Baskets outlive the 

year guarantee and re- 
ain their good looks through- 
t this long life. 


The are light, strong and 
enient 


TI sides and bottoms are 

i so that dust and paper 
cannot sift through to floor. 
rt shades are standard and 
“ harmonize with their sur- 
roundings 


The good features looked for 

na first class basket are pos- 
ed by Vul-Cot in a super- 

ative aegzree 

We have an interesting dealer 

proposition to offer you Write 

tod for full particulars. 


American Vulcanized Fibre Co. 
520-525 Equitable Bidg. 
WILMINGTON, DEL. 
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§ SANITARY, USEFUL, } 
$ 5 
5 > 
ORNAMENTAL — 3 
5 ‘ay , i ; 
5 This is a concise description of ¢ 
, , 
$ the Ideal line of metal costum- ¢ 
2 ers, and a strong sales-argument 2 
> the point of which your customers 2 
$ cannot miss. From the sanitary }$ 
¢ standpoint Ideal Costumers are a $ 
> w 

} distinct advance over the old- 2 
‘ ) 
§ fashioned clothes press and the 2 
, individual locker. Ideal Costum- } 
individua ; im- { 
; ers permit a constant circulation $ 
2 of air through clean clothing and § 
5 are easily kept clean. ¢ 
> : ; 
5 The wide variety of designs 
2 and finishes of Ideal Costumers 2 
: makes a detailed enumeration im- ? 
5 possible here. However, there is $ 
; a very attractive catalogue which 3 
2 describes and illustrates the line. 3 
‘ e catalogue was recently desig- $ 
The catal tly d 
; . > 
‘ nated by a man in the office § 
) c ; 
2 appliance field as the most beau- 2 
> tiful metal equipment catalogue 2 
$ he had ever seen. 2 
$ That catalogue is yours for the asking. 2 
' , 
‘ “ ? 
; The Ideal Metallic 3 
) . , 
$ Furniture Co. 3 
$ DETROIT, MICH. $ 
ee ao a > 














eooccocooocoocoooocooooocoooooo0000o00000Nn 





8 
° 

° 

° 

° 

° 

fe] 

ie] 

° 

° 

° 

° 

° 

ie) 

re) 

fe) 

; THe 4 
2) 

3s AJAX 
° 
$ EYELET 
¢ FASTENER 
° 
° 
° 
fe] 
° 
ie) 
° 
° 
° 
ie] 
° 
° 
fe) 
° 
° 


Binds Paper, Cloth or Leather 
An Automatic Magazine Machine 
using LONG, MEDIUM, or SHORT 


AJAX EYELETS 


It punches the hole, feeds the eyelet, and clinches 
it in one operation of the lever. 


A MACHINE for the factory, sample room 


° or office. 

° 

8 MACHINE APPLIANCE CORPORATION 
° 

° 

° 


351 Jay Street, BROOKLYN, N. Y. 
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many government orders, which are being given prece- 


dence over other orders. 
* k ke 
E. H. Metcalf, manager of the Hammond Typewrite: 
Company, reports his business very little affected by the 
war. He states that he has orders placed for several 


months ahead and that the only difficulty encountered by 
his office is getting machines. Shipments from the fac- 
tory are slow and it is impossible to supply machines as 
fast as desired 

* 

The Typewriter Dealers’ Association held a reorganiza 
April llth. The has never dis 
held no regular meetings the 
months the intention of the 


tion meeting association 
but 


or ten 


banded, has for past 


cight and it is now 


which, it is be 


San 


dealers to perfect a live organization, 


lieved, will be of much benefit to the trade in Fran 
Frank Aust of the Underwood Typewriter Com- 
and J. B. Lund of the 


chairman. 


cisco. 


pany was selected as secretary 

Remington Company as temporary 
I : ] 

ciation hold 


other things will make an effort to evolve some 


The asso 


will regular monthly meetings and amone 


system 


‘I he 


a full membership of all the dealers in 


become an important 


of handling credits so as to eliminate “dead beats.” 


organization has 
San Francisco and will undoubtedly 
factor in the trade here. 


* 


The Corona Typewriter Company is displaying as a 
window attraction a collection of relics of the battle- 
fields of Europe during the present war. The colle 


by a war correspondent during his servic 
articles of all 


tion was mad 


at the front and comprises descriptions 


from a helmet worn by a soldier to a cigarette wrappe: 


picked up on the battle field 
the display, 


Numerous interesting pho 


tographs are in which is attracting mu 


attention. 


The Corona Typewriter Company announces a heavy 


sale of machines to enlisted men who are making prepara 


tions to go to the front. The second unit of Stanford 
students, which will leave soon for Red Cross work 
in France, is well supplied with Corona machines. Many 
of the officers on the coast line steamships are using 
Coronas supplied by the San Francisco branch as are 


also the Marconi operators. The Corona withstands th« 


salt air and is popular for use during ocean voyages. 
Manager Bierma of the local Corona branch reports 
a good business from the Southern California district, 


which shows a substantial increase over last year during 


the spring season The Northwest is also sending in 


good orders. 


Portland, Ore., has joined 


Corona Typewriter 


Joaquin Valley district 


Cole, 


ferce of 


Joseph formerly of 


the Company an 


the 


the sales 


will ve of San 


have cha 


sta ff 
Mrs 


Stone Typewriter was mat! 


\rnison Mr. 
Aneeck Ss 


Albert Perry of the 
ried April 10 to Pearl 


now ona trip to Los 


and Perry 


Chas. Henn of the Underwood Typewriter Company 
a member of the Naval Reserves, has been called for 
service and left April 15. He is at present on the Battle 


ship Oregon 


his fat summer hom 


Stone will move ily to his 


R. L. 


in Burlingame the first of 
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Stability 


We know that our ideals are right; our customers 
tell us that our product is. That we may serve to 
the fullest extent, we make our tables simple 
strong, useful. 

We have just prepared a new catalog which we believe every 
dealer will find a valuable reference book to a profitable line. 


Write us for it. Let us tell you about our product—let us 
show you Nappanee Tables, in oak and mahogany. 


MUTSCHLER BROTHERS CO 
Nappan e Indiana if. % % 




















_ EXREKA BLOTTER BATH and THE EUREKA SANITARY COPYING GA 


constitute a perfect sanitary system of letter 
press copies. The impregnated stone composi- 
tion bath affords an absolutely even distribu- 
tion of moisture to the cloth, at the same time 
precluding bad odor, mustiness or mildew. The 
wire net in the composition makes the bath 
practically unbreakable. They are furnished in 
all sizes from correspondence to waybill. 

The patent chemical surface cloth which we 
furnish with non-raveling edge, insures clean 
cut copies. 


There are more Eureka baths in use than 
all others combined. 


Sold Exclusively Through Dealers 
Write for the Eureka Booklet 


THE EUREKA BLOTTER BATH COMPANY, 6215-17-19 Wentworth Ave. CHICAGO, ILL. U. S.A. 























PELL 


TEE 


The New McM Flexible Post Ledger 


has variable capacity of from one to one thou- 
sand sheets or up to full six inches of expansion 
as shown, To open or lock you simply press one 
of the levers. An attractive efficient device. It 
operates instantly and is thoroughly adaptable 
to your work. 


Write for Circular or Ask Your Stationer 


McMillan Book Co. Syracuse, N. Y. 
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CAPACITY 
is always a big 
question with 
the buyer of an 
envelope-sealing 






machine. The 
Acorn-Thexton 

line provides a sealer for 

every capacity. There are 


four models which sell, re- 

spectively, at $27.50, $47.50 

$65, and $80. 

Write for our booklet, ‘*Efficiency in the Mailing De- 

partment. "It contains some worth-while information, 
Attractive Proposition for Dealers 


BRASS MFG. COMPANY 
CHICAGO, ILL. 


ACORN 


529 South Clinton Street 

















Albany, N. Y. 
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To Dealers in 
Typewriter Ribbons 
Carbon Paper 


Do yourself and your customers a 
favor, by writing to us for samples 
and prices on a quality of goods that 
you have been waiting for, the prod- 
ucts of an honest effort to produce 
the best, a line that will increase your 
business through the satisfaction of 
your customers and at a price to you 
that means more profit. 


Write us today 


Phillips Ribbon & Carbon Co. 


MANUFACTURERS 


88 Manhattan St., Rochester, N. Y., U. S. A. 


ennnittit 
Walle 






Howard has escaped! 
Who gets him! 
See pages 116 and 117. 





William F. Beckett, who has charge of the offices of 
the Monroe Calculating Machine Company of this city, 
was married on Wednesday, April 26, to Miss Eva May 
Massey, daughter of Mrs. Edwin F. Massey, of Albany 
While Mr. Beckett is a junior in the Monroe organization, 
he has already made a name for himself as one of thi 


most successful representatives of the Monroe company 


Office Appliances extends good wishes. 
Chicago, III. 

George R. Curtiss, who left the Monroe Calculatin 
Machine Company to become secretary of the Overton 
Manufacturing Company of South Haven, Mich., has 
returned to his old vocation and will be attached to the 
selling force of the central division of the Monroe com 


pany, the offices of which are at 330 West Monroe street, 


this city. 
Cincinnati, Ohio. 


J. W. Knippling, who has charge of the office of the 
Monroe Calculating Machine Company at 1107 Union 
Trust building. this city, was married on Saturday, April 
7, and spent his honeymoon by a trip to the general ot 


fices of the Monroe company in the Woolworth building 
New York City, and the factory at Orange, N. J. Prior 
to his connection with the Monroe company, Mr 
Knippling was for several years in the employ of the 
Big Four Railroad 
Detroit, Mich. 

F. H. Daley and Fred A. Drake, both of Detroit, will 

have charge of the interests of the Monroe Calculating 


Machine (¢ in the state of Michigan, with offices 


at 318 Penobscot building, this city. 


ompany 


Mexico City, Mexico. 
} 


The Dalton Adding Machine agency has been opened 

again in this city, with B. F. Inmann in charge. 
New York, N. Y. 

Paul Welles of this city, se retary of the Well 
Finance Company, has been elected to the board of 
rectors of the Monroe Calculating Machine Company 
Mr. Welles is the son of F. R. Welles, formerly vice 
president and general manager of the Western Electri 
Company in Europe, and president of the Welles Financ 
Company, which corporation is a_ stockholder in the 
Monroe Calculating Machine Company of New York 


Providence, R. I. 


Captain FE. H. Beagle. who has been the representative 
in charge of the office of the Mor roc Calculating Mac hit ‘ 
Company at Providence, has been called to the colors, 


joining his comrades in the Naval Reserves 


Tulsa, Okla. 


Clark Field, representing the Monroe Calculating M: 
chine Company in Tulsa, has been made vice preside 
of the Liberty National Bank of Tulsa. He still retai 
his connection with the Monroe company through his 
brother, Robert Field, who will take his place as the field 
man for the Monroe company in the Oklahoma territo 
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Wabash Catalog No. 217 “So Easy 10 ORDER FROM” 
A New Catalog of the Better Grade Wabash Supplies 


What is the most essential requirement of a catalog devoted to Supplies for 
Filing cabinets? Isn’t it Simplicity. Isn’t it a pleasure to pick up any catalog 
and be able to determine almost instantly the kind of goods you want 


The New Wabash Catalog of Supplies is so arranged that even one unfamiliar 
with such goods can easily and quickly determine the style, quality and price 
of any article desired. The first page covers all kinds of stock index cards; the 
second, blank guides; the third, alphabetical guides, and so on thru to the popu- 
lar Insertable Celluloided Tip. Every article has a number and it is so easy to 
order. 


[he catalog is very attractively printed in the natural colors of the supplies 
and if you want a copy or several copies for distribution, ask for them quick. 


merdaniat ts ~“Dhe Wabash Cabinet Co, — sanstacturersotnighes 


able . ee . 
quality filing cabinets, 


foreign countries in which 


e will give the exclusive Main Salesrooms, Execut » Offices ; factories : 
we will giv the exch ive lain Salesrooms, Executive ffices and Factori¢« systems and supplies for 
sponsible dealers Established 1883 Wabash, Indiana filing cabinets. 














Has Become a Business Necessit 


Up-to-date business men see no reason why an office shouldn’t be 
as well equipped for business as a shop is for manufacture. If proper 
machines and tools help in one place, proper chairs, stools, typewriter 











Sent on 
15 days 
free trial 
cabinets, etc., will surely help in the other 


This recognition opens a large and promising field for you to 


QHL ART STEEL 


Everlasting Office and Factory Furniture 


introduce. 






vord in convenience, str gth, beaut | everlasting serviceability. 
ght, graceful and 1s por The line ineludes every office 
riter Table Cabinets (see illustration Chairs, Stools for every purpose, 
Catalog Stands, ete TI sales opportunity is large Success on your 
nat rf tting b i re itl the proposition Every 
iT vr p I I tin to take hold is now. Write us 

ition and confidential terr 

CLOSED 
Takes only 4 OPEN The Toledo Metal Furniture Company 

) Affords as much 2711 Dorr Street Toledo, Ohio 







space 

room as any 
Typewriter desk and is 
vastly more convenient 








An Attractive 
Typewriter Desk 


This desk has been designed so 
as to give the maximum desk of 
efficiency and to be an ornament 
as well. It is made of carefully 
selected lumber thoroughly kiln 
dried. It is not expensive. 


This is just a sample of the Tell 
City Line. Upon inquiry we shall 
send you a catalog showing the 
entire line in detail. Every dealer 
in ofice desks should have this 


catalog on file. 


TELL CITY DESK CO. 


TELL CITY, IND. 
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The stationer who would satisfy, his 


critical customers—and satisfaction is 
the ‘rue foundation for all permanent 
trade—should stock and sell the WEL- 
DON ROBERTS line of fine erasers. 


WELDON ROBERTS 
RUBBER ERASERS 


88 STYLES.FINEQ . NEWARK NEW JERSEY. 








RELIABLE TYPEWRITERS 


Thoroughly Rebuilt Type- 
writers of all standard 
makes at as low prices as are 
consistent with honest work 
and good quality 

All machines guaranteed 
against defect. 

Courteous and prompt at- 
tention to < orresponden e. 


Special terms and in- 
ducements to reliable 
merchants and agents. 


We respectfully solicit your inquiry 


HARRY A. SMITH TYPEWRITER CO. 


MANUPFACTURERS—REBUILDERS 
Special Export Dept., 231 N. Fifth Avenue,’ Chicago, IIl., U. S. A. 
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Selling Portfolios to the Clergy? 


Who would think of it what have reverend gentlemen to do 


with portfolios? Yet many carry in such cases their mem- 
oranda, note books and other 
conveniences and, carefully 


kept from the dust and the 
weather, that greatest of all 
books And a multitude of 
those who don't carry them 
would be relieved of much 
troublesome detall if they did. 

TO THE STATIONER this 
is only another instance of 
the wide field for the sale of 
the Handy Pertfolio. It is 
worth the effort to handle 


the line It not only makes 
good profit for you but also 
satisfies the users—which 
makes good friends Write 





for catalog No. 22 


THE CLEVELAND LEATHER GOODS CO. 
24-28 Noble Court, N. W. Cleveland, Ohio 


. A 

















Only a small advance in price 
in three years, because we antici- 


pated our needs and bought in 


very large quantities. 
L. HOFFMAN 





45 
| Lafayette 
| Street 
: | NEW YORK 
Desk Pads Cleth Covered Cabinets 


WRITE FOR OUR NEW CATALOG 
































Boston, Mess. 
The William A. Davis Company has taken the 


ngland agency for the \jax Pape r Eyeletting Press 


\ 


product of the Machine Appliance Corporation of Brool 
lyn, and will cover Boston and the New England territo: 


Chicago, III. 


John B. Hall, of the Addressograph Company. ha 


beught the three-story residence property at the southw: 


corner of Drexel boulevard and Forty-fifth street, Chicag 


from John G. Shedd, president of Marshall Field & (¢ 


This residence adjoins Mr Shedds home on the nort 


It is one of the most attractive dwellings on the Sot 


Side, occupying 119%x225 feet of ground It contains 


twelve rooms with a ballroom on the third floor. 


Los Angeles, Cal. 


George Brosch, Belknap addressing machine speci 


from the Cardinell-Vincent Company, San Francisco. spe 


a few days last month with the Business Equipment Sal 


Company on special work which is being done on Be 
I 


systems by the San Francisco concern. 


C. B. Mvers, general service it spector of the Busin« 
Equipment Sales Company, has gone into the motior 
ture business. As a result of Mr. Myers’ resignat 
here is an opening for an inspector-salesman wit 
Business Equipment Sales Company. 

G. H. Seward, president of the Business Equip: 
Sales Company, Inc., has been elected a membet 


Optinust Club, representing the office appliances trad 


Mr Stacy, who was formerly in the othce equip! 
business in the Ea 
he has entered the mortgage loan business as a 


of the firm of Goldman & Stacy 


Mr. Fields of Fl Paso, Texas, and Mr. Rudolp of S: 


Diego were among recent visitors to the office equip 


trade of Los Angeles. 


Pasadena, Cal. 
Anderson & Bromley have been appointed agents 
the Woodstock Typewriter Company. 


San Francisco, Cal. 
H. Arbuckle, of the F. & E. check writer company, st 
that business is excellent and that a large nu 
F, & E. machines are being placed in banks throughout t 


state. He says that his chief trouble is getting ma 


as shipments from the factory are slow and he is oversold 


all of the time. 


G. H. Seward, president of the Business Equip: 


urned to his hor 


Sales Company of Los Angeles, r 
the South after spending several weeks in San Frat 
Mr. Seward was present at the nvention of the Dalt 
Adding Machine Company's salesmen and attend 
numerous business matters during his stay in this ¢ 


He states that his company has been appointed the Sout 
ern California agency for the Direct Line Telephone Co: 


pany’s inter-communicating telephone system. 


st, has removed to Los Angel s, where 
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Desks of Quality 


Roll Tops 
Standing Desks 
Flat Tops 
Typewriter Desks 


Bentley & Gerwig 
Furniture Co. 


Parkersburg, W. Va. 
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Ideal Tubular Stands 


are now used by practically all leading 
manufacturers of office machinery of 
every kind for which a stand is neces- 
sary. 

If you are interested in a stand that will 
increase the value of your product, send us 
your specifications and we shall be pleased to 
submit sample with quotations at our risk. 

The cuts herewith show but two of a great 
variety of styles. 

Cut at left shows model No. 3 combination 
portable and rigic typewriter stand. Same 
model with all its advantages will be furnished 
for any other office machinery. 

Mount your machine on our stand, roll it 
to your work, throw the crank to other side, 
and you have a rigid stand. 









Burroughs 
Adding 
Machine 
On Our 
Stand 


Fowler-Mianson-Sherman Cycle Mfg. Co. 
1447-1455 W. Austin Ave., Chicago 







Write for circular with prices and discounts. 





No. 3 Combination 
Typewriter Stand 


















BLICKENSDERFER 


TYPEWRITERS 
NEW MODELS 


Visible Writing and All 


| > pa, BLICKENSDERFER | 


o* 90 90 e900 6 
(9 %000/02000°8 “= 
ojo © 0/0 09 O° |e Requirements to Increase the 
Quality and Quantity of Work with 
the Least Possible Effort. 





The New Number Nine Mode! THE BLICKENSDERFER MFG. CO. 


Our Latest and Best “BLICK” Executive Office and Factory 


With Standard or Scientific Key- hy 2 
Board. Send for Catalog 32 STAMFORD CONNECTICUT 


FOQUVVUUASUOUHVAOANUUUUSUUUOUUUUOUAAUOUOOEOUALUOULOEOUOAOUGUOOUAUOUOOOEOGLLOANUULY 





SAMUI NULUNUULIULIUUUIOUNIONUCU00000000000000000000000S00000ENOGEROLILGLSLULLSL0 C00 0PL0 000 0UUEOUOOOOUOOOOLSOOOOSOOUOOAUOUESOUOAOU EECA 


Fal 














[84 OFFICE 


Tt 4 "TO SELL THE REYNOLDS | 
IT PAYS 2xvevore seater 


makes friends for the dealer. Hun- | 
dreds have been in use five years 

or more with- 

out a cent of 

expense for 

supplies or 

repairs. 


PRICE 


$35 


Size 7x8x14 
inches 
Weight 21 

s. 
No ad- 
justments. 








Reynolds Envelope Sealer Co. 
109 N. Market Street, Chicago 


_ 


APPLIANCES 








oe 


VOSS LEAF 


KEYE} 

















Established 1875 Incorporated 1900 St.ll at it 1917 


We Make Covers 


For Typewritin 
Computing and ali 
Other Kinds of Ma- 
chines Having Bright 
and Polished Sur- 
faces. 
OFFICE FURNITURE and 
everything with bright 
surface should be so 
protected. We are 
large manufacturers of 
these goods and believe 
we make the greatest 
quantity and variety. 

Send us Samp/e or diagram of your article and we will quote you 
prices and send sample of the material. 

No article too large or too smaii for us to make and figure upon. 


THE WILEY, BICKFORD, SWEET CO. 
The Wm. H. Wiley & Son Co. Division, 
HARTFORD - - + CONNECTICUT 


WREWRITER CER 





















Howard! Howard! 
Who gets the Howard? 
See pages 116 and 117. 








Refilling 
Composition 


THE HEYER DU PLI- 
CATOR COMPANY, 
manufacturers of Hekto- 
graphs, Gelatine Duplicators, Film Duplicators and supplies, 
are supplying the stationery trade with Refilling Composition 
for use in filling Hektograph pans and Gelatine Duplicators 
of all makes. 

They are also in position to furnish the trade with Hektograph 
carbon paper and Hektograph typewriter ribbons at lowest 
prices. 
Domestic and foreign inquiries given most prompt attention. 
Write for quotations and circulars on these materials. 


THE HEYER DUPLICATOR COMPANY 


160 N. Fifth Avenue CHICAGO. ILL. 

















Chicago, IIl. 


W. T. Wood, president of the Heinn Company, Milwau 
kee, Wis., visited Chicago a week or so ago on business 
* * ** 

W. C. Bardenhener, manager of the loose leaf depart 


ment of the Boorum & Pease Company, spent a few days 


in Chicago not long ago 


Binder & File 


E xcelsior 


president of the Chicago 


3. 


Company, 


Mudd, 


recently spent a short vacation at 


Springs, Mo. 


* * * 


The Accounting Devices Company is doing some effe 
tive general advertising. A half-page display recently ay 
Post describing the com 


peared in the Saturday Evening 


ledger and kindred devices. 


Cclumbus, O. 


been 


pany 's new 


\ new store has recently established here by 


Harry L. Morgan He 


office furniture. 


devices and 


deals in loose leaf 
Elizabeth, N. J. 

The Blake Manufacturing & Sales Company, Inc., has 

been established here to manufacture books, binders and 

The concern has been incorporated for $10,000, 


Blake. of 


Elizabeth, 


supplies. 
the following being the incorporators: Charles 
Plainfield; Walter Blake, and Arthur Blake, of 
and William J. Blake, Cranford, N. J. 


Kalamazoo, Mich. 


The Kalamazoo Loose Leaf Binder Company has in 


creased its capital stock from $100,000 to $500,000. A stock 
Thirty thou 
sand dollars’ stock will be sold to 
pay the initial cost of the addition now being erected. This 
within ninety days 


dividend of 200 per cent has been declared. 
worth of additional 


addition will be ready for occupancy 
and it is said it will practically double the capacity ot 


increased to 


number of employes will be 


factory. The 
hundred. 
Los Angeles, Cal. 
| re 


Binder Company has 


over three 


The Kalamazoo Loose Leat 


cently ope ned a branch ofh for the Pacitic Coast states 


Allvn has been placed in charge: 
New York, N. Y. 

An additional loft has been taken by Austin & Magill, 
Inc., blank book and loose leaf manufacturers, at 23 Park 


Place, New loft 


the rear of the present lof 
at 20 Murray 


in this city. Oscar 


York, directly in 
The new loft contains 8,000 squars 


street. | 
} 


feet of floor space, and will aid considerably in enabling 
the company to meet the strong demand for its products 
Austin & Magill, Inc., has also recently installed tele 
phone switchboard, necessitating a change in telephone 
number The new numbers are Barclay 7865-6 
Lipford Returns to Stamp & Stationery Co. 
Joseph N. Lipford, who not long ago accepted the 1 
agement of the house of Richardson & Company, 
been induced to return to his former pos! 


more, Md . has 


tion as buyer and manager for the Southern Sta: 


Stationery Company at Richmond, Va. His friends 


congratulating him on bei a regular come-ba 
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| PELOUZE “STANDARD” POSTAL SCALE | 


With Adjustable Beam and Interchangeable Dial 


~~ —— of A FINE wire on the sliding poise indicates the cost in cents on all different classes 
of mail matter. 












The beam can be instantly turned by the hand to any angle, so that t’ dial 
can be easily read from any position. 

In case the postal law should change at any time, a new enameled dia. can be 
mailed and inserted by anyone. This insures a perpetual scale. 


All bearings and pivots are made of tempered steel and are absolutely an- 
teed. All mountings, including the platform, are beautifully nickel-plat 










MADE IN TWO SIZES 
No. 2 “Standard” 


a PELOUZE MANUFACTURING CO. 
ee Nod "Succdeed 232-242 E. Ohio Street CHICAGO 


For Sale by Leading Dealers Everywhere. 


Capacity 4 pounds 








itl ME TULL Ge 








: FACILITATES 
FIGURE WORK 


TYPEWRITER 


“Faultless’||T Y P E 


Pen and Pencil Clips ots, 


Fewer operations are required 
to arrive at answers to mathe- 
matical problems with the 


Typewriter Industry has 


USENLOGUNNEOONECEOOOEOOOUDET 


been waiting for just this thing. 








GUARANTEED = 

1—A complete stock for all ma- = 

chines, under one roof! = 

2—Perfect Type, accurate in = 

motion, stems and slots! - 
3—Fair prices based on quan- 2 : 
tity by a sliding scale! = 
_ = 
. = a 
4—An extensive illustrated type i BS = 
; 1 - . - . = - 
Made in three sizes — Pencil, catalog showing all regulars = MILLIONAIRE = 
Medium and Large Pen sizes. and specials! = CALCULATOR = 
- = 
Mounted three dozen on a card aE ale a = 2 
; i acetal We have taken over the entire = than with any other machine & 
in anv assortment aesire ‘ sale of the product of the New = : h: = 
Finished in Ebony _ black, York Stencil Works, the larg- ;. we ee to your at- = 
which is new and exceedingly est manufacturers of type- = tention = 
ea bricht nickel writer type in the world, who = rhe “Millionaire” facilitates & 
durable Heavy bright nickel. re pinneers ta the tae = Kae 1 = 
Electr rold lat For neat- hae fo powers _ nie us y: = figure work because it is sim- = 
ectro gold plat Ce his means an investment of = , : fj f . .] = 
ness and practic al ility this clip approximately $15,000. 3 plicity hears tin per Ormeng Suen = 
has no caual ie = operations as multiplying, di- °3 
We ask the Typewriter Dealer = viding and subtracting. = 
to support us in this under- = 5 = 
caking = Simplicity, plus speed and ac- §& 
= curacy—these explain why the & 
L. D. Van Valkenburg 8 M = “Millionaire” is a superior cal- & 
MANUFACTURER THORP ARTIN = culating machine. = 
4YPEWRITER ¢ = = 
Holyoke, Mass., U.S.A. 5 W A MORSCHHAUSER : 
= = 
79 Queen St., BOSTON = mPa aat = 
LONDON, E. C. Mass., U. 8. A. = 1 Madison Avenue NEW YORK, N.Y. = 
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ENLIST NOW 


s Under 


7 OUR “BANNER”? 


i" 
i) BAND ASSORTMENT—No. 150 
Guaranteed Gray Rubber Bands in packages 
to retail for 10 cents. 
Packed in handsome counter cabinet—all pop- 
ular sizes and assorted. Liberal Discount to 
dealers. 
EBERHARD FABER NEW YORK 
Awarded Gold Medal at Panama Pacilic Exposition for Rubber Bands 
COOUHSOUCUUSOOOOEROGOOCCORCOE SUSOUCOUOOUSECGOUOOUDOSGUSCUCORSCCOUUSOOSCEECESORSOESOESESROONSORSOSORRORRORDOEOOROESOSOOROOSOOORODROOORONOROREOEDESS 
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case 


It is well worth your time to look into this 
the Best and Simplest on the market. 


(Carried in 21 Sizes 


It holds one 
card in place 


The anly case 
in which Fol- 









der cards can - eS. as well as 

be used. 7 we 5 twenty cards. 
= 

Ordinary cards can be used, which does away with 


the expensive scoring or perforating and tabbing. 


Wewill send one Sample Case for 60c"net prepaid 
(to the trade). Money refunded if not satisfactory. 


STAUDER ENGRAVING CO. 


231 N. Fifth Avenue CHICAGO 


Cc Cc 








Dra inks, Blacks and Colors 
| — Ink 
ngrossing In 
Taurine Mucilage 
Photo ~~ a - 
Dra Board an rary Mucilage 
Sa 
Liquid Paste 
Vegetable Glue, etc., etc. 
Strictly Original Goods of the Highest Grade Only. 
Show Cards, Color Cards and Imprinted Matter Sup- 
plied to the Trade. Discounts and Trade Prices give 
good profits. 
Consumers, emancipate yourselves from the use of 
corrosive and Ill-smelling inks and adhesives and 
adopt the Higgins’ Inks and Adhesives. They will 
a revelation to you. 


We protect the trade by referring 
all orders and inquiries thereto. 
CHAS. M. HIGGINS & CO., 2cigins*orsané Manutacturers 
Mais Olfice and Factory, Brooklyn, N.Y.,U.S.A. New York-Chicago-Lendos 




















We have the exclusive 
selling for the U. S., of 
a well-known mill 
which specializes on 


Medium Priced 
Typewriter Papers 


Goods can be shipped 
from stock or direct from 
mill, in original packing 
or imprinted, as desired. 
Always the same, no 
jobs, seconds or ends. 
HAMILTON CARD 
and PAPER CO. 


27 Greene St., New York 
APPLICATION 


TO ALL STATIONER 











ON 


SAMPLE BOOKS 

















RUBBER-TIPPED COPYING CLOTHS 


(Patd.) 


Non- 
Fraying. 


SPURGIN’S 





L sisal 
Made of best white twill, especially finished for us without the use of 


lime. Ends tipped with permanent, flexible rubber. Adapted to any 
copying bath or wringer, 10 standard sizes. Trial dozen 9x12,—75c. 
10x12—85c post paid. Quantities cheaper. Ask for sample. 


SPURGIN MFG. CO., Inc., 304 West 69th St., CHICAGO 














PFURNATURE 














Ardmore, Okla. 


Office Supply Company will cor 


The W. H 


mence business about June 1, carry 


Gregg 

ing office furniture 
supplies. 

Chicago, Il. 

Co. are making preparations for 

on Randolph street 


Cameron, Amberg & 
their removal to 
The work of rebuilding and repairing is well under w: 
and it is hoped the business will be established in the new 


their new locatior 


v 


quarters the early part of June 
Columbus, O. 
Morgan has opened 
leat 
Minot, N. D. 
Desk Com] 


store here, dealing 


Harry | 


filing cabinets and loose systems 


The Minot File & began business here 


May Il. 

New York, N. Y. 
rhe 
’ 


Safes, vaults, 


\ charter has been granted to Keenan Safe Com- 


to do 


equipment, 


office furniture ar 


The 


pany business in 
with a capital of $25,000 incorporators 
| 


Keenan, 1071 Lincol1 


are: J. J. Gallagher, M. A. and B. A 
place, Brooklyn, N. Y. 
+ . 
The firm of C. L. Morgan, 350 Broadway, New Yorl 


City, have incorporated witl capital of $10,000, to do 
business in mechanical ojfice appliances, equipment, sta- 
tionery, furniture. The incorporators are: W. H. Smit) 
W. D. Connolly, C. L. Morgar 

Philadelphia, Pa. 

The Non-Shine Pad Company, makers of a well known 
line of chair pads, have increased their prices, the N 
Shine pad now retailing for $1.50 

San Francisco, Cal. 

Dixon-Fish & Company ive added the local aget 
of the Berger Manutacturing ( 1 pany's line of steel 
inets and filing cases. The company will soon move ft 
their location at Front and California streets to the Wel 
building, across the street \ vear lease to the enti 
main floor of the building has been secured whi \ 
provide twice the floor spa ulable Remodelit 
of the premises is now und y and the firm expects 
to be in the new quarters by May 20 

A Handsome Calendar. 

lhe editor of Office Appliances extends thanks to F1 
erick A. Burnham, president of the Board of Public li 
provement of Madison, N | handsome Madisot 
calendar recently received. Madison, by the way, its tl 
home ot the rose, and the alendar typihies the cit 
favorite appellation At the top is a picture of the nev 
Lackawanna railroad station, the gateway to Madiso: 
Below likeness of a beautiful bouquet of roses, lit! 


Is a 


graphed in natural colors. Underneath this is a panel ar 


nouncing “Madison, N. J., he while at 


the rose,” 
April and extending 
Public 


is attached 


imme ot 


bottom is a calendar beginning with 
the “Compliments of the Board of Improvement 


Madison, N. J.” The whol 


silk cord tor a wall hat ger 


to a card with 


use with 
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eR  —— =m! Lhe Versatile Stenographer— 
sat : he or she who has other duties to perform besides using up note- 

.0ooks and tapping the keys of a typewriter—requires a desk which 

will not only serve all the purposes of a typewriter desk but 

will also give ample facilities for the performance of other 

clerical duties. 

It is for such stenographers th: 1ufacture the 


i in 1 Clemo 


Liew GO with the “Clemco” 


IDs Ball Bearing 
THE CLEMETSEN CO con All-Steel Mechanism 


which gives perfect balance to the typewriter platform, so that 
the aesnehe pressure of a girl’s hand is sufficient either to bring 
the typewriter into position for use or to tuck it away into the pedestal of the desk. 

The location of the Clemco mechanism in the pedestal allows constant and uninterrupted use of the desk- 
top. When the typewriter is up in position for use, the mechanism is locked automatically and rigidly. 

















Just drop us a line for our catalogue and pri ices 


THE CLEMETSEN CO., 2608 Flournoy St., CHICAGO, ILL. 








Let Us Solve Your Problems 


as to typewriter ribbons and carbon papers. We make a particular point 
of providing patrons with the exact kind of ribbon or carbon for their 
purpose. The mark 


Suck = Sb 


on a carbon paper or ribbon box is a guarantee of satisfaction, for we are 
sufficiently interested in your requirements and those of our other friends to 
see that you get exactly the type of goods which will give you thorough 
satisfaction. 





The wide range cf Buck-Skin products makes it possible for you to get just 
the ribbons and carbons you need. 





Put your problem “up to us.” Our address is 


F. W. NEELY CO. 508 South Dearborn Street CHICAGO, ILL. 











OSSSDSSESS LESS SaaS FIDDLE DTT TLTATDLTATATATMTATE 


P. & M. Loose Leaf Metal Parts 


. For Stationers and Printers who operate their own binderies 
We maintain a perfectly equipped metal working 
plant with skilled mechanics, devoted exclusively to 
the manufacture of Metal Parts of every description. 


SITS. 


Our metals are of the latest prin iple so constructed 
as to afford binding an easy matter 

large supply of Steel Ledger Backs, Sectional and 
lid Post Metals, Spring Holder and Catalog Cover 
fetal Parts are carried in stock at all times for im- 
mediate shipment 

Don’t overlook writing us for proposition and 

catalog of the complete line 


THE PLEW & MOTTER CO. rennin: U. S. A. 
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SIMONSON 
ADJUSTABLE METAL TIP 


or Cards, Folders, Cari dexes, 
for Cards, Fold Card Index 
Filing Systems, Follow-up, Check 
Files, Note Ticklers and all other 
purposes requiring an Adjustable Tip. 
Slips easily on and off 
but holds with firm grip. 
Has removable name 
slip, lasts indefinitely 
and does not mar card 
or folder. 
Liberal Quantity Terms to Dealers. 


Samples Free. 


- A. Simonson & Co. 
122 South Michigan Ave., CHICAGO 























Either Agency or Price Protection Proposition 


KEYSTONE CARBONS 
AMITY RIBBONS 


For All Purposes. 


R.A. BECK, GENERAL SALES AGENT 
727 South Dearborn Street, CHICAGO 
New York, New Orleans, Los Angeles 








Adding to Your Profits 
By Telling Others How 


typewriter wrecked by a fall is very much more ex 
pe fe 4 than the means for preventing the fall. 
The nerve-racking noise made by the clatter of type- 
writer keys wastes the energy of the typist and everyone 
around her. 


Noiseless Automatics 


~—sold for years by the leading typewriter companies—pre- 
vent both troubles and are, therefore, profit makers for 
the user. 

They retail at $2.50 a set with an attractive discount 
for you, 

Try a sample set and see what good sellers Noiseless 
Automatics are, 


The Speed Key Selling Agency 


of New York, Incorporated 
82 West Broadway, NEW YORK, N. Y. 





aes 








Price to dealers $1.20 per dozen—postage extra—weight two pounds. 
The only brush that will clean all parts of machines. Small end cleans type 
large end cleans in between keys, under carriage, the type rods and al! hard-to- 
get-at places. Total length I4inches. All bristles. 

Adopted by Business and Public Schools, Public Institutions, Hospitals, U. S 
Government and City Departments and the Largest Concerns in the Country 


CLEANALL TYPEWRITER BRUSH CO., Mfg. of Wire Twisted Brushes, 946 TELLER AVE. NEW YORK 














LOUUUIUUALANA TALL I ! 





Bae Eo 


An Exceptional Opportunity 


is offered you in No. 193. The surprisingly low price at 
which it sells and the margin of profit for the dealer make 
this typewriter desk 
an excellent leader 
for office furniture 
lines. 

No. 193 is made 
of white oak Five- 
ply. built up, quar- 
tered oak is used for 
typewriter bed and 
pedestal top. 

You'll grant our 
right to use super- 
latives in describing 
No 193 when you 
have our price-list 
and descriptive mat- 
N ter 
No. 193 Write for details 
today. 


ILLINOIS SCHOOL FURNITURE CO., Rockford, Illinois 


OUTTELTD OYE DALES LEOOOEUEREDONL EA DUE 
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RIBBONS AND CARBONS 











Chicago, IIl. 
Three men prominent in the local ink and typewriter 
ribbon and carbon paper field compose the hotel commit 


tee of the Chicago Stationers’ Association. All three of 


these gentlemen are connected with the local office of the 
Carter’s Ink Company. F. E. Harris is chairman and W. 
H. Cox and W. A. Hanna are the other members of the 
committee. They have issued a neat booklet of informa- 
tion regarding the hotel situation, which has been sent 
out to the membership, and can be had by application to 
the committee. 
New York, N. Y. 

An exchange states that leading manufacturers of dye- 
stuffs in this country are joining forces to maintain against 
German competition after the war ends the bsuiness built 
up since German goods were swept from the market. This 
fact came to light recently in the announcement that a 
new concern, to be known as the National Aniline and 
Chemical Company, Inc., had been formed to take over 
the Schoelikopf Aniline and Chemical Works of Buffalo, 
the Becker Aniline and Chemical Works of Brooklyn, and 
the Benzol Products Company. The merger of the cor- 
porations, 11 was pointed out, will enable all the concerns 
to profit by the skill and advice of the same chemists and 


dyestuff experts. 
* * * 


In another column is a brief report of the monthly meet- 
ing of the Ribbon and Carbon Manufacturers’ Association. 
It appears that the shortage of coloring materials is sucl 
that manufacturers are recommending the consistent use 
of record blacks in both ribbons and carbons wherever 
possible. Even though American inventive talent suc- 
ceeds in solving the question of aniline colors, it will be 

long time before the domestic supply can meet demands 
from all quarters. 

San Francisco, Cal. 

C. H. Jenkins reports that he has put in a large order 
for ribbons and carbons in anticipation of a_ shortage 
He states that business is good and that it will be simp! 

ugh to sell the goods if they can be obtained 


A Worthy Cause. 


Office Apphances has received a number of booklets, 


‘irculars and cards, the text matter of which is printed in 


French, describing the proceedings and activities of th 
National Association of War Orphans, the headquarters ol 
which are at Paris. In this matter reference is made t 
the injurious effects of the submarine campaign, and 

earnest plea is extended for increased and new subscrip- 
tions to the association’s fund \ number of certified 
sheets have been provided for lists of new adherents to 


the association who are willing to contribute to the fund 


In these sheets columns are provided respectively for 
names, addresses and amounts contributed. On the bot 
tom of each sheet are lines, which, translated, read. “Pleas: 
return this sheet to the association at 40, Quai d’Orleans 
(1Ve), Paris.” 

Office Appliances will be happy to forward to this asso 


ciation any assistance which its subscribers care to extend 


to the orphans whom this association is aiding 
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We would rdvis« vou to 
place your next rder for 
Rough and Rebuilt ty pe- 





writers with us is we are 
prepared to take care of 


RA 

tunis your wants, being wl esal- 

AS aN a ers only 

g ey ib If have not ly 

Se, WO 5 you lave ilread 
TEL received our latest whole 





sale quotations ist issue 
drop us a line TODAY and 
same will be forwarded to 
you at once 

All inquiries 


prompt, persona attention 


National Typewriter Exchange Co 


110 BROAD STREET BOSTON, MASS. 


Waste Paper, Letter Trays and Space Baskets 


Baskets are heavil 
tinned in pure block 
tin which gives them 
abeautiful silvery 
appearance. 

Waste baskets made 
with wire or tin bot- 
toms. 


Send for Catalogue 
and Prices. 


Peerless Wire Goods 
Company 


20 East Jackson Bivd., 
Chicago Illinois 








Pad Your Own Stationery 
Makeup discarded Cut shows No 1 Prem filled ~ | 


- - —cement being applied 
Stationery into in horizontal position. 


handy, usable 
scratch pads. 


GOLDING 
TABLETING 


PRESS 


Let your office boy pad your stationery and save money by 





eliminating waste on billheads, letterheads, memo sheets and all office 
forms. You can, with this Tableting Press, net a good profit by cutting y our 
stationer and printing bills. Easy to operate—simple—strong—convenient. 


DEALERS There is a large profitin these office requisites—every office, 
school and printer a possible customer—sell on demonstration, 


Write for particulars. 

















GOLDING MFG. CO., Franklin, Mass. 























DEALERS: This is the Bankers Clasp advertised 
in “SYSTEM.” A steady demand is being created 
for this clasp and some of your customers will be 
sure to ask you for it in the immediate future. 
Order now and be prepared. 

Trial dozen for display, $1.00 


BANKERS CLASP CO. 


3671 Lafayette Ave. St. Louis, Mo, 








SUDEUEAEAEEEROSUGOEEORODOSEOECUGSOEEREDECRERECEOAUGESOCOCREEOSEOOUEESECSORSOLCOEEOSO ROSES EE ETES 


TRINITY CARBONS AND RIBBONS 
LET US SELL YOU SOME 


CARBON 
PAPER 
SERVICE 


A two cent stamp will get us together. 
Standard Carbon & Ribbon Co., Inc. 
New York City 
Business as Usual During Alterations to Map of Europe 











ELSANE 


New Idea 
Card Index Cabinets 













THE 


These cabinets are PRICE 
entirely covered with is very low 
fine, strong, black The cabinet has 


the double ad- 
vantage of bein 
low - priced ond 
handsome in appear- 

ance. They give ex- 

cellent service an 

ell rapidly. Dealers 
are finding them g 
money makers. 


65-67 W. Houston St., New York 


fancy line cloth. 
They a..r.¢ 

equipped with 

follower blocks, 

each of which op- 
erates On two COop- 
pered steel rods 


L. SAINBERG 








ee In Great Demand 


| ™ at Housecleaning Time 
Py ‘ ; This attractive ‘Style L” 
~y mission finished wood cabinet 
contains 150—I0¢ packets and 
retails for $15.00 
Cost only $10.00 
as F. O. B. Phila. This includes 


window posters and a_ popular 





assortment of the world famous 


q hn Moore Push-Pins 


Moore Push-less Hangers 
f Note the Superior Quality of their fine 
i Tool-tempered Steel Points 
The Hanger Send for Free Samples and Dealers’ Discounts Glass Heads 

















with the Twist Moore Push-Pin Co., 121 Berkley St., Phila., Pa. Steel Points 





THIS CHAIR 


and its companions sell at 





very reasonable prices 
They offer you an excep 
tional opportunity for prof 
its, especially under our ex- 
clusive agency plan 
Writ 
No, 386—Swivel Chair; Oak 


No. 386}—Leg Chair; Oak 
No. 387—Stenographer’s Chair: 
Oak 





THE BUEHNER CHAIR CO., Evansville, Iad. 
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What Do the Figures Mean? 


with the illustration give an 


The figures, 1 to 30, 
capacity of the 


indication of the remarkable 


BYRON 


Typewriter Cabinet 





Here is a desk which pro- 
vides within arm’s reach defi 
nite places for at least thirty 
different articles used by the 
stenographer 

Write for our booklet telling 


What these thirt things are 


Byron Typewriter Cabinet Co. 


33 Washington Avenue 
Mt. Clemens, Mich., U. 8S. A. 





O-cupies Small 
loor Space 








EASY FASTENER SIMPLE and 


EFFECTIVE 
for fastening letters, or 
SSN pop other papert tis easy to 
amples a prices free 
use and hoids form! 
upon request. = possibility of ‘lip. 


ng constantly by 
concerns who capitalize the 
importance of simplicity 
and system 


EASY FASTENER CO., Candler Bidg., Atlante, Ga. 
























iS THE 
BesT MADE 
Our sales of over 
, , 
Attest this. 
Made in 14 sizes, to 
fit U. S. and Canadian 


Coins. 
D We have attractive offers for youto handle our 
Wrappers, Coin Cards, Coin Bags, Bill Straps etc. 


COIN MAILING CARDS 


Best for sending Coins safely by mail. 
“Stock Form ‘ (see cut) holds any frac- 
tion of a dollar. 12 prepaid 10c; 100 pre- 

aid 75c; 1,000 ang printing) SO: 

000, $10.00. Over 9,500,000 of our various styles sold. 

THE DETROIT COIN WRAPPER CO. 
371 Harper Ave Detroit, Mich. 
70 ‘Bond St., Toronto, Canada 





























a ataaeaea | 
EB grsyca . 
and An- ’ 

nouncementa, ’ 
al and Business e 
oraat Di, ane 
oatanin Stationery. herade Y 
d work. Buy direct eom't makers, .! 
Samples and prices gladly furnished. State kind ’ 
esdesired. The American Embossing Co., Buffalo, N.Y. 


DAISY 


eA 





eaiineiinentibhe 
Waste Paper 
Baskets 
Best Money Maker 
f« r Je yt yber and 
Dealer 
8 Sizes 3 Finishes 


Special sizes and finishes to order 
Also Umbrella Stands and Soiled 


Paper lowe! Baskets 





(isis 


PETTDNOCEL A taMENAANEL ETN 


SUEETEAONYOMEROEREEY endnote 






Write for Prices 


The Massillon Wire Basket Co. 


Massillon, Ohio, U.S. A. 
mitt miu tt 
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Chicago, III. 


Manufacturing Company has equipped 


Phe Conklin Pen 
new Conklin service station at room 1636 Lytton build 


recently exhibited an interesting 
Several dealers in 


Geo. E. Cole & Co. 
window display of Eversharp pencils 


Chicago have recently displayed the Eversharp lines in 


their windows to great advantags 


Janeseville, Wis. 
Parker Pen Company are preparing plans 
plant to cost $75,000 The 


The George S 
factory and power 
1 


for a new 
xe 75 by 150 feet, two stories high, and 


brick and concrete. The engine and 


new factory will 
will be built of steel, 


boiler house will occupy a separate structure. 


Kansas City, Mo. 


Company has capital 


The Kraker Pen increased its 


stock from $50,000 to $100,000. The new issue will be a 


seven per cent preferred accumulative stock, common and 
preferred sharing alike beyond that dividend point. The 


company’s present capacity is 1,500 fountain pens a day, 
and the concern is said to be doing 115 per cent more 


business than a year ago. 


New York, N. Y. 


The American Lead Pencil Company has devised and 


placed before the trade a handsome new rubber band dis 
10 inches high and 6 inches 


play cabinet 15% inches long, 


deep. There are three drawers, divided into four com- 
partments each, containing the company’s Duplex rubber 
bands, which are guaranteed for five years. Each com 


partment holds bands of a different size and is subdivided 


the front part being half an inch deep, 
while the rear 


into two parts 


with a glass front used to dis} samples, 


part contains four ten cent packages and eight five cer 
packages of the bands 
* * 

The clerical staff of the | Waterman Com} 
formed a complete company ol ixtv-eight members in the 
New York Home Defense Leag President F. D. Water 
inan has uniformed the company, which drills at police 
headquarters two hours a week. The offices are Captain, | 
Ib Waterman: lheutenant, I. R. Wade: second lheutenant, 
W. ¢ Hambler: first sergeant, W. H. Kernan: second 
sergeant, H. F Dierkes: third sergear 4 M. I ) ] 
fourth sergeant, | ] Brennar 

San Francisco, Cal. 

Phe Joseph Dixon Crucible Company’s headquarters 
Second street have been ret ed and remodeled t 
vide more space and better lighting H. L. Hews 
has been representing the Joseph Dixon Crucible Con 
pany in western territory for some time, has bec 
ferred to the factory 

Eberhard Faber made a short sit to San Francis 
this month He was accompanied by Mrs. Faber, wl 


came up with him from Los Angeles, where they 


been spending the winter 
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The Eraser Used by 
the U.S.Goverment 









You Don’t Want 
An Eraser That 


Smears and Smudges 


-that makes you lose time and 
patience in making ordinary 
erasures and that won't do fine, 
thorough, clean work Poor 
erasures, rough, marred paper 
surfaces, rubber, acid and 
blades disappear when you use 


the 
RUSH ERASER 

flexib brush 
of 10,000 diamond points snd the 
finest nost del it erasures are 
Lasts indetinit renewals 
cost tlhe > style solid gold, gold 
plates erling silver “14K. gold 


plated sample sent prepaid for 50c, 
and deale,’s name. 


AGENTS, DEALERS Our quick Sales 


Plan means big returns. Write for it. 


RUSH ERASER COMPANY 


SA & K Building Syracuse, N. Y. 
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ames >= 
w= . Dan-Dee 
) Hampers 


with Loose 
Covers, and 


Dan-Dee 
Waste 
Baskets are 
more pop- 
ular than 
ever. 
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y 
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It is well 
to antici- 
pate your 
orders 
several 
months 
in 
advance. 


ERIE ART METAL CO. 
ERIE, PA. 
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\ index Cards 
Guide Cards 
Manifold Paper 
F olders 


TYPEWRITER 
PAPERS 


100 Different 
Lines 





Let's get @G 
quainied -Wriie 


ELSINORE PAPER CO., *\y"Vone ity’. 
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FEATHERWEIGHT EYESHADE 


Light Weight, Adjustable, Durable, Hygienic, 
Lieaithful. No metal or elastic band to press or 






\ s 
a 


The shade that takes your eye 
and keeps it in good health. 


bind the head. Opaque 
for ptenem ol tight 
Transparent for natu- 
ver Lu Jats ral light. gg gee 
> not in use, thus pre- 
“2 venting being crushed 
out of fy by acct- 
* dent; can be carried in 
hat or rolled up ina 
small package to carry 
in the pocket. Md oon 
wider than other 
We recommend t he e 
opaque for those wear- 
tng glasses. 


The a a 
Eyeshade Co 





erchantville, N. 5 











Prizes! Prizes!! 
Fifty prizes! 
See pages 116 and 117. 








Ohe Gruas 
SYRACUSE, NEW YORK 


Souch Warren and Harriscn St:eets 


A Hotel of Refinement 


FOR 
Discriminating G uests 


ut. 

i n ute ‘ae room En- 

juipment of distinctive ndi- 

Rooms without bath, $1.00 and upward, 
Rovms- with private bath, $1.50 upward, 














Hotel 


Charlevoix 
Detroit, Mich. 
A 200 room hotel 





| Rates, $1 and $1.50 
| wit! ut bath. $1 50 
up w th batt 

_ GRINNEIL BROS., 


Props. 
Horton M. Kellogg, Mer. 








AA 


reer 
| 





TRINER 


claim we have made for their su 
riority. There is good reason for 
their extensive sale. 


is quit di terent from those used in all 


other makes. 










SCALES 


service, substantiates every 


The princi iple employed in Triner Scales 





GEM POSTAL SCALE 
Capacity, | pound by 44 Ounces. 
IDEAL POSTAL SCALE 
Capacity, 2 pounds by 4% Ounces. 
SUPERIOR POSTAL SCALE 
Capacity, 4 pounds by '4 Ounces. 


Order Through Your Jobber 


| Triner Scale & Mfg. Co. 
2714 W. 2ist St., Chicago, Ill. 
{VLUUULUUSEUUUISCUOUNOASU AUT 




















The National Standard 





"ss08 eee 


Ase a PAT OR 


Supreme in Serviceability 


P repacin 


L wapenretrtay —4 will lead 
traction in the sale 
inquestionably to in- 

of fountain pens, par- 

» soldiers and sailors, or 
them by their friends and 


Our Newly Patented 


Gem-Kant-Leak 


LEVER SELF-FILLER 
at $7.50 Per Doz. 


subt the greatest value 
Be the first to show 
} cp the reward in sales and 
profits 
CONSULT OUR ADVERTISING DE- 
PARTMENT FOR SPECIAL 
SALES PLAN 


Illustrated Catalog on Request 


Gem Fountain Pen Corporation 


59-61 Park Place, NEW YORK 
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VISE is the first name, 
SIGNAL is the last. 


“ VISE 
Graffeo sinais” 





TRADE PARK ALO us mar orer 
is easy to remember Try it! For, some day you will need 
this simple, practical, efficient system Then-——order by this 
name 


These Signals tel! you when to send follow-ups; whose credit 
is poor; where deliveries are slow when to write the pros- 
pect what is being advertised, and a score of other im 
portant details They attach instantly to your present data 
or card system; they come in 12 colors 

Write for samples and practical suggestions for using Vis« 
Signals in your particular line of business 


George B. Graff Company 
294 Washington St. Boston, Mass. 


Manufacturers of Index Tabs and “ Steel-Tye’’ Envelopes 








CLINCH PAPER CLIPS 


Their simplicity accounts for their inexpen- 

siveness and great adaptability. 

Try a few prepaid at these prices: 1,000, 35c; 

5,000, $1.50; 10,000, $2.75; F. O. B. Buffalo, 

bulk, 100,000 clips, $8.75; 500,000 clips, $42.50; 
Life Size 1,000,000 clips, $82 50. 


THE BLACKHALL CO., Bulfalo, N. Y. 


CATALOGUES 























QUMMANESUMUAANEEULUUOOASE LES 101 PUTT THE 


TYPEWRITER RIBBON Ss. 


is our specialty. We manufacture only 





3 high grade ribbons and their durability 
=| and clean writing qualities give the user 
= extra satisfaction. Our dealers have 
8 their own 


PRIVATE BRAND 


boxes and hence a personal ribbon trade. 
They make an extra profit in both 
money and prestige. Write for Dealer’s 
Proposition. 


CANODE & HUNT MFG. CO. 


536 South Clark Street, CHICAGO 


—_— PULA 
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HIGHEST EFFICIENCY 
IN THE DISTRIBUTION OF YOUR CORRESPONDENCE 
CAN BE OBTAINED 
BY USING 


The Bristow Radial Distributor 





MODEL 8 PRICE $5.00 
Clears the Desk of Baskets and Trays 


ply above cut illustrates our Model 8 Distributor when fully 
up. vw, number of compartments less than eight are ob- 
ey | out some of the partitions, all of which are 
or insertabie at will. Size of base, 12 in. x6) in. x 

34 in. in. All metal construction— finely finished. 


An Indispensable Feature of Every Well Equipped Office 


If the size shown above is not suited to your needs send for our 
circular illustrating the other sizes. 
Liberal proposition to dealers and office outfitters. 
FREDERICK BRISTOW 


54 Lawrence St., Newark, N. J. 











‘An Opportunity to Start Something” is one of th 
titles of a clever folder whose principal title is “Spring.” 
Thorp & Martin 


This folder has been sent out by tl 


Typewriter Company, of Boston. At the top is a trowel! 
and at the bottom of the flap is a little pocket containing 
four or five pumpkin seeds. The folder advertises T. & 
M. Paste-Solder. This Past-Solder is half tin, half lead, 
and requires no flux. It is ready for instant use and dé 
mands no soldering iron. One simply squeezes the tub: 


and deposits the solder over the part to be mended it 
is stated that this new solder has no superior for solder 
ing type on type bars, and that it joins all metals except 
aluminum. It will lock a nut to a bolt so that it canno 
be loosened except by heat. 

Another new device is the T. & M. Automatic Blow 


Torch, made of extra strong sheet iron, nickeled and 


polished. This torch generates its own pressure and 
burns any form of alcohol. It ‘s safe, clean and econon 
ical, 

The Accounting Devices Company, of Chicago, has 
issued a striking broadside or poster printed in red and 


black, and presenting forcefully the advantages of the 
“Adco” Flexion expansion binders. One side of this sheet 
is devoted to descriptive matter illustrated with cuts 
This covers a special demonstrating outfit for dealers, { 
whom an attractive offer is made. 

We are in receipt of a pocket size sixty-page catalogu 
of bond papers, flat writings, ledger papers, blottings 
thin papers, cardboards, etc., from the Bermingham & 
Prosser Company, wholesale paper dealers at Kalamazoo 
Chicago and New York. This little catalogue is printe: 
on Primrose Old Stamford bond and gives complete data 
and information regarding the lines handled, together witl 
several useful pages devoted to trade customs, tables o 


comparative weights, etc. 


x 


rat 


The Imperial Methods Company of Chicago has j 
issued a dealers’ price list on filing cabinets and supplie 
effective May 1. The figures given cover the complet: 
line, and each section is provided with reference to certain 
specified pages in the company’s general catalogue Phe 
lines referred to in this new price list include the follow- 
ing: Vertical filing cabinets, “special” vertical filing cabi 
nets, “sliding tray” bill or letter verticals, “1,000” line se 
tional cabinets, sectional card index cabinets, three drawer 
sectionals, “special” plain oak solid card cabinets, solid 
card index cabinets, sectional legal blank cabinets, sec- 
tional check file cabinets, sectional invoice or catalogus 
file, solid document files, stationery racks, hold-over files, 
hanging wall racks, pocket card cases, bankers’ check 
cases, bankers’ currency trays, cooking recipe cabinets, 
desk letter cap trays, desk card index ticklers, card index 
trays with hinged covers, card index trays with removable 
covers, same without covers, invoice trays, drawers f 
document file cabinets, sectional transfer cases, sil 
salesman display racks, fibre board card index ticklers, 
and. many other members of the Imperial Method Cor 


yany’s extensive line of specialties. 
' | 
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This model sharpens This model sharpens all 


== CHICAGO aie 


0 is 
4 | Pencil Sharpeners | 


are sales leaders the world over. 





Low prices compel the interest of every pencil user. 


Are you getting your share of this business? 





Export prices very attractive. Write for catalogue 























Retail price $1.00 in showing complete line and proposition. It will pay Retail oe $1.50 in 
U. Br A. you to investigate. 
| AUTOMATIC PENCIL SHARPENER CO., 1310 Garland Bldg., Chicago 
_XL—LL OOO OOOO ers re _ ss _ Ee _ee_ee__uol_co3<3s_V._Gll ll eee eek _ ee lee 
This Typewriter Brush Sells Rapidly Because The PERFECT ROLL 
it is made right and the price is right. The bristles are non-breakable. The F ddi hi f all k 
tapering end permits the brush to be inserted in the smallest openings without - ad — re at ines of all makes. 
tching the e el. The P CT roll is guaranteed to conte 250 
naan eo Retail Price per doz. $3.00 linear feet The stock is white wove hard sised 
writing, 18 pound folio, free from lint or dust 
We manufacture smal! rolis of every description, 
<6) Write for prices, giving us your specifications 
MORTON'S Washable Bristle GEORGE IRISH PAPER CO., Menstacter ers 
TYPEWRITER CLEANING BRUSH 21 River St., BUFFALO, N. 











Send 20c for sample postpaid and ask for dealer's terms. CANADIAN _ SE Monarch Paper s o., Ltd, 
79 Spadina Ave., Toronto, Canada 
MORTON MANUFACTURING CO., Louisville, Kentucky eosin 
 — — — — ee 


LLL 











| “APT-ER BRAND RIBBONS AND CARBON PAPER” A Legal Training 
Our typewriter ribbons are durable, brilliant in color and I Tw VY 
produce that sharp, clean cut write that you are looking for n oO ears = Epis 


We are looking for a few more good live j iobbers to handle tp two vs vyore. That te what American 8 Schoo! students are doing 


our line. If you are that “‘live dealer”’ it will pay you to Write for New Book ok EERE 


communicate with us. meron orf tam en and bol 
APTER BROS. MANUFACTURING CO., 412 So. Sth Ave., CHICAGO, ILL. 






























t 
: 
- 
GOLD PENS--At Shapes and Styles 
; 
' Is superior because ONE SIMPLE, NOISELESS OPER- Imprint Prompt 
: ATION solves any problem in Multiplication, Division, W orka Repair 
: Percentage, Pro Rata, Pay Roll Calculation, Extensions, . Se . 
: Profits, Interest, ete. Other machines require a NOISY Spec ialty . rvice 
' operation for each unit in each digit: that is, it takes 18 _ ; r —_ 
: noisy operations to multiply by 99 on the other machines All makes Gold, Forntain, Stylographic Pens. Pencil Cases perfectly 

adel ial but only one a ae Baggy te ae ot ale Used repaired and returned day received. Satisfaction guaranteed. 

y the largest institutions, replacing $300 machines *repaid, $7.50 ; 

: : GAYDOUL GOLD PEN CO., Inc., 56 
LEISHMAN ARCASCOPE & SUPPLY COMPANY, OGDEN, UTAH » Inc., 56 Joho St., New York 








SLIGHTLY USED ” — ” vn AND PENCIL CLIP 
| |MULTIGRAPHS | | “egzeer~— sora 
’ ; ~~ = rust - proof spring brass, 
t 1 3 C O & T : = nickel plated and highly 
At 1- 7 oa Gane 

Guaranteed for Two Years = Write for priaes. vc 
RUSSELL E. BAUM, Bourse Blidg., Phila., Pa, ARGUS MFG.CO., 128 S. Nenest St., Chicago, Ill, 


EXACT Size 


























The O. K. Manufacturing Co. 
Syracuse, N. Y. 


Stationery Specialties. Sole Licensors and Makers oy 


The WASHBURNE “O. K.”’ Paper Fasteners 
The SANITARY “O. K.”” Erasers 
) The RIES “O. K.”” Letter Openers 
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Connsiinee FOOUEOOOEOOCEOOOROORROOEOOOROOEEOGRROOONOOEROOILE 


TODD PROTECTOGRAPH CO. 


(ESTABLISHED 1899) 





Manufacturers of the 


Protectograph and 
Protectograph Check Writer 
(Tedd Patents) 

Peerless Check Writer 
PROTOD Registered Checks 


UOOUHUEREEERUGOROOUGLONOOOEORENORORORORORORORAROOONOREL 


World’s Largest Makers of 
Check Protecting Devices. 





1129 UNIVERSITY AVE. 
Rochester, N. Y. 


TUOUECORUUEAEOOEAEAUOROREOEOOECGOUOOUEOOEAOEOOEOEEOUOUECOEOOEUEOUEOOEOORECEOOEEOOUOEOEEOESUEEOEEOEOOEOOEOGE 





The “Anco” Pen and "Pencil Clip 








ee eT as pollabed Sepae hens Giaee of eyeing steel, ey ye heavily 
The Ansonia Novelty Co., eine po ned 








SOLVES PHONE RIDDLES 


No more aggravating telephone trouble 
THERAPHONE Standard Hygienic Ear- 
piece meets the varying conditions of all 
ears; is a gem for noisy places, for the busy, 
the nervous and the deaf; matchless for 
voice recognition, economy, comfort and 
health: prevents fatiguing shocks, etc 
abates shouting and spelling nuisance. Get 
Bul. No. 2, quantity price and discounts 


THE EVOLUTION PHONE CO. Inc., 48 Greenwich Ave., New York 














THE THREE “RIVAL” FOUNTAIN PENS 





OPEN 


NEW - ph SELF-FILLER Pen is filled by simply turning the collar 

center of barrel to opening. Press hard rubber bar, release and pen is 
filled. No A parts to corrode or to rot rubber sack. Has all the good, 
reliable features to be found in any of our peas, plus the special advantage 
just mentioned 


RIVAL NON-LEAKABLE—Perfect fitting, air-tight joints form a per- 
fect, absolutely non-leaking writing iastrument. Can be carried in any posi- 
tion without leaking. 


RIVAL DROPPER FILLER—From No. 1 to No. 8 plain, chased, gold 
mounted with bands and sterling silver and gold Alled Oligree mountings. 


Very appropriate for Holiday trade. 
SPECIAL FACILITIES FOR REPAIR WORK. 


Wry — itlustrating our full line and giving Prices and Discounts will be 
gent to dealers on request. WE FULLY GUARANTEE EVERY PEN. 


Established 1884. 
D. W. BEAUMEL & CoO., Inc. 


Office and Factory, 17-27 Vandewater St., New York 
PORBIGN TRADE SOLICITSD. 














HOUSE ORGANS 














Graphite for May features a timely article on “Inter: 
Gear Drives for Commercial Cars.” A unique picture is 
that of a pencil over 75 feet long and 30 inches in diameter 
—a part of the Dixon “Eldorado” exhibit in Oakland, 
California, at the recent Masque Ball of the Advertising 
Men’s Association Eighty pretty girls, clad in peaked 
cap and domino, are shown holding the pencil horizontally 
ibout three feet from the ground. It looks like a brand 
new champion Krupp on the way to the trenches 


* * * 


The Monroe Calculating Machine Company's house 
organ, “Results,” for March, reflects the spirit of scien 
tific co-operation. A concern which can report so ma 
enthusiastic rallies of salesmen is surely on the firing line 
There is a particularly readable account of the third ar 
nual dinner of the company at the Waldorf-Astoria, witl 
a photograph in which readers will recognize many old 
friends. “Really Competitive Selling” describes a Monroe 
sale which for close analysis and investigation sets a 


record. 


There is unusual punch and good humor in Globe- 
Wernicke “Doings” for April. An editorial headed “Live 
Matter” leads. The National Window Display Contest 
is attractively illustrated. “Sam” and “The Adman” also 
discuss it, wittily and to good purpose, in the latest skit 
of this series. You will find an excellent display descrip- 
tion of Globe Steel Portable Safes among other features 


~ * 


Charles Slemin, sales manager for Y and E” leads off 


the March-April “Idea” with a strong and optimistic arti 
cle entitled “Immediate Deliveries on Direct Name Sys 


tem Supplies.” As in all “Y and E” publicity matter, t 
illustrations prove the main points no less than the argu 
ment H. H. Hollidge of the Oakland Branch writes 
interestingly of how a “Y and E” safe protected valuabl 
records in a recent $10,000 fire in that te rritory Econo1 
in the use of this company’s steel transfer cases on paper 
box hles is shown by B. L. Swan, of territory No. 48 
It is a clever number—unusually readablk 

Che Webster Way.” the | s tio F.S 
Webster Company, of Boston, contains matter of 
interest [The opening story is entitled “What t 1) 
tor Said.” “tr ne Webster W: * as edited by | 
Dreier. and anvone who knows Tom” Dreier’s wt 
will realize that rhe Webster Way” is therefor 
esting What the doctor said to Yreier’s triend 
all he needed to do was to exercise regularly, 
ball or volt twice a week, to uit si oking in the 
ing, and to eat nourishing food and drink plenty of 
For this advice Dreier’s friend paid three dollars 
friend passes it on to other sufterers his little st 
ollowed by “Some Facts from the Field,” t 
“Your Better Self,” and short articles on “The Last Be 
oming the First.” “Making (¢ bon Copies,” “W 


Business,” etc 


























The Executive's 
Time Is Saved 


—the time which is the most 
expensive — through regular 
use of the 


“EFFICIENT 
MAIL DISTRIBUTER” 


Mail and papers can be distrib- 
uted with it more qui kly than by 
other methods. Its six, eight or ten 
shelves, in easy reach of the user, 
do away with desk trays which take 
so much of the desk space. The 
concentration of shelves in a re- 


stricted space avoids loss of time 
in reaching to various parts of the 
desk. Its actual desk space is 


about one square inch. 

The “EFFICIENT” is manufac. 
tured of rubber-black enameled steel 
-—hard baked—erected or disman- 
tled in a few seconds. 


The Bailey Distributer Co., Inc. 
19 Stephens Court, Flatbush, Brooklyn, N. Y. 
DEALERS 
ntroduce this 
ice in y‘ ur 





de ‘ 
























A Full 100% 
Expansion 


Every screwand 
eve ry sleeve is 
full length of 
post, thus assur- 

100 per cent 
< expansion. No 


<a> 
¢ others like them. 


A trial order 





will prove the 
superiority of 
Barrett Posts 
and Sleeves. Ac- 
curately made 
from our own ex- 





= clusive designs. 


BARRETT 
POSTS AND SCREWS 


are pa ked gett 0 a box 
Slee acked 0 
to a box. Write for j s and 
discounts to the tr 


BARRETT BINDERY CO. 


726 Federal St. - Chicago 








Watch Out! 
Go and get it! 
See pages 116 and 117. 





Trademarks and Copyrights 


Difficult and rejected cases specially solic- 
ited. No misleading inducements made to 
secure business. Over 30 years’ active pra 
tice. Experienced, personal, conscientious 


service. rite for terms. Book free. Address 
. Specialty:—Typewriting and Adding Machines 
Address E. G. SIGGERS 


Suite 33 N. U. Bidg., Washington, D. C. 












Office Devices at half price 





and less 
The new “‘C.8. & M. Appearance’ Black Enamel 
is the best for refinishing office Machinery or ar 


other metals. Order a trial bottle today. Price 
per half pint bottle 75c. 

We are rebuilders of typewriters, adding machines, 
time clocks, dictaphones, duplicating machines, 
new and second hand office furniture and safes 
We enjoy facilities which enable us to make 
low prices. The goods are cheap in price only 


Write for price list today. 
It will save you money. 


Chicago Safe & Merchandise Co. 
73 and 75 West Lake St., Chicago 


Multigraphs, Adding Machines 


195 


On Sight 


Each Memo 
Separate 


on a perforated coupon. Tear out when 
ttended to. Live notes only. No searching 
1rough obsolete notes. Office people—doctors 

and lawyers—students—shoppers and society 

women—and thousands! othersarebuyius te 


ROBINSON 
REMINDER 


Nationally Advertised 
Cartons so designed as to make a compelll 
window or counter trim. Handsome colo 
metal sign and other selling helps free. 
RETAIL PRICES 
Reminder with extra filler and handy 
pocket in cover. 
Hy a Mg x7” 
Handsome Black Leather $1 1.2 
Seal Grain Cowhideor India Calf 1 30 1. 3 
Genuine Seal or Morocco 2.4 2.50 
Ladies’ Shopping Reminder, b°u3t", with 
pencil and extra filler, $1.00. 
EXTRA FILLERS 
: 70e per dozen; size 34"x7", 90c per 
dozen; size 2]°x3{", 60¢ dozen, 
Name ip gold on cover 25c extra. 


Write for attractive dealer proposition. 
ROBINSON MFG. CO. 


73 Elm Street WESTFIELD, MASS. 

















Acme Gold Pen Co. 


Established 1884 


Manufacturers of Fine Gold Pens 





Gold Pens for Fountain Pens a Specialty. 


Repai irs on G ld Pens, Fountain Pens, 
Pencils, etc. promptly attended to. 


EXPORT TRADE SOLICITED 
17-27 Vandewater St., New York 
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==) | INSTANT SERVICE 
(oo 

a] “RECORDS 

z ee Quick to operate, can be 


———s @ used for any business. 


Representatives wanted 


— pote nse wh 
eo ee J. R. DUMONT 
= ; Baltimore Ave. & 12th St. 


| Kansas City, Mo. 








“Wouldn’t Have 
Anything Else” 


\nother Wiggins Card.” was the remark of 
-asful business man, when another Wig- 
iser detached a Peerless Patent Book Form 
Card and handed it to the speaker. When ques- 
tioned concerning his remark, he stated he had 
used the card for years and “wouldn't have 
anything elise 
You wouldn't have anything else either if you 
had ever used these famous cards. Surely the 
t n of the card mentioned above made 
ssible impression. /n fact, under the 
it would have been hurtful to have 
il any other sort of card! You may be 
to Many men just how far from up-to- 
by the card you present. 












date you are 






Appesrace ot 
uur Neat Cards 
int ase 





Our Service is Satisfying 
The Peerless Patent Book Form Card 


a card ft is an idea, an influence, 
n ? n, a message It indicates good 


taste. It givesthe man who receives it areal 
knowledge of the man who sendsitin. It tells 
the st of an up-to-date man and opens the 
dc to a nterview. 

Detached one by one as you hand them out, 
the cards are always cleanand perfectly flat, and 
every edge issmooth. There is no possible in- 
dicat f detachment. They defy detection. 
Send for a sample tab today and prove the 
fact to y« wh satisfaction. Send today. 

We eng e and emboss opening announce- 
oo emoval notices, or anything that may 

desired where only the best will satisfy. 
The John B. Wiggins Co. 
Engravers Plate Printers Embossers 


1104 So. Wabash Ave., CHICAGO 

















OFFICE APPLIANCES May, 1917. 


Canada, u corporation of the province of Ontario, Canada 
1,202,795 Mechanical Cashier. Robert H. Buter, Covington, 


K assignor of cne-third to Joseph O. Schultz, Cincinnati, Ohio 


1,202,800 Cash Register Thomas Carroll, Dayton, Ohie 
assignor to the National Cash Register Company, Dayton, Ohio, 


a corporation of Chio (incorporated in 1906) 





. 1,202,825 \utographic Register Frederick L. Fuller, Day 
Paragraphic Record of Recent Inven- ton, Ohio, assignor to the National Cash Register Compar 
tions in the Office Appliance Field. Dayton, Ohio, a corporation of Ohio (incorporated in 1906) 
1,202,831 Tool for Inserting and Removing the Leaves 
Locse-Leaf Binder George Boslin, Niagara Falls, N. \¥ 
1,202,867 cash ltegwister Haakor Martin, Dayton, Ohi 
assignor to the National Cash Register Company, Dayton, hi 
a corporation of Ohio 
1,202,878, Power-Driven Typewriter Harvey Wearren Mor 
ley, Angola, Ind., assignor of one-half to William H. Wallet 
Angola, Ind 
1,203,028 Motor and Stop Mechanism for Autographic Reg 
isters Axel C. V. Malm, Dayton, Ohio, assignor to the Ee 
Register Company, Dayton, Ohio, a corporation of Ohio / 
1,203,061 Typewriting Machine George A. Seib, lIlion, N ' 








Y., assignor to Remington Typewriter Company, Ilion, N. Y 








a corporation of New York. 


1,203,076 Book Rest for Desks Martin Thum, Roch« 


Copies of any one of these patents can be obtained by . |, 
sending 15 cents in stamps to E. G. Siggers, patent lawyer, 1,203,168. Method of Making Typewriting Blanks. Walter j 
Suite 33, N. U. Building, Washington, D. C., and mention- Armstrong, Chicopee, Mass, 
ing Office Appliances 1,203,255. Typewriting Machine. Ctto Petermann, Groton, N ‘ 


Y., assignor to Corona Typewriter Company, Inc., a corpora 


1,202,781. Adding Machine Herbert H. Blackwell, Kengridge, tion of New York 
Va. 1,203,260 Foot-Supporting Attachment for Desks, Ete Henry 

1,202,784. Manifolding Device Edward Kirby Bottle, Elmira, V. Pollard, West Somerville, Mass 4 
N. Y., assignor to American Sales Book Company, Limited, 1,203,342 Cutter Mechanism for Addressing Machines hed 
Toronto, Ontario, Canada, a corporation of Ontario ward D. Howard, Buffalo, N. Y 

1,202,789. Manifolding Sales Book Horace F. Brown, Oak- 1,203,054 Copyho'der for Typewriter Nathan Katiimar 


land, Cal., assignor to Pacific-Burt Company, Limited, Toronto, Montreal, Cuebec, Canada 


_—_— ie, Fial. 
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1,198,960 
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1219.676. poe. .._. 1,207,311 
No. 1,211,833—Typewriter copy holder; patented January 9%, 1917, No. 1,223,360—Glue and mucilage pencil patented April { 
by August C. Ertner of Vancouver, British Columbia 1917, by Edward C. Berners of Two Rivers, Wis 
No. 1,222,592—-Method of erasing typewritten matter; patented No. 1,223,630—Paper clip: patented April 24, 1917, by Richare 
April 17, 1917, by John H. Baldwin of Springfield, Mo J. Smeeton of Newark, N. J assiznor to the Whitehead & 
No. 1,219, 675—Fountain pen; patented March 20, 1917, by Orie Hoag Company of Newark, N. J : ie 
Shackelford of Fairmont, West Virginia No. 1,198,950—Self-feeding pen; patented September 19, 1916, b 
, , , ; a John H. Palmer of Jersey City, N. J 
No. 1,223,541 Fencil sharpening machine: patented April 24 No. 1,222,739—Supporting pedestal for cash registers: patented 
1917, by Edgar P. Webster of Bridgeport, Conn April 17, 1917, by Paul de Chime of Youngstown, O 
No. 1,224,664—Loose leaf binder: natented May 1, 1917, by No. 1,207,311—Pen: patented December 5, 1916, by Ida M. Martin 
William S. Proudfit of Grand Rapids, Mich of St. Louis, Mo 








“ite OFFICE APPLIANCES 197 





O7 ; The Ries “O.K..” Letter 
79 70 lime saved / Opener has the advantage 


USE THE WONDERFUL of few parts. It removes in- 
((™ stantaneously only a hair's- 
a» /f LETTER breadth from the envelope. 
UGS Its construction is such as 
\ OPEN ER never to permit the cutting 

edge to reach coins, paper 


\ 3 sizes-3 MODELS clips, pins, etc., or to injure 


WORKS BETTER —LASTS LONGER contents. 


No office can afford to 
HAIR'S BREADTH CUT FROM EACH ae 3 . 
be without this Wonderful 


ENVELOPE-CANNOT DAMAGE CONTENTS 
Letter Opener. It saves 


75% in time as well as the 
annoyance and damage to 
contents, incurred by open- 
isi : ing letters the old way. 
—— SETURN CARD 8 BOsT MARK All Ries “O.K.” Letter 
ee Openers embody the best 
ee Le materials, workmanship and 
finish, and are made to give 
the best service at the least 
cost for upkeep. 


Works Better—Lasts Longer 





Write us for complete catalogue No. 4, with prices, and state ap- 
proximately the number of letters in your daily mail that we may ad- 


vise as to size and model. 
3 Sizes — 3 Models > MODEL DE 
Hand and Electric 3 - 
Guaranteed 5 Years 


Price Within the Reach of All 
Sent on Approval, Carrying 


—— "LETT 
Charges Prepaid. HE PRIES OK OPENER 
THE O. K. MFG. CO., Syracuse, N. Y.. vsA. 


Makers of the Famous VU ‘ashburne “‘O.K.”’ Paper Fasteners 


ECTRIC 









62 Letter Sheet and Safety Envelops Shigeki Kojima, 1,20 ) Keyboard john A. Schleicher, Wilkes-Barre, and 
Charles V. Wilgu Kil ton, Pa., assignors to the Adder Ma- 
Plater ind Platen Equipment or Typewritine chine Compa VW s-Barre, Pa., a corporation of Pennsyl- 
M } ‘ Harry A foothorap, Harrisburs Pa., assignor t Vania 
Fisher ! Hatrisburg, Pa., a corporation of Dela 1,203,6 Typewritil chine John H. Sheckler, Chicago, 
l t Under’ Typewriter Company, New York, 
Car Feeding Mechanism for Typewriters. Hart N Y L ratior f lDeiaware 
Harrisburg, Pa., assignor to Elliott-Fishe 1,203,¢ t Stephen T. Smith, Stamford, Conn., 
Harrisbur Pa., a corporation of Delaware ssigr r Company, New York, ™. Y., 
Bac Spacing Mechanism Harry Arthur Foothorap corpe { t lelawal 
Hart rg, Pa ssignor to Elliott-Fisher Compa Hart 13, ewriting Machine Nils H. Anderson, Middle- 
I t cory ’ n of Delaware ) Co issigno t the Noiseless Typewriter Company, 
< rypewrit | Middleto ; L ition of Connecticut. 
03,7! Cy pewrit fachine George A. Selb, Tlion, N. 
Y issignor t temir n Typewriter Company, Ilion, N. Y., 
I \ lachine Copy! john J } 
ind, issignor to Underwocd rypewrit 1,205,804 Ledge (jeorge R. Steele, Newtonville, 
New Y¥ N. Y., a Cort atior f Delawar ene 
- Typewriting Machine Alfred G f Kurowski 1.24 f 1 writin hing Jesse Alexander, New York, 
N Yor N. ¥ i gnor to Underwood Typewriter Company . } 
Yor ma. corporation of Delaware 1,203.8 Cvpewrit chine Key and Type-Bar Action. 
Tyvpewriting Machine Alfred G. |} Kurowski, New lerse Alexande New Yor Es a 
Y P Y assigr to Underwood Typewriter Companys New 1,203 858 Calculatir 1 hment for Typewriters. Oscar A. 


\ ‘ Y.. a cor ration of Delaware Dietsche Gladst 
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TRAYS DRILLED BY US AT NO ADDITIONAL EXPENSE 
READY TO BUILD 


One Set of Four Posts Needed to Every Two Trays 











Cur quotation 
will make you 
take notice 





LETTER AND CAP SIZES 


Antique, Golden, Weathered, Birch Mahogany 
and Genuine Mahogany Finishes 


. Madison St., Chicago 


— 


Jmperial [fethods Go. Exclusive Featured Desk Trays 


This is the Best Sectional Post Device on the Market 





imperial Methods Co 2-Tier apse Tray sth I Set of 





Sectional Posts 














































































WANT ADVERTISEMENTS oes i ae | 
H OHASHI & CO., 54 Leonard Street New York leadiz 
ee ‘a flee al et manufacturers, wish to secure good representation ever 
SITUATIONS WANTED Where throughout the world for their Typewriter Ribbons \ 
. 7 —— — —_——— Carbon Paper and Japanese Copying jooks, ete Best ar 
W AN’ r kh. Position as accountant, systematizer, private sec- tandard in these lines 
retul or executive 2” years’ experience; age 40; qualified 
to act confidentially for capitalist or supervise large estate; en- 
gaged, but will consider new proposition \ddress Q-li, care AGENCIES WANTED 
Office Appliances, 4117 South Dearborn St., Chicago, Ill ae 
= a Fa i i PEAR AGENCIES WANTED—Office — specialt salesman read 
HELP WANTED 4 established, ith New York office n@ facilities for coverins 
-_—- —- - - _— - the metropolitan district, wants epresentation to cover tl 
TYPEWRITER repairer of all makes wanted Good salary lwnler trade for good article Address I’. T. Buskey, 11 Broad 
~ right party Prefer sober, married man, with references way New York City 
St. Faul Typewriter Exchange, 127 E. Fifth St., St. Paul, Minn. al 
GAL ESMEN W \N TED—Local and traveling, for Transo (trans- \ TANTED—Agencies for office spe« ties. Over forty ve 
arent face) envelopes; every business house a possible cus- the coast, twelve years as salesman and sales manage 
tomer exclusive agency given: commission basis; prefer men for Burroughs Adding Machine Company Best of conne 
now selling office supplies or labor-saving devices Transo tions Only objects of merit will be handled ww. Ww. c 
invelope Co Chicago : Phelatr Bldg... San ‘rancisco. Ca 
SOOD charee tor young man of character and ability to con- 
T nect with an established firm Must have experience in :; PAEBLE specialt salesman Ww is produced biz sult 
selling office supplies, typewriters, ribbons and carbon paper wants to sell a meritorious office evice costing a 
Give references and saiary expected \ddress K-20, care Office dollar or less Can sell the right article to the trade ij r 
Appliances, Chicago tities The best of references ipplic on request \ddr 
X-15, care Office Appliances, C1 
We! L-KNOWN company manufacturing high-grade filing cab- én — _— 
inets and supplies needs one more good traveling sales- aed Be 
man \ good opportunity for a man familiar with filing cab- USED IBBONS AND CARBONS WANTEI 
inets Prefer one who has called upon the trade \ddress - ee 
B-16, care Office Appliances, Chicag: W’ N’ rE dein alt dime bite + teeeeiaeines si 
S \LESMAN with experience in loose-leaf and filing equipment S OF < irb ! ilso othe i cles Describe full g 
and with a general knowledge of stationery and printing has W t pri ¢ rn Stamp W ks, Salem, Oregs 
an opportunity for connection with well-established firm in —_-—— 
the East Territory covers three counties The company has BUSINE ESTABLISHMENTS WANTED 
agencies for some of the best known office devices made Excel- 
 Sepeney for the right man \ddress V-19, care Office W LATE] Book atnaialaiaiy an me ne ees dined res 
\vI saccoerses fa a — . - if <S ~tate innual sule S rer how long esta shed 
Will pa Spot cus KBox { Da ! Ohio 


FOR SALE 





M ULTIGRAPHS for $1006 that cost $300 Mee 600 Multi- 
4 graph for $280 Guaranteed two vear Rare bargains. 
Russell Frnest Baum, Fhiladelphia Bourse '?p hiladelphia 





F mm SALE—Typewriters, all makes \ large stock always 
on hand Call when in New York and select your own 

chines Special prices to those who will act as our agents. 
Fhone 24126 Bedford \ R Pean 61 Gates Ave., Brook- 
ly ee 





F MR SALE—Practieally new Edison Business Phonograph on 
Toledo Folding Steel Desk: cost $!15.00 price, $90.00 One 


new electric Record Shaving Machine; cost $70.00; price, $55.00 














(ne second-hand Edison Business Phonograph on pedestal IN DIES The s ger f manufacturer ’ 
stand, $50.00 Keves-Davis Co., Battle Creek, Mich ofttes ees ree a . ~ : 
F' ’n SALE at a sacrifice if sold immediately, Typewriter Ex- cluding typew ers, calculators, adding machi id other ' 
change Business, doing a large volume of rental, repait and \% 
supply business. Established for the post 15 vears Legitimate competent 
reasons for selling If interested, address Lock Box 204, Peoria, tal \ 
= establi 
Illinois chm oe RAG a 
(COMME IRCIAL stationery business for sale Situated in good ‘orre dence addressed e 
city in Middle West Annual business twenty to twenty-five iain . . - - 
thousand dollars Owner would like te sell because of illness menage ee ee eee t 
in family \ good opportunity is open for anyone wishing to fui attention and forwarded 
embark in the stationery field Address E-13, care Office Ap- j 
yl 
} 


pliances, Chicago 
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As an Adding Machine 





Controlled-key 





Adding and Calculating Machine 





Asa Calculating Machine 








the Comptometer meets the most 


it is equally practical and efficient 


exacting requirements of speed, It saves time, reduces expense, eliminates on all forms of figuring, involv- 


; 


accuracy, and ease of operation ¢trors, lightens the burden in every de- jpg multiplication, division, and 


ill additions 


partment of accounting. 


subtraction. 


The Name “Comptometer”—How Pronounced 


rhe word “Comptometer” was devised and adopted by 
Dorr E. Felt as a distinctive name of the adding and 
calculating machine which he invented and has since 
developed into its present form. 


“Comptometer” is a coined word. Having been duly 





‘de it OAs 


registered as a Trade Mark under the law governing 
such registry, it can be applied to no other machine. 
In this respect it differs from names used to dis- 
tinguish certain kinds of instruments only as to class, 
such as thermometer, barometer, pyrometer, etc. The 
Comptometer has nothing in common with words of 
the class above indicated except in pronunciation, 
the accent in each case being on the same syllable. 


Consequently, Compt-om’-e-ter is pronounced like 


ther-mom -e-ter. 


You place yourself under no obligation to us in asking fora 
free demonstration of the Comptometer with instructions on all 


forms of accounting in your office. 
Write for free copy, “Better Methods of Accounting” 
FELT & TARRANT MFG. CO. 


1719 N. Paulina St. Chicago, Illinois 

















The New Typewriter Game 


Soon pens will be used for signature only—typewriters for personal use are 
selling faster than manufacturers can build. 

(;et the exclusive agency in your territory for the National Portable Type- 
writer— ‘The Successor to the Pen.” You don’t have 
to sell it. People buy it! 

The profit is big on each sale. The sales are big. 


Che going is easy, the future great. 


Action! Action! Action! Action! 


Get into action now. Line up this good thing. The 
descriptive circular and dealers’ sales prospectus cost 


nothing. Ask now. MAKE MORE MONEY. oovs¥ sores 


TS hee 


=. | | 
See??? , 


National Typewriter Department re: 
REX TYPEWRITER COMPANY 
180 N. Wabash Ave. 


a 





EUROPEAN REPRESENTATIVE 
_ Piero Castelli Della Vinca 
Chicago, III. 9 Via Revere, Milan, Italy 


























The Oliver Typewriter 


Latest Model—Brand New 
Let No One Deceive You 


Was 


$100 





Hundreds of rumors are afloat—many deceptive. Some people find it hard to understand why 
we cut the price in two. So many are misled. Reactionaries and conservatives are reluctant 
to admit a new regime. This cdvertisement tells the facts about the Oliver rebellion. How 
to get a copy of our just issued and sensational white book which reveals wasteful methods. 








The $51 saved on each Oliver Nine comes entirely the buver, through advertising We re 
from a revised sales plan which upsets all antiquated quickly this way. It costs 50 per cent less. This 
customs. Formerly we had 15,000 salesmen and agents lutionary change lets us e $5l—which goes 
expensive offices in 50 cities This useless expense We never received any of the $51 by the old 
has been stopped We sell direct from the factory to We don't ant if now 


Not Rebuilt—Not Second-Hand 


Read that convincing statement to the right. Note that this advet 
tisement is signed by The Oliver Typewriter Company itself. Do not 
let people fool you by saying this $49 Oliver is anything but the $100 
machine. Nor that it is a plan to get rid of an over-supply. Such 
statements are pure scandal. Our factory is working at top speed to =, 
produce more thousands of the Oliver Nine, our latest and best model 

the lifetime typewriter. We will never go back to a $100 price 









We defy anyone to prove that this 
Save is not our Standard Oliver Nine, 
$51 priced at $100 before March Ist. The 


machine has not been altered in a 





single particular. 

By being your own salesman un 
—_—- der modern methods you save $51 
ee Sees Vhousands are taking advantage of 
- acindin deans this new plan. We ship the famous 

—_ Oliver Nine for free trial No 
money down. No C. O. D. No red 


— tape. Try it at our expense. Keep 
Over 600,000 Sold it for $3.00 per month—with over a A Personal Statement 
You 








vear to pay—or return it are 
. ; ~ . ‘ : rom oh: h orth. Second Vi 
The Finest Olivers the judge From J Whitworth, Second 
‘ pili President, in Charge of Manufactut 
Ever Built \\ ho, now, wants to pay S1OO for “I personally pledge th’s great factory organization to maintain at 
; , ; — : . . — : ; , the $49 price the same high standard of manufacture established at 
m sed by big companies such as any new type writer when a new the $100 price. Ufa better typewriter can be built, I'll build it 
The U. S. Steel Corporation, Stan Oliver sells for $49 on self selling, rol WI : 
dard Oil Company, National City ; vi 5 Jonn itworth, the famous engineer 
I 3 : casy terms: een responsible for the mechanical eve 


t 


tank of New York, Montgomery 
opment ot the Oliver since it 


Ward & Co., National Biscuit Co., Amazing Facts known to the business world He 


Pennsylvania Railroad and a host ; 
sisted upon the selection of the 





of others. We have a startling book which re terial obtait ible, regardless of | 

The Oliver Nine is the latest, the veals the secrets and intrigues of the the finest and most skilled workn 
best, the most successful Oliver ever typewriter world—all the wasteful fol acceptabl Years before modern plant 
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